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The Leigh Cup of the Mercers Co. Made The Richmond Cup Owned by the 
About 1499. Armourers’ & Brasiers’ Co. 


(From “Old English Silver,’’ by W. W. Watts.) 
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THE CAMPAIGN 
Old French 1s the pattern 








ea=OLDB FRENCH= 


Sees a spoon designed in Trances golden age 


Those great French artisans of the early 1700’s labored 
under the patronage of the royal court and their 
products were only for the few favored families of 


the day. 
In Old French, Gorham Master Craftsmen have 


perpetuated a symbol of good taste and fine living— 
for the enjoyment of all. Old French reproduces in 
Sterling Silver the design of a fascinating old spoon 
forged and wrought by French craftsmen during the 
reign of Louis XIV. Its chaste and simple beauty lives 


on today in this beautiful modern reproduction. 


Old French harmonizes well with the simple dec- 


orative scheme of today. It graces the table with a 








delightful setting. Your jeweler will show Old French 
to you and you will find it moderately priced for so 
handsome and heavy a pattern in Sterling. 


The Tea Spoons are $9.50 for six; Dessert Knives 
$20 for six; Dessert Forks $21.50 for six, 


GORHAM 


PROVIDENCE, RI NEW YORK, N. Y. 











MEMBER OF THE STERLING SILVERSMITHS GUILD OF AMERICA 
“Whatever your taste—whatever your favorite period—you will find among Gorham's 27 patterns in Sterling a silver service to harmonize’’ 


AMERICA’S LEADING SILVERSMITHS FOR OVER 90 YEARS 








































THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


SORHAM-WHITING DIVISION, Providence, R. 1. KERR DIVISION, Providence, R. . 
DURGIN DIVISION, Concord, N. H. 


































































Established 
1869 


WITH WHICH ARE CONSOLIDATED 


AMERICAN HOROLOGICAL JOURNAL 
THE ePJ EWELERS’ WEEKLY 


PUBLISHED WEEKLY BY 


Subscription 
$4.00 per year 


THE FJEWELERS REVIEW 


JEWELERS PUBLISHING CORPORATION, 239 W. 39th ST.,. NEW YORK 


Index to Special Articles, Page 81 


Index to Ads, Page 117 











Vol. 96 


THURSDAY, JUNE 28, 1928 


No. 22 








Advance Styles in Utility Jewels and 


HE modernistic mode has taken the 
realm of utility jewels by storm. Bags, 
vanities, watches, men’s jewels and 
pocket pieces being designed for autumn 
have capitulated completely to this new 
art trend. In this they have followed 

















Dress Accessories 





By IsapettE M. ARCHER 


the geometric forms best suited to blend 
with the outlines of the bags they 
adorn. 

There are four new shapes for the 
latest handbags. The new envelope bag 
is a little less long and a little broader 





the lead of fine jewels, taking in their 
new shapes and patterns the geometric 
forms of dynamic symmetry and all the 
new color schemes of modernism. 
Through special examples it is easy 
to depict certain particularly favored 
themes and color arrangements. There 
18, for instance, a leaning toward flat 
pave setting of all-over design for bag 
ornamentation. These designs are either 
encrusted or inlaid on gold or silver for 
bag clasps and added details. They are 
formed of gem stones, pearls or dia- 
monds, and they follow in their contour 


than its predecessors. There is a new 
square-shaped bag with a flap folded 
over the top for a fastening. The long 
narrow bags are given a triangular ap- 
pearance by breadth across the lower 
edge and a sharp pointed top. The 
fourth new contour is also a triangular 
shape, which is sometimes turned into 
a hexagon, by having its corners blunted. 
The oblong and the square are seen 
oftenest for daytime wear, and the two 
triangles for evening. 

All manner of materials are required 
for the making of these new fall bags. 


Platinum and the finest gems; gold, 
silver and the gem _ stones; colored 
enamels and inlays of ivory, abalone 
and seed pearls, basketry of gold and 
platinum flat wire, and all the possible 
leathers, silks and satins appropriate 
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EXAMPLES OF THE NEW: GEM-STUDDED DAYTIME AND EVENING BAGS 


are utilized in their construction. The 
silks are embroidered or brocaded in gold 
and silver thread, in seed pearls or 
the small faceted gem stones. Velvet 
ribbon is used like strap work follow- 
ing the basketry of straw used for many 
bags for the summer time. There are 
inlays of satin on suede, and there are 
beads and feather trimmings. 

For color schemes, we have blends of 
two or three tones in beige, gray, greens, 
reds, blues and violets. There are con- 
trasts of bright red and gray, tan and 
royal blue, black and white; and for 
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Cutters and Importers of 


DIAMONDS 


STERN BROS.&CO 


2 West 46th Street, New York 


c v CHICAGO 
Diamonp Cuttinc Works 31 North State Street 


68 Hunters Point Ave. Amsrerpam: 16 Sarphatistraat 
Long Island City Antwerp: 48 Rue Simons 
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evening there is the admixture of gold 
and silver. All-white bags or bags of 
all silver, gold or black are used espe- 
cially for evening wear. They come in 
the lamés, in silver and gold brocade, in 
plack plush with grosgrain ribbon, and 
in white velvet, satin or lace. 

The modernistic note is carried out in 
the color schemes with such contrast 
as strippings of orange and gray, blue 
and green, yellow, black and white, or 
in tan basketry with ribbon of varie- 
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decorative form has these half tubes in 
gold with a frosted finish. The upper 
half of the bag is composed of a solid 
mass of these gold pipes, while the 
lower’ section is a soft quilted brocaded 
satin. 

For evening wear there are small 
handsome bags, fitted with vanity cases 
and the smoking things. Many of these 
bags are in all silver or all white. There 
are white satin bags entirely em- 
broidered in seed pearls and silver lamé 
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with the new shaped tops and the quite 
modern oblongs, lozenges and _ tri- 
angles. 

The tops and fastenings for the pouch 
bags are of two forms. The new flat 
cap, that is laid down against the bag 
material, is shaped as it is shown in 
the second illustration, in an oblong 
contour, gem set in open piercing or 
wire work of gold or silver, or it is a fin- 
ishing, like a crown, with an openwork 
knob as in old fashioned perfume bottles. 








EVENING VANITY BAGS AND FITTED CASES SHOWING THE NEW OBLONG AND OTHER SHAPES 


gated patterning and in woven velvet 
ribbon of a myriad of colors. The 
modernistic design is carried out in one 
bag of black and gold with the gold in 
straps of engine-turned wire overlaid 
on the ground of black suede. The gold 
makes a strap across one corner of the 
front of the bag and turns into a handle 
at the back. 

Most of the ornaments on the new 
bags have settled into central fixtures 
and neglected the corners of the bags 
entirely. The bag flap is decorated in 
this way with a gem-set plaque of either 
oblong or triangular contour, overlaid 
upon the flap and resting beyond the 
flap’s edge onto the bag itself. It is an 
elongated fastening. Sometimes it is 
carried out in platinum, but gold or 
silver ornaments are seen in greater 
number. One of these bags is in blue 
suede with an oblong shaped ornamen- 
tation carried out in silver piercing and 
set with lapis and pearls. 

Studdings of silver or gold are a new 
feature seen on bags of suede or pin 
leather. One bag is studded with two 
squares of silver nailheads and left plain 
in two of the divisions. Another has a 
strap all the way round of an inch wide 
studding of gold pin heads, the strap 
opening at the back to form a handle. 

Pipes of Pan form the decoration of 
some very new and attractive modern- 
istic handbags for daytime use. One 
has these hollow tubes set flat in a tiered 
Tow, cat-a-cornered across the bag. These 
pipes are carried out in engraved silver 
on a bag of colored leather. The upper 
section of a second example in this new 


bags with diamond-studded platinum 
tops. Three of these little evening bags 
are shown in the first illustration. They 
are grouped at the center of the sketch, 
the soft little pouch of silver lamé at 
the top, and below an oblong shape, with 
an encrusted ornamentation of gold 
mounted with peridots, topazes and 
small diamonds on a ground of gold 
mesh. The third bag is pearl-embroi- 
dered on silver wire overlaid on gray 
satin. 

At the left-hand side of this first 
illustration are three typical new day- 
time bags, the first at the top of this 
sketch shows an overlapping fastening 
that is highly approved. Below that is 
a single strap that crosses the bag in a 
modern manner, while the third shows 
one of the bags which divides itself in 
half with ornamentation at one side and 
a plain surface on the other. At the 
right-hand side of this sketch are three 
more of the new bags. At the top is 
one with the decorative feature placed 
low on the handbag. This detail is new 
and one to be repeated in both day and 
evening bags this autumn. There is 
also in this trio an example of the 
basketry carried out in strapping of 
gold and silver ribbon work, on a bag 
of black velvet, and a pouch in alter- 
nating velvet and satin, with a hand- 
some platinum top. 

The smaller vanity cases, both for 
day and evening wear, follow also the 
modern mode in formal decoration. 
There are squares, octagons and disks 
again with new decorative features, but 
added to these are the small pouch bags 


At the center of the second illustra- 
tion are three examples of the new nar- 
row oblong shapes. This form has been 
found particularly convenient. It is 
easy to hold in the hand or to slip into 
the bag or pocket. In the lower row are 
shown first, a duplex bag with one 
square set upon another for the bag 
form. There is a hexagon with gem 
studdings at four divisions and the tri- 
angle mounted in an all-over pattern 
carried out in emeralds and pearls on 
a platinum case. 

Enameling and engine-turning are 
used for the ornamentation of some of 
these vanity cases, while others are in- 
set with gem stones in stripes for all- 
over patterns or across a single cor- 
ner. Black onyx, diamonds and golden 
topazes are set in alternating stripes 
across one corner of a platinum vanity 
case, while another in oblong shape has 
a border widening at the four corners, 
and carried out in black onyx and green 
enamel. Some of these oblong vanity 
cases have additions in the way of add- 
ed ornaments at either end, overlapping 
the oblong shapes and elongating them. 
Jutting wings are added to the sides or 
rounded sections are used to broaden 
some of the narrower of these oblongs. 

Smoking things and pocket pieces are 
using the modernistic mode just as the 
handbags and vanity cases are doing. 
Cigarette holders have straps of en- 
crusted gems upon their tiny frames, 
while pocket pieces for the men are 
made colorful and attractive with inlays 
or encrustations in geometric patterns. 
Watches for both men and women are 
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among the most interesting of all these 
new utility jewels. Men’s watches keep 
very strictly to the extra slim form, 
with.a very narrow line of gems border- 
ing the face and trimming the back of 
the case. These stripes and borders 
are carried out in small diamonds, sap- 
phires, emeralds, amethysts and topazes, 
and they are generally paired with the 
blending set of cuff-links and scarf-pin. 
It is not intended to have these three 
jewels exactly matching in pattern, but 
the gem setting it is found, is best when 
blended in color. 

The newer shapes in men’s watches 
include the triangle with the blunt cor- 
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other has two corners cut with straps 
of diamond lines inlaid in its case of 
carved jade. 

The latest form of watch for sport 
wear is the little square shaped case set 
on a strap of the same width as the 
watch itself. Three examples of this 
new little jewel are shown at the top of 
the third illustration. Here is a watch 


of gold, satin finished in a rounded form, . 


given a gold face and mounted on a nar- 
row pig skin strap, finished in a buckle 
of gold. A platinum watch faceted like 
a modern mirror edge is mounted on a 
mesh of platinum wire, and a watch of 
black onyx is mounted on a framework 
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Vogue for Amber Jewelry 
with Sports Clothes * 


ITH the growing fashion in Lon- 

don for wearing jewelry with sports 
clothes, amber has come back into favor. 
Short choker necklaces of clear amber 
in the-deep heather-honey shades are 
first favorites, the beads being strung on 
a matching silk cord with a double knot 
between each bead. 

People who can afford the price choose 
necklets of antique carved mandarin 
buttons, ovals of clear amber on each 
of which is carved a face. These beads 
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SOME OF THE LATEST WRIST WATCHES FOR SPORT AND DRESS WEAR 


ners, squares and oblongs also with 
rounded corners,° and the latest watch 
with many tiny angles outlining its 
sphere in lieu of the regular smooth- 
edged disk. 


Modernistic Note Adopted in Wrist 
Watches 


It is not only the strictly tailored 
wrist watch that has succumbed to the 
beauties of the modern manner, but all 
the more elaborate jeweled watches for 
evening wear are now to be carried out 
in this clever decorative form. In the 
third illustration are shown two elab- 
orated modern patterns in diamond en- 
crusted platinum wrist watches. They 
are made up of sections joined together 
by tiny invisible joints. The first at the 
lower left hand side of the illustration 
is built up of two extra sections on 
either side of the main watch case. This 
manner makes an elongated watch to 
form a jewel that compares favorably 
with any other diamond studded brace- 
let for evening wear. At the right is 
another slim form, carried out in pearls 
with an outlining of faceted black onyx 
for its all-over design. 

Above these two evening watches are 
shown the modernistic form for daytime 
Wear. One has stripes running cross- 
Wise over the watch case, while the 


of platinum edged with borders of black 
onyx, outlining a band of black ribbon. 

There is tremendous variety shown in 
the decorative schemes of these new 
bracelet watches. Included among the 
new fall designs are many examples of 
tiered cases, where the sides of the 
watch are stepped down and narrowed 
from one-half inch watch case to the 
width of a single row of box-set gems. 
Scallops of gold edged with lapis, jade, 
black onyx, or smoked amber, make an 
exceedingly attractive finish to some of 
these tiered watches. 

Pocket lighters have also come under 
the influence of this modernistic pattern- 
ing and now they are considered part 
of the smoker’s necessary equipment, 
they are made to match the cigarette 
holder, or the tiny ash-tray for the bou- 
doir, or library table. They are striped 
and checkered with all sorts of patterns 
in every possible color arrangement, 
and they are gem-set, or studded with 
gemstones on grounds of gold, silver or 
platinum, or they are hand-carved from 
gem stones or ivory. 








Karl Wucher, 619 Elizabeth Ave., 
Elizabeth, N. J., sailed on a four 
weeks’ tour of Germany last Saturday, 
June 23. He made the ocean trip on the 
Hamburg. 


were worn by Chinese mandarins in a 
double row down the front of their coats, 
linked together with fine silk braid. No 
two faces are alike, and each expresses 
some strong human emotion, joy, sorrow, 
disdain or laughter, as the case may be. 
Fourteen buttons are needed to make 
a choker. With these necklets go match- 
ing bracelets and short pendant earrings. 

Green amber runs the clear browns 
very close, and goes particularly well 
with the curious lime greens that are 
so popular for sports clothes this sea- 
son. 

With the London season in full swing 
it is interesting to notice that the fash- 
ionable man about town is again wear- 
ing a tiepin. The older man chooses a 
single black or white pearl which he 
wears in a grey or black tie, while the 
young man prefers a small circlet of 
diamonds. 

There is a great liking at the moment 
for black antelope handbags whieh either 
adopt the flat pochette shape with a 
jeweled fastening, or are gathered on 
to a curved top of black enamel set with 
gems. In the latter case the knob that 
is pressed back to open the bag may 
take the shape of a pet animal carved 
from a single precious stone. 





*From National Jeweler’s Publicity Asso- 
ciation. 
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Details of Proposed New Diamond Cutting Enterprise in South 
Africa—New Gown Styles Create Demand for Gem Set 
Jewelry—Newcastle Police Battle with Jewel Thieves 
—Salesman for London Diamond Merchants 


Robbed 


LONDON, June 16.—Details of the con- 
ditions required by the South African 
Union government under the agreement 
with Rosenstrauch and Kirby in connec- 
tion with the proposed new diamond cut- 
ting enterprise are now to hand. One 
important clause specifies the importa- 
tion of 40 skilled polishers, four cutters, 
four sawers and two cleavers, and the 
establishment of 40 polishing mills with- 
in six months. As already reported in 
THE JEWELERS’ CIRCULAR, the contrac- 
tors must train 500 South African ap- 
prentices as diamond cutters within five 
years, and keep 500 apprentices in their 
employment for five years at a wage 
ranging from $5 a week in the first year 
to $25 a week in the fifth. The company 
must undertake to cut or partly cut 
rough diamonds to the value of $500,000 
in the first year, rising to $2,500,000 in 
the fifth, 50 per cent of the first year’s 
output to be completely cut and pol- 
ished. In the fifth year 90 per cent must 
be completely cut and polished. Pro- 
vided that existing diamond cutting fac- 
tories at Kimberley are protected the 
government is prepared to pay a subsidy 
amounting to $75,000 for the first year, 
$50,000 for the second, and $25,000 for 
the third. After the third year, appar- 
ently, the industry must stand on its 
own legs. Protection for existing fac- 
tories is contemplated by granting to 
them a reduced export duty on remnants 
of stone cut for five years. 

* * * 


Recent reports by the engineer of 
Morkwa, Limited, the West African 
diamond prospecting company, prove ap- 
proximately 400,000 carats of diamonds 
which should show a profit of not less 
than $1,000,000. Prospecting is to con- 
tinue, officials here say, until a mini- 
mum reserve of 1,000,000 carats is 
proved before the necessary plant is 
shipped. The company proposes to in- 
crease its capital by 60,000 new $1.25 
shares with an offer of one new share at 
$5 for each complete 20 shares held. The 
present market price is $3.75. A London 
group is underwriting the new issue. 

* * * : 


_ Silver and sapphire make an attrac- 
tive combination for jewelry sets to be 
worn with warm weather evening frocks 
in which the great thing is to strike a 
note of lightness and coolness. Earrings, 
bracelets and finger rings of silver and 
Sapphires are becoming very popular 
now that the warmer weather is here. 
This type of jewelry is made up light 
In outline and fanciful of design. It 
looks cool and just suits the lacy, taffeta 


frocks that have been evolved for vaca- 
tion wear. 
* * * 

Over in France the jewelers tell us 
that the jade and emerald shades of 
green for the newest frocks have created 
quite a demand for the emerald as a 
decorative adjunct. Both real and imi- 
tation emeralds are being worn in a 
variety of designs. Jade plaques en- 
crusted with tiny diamonds or aquama- 
rines are being worn on most of the new 
outdoor gowns. Close fitting pearl neck- 
laces, the central pearl being black, are 
now fashionable, either in single, double 
or treble strands. Real diamond but- 
tons have made their appearance on the 
white vests that go with the black serge 
tailor made dress. Diamonds and sap- 
phires and emeralds constitute the fa- 
vored stones this season, particularly the 
emerald. They are even holding their 
own with the widely used semi-precious 
jewelry which is produced so beautifully 
as to appear to be the real thing. 


* * * 


A fight between police and jewel 
thieves in the dark at the Reid jewelry 
store in Blackett St., Newcastle, the 
other night resulted in the arrest of 
three men and the admittance to hospi- 
tal of a seriously injured patrolman. 
The police used their batons and the 
thieves their “jimmys.” The suspicions 
of the two police officers were aroused as 
they passed the jewelry store. Entering 
the premises by way of offices above the 
store they reached the jewelry show 
room and turned on the electric lights. 
Immediately they were switched off and 
three or four men attacked the patrol- 
men. The police put up a good fight in 
the dark until one of them was struck 
down by a blow on the head. Two of the 
would-be thieves got away down the 
stairs and another one through a win- 
dow. The two police officers tried to fol- 
low them but one collapsed. His com- 
panion gave the alarm and arrests were 
made in the street. A complete collec- 
tion of modern safe breaking tools was 
left behind. 

* * 

A traveler for a firm of diamond mer- 
chants of Hatton Garden deposited his 
bag containing $5,000 worth of dia- 
mond and sapphire rings in the cloak 
room at Cardiff depot the other day. 
Later: he found his wallet containing 
the cloak room ticket had disappeared 
from his pocket. The bag was found 
under the seat of a railroad carriage in 
another town. The rings were marked 
with the letters RS or T, and a number. 
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A $250 reward is being offered by Tyler 
& Co., the Holborn Viaduct assessors. 


* * * 


At Christie’s this week $250 an ounce 
was paid for old silver, an Elizabethan 
salt cellar weighing more than 11 ounces 
realizing nearly $3,000. Two Charles II 
porringers with covers sold for $4,700, 
a James II cup sold for nearly $1,750, 
and a Henry VII Apostles spoon dated 
1490 brought $1,075. For a James I 
beaker $170 an ounce was realized. 


* * * 


It is understood here that delegates 
of the big diamond exchanges at Paris, 
Antwerp and Amsterdam have taken in- 
itial steps in the formation of an inter- 
national federation of exchanges in 
which diamonds, pearls and the precious 
stones in general are dealt with. The 
Matin of Antwerp also states that the 
foundations of such an _ international 
precious stones federation have been 
laid by representatives sent by the big 
diamond centers of Europe this week. 
Details of the federation are awaited 
with interest here. 








A New State Association 





New Mexico Jewelers Meet at Albuquerque 
and Elect Officers 


ALBUQUERQUE, N. M., June 21.—Ar- 
thur A. Everts, regional vice-president 
of the American National Retail Jewel- 
ers Association and a former president 
of the national association, was in this 
city, last week, where he called a meet- 
ing of retail jewelers of New Mexico to 
form a State retail jewelers organiza- 
tion. 

The meeting was held at a local hotel, 
at which time George Everitt of Albu- 
querque was elected president and Frank 
Mindlin, secretary. The jewelers in- 
dorsed the idea embodied in a resolution 
adopted at the last convention of the 
American National Retail Jewelers As- 
sociation at Milwaukee to include whole- 
salers, manufacturers and importers in 
the membership of the American Na- 
tional Retail Jewelers Association. Local 
jewelers clubs will be organized in Al- 
buquerque and Raton, N. M. 

All of the jewelers present at the Al- 
buquerque meeting expect to attend the 
A. N. R. J. A. convention in Dallas, the 
week of Oct. 2. There are probably not 
more than 40 or 50 jewelers in New 
Mexico who carry stocks of jewelry and 
of this number, about 18 were in at- 
tendance at the meeting. Applications 
have been received from others for mem- 
bership in the association since that 
time. 








Blackman’s, Inc., is the name of a con- 
cern which has taken out papers of in- 
corporation to deal in jewelry at Bridge- 
port, Conn., with an authorized capital 
of $50,000 of which $5,000 is paid in. 
The incorporators are: Sidney Black- 
man, Gustave Blackman and Eva E. 
Thibault, all of Bridgeport. 
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Announcement — The 1928 Fall Deltah 
Line is the most complete presentation 
of new pearl necklace styles ever assem- 
bled. Fall Deltahs are distinctively a 
Jeweler’s Line—high in quality—vivid— 
colorful—brilliant beyond description— 


Pearls are the Fashion. Fine pearls and 
pearl combinations such as these new] 
Deltahs are obtainable only in jewelry 
stores. This is the Jewelers opportun- 
ity to re-establish himself as the pearl- 


center of his community— 
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Paris Jewelry Fashion Notes“ 


ARIS has a new flare for ships and 

things of the sea. Dresses in a new 
blue that matches the uniform of the 
French sailor, are decorated with little 
motifs of sails and waves, embroidered 
ropes and anchors, and even dozens of 
little flags like those hung about a ship 
in gala days. The smartest seashore 
hat worn on the Rieviera is the white 
pique cap designed by Suzanne-Talbot, 
on the model of the American sailor’s’ 
white hat. The smartest jewels worn 
with these costumes likewise have the 
sea for their inspiration—little sail- 
boats and galleons, anchors and ship in- 
signia. 

* * ac 

Paul Poiret, the famous designer, 
caught the attention of all Paris with a 
dress in dark blue with its hip-line de- 
fined by squares of embroidery that 
spelled out the names of well-known 
ports—“Havre,” “Marseilles,” “Naples,” 
“New York.” With this dress are worn 
necklaces and bracelets of rugged de- 
sign, giving the effect of heavy ropes 
in yellow gold and silver. One French 
woman wears this dress with a rop2 
necklace with several star motifs in vari- 
ous sizes, the largest one about as big 
as a man’s watch, hanging on pendants 
at the front. 

* * 

The ship motif is not confined to 
sports clothes. A favorite afternoon 
dress for Paris is in navy blue satin, 
simply made with a handsome diamond 
pin, in ship design, on the left shoulder. 
Jewelry designers in Paris have access 
to the finest collection of ship models in 
the world in the Louvre Musee, to aid 
them in reproducing jewels, the lines of 
famous vessels. One jeweled ship, de- 
signed by Georges Mauboussin, for hat 
or shoulder, is named simply “Voilier,” 
meaning sailing vessel, with ship, sails, 
rigging and waves below marked out in 
diamonds, rubies, emeralds, and onyx. 

* * * 


From across the sea comes another 
one of the current Paris fancies. Al- 
gerian jewelry such as the young girl in 
the French colonies in Africa includes 
in her dowry, is being worn in the 
French capital. Each set of jewels in- 
cludes a pair of bracelets and a pin of 
yellow gold, hammered into fantastic 
shapes, covered with vivid enamel, and 
set with clusters of stones of all colors— 
sapphires, amethysts, jade, garnet. The 
finer pieces, sometimes obtained from 
families of decreased wealth, have rubies 
and emeralds in quantity. The variety of 
color in the stones, the spots of colored 
enamel and the intricate design all fit 
into the Paris idea of jewelry that is 
decorative and colorful. The bracelets 
are thick and wide as cuffs. The pin is 
usually a semicircular ornament, stick- 
pin type, with an extra movable attach- 
ment that is used in Algeria to hold the 
native costume together at the shoulder, 
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but in Paris jangles free and serves only 
as an ornament to the lapel of a coat or 
the crown of the hat. This extra jan- 
gling ornament is somewhat like a horse- 
shoe in shape, like the Roman toga pin, 
and is frequently taken off and worn 
separately. In its Paris version it is 
often set with diamonds and with two 
large amethysts marking the tips. 
Where only a single bracelet of the set 
has been available, French jewelers have 

















JEWELED SHIP DESIGNED BY GEORGE 
MAUBOUSSIN 


made copies to complete the pair, or 
have adapted the original designs to 
bracelets in the modern manner. 

* * * 

The stork is a pattern very much to 
the fore just now, owing to agitation on 
the part of certain governments to pre- 
vent the disappearance of this bird that 
is supposed to bring luck to any house 
where it builds its nest. Old, flat silver 
spoons, frequently have storks, in high 
or low relief as patterns in the bowl, 
almost flat. Imitations of this old silver, 
mostly from Flemish farmhouses, when 
genuine, are also made with storks, 
or with pastoral scenes, with windmills, 
as a central design. 

* * * 

For hats, bunches of tiny snails, shell- 
fish, silvered over, or gilded are seen. 
Snail-shell or shell-fish is gathered for 
this purpose, and duly treated. The 
effect from a distance is pretty. Bunches 
of these shells are also used. 

* * * 

For country weddings, from manor 
houses, diadems, in pearls, lying flat on 
the head are used. They are also made 
of small orange blossom buds, artificial 
of course, and silver tissue leaves. The 
bride being overwhelmed with natural 
flowers, rosebuds being strewn in her 
path, and holding a large bouquet of 
real blooms, prefers something artificial 
among her hair. 

ok * * 

Nothing but pearls are considered suit- 
able for country weddings. Other 
jewels are kept among the gifts, and 
examined at leisure by the guests in 
their cases. 

* * * 

Bathing costumes, with a jersey in 
one color and the knickers in another, 
are the grand mode. Sometimes the 
jersey is in white and knickers in scar- 
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let, in which case the jersey is trimmed 
with scarlet and the jewelry is either 
white or scarlet. Beige and navy blue 
combinations are seen, when some bright 
colored beads are worn, to relieve the 
monotony. 

* * * 

The butterfly, as a design is being 
revived. Butterflies finish the ends of 
spoons, forks and knives, in sets for 
christenings and other fétes. They are 
made in open-work silver and in gold to 
be worn on the gown, in order to take 
the strain off a long sautoir, the chain 
being caught in the tiny butterfly. Bees 
are also seen in various designs. 








Look Out for Him 





Pittsburgh Stores Protective Association 
Issues Warning Against Man Who 
Swindles Jewelers 


PITTSBURGH, June 25.—The police and 
detectives are looking for a man about 
six feet in height and 30 or 35 years 
old, who has swindled one department 
store out of two watches valued at $80 
each and attempted to negotiate the 
purchase of $10,000 worth of jewelry at 
another. 

According to the warnings being sent 
out by the Stores Protective Association, 
the man in question is sometimes accom- 
panied by two women, one of whom is 
about 25 and the other about 30 or 35 
and one of them slender. -Fhe man 
whose name is now known has a small 
mustache and sideburns and carries a 
coat or slicker on his arm, to help him 
do the trick he works. He got away 
with the watches in the store in question 
by that means, holding the watches in 
the palm of his hand in some manner and 
using the coat to shield his action. In 
the particular store in question he was 
detected and. some controversy arose, re- 
sulting in his hurrying away, leaving 
his coat in the scramble to make his 
exit. The chap appeared the following 
day in another store and said he had 
just made a profit in General Motors 
stock and wanted to invest some of his 
winnings in jewelry. The man’s atti- 
tude was suspicious and the house de- 
tective was immediately notified. No 
jewelry was shown to the man who was 
questioned at considerable length while 
he was casually looking at jewelry in 
the cases. Then he decided to leave the 
store, saying he would be back later. 
The house detective followed him and 
saw him boarding an Avalon St. car. It 
was not known then, about the watch 
incident in other stores. 

It is expected that the man may visit 
other jewelry stores in the city, for he 
appears to be playing for big game. 
Jewelers are advised to be on their guard 
and if a man answering the description 
visits their store they should get in touch 
with the police immediately. 








Albert Bowman, formerly employed 
with Carl Mouch, Champaign, is now 
engaged in business for himself in that 
city. 
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International Diamond Federation 





Organization Embracing Diamond Clubs of Paris, Amsterdam 
and Antwerp to Put an End to Paris Curb Market 


Paris June 14.—The formation of an 
international Diamond Federation, em- 
pracing the Diamond Clubs of Paris, 
Antwerp and Amsterdam, is the logical 
result of the action taken to put an 
end to the curb market in Paris and 
the establishment of the handsome 
Diamond Club, with its safes, telephones 
and other up-to-date appliances, that 
make it look rather like a government 
office, than the usual diamond club. 
Antwerp also has a diamond club, a 
very handsome building indeed. But the 
existence of this official market has not 
prevented trade being carried on in the 
curb market in Antwerp as usual. In 
Amsterdam, there are diamond cafes, 
very much like those of Antwerp, the 
places where the international dealer 
meets his colleagues, and these cafes are 
not likely to be superceded by anything 
in the way of stately buildings. 

The French police have cleared away 
the curb market, that actually existed 
in the Rue Lafitte, because it interfered 
with the traffic. Dealers not content 
as in Antwerp and Amsterdam, with 
carrying on negotiations within the 
cafes, bargained and negotiated in the 
street itself, when there was not suffi- 
cient room on the pavement. Close to 
the Gare du Nord, with trains con- 
stantly bringing passengers from Great 
Britain, from Belgium and Holland 
this blocking of the curb and often part 
of the street was undesirable and there 
is no wonder that the police objected. 
The international diamond dealer in both 
Antwerp and Amsterdam is more dis- 
creet. He stows himself away out of 
sight, and the diamond cafes are not 
very easy to find. 

It is very likely that a certain class 
of dealer meets in Paris today, just as 
hitherto, but in quieter streets, away 
from the main line of traffic. This is 
much to be preferred as the old habit 
of strewing diamonds and other precious 
stones on tables, outside cafes, was cer- 
tain to lead to trouble. The proprietors 
of cafes had their private detectives and 
Paris is remarkably free from _pick- 
pockets and snatch thieves, but as inter- 
national intercourse increases, the dan- 
ger of some hold-up or other sensational 
ending to the open-air displays of jewels 
and their sale under the very eyes of 
the public was sure to come. It can 
only be surmised that there has been no 
trouble hitherto, because the public did. 
not think the stones lying around loose 
were real. The thing did not seem prob- 
able. Besides the regulation of this 
diamond trade and the smuggling of 
gems, the Federation, formed this week, 
has drawn up a number of statutes. 
Naturally the exact nature of these 
statutes is unknown as they must be 
approved of by the various countries 


concerned, although there is little doubt 
that the clubs will sanction the regula- 
tion passed by their delegates. 

The international federation will prob- 
ably draw a sharp line between the duly 
authorized dealer, with his name on the 
list of the Chamber of Commerce, and 
the irregular more or less_itinerent 
dealer. Foreign buyers will have means 
of ascertaining which class of men they 
are meeting, of whether they are buy- 
ing only guaranteed goods or taking 
risks. For both trades are very active 
indeed and the one need not necessarily 
cut out the other. 

There will probably be a combined 
action to protect trade interests and 
prevent press campaigns against it. 
Owing to the different kinds of legisla- 
tion in the various lands, this action 
against the press promises to be rather 
preventive than punitive. If the re- 
sponsible editor of a daily paper sees 
trouble ahead he will examine the state- 
ments made with great care, and be 
careful about the sources of information. 

It is possible that the International 
Federation may be able to fight ques- 
tions of customs dues, of high taxation, 
by prevailing on all the centers of the 
trade to approximate the burdens on 
the trade, to enable all to deal on the 
same footing. 

Action may be taken to deal with the 
ever increasing number of robberies of 
jewelers’ shops. Recently robberies have 
been frequent in workshop and dwelling- 
combined shops, in Paris, where the 
jeweler lives in a closed apartment, for 
the sake of safety, the workshop leading 
out of the flat. Protection for small 
men, for designers, for one-man busi- 
nesses can be secured by a combined 
action, arranging for watchmen to pay 
surprise visits to such places. Informa- 
tion concerning methods for detecting 
the presence of thieves such as inexpen- 
sive electric bells, etc., may also be dis- 
cussed. 

Although the Federation is not de- 
finitely constituted, its statutes being 
still unconfirmed, traces of its action are 
already seen in various organs of the 
press, where it is stated that there has 
been no slump in diamond prices, indeed 
the finer kinds have gone up 40 per cent 
since 1919. Very far from contemplat- 
ing a slump in prices the trade expects 
a further increase of prices, as the de- 
mand is very firm, especially for the fine 
stones. 

It appears from authorized state- 
ments, that the gems from Soviet Russia 
have mostly found a ready market in 
the States, while those coming from war 
areas, from the breaking up of great 
aristocratic families, of Germany for in- 
stance, have also found a market there. 
In any case the regular established 
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dealer has been little affected by the 
large quantities flung on the market 
in these ways. 

The best proof of the stability of the 


‘diamond market and the steadiness of 


prices, is seen in the fact that European 
bankers are ready to lend money on 
diamonds, to 75 per cent of their value. 
Diamonds are becoming more and more 
a standard of value, something like gold. 
This is owing to the war, when goods 
were transformed into gems by those 
forced to abandon their country, these 
becoming standard values. 

The diamond trade as a whole is likely 
to benefit from the establishment of an 
international federation, although some 
small people may be hurt. Everything 
in Europe tends toward centralization, 
to standardization and it is not difficult 
to foresee that very soon there will be 
room only for this class of business. It 
is be hoped that the changes will how- 
ever be operated in a manner not to 
damage small firms, doing very useful 
work in their own quiet way, and not 
ready to join up in any large concern. 

With the assembling of the dealers in 
huge clubs, built like banks mostly in 
reinforced, fireproof concrete, with rooms 
very much like prison cells, to prevent 
the entrance of the undesirable, not the 
shutting in of the owners of the offices, 
most of the picturesqueness of Paris, 
Antwerp and Amsterdam will be lost. 
Old age customs are dying out, and the 
modernization of the diamond and pre- 
cious jewel trade, is another step in the 
same direction. The pawnshop, that is 
also ready to occasionally act as receiver 
when everything seems safe, is doomed, 
the trade falling into the hands of the 
properly authorized municipal pawn- 
shop, that of course has nothing to do 
with illicit trade. Naturally all action 
preventing the realization of the pro- 
ceeds of robberies finally prevent these 
same robberies and is to be greatly de- 
sired. 


—_—_ 








Sent to Prison 





Bandit Who Was Charged with Holding Up 
Twelve Jewelers Must Serve from One 
to Ten Years 


CHICAGO, June 23.—Jerome Pullian, 
who was paroled from the Michigan 
penitentiary last December and arrested 
here in May accused of holding up 12 
jewelers of this city, was found guilty 
before Judge Brothers, of the Criminal 
Court, and sentenced to Joliet peniten- 
tiary to serve from one to 10 years. 

It was through the efforts of the Good 
and Welfare Committee of the Chicago 
Jewelers’ Association and their attor- 
ney, Francis V. Healy, that Pullian was 
apprehended and held to the grand jury 
under $100,000 and his conviction se- 
cured. 

They were ably assisted by Sergeant 
Sheehan of the Austin Ave. station and 
by the Pinkertons who were responsible 
for the recovery of a considerable part 
of the merchandise. 
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“Florentine”’ 
lemon Yellow 


Finished Weight 13914 Carats 


Descriptive Matter Furnished Unon Request. 
———— 


We are cutters of 


‘‘PROPERLY MADE DIAMONDS ”’ 


the superiority of which is apparent 
when compared with others. 
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United States Customs Rulings 





Jewelry Rate Must Be Paid on Pearl Brooch Claimed Duty Free 
as Antique Because Regulations W ere Not Complied With 
—Find Entry of Beads at Too Low a Valuation Was 
Without Intent to Defraud Government— 

Silver Loving Cup Duty Free 


The United States Customs Court ren- 
dered a number of interesting deci- 
sions during the past week. The customs 
status of a pearl brooch, claimed by 
Robert Kelly Prentice, of New York, to 
be duty free as an artistic antiquity, was 
one of the questions placed before the 
tariff tribunal for determination. 

This brooch was taxed by the customs 
officers at the rate of 80 per cent ad 
valorem, under Paragraph 1428, act ot 
1922, as jewelry. The importer sought 
free entry under Paragraph 1704 as an 
artistic antiquity. Judge Waite, in deny- 
ing this contention, points out that the 
regulations (Article 423 of the Customs 
Regulations of 1923) had not been com- 
plied with by the plaintiff. Therefore, 
Judge Waite rules, the protest must be 
overruled. 


DUTY REMISSION ON BEADS 


Petition of Morris Goldberg’s Sons, 
New York, filed under the provisions of 
section 489, Tariff Act of 1922, praying 
for the remission of additional duties 
accruing under that section by reason 
of the final appraised value of certain 
glass beads, shipped from Prague, 
Czecho-Slovakia, exceeding the value de- 
clared in the entry, is granted in a de- 
cision by Judge Weller of the United 
States Customs Court. The difference 
between the final appraised value and 
the entered value was due to the addi- 
tion by the customs appraiser at New 
York of an amount to meet the Czecho- 
slovakian home consumption tax which 
the importer had deducted on entry. 

Judge Weller reaches the conclusiion, 
in this case, that the entry of the mer- 
chandise at a less value than that re- 
turned upon final appraisement was 
without any intention to defraud the rev- 
enue of the United States or to con- 
ceal or misrepresent the facts of the 
Same, or to deceive the appraiser as to 
the value of the merchandise. In view 
of this, the collector is instructed by the 
court to refund the additional duties 
ee as a penalty for under-valua- 
ion, 


SILVER LOVING CUP 


The customs status of a silver loving 
cup imported by William A. Bird, of 
Buffalo, was involved in an issue which 
the United States Customs Court has de- 
cided in favor of the plaintiff. This cup, 
upon entry, was assessed at 60 per cent 
ad valorem, as a manufacture of silver, 
under Par. 399, Tariff Act of 1922. It 
was claimed to be free of duty under 
Par. 1704 or 1707. Judge Waite fixes 


free entry under Paragraph 1707 as a 
work of art. 

The cup in question was modeled after 
an original made by an artist who is 
dead, the son of the importer. It was 
imported for the purpose of presentation 
to the polo team at Buffalo, New York, 
as a memorial to the son, who was a 
member of said team. In passing upon 
the status of the cup, thereby establish- 
ing an interesting precedent, Judge 
Waite writes in part: 

“It appears that this is a reproduction 
on a much smaller scale of the original, 
and was made by one Karl H. Gruppe, 
who was associated with the artist who 
made the original. The modeling and 
plaster were finished in this country and 
the artist was then called abroad, where 
he finished the cup, then had it cast, 
the final work was done on it, and it was 
sent back to the United States. 

“It appears from the record that the 
said Karl H. Gruppe is an artist. His 
declaration, in conformity with the 
statute and regulations, is certified to 
by the vice consul of the United States 
in Paris, who certifies that the declarant 
is ‘a citizen of the United States and an 
artist, sculptor, residing at Paris.’ 

“There may be some question as to 
whether the testimony is sufficient to 
prove the artistic ability of the producer 
of the cup, but we think it can be gained 
from the record without any question 
that the production is free of duty under 
Paragraph 1707. We find that there is 
sufficient evidence to support the claim 
for free entry under Paragraph 1707. 
The claim is therefore sustained.” 


STATUARY 


Overruling a protest of J. J. Murphy 
& Co., of New York, the United States 
Customs Court finds that two marble 
statues, each representing Saint Therese, 
were properly classified as works of art, 
not original, and assessed with duty at 
20 per cent ad valorem, under Par. 1449, 
Act of 1922. The importers contended 
for free entry. After) reviewing the 
record in the case, Judge Waite writes: 

“In view of the record, we are of the 
opinion that the classification at 20 per 
centum is as liberal as could be granted 
to the importer.” 

In another ruling, the Customs Court 
finds that certain statuary of marble, 
imported from Italy by the Frivolite 
Shop, Memphis, Tenn., was correctly as- 
sessed at 50 per cent ad valorem, under 
Par. 233, Act of 1922. Claim was made 
for free entry as original sculptures 
under Par. 1704. This claim is denied. 
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PEARL BEADS, CLASPS, ETC. 


Various items, imported in the name 
of Bernard Judae & Co., et al., New 
York and Los Angeles, were classified as 
jewelry, with duty at 80 per cent. ad 
valorem, under Par. 1428, Act of 1922. 
In a decision by the Customs Court duty 
is fixed as follows: 

On imitation pearl beads temporarily 
strung, 60 per cent., under Par. 1403. 

On platinum clasp mounting, 55 per 
cent., under Par. 348. 

On buckles, 15 cents per 100 and 20 
per cent. under Par. 346. 

On coral beads, temporarily strung, 
20 per cent., under Par. 1429 

On beads of semi-precious stones, tem- 
porarily strung, 20 per cent, under Par. 
1429. 

Importers, in addition to Bernard 
Judae & Co., whose protests are sus- 
tained, include: Wm. Scheer, Inc, New 
York; and Isaacs Bros., the American 
Express Co., the B. H. Dyas Corp., and 
the Three Seas Co. of Los Angeles. 








Camden, N. J., Jeweler Says Financial 
Trouble Resulted from Florida 
Real Estate Operation 


CAMDEN, N. J., June 27.—Spectators 
at the hearing in bankruptcy of Samuel 
L. Yubas, formerly a retail jeweler here, 
gasped in astonishment when Yubas, 
questioned by the referee in bankruptcy, 
calmly gave his liabilities as $187,258 
and his assets as $5.31. 

Yubas said that his heavy debts and 
tiny assets were due to his having been 
caught badly in a real estate operation 
in Florida. He gave up his good jewelry 
business in this city during the height of 
the Florida land boom a few years ago 
and put all the money he could raise 
into a realty company in that State. He 
asserted things “hummed” for a time 
but when the boom collapsed he and his 
partners were caught and he was forced 
to accept several notes from them 
which he said proved worthless. 

Since his return to Camden he had 
made efforts, he said, to settle his debts 
for jewelry and other claims but had 
been the victim of misfortune. He de- 
nied he had transferred assets to other 
parties or that he had an interest in the 
business of his brother who conducts the 
Yubas Optical Co., at 431 Kaighn Ave., 
although admitting he is employed there 
as manager. 

One of his largest creditors is Edward 
Varbalow, assistant attorney general of 
New Jersey, who has a claim of $20,000. 
It is expected an investigation will be 
made into the statements of Yubas be- 
fore further action is taken. 








The Carolinas Manufacturing Jewel- 
ers, Inc., of Greensboro, N. C. has been 
granted a charter to manufacture, pur- 
chase, etc., all manufactured articles, es- 
pecially jewelry. The concern has an 
authorized capital stock of $100,000. 
Arnold A. Schiffman, Harold S. Schiff- 
man and R. L. Meyer of Greensboro are 
the incorporators. 
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Established 1866 a 
Office and Cutting Works 
6 West 48th Street, New York 
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PEARL NECKLACES 


Loose Pearls for additions 


in all sizes 


Goodfriend Bros., 542 Fifth Ave., New York 
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AN.R. J. A. Convention 





“Teamwork for Prosperity,” Slogan for 
Annual Meeting of National Association 
at Dallas, Oct. 2-5 


NewaRK, N. J., June 22.—Plans for 
getting the annual convention of the 
A. N. R. J. A. under way were discussed 
yesterday in an all day conference be- 
tween President Conrad J. Brotherly 
of the national association, President I. 
J. C. Holland of the Texas-Louisiana 
Retail Jewelers’ Association, and officers 
of the National Jewelers Publicity As- 
sociation. 

Mr. Holland, who is touring this sec- 
tion of the country, presented the ar- 
rangements which are being completed 
by the jewelers of Texas for the hous- 
ing, entertainment, publicity, and other 
features of the convention, which he and 
his associates have been working upon 
very diligently for the past several 
months. 

“Not only do we anticipate a large 
attendance of our fellow jewelers, but 
we want the privilege of extending 
ample opportunities for our visitors to 
see our truly wonderful State of Texas,” 
said Mr. Holland. “The _ hospitality 
which is unique to Texas only, will be 
offered in abundance. We have planned 
a remarkable sight-seeing trip for jewel- 
ers and their families, after the con- 
vention is over, which gives an excellent 
opportunity for our visitors to see our 
principal cities. This trip will be cov- 
ered in the short time of four nights 
and three days, with stop-offs for special 
entertainment along the way. We have 
secured a special train which will leave 


Dallas on the night of Oct. 5, for 
Houston, Galveston, Brownsville, Ma- 
tamoras (Mexico), San Antonio, and 


what is known as the Lower Rio Grande 
Valley. The railroad fare is the lowest 
in history. A lower berth will cost but 
$34.70; upper berth, $39.70, and a draw- 
ing room or compartment, $52.20. These 
rates include round trip railroad fare 
to Dallas, bus trips, boat trips, break- 
fast at the famous McCool Ranch, at 
McAllen, dinner at Matamoras, Mexico, 
and many other features along the route. 
We must have 125 reservations in order 
to secure these rates.” 

“Another feature that we have ar- 
ranged for our visitors,” continued Mr. 
Holland, is a special train, the ‘Pres- 
ident’s Special,’ which will bring jewel- 
ers and their guests from St. Louis to 
Dallas. It will leave St. Louis at 2 
p.m., Oct. 1. Everyone coming to Dallas 
should make arrangements in purchas- 
ing their tickets, to make connections 
with this train, which will be boarded 
by the executive committee of the na- 
tional association. Fot these special 
advantages we want at least 100 reser- 
vations. I am handling these transport- 
ation facilities. I would like to be sure 
that everyone is provided for in ample 
time. I would like all jewelers who wish 
to take the St. Louis-Dallas train, and 
the special train that will tour the 
Lower Rio Grande Valley, to get in 
touch with me at once. Applicatons 
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should be addressed to I. J. C. Holland, 
San Angelo, Tex. From the nature of 
our own plans and those of the National 
Association, I am confident that the 
Dallas convention will be the biggest, 
best, and most instructive that the as- 
sociation has ever held.” 

President Brotherly warmed up to his 
subject, and announced plans which 
have been in the making at his office and 
that of Secretary Anderson, since last 
fall. Mr. Brotherly said that the Na- 
tional Association has adopted the 
slogan “Teamwork for Prosperity” for 
the convention, and that around this 
theme will be built one of the most in- 
structive business programs that has 
ever characterized a national convention. 
“For a number of years,” said Mr. 
Brotherly, “I have been closely following 
the trend in our industry, and some time 
ago I arrived at the definite conclusion 
that there is real prosperity to be had 
in this business of ours, if we will 
seriously, as a trade, go in search of it. 
Ever since the World War, we retailers 
have had to fight a defensive warfare, 
and practically all activities of our as- 
sociation have been in the form of fight- 
ing problems by means of organized 
force. Now we have learned the value 
of organized force. It is available. We 
must take advantage of it and go for- 
ward together to create and secure more 
business. This will be the purpose of 
our national convention. We will allow 
for only such addresses as will lay the 
foundation for this new constructive 
activity and which will help members 
to begin building their businesses as 
quickly as possible. It is with this idea 
in mind that we are preparing for the 
best convention in our history, and have 
adopted the slogan, “Teamwork for 
Prosperity.” 

Among the plans adopted is that of a 
large and elaborate style show, featur- 
ing the correct wear of men’s and 
women’s jewelry on all occasions. This 
will be directed by the National Jewelers 
Publicity Association. The public will 
be invited to attend. Arrangements 
have been made with one of the largest 
motion picture companies for the mak- 
ing of a news-reel of the event, which 
will be distributed throughout the mov- 
ing picture houses of the country. The 
Newark conference brought forth an- 
other thought which is a forerunner of 
the Dallas convention. This is to the 
effect that now is the time for the 
jewelry industry to establish better and 
more comprehensive relations with the 
consumer-public not only by creating the 
idea of purchasing and wearing more 
jewelry, but by bringing the public into 
close contact with the persons and pur- 
poses of the industry. Mr. Brotherly 
said “Much time has been spent in 
launching and expanding the publicity 
movement. This work has had a telling 
effect which is most gratifying. How- 
ever, publicity as such, can produce its 
maximum results only when backed up 
by an industry that is awake, alive, 
sympathetic, and constantly cooperative. 
We have succeeded in educating the 
trade itself into the necessities for, and 
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the benefits of, national publicity. 
Henceforth, we will bring direct pressure 
to bear upon the consumer in such new 
ways as our Dallas style show and other 
methods, trusting in the belief that the 
trade will do its share in supporting us.” 

Mr. Brotherly emphasized the point 
that through the efforts of the national 
association, the one-and-one-half rail- 
road certificate privileges have been re- 
stored to members of the association, by 
the several trunk line associations. This 
makes it possible for jewelers visiting 
Dallas to return to their homes over the 
same route, at one-half the cost of the 
regular fare. 

The business program and entertain- 
ment program of the forthcoming con- 
vention will, as soon as properly related 
to each other, be announced to the trade. 








Reports Loss of Gems 





Chicago Diamond Dealer Misses Wallet 
After a Ride on Elevated Train 


CHICAGO, June 25.—Aron Ruvelson, 
diamond dealer, with headquarters at 
the Capitol building vaults, notified the 
police last week that he is missing dia- 
monds valued at about $10,000. 

Ruvelson reported that he took his 
wallet from the vault and went upstairs 
and out into the street undecided as to 
where he should go. Finally he decided 
he would go to sixty-third and Cottage 
Grove Aves. He walked through the 
loop to Congress and State Sts., where 
he boarded a south side elevated train. 
He was reading on the train and became 
drowsy and finally fell asleep. At the 
end of the line at Sixty-third and Stony- 
Island Ave., the trainman shook him and 
woke him up. He immediately felt for 
his wallet and found it missing. He at 
once notified the police. 








Death of Sol Rubin 


‘CHICAGO, June 25.—Sol Rubin, former 
president of the Chicago State Pawners’ 
Society, passed away on Wednesday at 
his rooms at the Chicago Beach Hotel. 
Mr. Rubin had been ailing for some 
time, and death was caused from heart 
trouble. He was 68 years of age. 

For 20 years he was president of the 
Chicago State Pawners’ Society, and in 
1922 retired on account of his health. 
At that time the Chicago State Pawners’ 
Society was taken over by the present 
members of the Illinois State Pawners’ 
Association at Washington and Dear- 
born Sts. Previous to his connection 
with the Chicago Pawners, Mr. Rubin 
was connected with his brother-in-law, 
Jacob Frank, in the pawnbroking busi- 
ness. 

He is survived by his widow, two 
daughters, Mrs. Idaline Hamill, of Chi- 
cago; Mrs. Hannah Mandel, of New 
York and one son, George Rubin, of 
Hollywood. Funeral services were held 
on Friday afternoon at one o’clock at 
Furth’s Chapel, and interment was at 
Rosehill Cemetery. 
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Summer Outings 





Employes of Two Providence Jewelry Con- 
cerns Enjoy Field Games and Dinners 


PROVIDENCE, R.. I., June 25.—The 
threatening weather conditions—heavy, 
lowering skies and raw, chilling atmos- 
phere—of the past week failed to inter- 
fere with the annual outings and field 
days which had been planned and were 
successfully carried out by several firms 
connected with the manufacturing jewel- 
ry industry ef this vicinity. The pro- 
grams in each instance were along simi- 
lar lines, a trip into the country or down 
to the seashore, field games and sports 
as well as indoor diversions, singfests, 
dancing and dinner. 


The Hadley Co. 


Thursday was a gala day for the em- 
ployes of The Hadley Co., notwithstand- 
ing the inclement conditions, and from 
early morning until nearly midnight 
there was something doing to provide en- 
tertainment for upward of 325 young 
men and women who participated in the 
annual outing and field day as guests of 
the firm. ‘The plant was closed for the 
entire day and it needed no time clock 
for everybody to be at the steamboat 
landing on S. Main St. promptly ait 
9 o’clock for the sail down Narragansett 
Bay. 

The firm had chartered the commodi- 
ous steamer Nelseco from New London 
and as soon as the hawsers were cast off 
and the steamer swung out into the 
stream, the happy excursionists began to 
sing and cheer and these were intermit- 
tently continued during the entire trip. 
The Arcadia Orchestra in the salon fur- 
nished music for the singing and danc- 
ing, and also gave concert selections. 
Bags of peanuts, popcorn, chocolates and 
other eatables were distributed, noise 
makers of all descriptions were in evi- 
dence and the 15-mile run to the landing 
wharf at Wickford passed all too soon, 
although many expressed an impatience 
to reach the outing grounds at the Plum 
Beach House, six miles below, to which 
the party was transported by a fleet of 
automobiles and motor busses. 

Henry Butler was on hand to receive 
the hungry throng and had luncheon 
ready as soon as the party arrived at 
the pavilion. In the party, which, by 
the way, was under the personal direc- 
tion of “Charlie” Mealey, were Mr. and 
Mrs, “Art” Hadley and their little son, 
“Tommy,” while Mr. Hadley had as his 
personal guests Johanne Derobert, of the 
Geneva Watch Case Co., Geneva, Switz- 
erland; Frabique Laminor of Amnesty, 
France; Ives Lake, of New York; Gas- 
ton Fouquez of New York, and E. D. 
Stowe the New York representative of 
The Hadley Co. After luncheon the pro- 
gram of games and sports was carried 
through and handsome prizes were 
awarded the various winners. Dinner 
was served late in the afternoon and at 
6 o’clock the autos began the conveyance 
of the party back to Wickford, where 
they re-embarked on the steamer, which, 
at 7 o’clock, headed for a sail to New- 
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port and thence back to Providence, land- 
ing here at 11:30-o0’clock. 


Silverman Bros. 


Archibald and Charles Silverman, of 
the manufacturing jewelry firm of Sil- 
verman Bros., were hosts to about 350 of 
their employes at an outing on Saturday 
at Chopmist Hill Inn, Scituate. The 
merry excursionists left the firm’s plant, 
226 Public St., soon after the factory 
closed at 12 o’clock for the day. Twenty- 
seven private automobiles and six large 
motor busses were required to transport 
the party to the resort, a dozen miles 
back in the country. Chowder and other 
appetizing viands awaited them and as 
soon as the luncheon was disposed of the 
large arena was taken possession of and 
the card of field games and sports held, 
prizes being awarded the winners. A 
baseball game between teams represent- 
ing the married and single men was the 
crowning feature of the afternoon’s pro- 
gram and was won by the married men 
by a single run. Early in the evening 
dinner was served, followed by an enter- 
tainment and dancing. 

The New York office of the firm was 
represented by Harry Silverman, Frank 
Silverman and Milton Silverman. The 
committee in charge of the arrangements 
for the day consisted of G. Leon Silver- 
man, chairman; Mrs. E. McLane, secre- 
tary; Miss Dorothy Regan, Miss Marie 
Parente, Miss Carmelia Perrone, Arthur 
Williams, Louis Shanbrun, John Glover, 
David Brill, Leo Corso, Joseph Shields, 
John Silverman, Sydney Silverman and 
Irwin N. Silverman. 








Death of Enoch Reed 





Veteran Salesman for Reed & Barton Co. 
a Victim of Heart Disease 


Boston, June 25.—Enoch Reed, for 43 
years a silverware salesman for the 
Reed & Barton Co., died suddenly June 
20 in his 67th year, following an acute 
attack of heart disease. As dean of 
the company’s sales staff he was to have 
entertained the other salesmen at a 
dinner at Taunton that day as part of 
their annual meeting. Mr. Reed was 
well known in Boston, and his many 
friends here deeply regret his passing 
The sympathy of the trade is extended 
to the bereaved. 

Mr. Reed was born in Delphi, Ind., on 
Feb. 1, 1862. After finishing his school 
days he learned the trade of an en- 
graver with the firm of A. R. Knights 
& Bro., in Dubuque, Iowa. While thus 
employed he became acquainted with 
the late Luther Hyde, then and for a 
number of years the manager of the 
New York store of the Reed & Barton 
Co. 

Mr. Hyde recognized the young man’s 
ability and personality and through his 
efforts Mr. Reed came east in 1885 and 
was given a position on the sales force 
of the Reed & Barton Co., a posi- 
tion in which he was eminently suc- 
cessful from the start, and which, with 
steadily increasing responsibilities 


49 


which he discharged in so able a manner 
as to command the lasting confidence 
and esteem of the management, he held 
for 43 years. 

He handled the sterling silver line 
in the principal cities of the United 
States from Philadelphia throughout the 
entire middle west, and, through his 
business-like methods, his unfailing 
courtesy, and sterling good fellowship, 
built up a wonderfully wide acquaintance 
which was not only an asset to his firm 
but a source of inestimable pleasure to 
himself. Many men have traveled as far 
or as many years as Mr. Reed, but few, 
if any, have made a larger circle of real 
and sincere friends in the range of their 
trade. 

Mr. Reed married Ella Crossman, who 
passed on a few years ago. He is sur- 
vived by one daughter, Dorothy, wife of 
W. Raymond Pepler of this city, and two 
nieces in the west. 

He wasa member of Charles H. Titus 
Lodge, A. F. & A M.; St. Mark’s Royal 
Arch Chapter, St. John’s Commandery, 
Palestine Temple of the Mystic Shrine. 
The Taunton Winthrop Club and the 
Segregansett Country Club. 

The popularity which came to Mr. 
Reed was due not alone to his sterling 
and honorable business qualities, but to 
a wonderfully fine and balanced disposi- 
tion. Genial, companionable and kindly, 
he combined with these traits a fund 
of dry and whimsical humor which he 
had the faculty of using in such a man- 
ner as to invariably amuse and never 
annoy. 








Death of M. Larsen 





Prominent Joliet, Ill., Jeweler Passes on 
After a Long Illness 


JOLIET, ILL.—Mads Larsen, of the 
firm of Rice & Larsen, prominent Joliet 
jewelers, died June 21 in his home, 603 
W. Jefferson St., after a long illness. 

He was in business here 17 years, 
forming a partnership with Fred A. 
Rice, after 20 years with the George E. 
Feagans Co., at one time the leading 
jewelry firm of the city. Mr. Larsen in 
his 35 years’ residence in the city had 
been a prominent Mason. 

His wife preceded him in death last 
year and a brother is the only member 
of the immediate family surviving. 








Death of Samuel T. Treat 


ELGIN, ILL., June 25.—Samuel Train 
Treat, aged 78 years, jobmaster in the 
plate department of the Elgin National 
Watch Co., who retired Jan. 1 of this 
year after 48 year’s service, died June 
19 in his home after a brief illness. 

He was born in Waltham, Mass., May 
5, 1850, and had devoted practically all 
of his life to the watch factory business, 
being employed 14 years in the Waltham 
watch plant before coming to this city. 

His widow is the only member of the 
immediate family surviving. 
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Florida Jewelers Meet at Jacksonville 





Ninth Annual Convention, June 19 and 20, Devoted to Addresses and Discussions of Business 


JACKSONVILLE, FLA., June 22.—The 
ninth annual convention of the Florida 
Retail Jewelers’ Association was held in 
the Chamber of Commerce building in 
this city on Tuesday and Wednesday and 
proved to be one of the best meetings 
ever held by the State association. The 
two days were devoted to addresses, dis- 
cussion of business problems, a banquet, 
and to transaction of the business of the 
organization. 

Earle Middleton of Miami was re- 
elected president and Sterling Smith of 
the Greenleaf & Crosby Co. of this city 
was reelected first vice-president; Frank 
Allen of Orlando was named second vice- 
president; Nathan Weil of the V. E. 
Jacobs Jewelry Co. of this city was 
named secretary to assume duties which 
he had held for a number of years dur- 
ing the early life of the association, and 
Reade Tilley of Clearwater was elected 
treasurer. The board of directors as 
elected has the following membership: 
Herman Poppendick of Miami; C. H. 
Payne of Bradenton; Alvin Magnon of 
Tampa; F. G. B. Weihe of Ocala, and 
Henry McLaulin of Sanford. The selec- 
tion of the officers was by unanimous 
vote in accepting the recommendations 
of the nomination committee. 

The delegates to the A. N. R. J. A. con- 
vention are the president, secretary and 
treasurer and William Kohlhousen, Fort 
Lauderdale. The alternates are C. M. 
Fuller, Sterling Smith, Alvin Magnon 
and F. G. B. Weihe. The next conven- 
tion will be held at Ocala. 

With Earle Middleton of Miami, the 
president, in the chair, the convention 
program was opened Tuesday morning 
in the auditorium of the Jacksonville 
Chamber of Commerce building with 
the singing of a verse of America. The 
Rev. Robert H. McCaslin, pastor of the 
Riverside Presbyterian Church, made the 
opening prayer and Mr. Middleton intro- 
duced John ‘T. Alsop, Jr., mayor of the 
city, who welcomed the visitors in behalf 
of official Jacksonville. 

During the course of his enthusiastic 
address, the mayor declared “the hurri- 
cane, the binder boys and the critics 
who followed them, to be a blessing in 
disguise to Florida—they helped us get 
on our feet.” He praised the citizens 
of the East Coast as the “gamest people 
in Florida.” 

He turned to a discussion of city plan- 
ning, and declared that such a program 
“means much to a city, not only to make 
a city beautiful, but aid the municipality 
from an economic standpoint.” 

“All of us in Florida ought to be show- 
men,” the mayor declared. “We have 
wonderful assets here. God Almighty, 
and I say that with all reverence, has 
given us these wonderful natural assets. 
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There are acres of diamonds all over 
Florida right at our feet.” 

“It beehoves all of us,” he declared in 
closing, “no matter what our line of busi- 
ness may be, to pull together; never in 
the history of the State has there been 
such a need for cooperation, for the co- 
ordination of efforts as now exists.” 
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P. H. Harrison, president of the Cham- 
ber of Commerce, spoke briefly urging 
the necessity of cooperation and decry- 
ing cut-throat methods of competition. 
“The old days of cut-throat competition 
are over and we are moving into a new 
era of business relationship,” he said. 
“We have realized that knife-to-knife 
competition is ruining the business of the 
country, and the tendency today is 
toward commonsense understanding, with 
the general trend toward coordination of 
allied businesses for the general welfare 
of the country.” 

In conclusion, Mr. Harrison declared 
the “whole program of cut prices is ruin- 
ous to anybody who enters it.” 

President Middleton delivered his an- 
nual address as follows: 


ADDRESS OF PRESIDENT MIDDLETON 


In the year since you elected me your 
president there have happened many things 
not foreseen by any of us. The outstanding 
thing in my mind is the nation wide period 
of re-adjustment that has been going on. 
This has had its deterrent effect on all 
business and has perhaps been more notic- 
able in our state because of emphasis gained 
from the real estate speculation and the 
storm that literally and figuratively blew so 
many of our dollars away. This period of 
adjustment is showing many signs both 
nationally and in our own state of coming 
to an end and TI feel that better times are 
not far off. It 1 } 
that Florida, because of its climate making 
it the playground of the nation, should be 


is only a natural result . 


greatly benefitted by the return of more 
stabilized business conditions. Then, too, 
much of the pioneer work that has been 
going on for years, both in agriculture and 
industry, has begun to make itself felt and 
new money is coming into our state from 
these sources. 

In our own sphere, the jewelry business, 
there are lots of chances for improvement. 
We have an over production of the “gyp” 
type of merchant, who follows closely after 
booms, such as we have had, also many 
who are still unqualified to be listed as 
legitimate jewelers, but there is still room 
for many more high class jewelry stores 
and what more logical source could there 
be then from our own membership. 

We are frequently asked, what benefit can 
be derived from our association, and in 
answer I can give several. First, no man, 
merchant or not as you please, can rub 
elbows and exchange thoughts or ideas with 
his fellow man without gaining thereby. 
This is one reason why we have our 
conventions. Another reason is that the 
organization is the only effective means by 
which specific demands may be made for 
protection against discriminating laws. 
Another reason is that through organized 
publicity many benefits may be gained. The 
merchant today must not only be up-to-the- 
minute and a keen merchandiser constantly 
studying the needs of his buying public but 
he needs also an organization back of him. 
The florist, the hardware man, the druggist 
and many other branches of trade have 
made great advances since being organized. 
Unfortunately there are always those in any 
line who are ready to ride on the tail of 
the other fellow’s kite. It has been proven 
to my own satisfaction at least that it is 
of great benefit to belong to local, state and 
national groups. Local groups should get 
together two or three times a year. The 
old idea that our fellow jeweler was our 
worse competitor has long since been ex- 
ploded and we now know that the auto 
dealer, the radio dealer,- the ready-to-wear 
store and such are the ones who are pulling 
the dollars away from the jewelry store. 

There are several problems that are facing 
the jeweler today and in my mind the 
question of credits is one that will need 
considerable thought. I do not mean the 
credit jewelry business, for while -I do not 
believe in it I recognize the right of those 
who do, to carry it on. This in spite of the 
fact that some of the credit jewelers adver- 
tising is of such an extreme nature as to 
cause all jewelers to be discredited. The 
“Credit” thought that I refer to is a different 
one. I believe that credit lines must. be 
drawn much closer than they are now. It 
is wrong to allow one firm to purchase 
on terms of payment spread over a period of 
a year or even six months and require 
another of equally good standing to pay in 
30 days. The question of settlements with 
insolvent concerns, wherein they are allowed 
to pay as low as 10 to 20 cents on the 
dollar, by their creditors and are then per- 
mitted to carry on along side of the mer- 
chant who is paying 100 cents on the dollar, 
is a great injustice to the one who is paying 
in full. It is my belief that the creditor 
should either take his merchandise back, 
even though it be in bad condition, or as 
the most lenient step, allow a short extension 
of time but only then to a merchant who 
could show definitely that such would result 
in full payment. Apparently also in spite of 
the fact that there are several credit organi- 
zations touching the jewelry trade in part 
or in whole, these same bankrupt concerns 
continue to secure all the merchandise they 
desire. 

There are three laws which I feel our 
state organization should sponsor. The first 
of these is a law of the nature of the 
Baumes Law in New York, which puts the 
habitual criminal in jail for life on his 
fourth offense. The second is a state auc- 
tion ordinance which will back up the laws 
that several of our cities now have, but 
which will be better with the backing of a 
state law. The third is a law which will 
allow us to dispose of uncailed for repair 
work after a given time has passed. I sug- 
gest that a special committee be named to see 
that these bills are presented to the incom- 


ing legislature. 
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around an educational program. I 


ore : - ‘ 
believe that this can be done and still give 
ys sufficient relaxation from our businesses 


for a few days. [ have been much pleased 
with the responses to a post card question- 
naire which I sent out a short time ago 
and which I shall introduce into the con- 
vention as part of the program. It has 
shown to me that there are many subjects 
for thought that would be of great interest 
to us that could be made a part of each 
year’s program by just this sort of contact 
with the individual members. ; 
In closing I want to call to the attention 
of our state jewelers the need for supporting 
the Harvard Research Bureau, the Jewelers 
Mutual Fire Insurance Co., the National 
Jewelers Publicity Association and_ tife 
Horological Institute. These are all worthy 
of serious consideration. The _ Harvard 
Bureau helped us to get the Excise tax 
removed, it may help us to get the Capper- 
Kelly price maintenance bill passed. If it 
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WILLIAM G. FRASIER, REGIONAL VICE- 
PRESIDENT 


does it will have still further paid for itself 
to the jewelry trade. The Jewelers Mutual 
Fire Insurance Co. can save us enough on 
our store fire premium to more than pay 
our dues in this association. 

The jewelers publicity work has already 
done a great deal to build increased conn- 
dence in the retail jewelry store, and finally 
the Horological Institute will do the same 
thing! for our watch repair business if we 
will encourage our watchmakers to_ take 
the simple tests required for the certificates 
issued. 

I feel sincerely grateful for the honor of 
being your president this past year and it 
is with just as sincere regret that I have 
ed done a great deal more for this organi- 
zation, 


Alvin Magnon of Tampa spoke briefly 
on “Merchandising Jewelry,” presenting 
six factors which he urged as of the 
greatest importance to jewelers: ap- 
proach to the customer, enthusiasm, 
knowledge of stock, demonstration abili- 
ty, the extra sale and the building of 
good will. 

The other address of the day was by 
a Jacksonville man, Frank W. Norris, 
vice-president of the Barnett National 
Bank, who presented an instructive talk 
on the problems of financing retail jewel- 
ry organizations. During the course of 
his address, Mr. Norris assured the 
Jewelers that “you are entitled to a fair 
remuneration for the money invested in 
your business.” 

Nathan Weil of the V. E. Jacobs Jewel- 
ry Co. of this city, for many years secre- 
tary of the State association, was acting 
Secretary during the convention, due to 
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the absence of H. L. Cole of Gainesville. 
Mr. Weil was designated as acting secre- 
tary by the board of directors, it was 
announced as Tuesday’s session got un- 
der way. Delegates to the convention 
made their headquarters at the Hotel 
George Washington. 

William G. Frasier of Durham, N. C., 
regional vice-president of the American 
National Retail Jewelers’ Association, 
minced no words Tuesday in talking 
“shop” to members of the association. 

In his morning address, Mr. Frasier 
urged the jewelers to “apply business 
principles to merchandising.” He de- 
cried price-cutting methods and spoke 
of the ethics of the industry, declaring 
the jewelers to have the “greatest oppor- 
tunity of any class of business men on 
the face of the earth.” He said in part: 


ADDRESS OF WM. G. FRASIER 


If you will permit me to diverge slightly, 
I am going to take the liberty of br.nging 
to your attention some important tacts, 
which apply to both you and myself per- 
sonality in the conduct of our business. 

We have passed another milestone in the 
conduct of our business and I beiieve at 
these conventions it is well for us to ask 
ourselves if we have brought improvement 
to our own individual business. Have we 
employed methods whereby we have obtained 
the greatest possible benefit. Such a ques- 
tion quite naturally is well to be considered 
in our every-day life and not put it off until 
we gather in convention. But at sucha time 
as this we have a greater opportunity, 
through affiliating and associating with our 
fellow jewelers, in that we can find out how 
the other fellow is conducting business and 
his information brings about renewed Zeal, 
energy and inspiration. 

I think these conventions should unques- 
tionably carry features of pleasure and 
enjoyment, yet on the other hand, the real 
business opportunity should not be over- 
looked. The gift of these organizations 
carry with it a great responsibility. It is 
for the purpose of bringing together men 
with the same vocations in life, to create 
harmony, good will, better business and a 
more faithful effort. 

With every gift and every opportunity a 
responsibility must follow. There is no 
question in my mind but that you appreciate 
these facts and we must realize, through 
neglect, not only we, ourselves, pay the 
penalty, but the industry as a whole. Those 
who come after us likewise are embarrassed 
because of our failure to develop the present 
day possibilities. I feel there is another side 
to this problem, even greater than present 
time conditions. We should ever bear in 
mind those who are to come after us. The 
jewelry industry is different from that of 
most any and every other line of endeavor. 
Its success depends upon honesty, a square 
deal and confidence. To take confidence 
away from your store means first, your 
destruction, which reflects itself into the 
industry as a whole. There is no class of 
merchants on the face of the earth, and no 
industry where confidence is more demanded 
than in ours. 

It has so often been pointed out that jewel- 
ers are perhaps, as a whole, a non-progres- 
sive people and in a great many instances, 
when we look about us, we are compelled 
to believe that there is good ground for 
such an opinion. For instance, we will take 
a given city and we will find there a fellow 
jeweler advertising under the caption, ‘‘The 
Leading Jeweler.’’ We may ask ourselves 
the question ‘‘What constitutes a leading 
jeweler ?” The words would necessarily 
imply to the outsider that this man is per- 
haps the principal jeweler in his town and 
by him, through the standards he sets, 
through the amount of business he does, 
and the ethics which he employs, he is a 
leader—goes on before all the other jewelers 
in his community. 

Some time, upon close examination of such 
a jeweler so advertising himself, we find just 
the reverse. I have no desire or intent 
whatever to criticize anyone who so adver- 
tises and measures up to such standards. 
Those who do possess and practise such 
qualifications, my hat is off to them, and I 
hope that you have every one in that class 
assembled here in this convention today. 
For beyond doubt, such a person is truly a 
nob'e in the cause and he should have no 
hesitation in enlightening those of us who 
are struggling to get in his class. 
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Regional Vice-President Frasier also 
reviewed the work of the American Na- 
tional Retail Jewelers’ Association dur- 
ing the past year, and in which he par- 
ticularly called attention to the plan 
submitted at the last A. N. R. J. A. con- 
vention, held in Milwaukee, which pro- 
vides that the American National Retail 
Jewelers’ Association open its member- 
ship to manufacturers, wholesalers and 
importers of the jewelry and allied in- 
dustries, and that the national associa- 
tion be made the nucleus for an all-in- 
clusive organization, which will truly 
represent the jewelry industry of the 
United States. 





NATHAN WEIL, SECRETARY 


Calling attention to the difficulties 
which the retail jeweler, today, has to 
face, he said that many schemes are em- 
ployed to grab business from the retail 
jeweler. Such methods, as direct-to-con- 
sumer schemes, discount clubs and buy- 
ing agencies of every description are 
constantly gnawing at the strongholds 
of the industry, and many worthy re- 
tailers today have either been unable or 
have through inadvertence failed to put 
their business on a plane to combat this 
situation. 

Vice-President Frasier then went into 
a discussion of the work which the A. N. 
R. J. A. has done to benefit retail jewel- 
ers and the trade at large, calling atten- 
tion to the fact that the excise tax on 
jewelry has been abandoned, and point- 
ing out the advantages to be derived 
from an organization which will include 
not only retailers, but wholesalers, 
manufacturers and others allied with the 
jewelry trade. Such an organization, he 
said, would secure unity of action to 
determine and dictate styles. 

Mr. Frasier then quoted figures to 
show the number of financial embarrass- 
ments in 1927, with the concurrent liabili- 
ties as compared with failures in other 
lines of trade. 

He next stressed the work of the Na- 
tional Jewelers’ Publicity Association 
and called upon jewelers to support this 
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movement. He also called attention to 
the fact that the American National Re- 
tail Jewelers’ Association cooperates 
with the Jewelers’ National Crime Com- 
mittee which is doing untold good in 
pringing criminals to justice, and also 
spoke of the work of the Jewelers’ Se- 
curity Alliance and the National Jewel- 
ers’ Mutual Fire Insurance Co. 

In conclusion, he called attention to 
the next convention of the American Na- 
tional Retail Jewelers’ Association which 
takes place in Dallas, Tex., in October, 
and urged the jewelers of Florida to 
have a good delegation there. 

Tuesday night the visitors to the city 
were the guests of the Jacksonville jewel- 
ers at an informal banquet at the Casa 
Marina Hotel, Jacksonville Beach, with 
Elliot W. Butts, manager of the Jack- 
gonville Chamber of Commerce, as the 
toastmaster of the evening. Prior to 
the banquet, surf bathing was enjoyed. 


Wednesday 


On Wednesday, officers were elected, 
as already reported, and resolutions were 
adopted. 

The Resolutions 

Prior to the election of officers and 
the adoption of the resolutions, Henry 
Moore, credit manager of the Green- 
leaf & Crosby Co., discussed Credits, 
urging the jewelers to “give real thought 
to the credit side of your businesses.” 
He suggested, in the course of his ad- 
dress, that it was necessary to investi- 
gate credit applicants from two stand- 
points—the moral and financial. 

The major portion of the morning ses- 
sion was taken up with open forum dis- 
cussion. 

“We indorse the Capper-Kelly bill for 
price maintenance,” was the brief reso- 
lution on that subject. The bill, which 
was approved by the Senate in the re- 
cent congress, would give the manufac- 
turers a legal means of protecting a 
minimum price. The bill is being spon- 
sored by the retail jewelers, the conven- 
tion was also told by a speaker from 
the floor. 

Relative to the “all-inclusive member- 
ship plan” of the American National 
Retail Jewelers’ Association, under which 
proposal the retail dealers, the manu- 
facturers and the wholesale operators 
would be members of one large organiza- 
tion, is not favored by the members of 
the State organization, it was indicated 
in the discussion on the subject as the 
session was drawing to a close, but a 
resolution on the proposal declared: 
“The Florida State Retail Jewelers’ As- 
sociation defers action at this time on 
the all-inclusive membership plan until 
its delegates meet at Dallas, Tex., with 
the members of that group having the 
power to act.” The resolution was 
adopted by unanimous vote. 

The resolution relative to the whole- 
sale catalogue project, as offered by the 
resolutions committee, Alvin Magnon 
of Tampa, chairman, declared: “We 
urge the National Jewelry Association 
to take some definite and determined ac- 
tion to eliminate the wholesale catalogue 
evil, having in mind that firms other than 
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retail jewelers be eliminated from whole- 
salers’ lists of customers.” 

Other resolutions in addition to the 
usual appreciation documents, ad- 
dressed to the press, Mayor John T. Al- 
sop, Jr., P. H. Harrison, president of the 
Jacksonville Chamber of Commerce, and 
to the local jewelers, included one rela- 
tive to appreciation for the work of 
Bartley J. Doyle, Philadelphia publisher. 
Mr. Doyle sent his felicitations to the 
State body in a letter to President Mid- 
dleton. 


Midwest Market Week 











Milwaukee Wholesale Jewelers Association 
to Entertain Visiting Retailers 
Aug. 27 to Sept. 1 


MILWAUKEE, June 23.—Five hundred 
retail jewelers from Wisconsin, Mich- 
igan, Illinois, Indiana, and Iowa, are ex- 
pected to attend Midwest Market Week 
which will be held in Milwaukee from 
Aug. 27 to Sept. 1, during State Fair 
Week, under the auspices of wholesaling 
and jobbing members of the Milwaukee 
Association of Commerce. The Milwau- 
kee Wholesale Jewelers Association is 
taking an active part in the preparations 
for Midwest Market Week, and its mem- 
bers are devoting a considerable amount 
of time and money to the project. The 
association, according to Edward M. 
Wals, secretary, will hold a special meet- 
ing to discuss the plans which will be 
carried out by the wholesalers and job- 
bers, and to make special plans for the 
convenience of the visiting jewelers. 
Reduced rates to Milwaukee from all 
parts of Wisconsin have already been 
arranged for the Midwest Market Week, 
and it is expected that reduced rates 
will be in effect’ from other States for 
the occasion. 

Special merchandising offers are being 
arranged for the retail jewelers who 
make use of Midwest Market Week. 
However, the wholesalers declare that 
it will be more than a week to sell mer- 
chandise, and that it must be a week in 
which the retailer can learn more about 
merchandise and merchandising methods, 
so that they will be better able to reach 
their consumer public. 

Milwaukee retailers will cooperate 
through the Milwaukee Association of 
Commerce in making an interesting pro- 
gram for the visiting retail jewelers. Ar- 
rangements are being made for them to 
visit jewelry houses, and to visit the 
large Milwaukee department stores. 
Here they will be taken behind the 
scenes, where they will be shown the 
schedules of advertising, of window dis- 
plays, the training schools for employes, 
the arrangement of sales promotion pro- 
gram, the keeping of records, and the 
working out of ideas. 

The retailers will have daily luncheon 
meetings where they can form their own 
trade groups, or mingle with retailers of 
other than jewelry lines. Talks, discus- 
sions, and demonstrations will be given 
at these luncheons, to make them inter- 
esting and informative to those attend- 
ing them. It is expected that store heads, 
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managers of various sales enterprises, 
and sales training experts will be on the 
program. 

Each wholesaler will provide automo- 
bile transportation from his house to 
other places. The jeweler who, after 
visiting one house, wishes to visit an- 
other jewelry house, or call on ‘another 
business firm will be taken to the de- 
sired place, and the wholesalers will also 
provide transportation to the Wisconsin 
State Fair where they will be guests of 
the entire jobbers’ association. 

A big entertainment number is to be 
provided for the retailers during the 
week, in the form of a garden party un- 
der the trees at the Wisconsin Club. 
Here the retailers and their wives will 
be -the guests of the wholesalers and 
they will forget business for the evening 
and devote themselves to having a good 
time. The jobbers emphasize the fact 
that there will be no speeches at the 
party, and they point out that since the 
attendance is limited to 1000 they will 
need to have reservations from the re- 
tailers at an early date. 








Caught Looting Pawnshop 





Woman Notifies Police, Who Arrest Two 
Negroes in Philadelphia Establishment 


PHILADELPHIA, June 27.—Thanks to a 
woman, Mrs. Anna Greenblatt, who saw 
them at work and telephoned to the po- 
lice, two robbers who were looting the 
pawnshop of Aaron Levy at Alder St. 
and Columbia Ave., were captured, while 
they were gathering their plunder in 
bags and preparing to leave the place. 

. Mrs. Greenblatt, with her husband, 
who conducts a butcher shop, lives in 
apartments opposite the pawnshop. Hap- 
pening to glance out of a front window 
before she retired, she saw the gleam of 
a flashlight in Levy’s place, and, looking 
further, saw two men moving about the 
store. She telephoned to the Eighth 
and Jefferson Sts. police station and two 
detectives were sent to the pawnshop. 
They found the lock on the front cellar 
door broken and saw the two men busy 
looting showcases, working under the 
ray from a flashlight. With their pistols 
drawn, the officers sprang into the store 
and surprised the thieves, who had placed 
jewelry and other goods in two canvas 
bags. The robbers, two negroes, put up 
a fight but were hammered into submis- 
sion with the butts of the detectives’ pis- 
tols. At the station house they gave the 
names of James Williams and William 
Miller. 

It was discovered after the arrests 
that the men stood for some time in the 
door of the pawnshop waiting for a fa- 
vorable opportunity. While there, a po- 
liceman on patrol passed by but one of 
the negroes lit a cigarette and both 
chatted a moment or two with the police- 
man before he passed on. 








Harry R. Mills has purchased the 
jewelry business of Joseph Schwartz on 
Audrey Ave., Glen Cove, N. Y. 
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St. Louis Jewelers Hold Dinner-Meeting 
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Members of Retail and Wholesale Trade Enjoy Get-Together at 
Bevo Mill—Advertising Plans Discussed 


St. Louis, June 25—The spring sea- 
son meeting of the members of the 
local jewelry trade was held at Bevo 
Mill, Wednesday evening of last week, 
and proved to be a rousing affair, with 
a representative attendance from prac- 
tically all of the leading firms in the 
trade. Retailer and wholesaler alike 
were bidden to the feast, which was un- 
der the auspices of the local jewelry 
organization, headed by Oliver Selle of 
the Selle Jewelry Co. 

The meeting was in every way a great 
success and surpassed the initial one, 
held at the same place just a year ago, 
when the new association was organized, 
and President Selle, took charge. With 
his coworkers on the arrangements com- 
mittee, he presented an interesting and 
entertaining program which contained a 
number of unusual features and which 
served to keep the members interested 
until a late hour. 

A question box was announced at the 
opening of the meeting, into which mem- 
bers were asked to put any inquiries to 
be read and answered later in the eve- 
ning. Souvenirs from local wholesale 
houses were distributed, the Bauman- 
Massa Co., contributing neat little cigar- 
ette boxes for the desk and the Eisen- 
stadt Mfg. Co., cigarette lighters. In 
addition, prizes were contributed for 
several events, and the whole affair was 
replete with interesting items ranging 
from movies of members present to at- 
tendance prizes and awards for wearing 
the most jewelry. 

The latter proved quite popular. A 
questionnaire was filled out by each one 
present, in which he was asked to check 
some 22 items of personal jewelry, that 
was worn at the dinner, the winner 
being the one that checked the highest 
percentage. This list ranged from cuff 
buttons to watches, from rings to tie 
clasps, and a later study of the answers 
showed that most of the jewelers present 
did not rank over 50 per cent, in the 
answers, so far as having such articles 
as part of their wearing apparel! for the 
evening. This plan was got up by 
Advertising Manager P. M. Hitchcock, 
of the Hess & Culbertson Jewelry Co., 
and proved one of the most entertaining 
stunts of the evening. Attendance 
prizes were also awarded in the follow- 
ing order: A. F. Eisenbeiss, Ruby Hus- 
gen and E. O. Shoulders. 

The meeting was announced to the 
trade by means of a striking advance 
notice card, containing the program, as 
well as the place and date of the meet- 
ing and surmounted on the top by a large 
black cat bearing the legend, “June 13th, 
A Lucky Day For You.” That it was 
So considered was evidenced by the large 
and representative attendance. In addi- 
tion song sheets were provided having 


the words of a number of the latest pop- 
ular songs and music was provided by 
Paul Koehler, “the one man orchestra.” 
Leading the community singing he 
showed that the local retail jewelry 
trade has a musician that will rank in 
the hearts of its members with the best 
and that Joe Cook, of vaudeville fame 
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and his one-man band has nothing on 
the official musician of the local trade. 
The “singfest” was one of the happy 
features of the meeting and music lov- 
ers had a chance to vocalize a wide 
range of numbers from “Sweet Adeline”’ 
to “Hail, Hail, the Gang’s All Here.” 
Another number on the program was 
the showing of moving pictures on the 
silver screen of a number of the leading 
members of the trade. These were taken 
and shown under the direction of Geo. 
L. Neuhoff,. of the Heffern-Neuhoff 
Jewelry Co., who as movie impresario, 
did a good job and furnished some real 
amusement for the crowd by showing 
“off” some of its members, in regular 
and slow movies, proving that some of 
the jewelers may yet qualify as moving 
picture actors, when they acquire enough 
in their business to retire to Hollywood. 
In addition Mr. Neuhoff showed several 
special films, calculated to please and 
amuse the audience. In the latter, how- 
ever, none of the local talent took part, 
which was probably just as well. 
Covers were laid for 86 for the dinner 
and after dispatching a good meal, dur- 
ing which music by Paul Koehler and 
choruses by the audience were heard, the 
meeting was called to order by President 
Oliver Selle, who in a few brief remarks 
welcomed the members in and out of 
town. At his call for a showing some 
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half dozen of the latter rose, and were 
enthusiastically greeted with applause. 
President Selle then spoke briefly on the 


program of the evening. . 


ADDRESS OF LEO G. VOGT 


He then introduced Leo J. Vogt, presi- 
dent of the Hess & Culbertson Jewelry 
Co., who spoke to the assigned topic on 
the program of “More Profit For the 
Jeweler This Year.” In his remarks he 
dwelt on the value of cooperation that 
can result if the dealers in any business 
will get together occasionally and get 
better acquainted with each other as a 
means of promoting good-fellowship and 
the discussion of their own problems, 
which in most cases are similar. He 
felt, he said, that a retail jeweler should 
be sold on his business, which was with- 
out doubt a good one and only needs en- 
thusiasm and application to make it a 
success. The business man in any line 
who is inclined to be pessimistic and to 
consistently knock his business hurts 
himself as well as his business and gives 
friends and competitors the impression 
that he is not succeeding. 

In addition Mr. Vogt compared the 
jewelry business with other lines, many 
of them, like drugs or groceries, being 
at present confronted with the vast 
growth of the chain store system of 
merchandising. He traced the develop- 
ments of these chains and how they had 
made it hard for the individual dealers 
in such lines and congratulated his hear- 
ers on the fact that so far such a plan 
of distribution had not reached the 
jewelry trade and was hardly likely to 
soon. 

So far as he was concerned he felt 
there was money in the jewelry trade 
and the wise, enterprising dealers were 
the ones who were seeking ways and 
means of increasing their profits as well 
as their sales. He cited several ways, 
such as a charge for engraving, the plan 
of not going too far in guaranteeing of 
timepieces, the discontinuance of indis- 
criminate advertising to charity organi- 
zations as well as the legitimate charge 
for appraisals of estates, often made 
gratis. Referring to the work of the 
Harvard Bureau of Business Research, 
he stated that dealers could learn much 
of value and advised care in expenses, 
saying the profit comes as much from 
economy in operation as from sales. 

Much, he thought, could be derived 
from dealers getting friendly and dis- 
cussing each others problems and 
stressed the importance of attention to 
store detail and unceasing activity to 
avoid the many pitfalls of retail selling 
these days. In closing Mr. Vogt spoke 
optimistically of the future outlook for 
the retail jewelry business, saying he 
considered the trade a good one and one 
that has many opportunities and pledged 
on behalf of the big downtown stores 
their cooperation with the smaller ones 
in neighborhood districts as members of 
the organization. 


ADDRESS OF R. HUSGEN 


The next speaker on the program was 
Rudy Husgen, of the Baumann-Massa 














THE JEWELERS’ CIRCULAR June 28, 1928 















“Orienta Pearls”’ 


Artificial 






Carry an assurance of Satisfaction 







Ask the Leading Jeweler 


“To the eye, Gristieck(6. 
Identical”’ : Ay staisis 


65 Nassau St., New York, N. Y. 









































NE of the largest and most 
progressive Swiss watch Will You Sell Out? 
houses in America has openings on 


its sales force in the following ter- . 
8 I have a client who wishes to 


ritories : ; 
buy out an old _ established 
NEW YORK STATE jewelry business for cash. Stock 
PENNSYLVANIA _ from fifty to one hundred and 


cciaceeonr-cmunanl fifty thousand dollars. This 


hetsinie tadiatadiamiec tan teaclatttt astra: on, diceeetae ee _ 


Also ; 
means business and do not an- 
SOUTH . 
SOUTHEAST swer unless you wish to sell. 
SOUTHWEST Will come and see you at no 


The men wanted MUST have cov- expense to you. 


ered these territories and have large 
personal followings. 








Write or Wire. 


i A A OER AROSE SI 




















Give detailed answer. M. WEINSTEIN, Diamond Broker 
Address, “M-116”" 601 Title Guarantee Building, 
Care Jewelers’ Circular Los Angeles, California 
sere scene 











PARIS 
vee te mere S. KUTNER 


IMPORTER of PEARLS 


Specialty of Loose Pearls for Addition — 








Price $1.00 The BUYERS’ DIRECTORY Jewelers Publishing Corp., 239 W. 39th St., New York 

















3 





June 28, 1928 


Jewelry Co., who took the place on the 
program assigned to Jos. Auer, vice- 
president of the company, who was un- 
able to attend on account of illness. The 
topic discussed was “The Diamond Sit- 
uation and Markets in Europe and 
America.” The speaker told briefly of 
the conditions in the diamond markets 
of Antwerp and Amsterdam and re- 
ferred to the present price conditions, 
g that on account of the great pros- 


in : 
sority here in comparison with the old 
countries of Europe, America was at 


present using about 80 per cent of the 
diamonds being sold. In addition he 
gave his impressions of the conditions 
at present as to supply and demand and 
also gave some technical information as 
to the syle in cutting at present. 


ADDRESS OF EMIL H. BLUST 


“How to Conduct a Neighborhood 
Jewelry Store For Profit” was the sub- 
ject of the next speaker on the program. 
Emil H. Blust, secretary of the associa- 
tion, and a_ successful neighborhood 
jeweler on the South side. He was intro- 
duced to the audience by President Selle 
as an outstanding example of a success- 
ful neighborhood jeweler, who began 
business with a capital of $500 some 13 
years ago. 

In enumerating what were most es- 
sential factors for success, Mr. Blust 
named first, location; second, store ap- 
pearance; third, show windows, and 
fourth, advertising. All were influential 
and important, each in its way inter- 
related and serving as a whole to con- 
tribute to the success of any retail busi- 
ness. In the way of show windows, 
however, he said that they were more 
important to a jeweler than some other 
dealers. He specially stressed the fact 
that window displays at all times should 
be clean and fresh, should be changed 
frequently and be trimmed with liberal 
displays of articles in the store. 

As for advertising, he is an enthusi- 
astic user of it, in his case, supporting 
the neighborhood paper, which has a 
distribution of 50,000 copies a month. 
He makes a practice of using new up-to- 
date copy and featuring articles appro- 
priate for the time of the year. 


Aside from his own individual prob- - 


lems, the speaker expressed himself as 
feeling that the jewelry business is most 
successful when conducted on a high 
plane, believing that dignity and an ap- 
pearance of success at all times is best. 
Catering as he does to the family trade 
he advocated close attention to his cus- 
tomers. He said some attention should 
be given to appropriate suggestions to 
members of the family on anniversaries 
or other eventful dates. He felt that 
neighborhood dealers in a big city had 
many of the problems of the uptown 
merchants although possibly personal 
contacts with the small store customers 
are more easily obtained and con- 
tinued. 

After referring in a feeling manner 
to the recent death of E. A. Horstmeyer, 
vice-president of the association, who 
was killed in an automobile accident, 
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President Selle then introduced the mat- 
ter of advertising by the organization 
this fall by means of bill boards. He 
referred briefly to the chain store de- 
velopments of recent years in other lines 
and how individual merchants can only 
combat such competition by cooperating 
with each other and working for the 
best interests of their industry. 

He explained the plan for a bill board 
advertising campaign this fall, calling 
attention to what was done last year 
and saying that the National Associa- 
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tion had adopted the plan and is giving 
St. Louis all due credit for its enterprise 
and initiative in starting such advertis- 
ing. He submitted a number of small 
advertisements, carrying suggested copy 
for the new campaign and stressed the 
value of jewelry as gifts as compared 
with flowers and candy, the jewelry 
combining both sentiment and perma- 
nency. 

Referring to the success of the four 
months’ campaign last year, he sug- 
gested consideration be given to extend- 
ing the campaign for six months, if 
enough money was raised. He suggested 
$10,000 as the desired goal and in the 
discussion which followed it was sug- 
gested that the extra time and money 
might be used around Easter time or as 
a means of attracting attention to ob- 
servers of “Mother’s Day,” as excellent 
times to supplement the winter cam- 
paign, designed to attract the holiday 
trade. 

Pledge cards were distributed to the 
members and they were asked to con- 
sider seriously the amount they might 
contribute, and report to Sam E. Hef- 
fern, of the Heffern-Neuhoff Jewelry 
Co., as treasurer, it being the desire of 
President Selle to learn just how many 
could be depended on for this year, leav- 
ing the amounts open until later. This 
plan was endorsed and he was given au- 
thority to name a general committee to 
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handle the solicitation of the fund in a 
short time. 

A round table discussion was held 
following the opening of the question 
box, most of the talks concentrating on 
the theme as to how business could be 
improved. The consensus of opinion 
seemed to be in favor of the establish- 
ment of gift departments. 

After the business of the meeting had 
been transacted the prizes were awarded. 
The one for attendance, a man’s wrist 
watch, went to A. F. Eisenbeiss, vice- 
president of the the Eisenstadt Mfg. 
Co. The prize, also a strap watch, for 
the competition as to who present was 
wearing the most jewelry, went to Perry 
Greer, who qualified, after being duly 
examined before the crowd. He had 14 
articles of jewelry out of a possible 22 
items on the questionnaire. Inspection 
of the questionnaires revealed the fact 
that the answers showed that low man 
was two and the average seven, which 
occasioned considerable good natured 
criticism of members not using more of 
their own goods. 








Death of Charles W. Gibbs 


PORTLAND, Ore, June 22.—Charles W. 
Gibbs, Underwood, Wash., died Mon- 
day, June 18, at his home, and was bur- 
ied in Portland last Wednesday. The 
pastor of the Unitarian Church, Port- 
land, officiated at the services, with the 
Masonic Lodge and the pastor of an 
Episcopalian church conducted services 
at the grave. 

Mr. Gibbs was born in Portland, in a 
house which now is in the center of the 
business district. He was educated in 
the Portland public schools, learned 
the jewelry business, and for many 
years had his own store at Wallace, 
Idaho. For the last 40 years he 
had operated a large orchard at Under- 
wood. : 

He is survived by his widow and two 
sisters, both of whom live in Portland 








Cakes baked by ex-brides, present 
brides and future brides to the number 
of 340 were submitted in the: “Can You 
Bake Cake — Like Mother Used to 
Make?” contest of Burnett Bros., San 
Francisco, Cal., in celebration of their 
business birthday. No professional cooks 
were permitted to enter the contest, 
which was open to all women cake-bak- 
ers in California. Every one of the 340 
entrants will receive some prize. The 
judges were the chefs from the Mark 
Hopkins, St. Francis and the Palace 
hotels in San Francisco. They tasted all 
the 340 cakes and were enthusiastic 
over their excellence. All the prize- 
winning cakes were shown on Burnett 
Bros.’ counters June 16. That evening 
Rube Wolf, orchestra conductor, auc- 
tioned off the cake that won the first 
prize, Bessie Love, movie star, auctioned 
off the one that won second prize and 
others auctioned off the remaining cakes. 
The proceeds go to charity. Max Stras- 
burg, sales promotion manager for 
Burnett Bros., was in charge of the 
contest. 
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° “BUY FROM THE CUTTERS” 


PRECIOUS AND SEMI-PRECIOUS 
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OF EVERY DESCRIPTION 
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Pendants 
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AMERICAN GEM @? PEARL Co. 


Miners : Cutters : Importers 
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Stones for Costume 


Jewelry 


Clasps and Brooches, Usual and Unusual shapes in: 


Chinese Jade—Topaz—Rose Quartz—Amethyst 
Crystal — Chaleedony—Cornelian—Chrysoprase 
Onyx—Lapis—Turquoise—Malachite, etc. 
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S. NATHAN @& CO., inc. 


Importers and Cutters 








71-73 NASSAU STREET, NEW YORK 





Carved and Cabochon stones suitable for Rings, Pendants, 
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THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ete, 


B- 


Now Made in 
18K. WHITE GOLD 
Platinum—18K—14EK—14K B.P.—Sterling 





= SAFETY CATCH 
Open For Brooches, etc. Closed 
18K. White. 


18K., 14K., Large and Small Size 

Descriptive Circular on Application 

Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN ‘hy, fre st. 








The Buyers’ Directory 


Price, $1.00 


Jewelers Publishing Corp. 


239 West 39th St. New York 








Beaded, Silk and Leather Bags 


aired and Refintshes 

AN UneBUAL SHOP fer —— 

oe’ and remodeling of eh grade le es 

of every description. ren 

ty. Sterling Frames in stock or “mage ie 

order. Pocket lighters refinished and re 

covered in leather. -. 
A. L. WORKMAN, i West 34 

Est. 20 Years New York City 








TELEPHONE BRYANT 6367 


HUGO E. FRENZKE 


Jewelry Designing and Modeling 
Special Order Work 


NEW YORK CITY 








562 FIFTH AVENUE 
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Notorious Forger Caught 





Crook Who Escaped from Federal Prison 
at Leavenworth, Kan., Apprehended 
Through Aid of Philadelphia 
Jeweler 


PHILADELPHIA, June 27.—Thanks to 
Jacob Reisner, a 51st St. jeweler, the 
police here have interrupted the criminal 
career of John P. Carroll, fugitive from 
the federal prison at Leavenworth, Kan., 
forger, confidence man and general all- 
around crook, one of whose specialties 
has been preying on jewelers with forged 
checks. Carroll, for whom federal offi- 











JOHN P. CARROLL, ARRESTED IN 
PHILADELPHIA 


cers, private detectives and police all 
over the country have been hunting since 
he bribed his way out of Leavenworth 


last year, paid a prison guard $4,000 to 


secrete him a mattress. A little later he 
effected the escape of his wife from the 
Missouri State women’s reformatory and 
both fled the State. The couple finally 
landed here, where the woman died a few 
weeks ago. Carroll had been sentenced 
to Leavenworth for a mail train robbery 
in Kansas. 


Since the death of his wife, Carroll 
had kept under cover here, but his neces- 
sity for ready money brought about his 
undoing. Going to Reisner’s store he 
purchased jewelry to the value of about 
$100 and gave the jeweler a check for 
$375, receiving the balance in change, 
the police allege. He used the old scheme 
of posing as an acquaintance of a cus- 
tomer of Reisner who had sent him there 
and the jeweler accepted the check. 
When the latter was returned as forged, 
Reisner turned the case over to the po- 
lice and his description convinced the 
detectives that Reisner’s customer and 
Carroll were the same. ‘They went to his 
rooming house on So. Newkirk St. and 
arrested him, Carroll’s only comment be- 
ing he was glad they could not return 
his wife to the Missouri prison. 


Hardly had Carroll been landed in a 
cell at Central station before a dramatic 
game of wits began between him and the 
Police. He is of persuasive personality 
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and started at once to throw its full force - 


on Inspector of Detectives Connelly, of- 
fering huge sums of money if Connelly 
would connive at his escape. Connelly 
pretended to fall in with the idea but 
suggested he could do little alone. At his 
suggestion Charles Beckman, captain of 
detectives, and Acting Detective Mock 
were included in the scheme. Carroll, 
whose arrest had been kept secret, prom- 
ised the three officials to show his good 
faith by revealing the location of several 
caches of loot, including a fortune in 
jewelry, as his payment for their work 
in aiding him to escape before federal 
officials arrived. They apparently fell 
in with the plan and Carroll actually 
did carry out his part by giving them the 
location of the loot, which had been 
hidden in cities in this State, Maryland, 
Delaware, New Jersey and New York. 
Thus far loot, principally in diamonds, 
mounted and unmounted, and other pieces 
of jewelry, the aggregate being around 
$125,000, has been found, the detectives 
taking Carroll to the places he described 
and recovering the plunder. Much of 
the jewelry was the proceeds of forged 
checks passed on retailers, while a large 
portion came from house robberies. 

Meantime the police had informed the 
United States. Secret Service of the ar- 
rest, but at the suggestion of local de- 
tective chiefs, the federal men have made 
no move to get Carroll in the expectation 
that he will reveal the whereabouts of 
more loot. He has boasted to the police 
here that within a few years he and his 
wife and confederates stole jewelry and 
other goods valued at more than a half 
million dollars and secreted the bulk of 
the plunder. It was with the loot from 
one of these caches that he bribed his 
way out of Leavenworth. The attendant 
was caught, confessed and was sentenced 
to a year and a day in the same prison. 

Police here say Carroll has been prey- 
ing on jewelers all over the country 
through his ability as a forger. His 
game was usually the same. He would 
ascertain the name of one or more ac- 
quaintances of the jeweler, forge their 
names to a check and make a small pur- 
chase, tendering the check, which he 
would claim had been received in a busi- 
ness transaction. In some instances he 
would forge a note of recommendation 
from the supposed signer, first finding 
out the man would be away from the city 
at the time he presented it. 

Still another specialty was his for- 
geries of post office money orders, and to 
show his uncanny ability in that line, he 
accompanied Captain Beckman to the 
main post office here where he presented 
a forged order at the money order win- 
dow and it was accepted without question 
and the money paid. Beckman said the 
forgery was so perfect it would have de- 
ceived him had he not seen Carroll do 
the work. 

Carroll is still in hopes his scheme of 
bribing the detectives will succeed. He 
thinks he is fooling the police while they 
are doing the same with him, with the 
federal officers waiting until he has re- 
vealed the whereabouts of all his loot 
before they step in and undeceive him. 
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Georgia Convention 





Arrangements Completed for Meeting of 
Retail Jewelers at Atlanta 
on July 18 


ATLANTA, GA., June 22. — Jewelers 
from all parts of the State are expected 
to attend the ninth annual convention of 
the Georgia Retail Jewelers Association, 
which will be held in Atlanta on July 18. 

Headquarters for the convention this 
year will be the Henry Grady Hotel, 
while on the program will be such 
speakers as William G. Frasier, regional 
vice-president of the American National 
Retail Jewelers Association; Nat L. Uli- 
man, president of the Georgia Retail 
Jewelers Association, and E. Benson 
Freeman, Jr., president. of the Atlanta 
Retail Jewelers Association. 

Entertainment features will include a 
luncheon at the Henry Grady Hotel, the 
regular annual banquet, for which some 
unusual entertainment features have 
been provided, and a theater party at 
the Howard Theater. 

The program is as follows: 


9.30 a. m.—Convention called to order by 
President Nat L. Ullman of Atlanta. 

Invocation by the Rabbi David Marx, The 
Temple, Atlanta, Ga. 

“America,” an opening musical offering. 

Address of welcome by E. Benson Free- 
man, Jr., president, the Atlanta Retail Jewel- 
ers Association. 

Response by H. S. Banta, Newnan, past 
president of the Georgia Retail Jewelers 
Association. 

Roll call of officers and members. 

11 a. m.—Committee announcements. 

Reading of the minutes of the last conven- 
tion. 

11.15 a. m.—President’s address. 

Address by I. Styles Hopkins, one of At- 
lanta’s most prominent attorneys. 

12.30 p. m.—Adjournment for lunch, which 
will be served in the assembly room of the 
Henry Grady Hotel. 


AFTERNOON SESSION 


2 p. m.—Meeting called to order by Presi- 
dent Ullman. 

Report of secretary and treasurer. 

Unfinished business. 

Address by William G. Frasier, regional 
vice-president of the American National Re- 
tail Jewelers Association. 

Reports of committees. 

Election of officers. 

5 p. m.—Adjournment. 

At 6.15 p..m., all members, with their 
wives and sweethearts, will assemble on 
the mezannine floor of the Henry Grady 
Hotel, where a dinner will be served. 
There will be an attractive musical pro- 
gram, and immediately afterward an in- 
teresting entertainment will be given. 

At 8.15 p. m., the entire party will at- 
tend a performance at the Howard 
Theater. 

George Daniell, of Marietta, a past 
president of the association, and R. C. 
Schneider, of Atlanta, vice-president, 
have been appointed a special welcom- 
ing committee, and a good time is prom- 
ised all who attend the convention. 








The new $500,000 building to be 
erected on the southwest corner of 
Fourth Ave. and Union St., Nashville, 
Tenn., will be a _ structure of which 
Nashville will be proud, according to N. 
B. Shyer, a jeweler, who has leased the 
corner property for 39 years. 
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New Ears! 


The ears of the Nation are listening to radio. And, now the lis- 
teners of five more great radio stations are added to the waiting 


audience forthe nightly announcement of Howard CorrectTime. 


We have extended this nightly service, effective May Ist, 1928, 
to include a total of nineteen of the most important and power- 
ful radio stations in the United States because of public appre- 
ciation, expressed in sales. 

The call letters and locations of all these stations are shown 
above, and the hour of each night’s service announcements 


will be found in their programs published in the daily papers. 


This expansion of our use of radio will surely increase the 
already fast growing public interest in real time-accuracy. It 


will help sell Howard Watches for jewelers who display them 


in window and showcase. 


The more models you show, the more Howards you'll sell. 


TAREH OWA R pwr" 


KEYSTONE WATCH CASE CORPORATION * ESTABLISHED 1653 + RIVERSIDE NEW JERSEY 
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Held for Grand Jury 





Chicago Gunman Charged with Larceny of 
Diamonds and Placed Under $15,000 
Bonds 


CuHicaGco, June 22.—Alex Portuguese, 
gunman of the west side, was held for 
the grand jury on a charge of larceny 
on $15,000 bonds. Portuguese attempted 
to hold up Lackritz & Co. in the Hey- 
worth building and escaped with about 
$8,000 worth of diamonds, but later 
threw away the diamonds in his flight. 
He managed to escape from the build- 
ing, but was later identified and charged 
with the crime. He was positively iden- 
tified by three different witnesses, who 
advised Francis V. Healy, of the law 
firm of Goldman, Allshouse & Healy, at- 
torneys for the Good and Welfare Com- 
mittee of the Chicago Jewelers’ Associa- 
tion, that there was no question of his 
identity. Portuguese denied the charge 
and stated that it was a case of mis- 
taken identity. 

The Chicago police have been after 
the man for a long time and did not 
place any confidence in the story which 
he told about mistaken identity. 

He is a brother of the well known 
criminal, Jules Portuguese, gangster 
and hoodlum, who on Dec. 18, 1926, in 
the city of Chicago, held up and robbed 
Harry Silberfeld of New York, who at 
that time was carrying $300,000 worth 
of diamonds. These were later recov- 
ered. Jules was vigorously prosecuted 
for the holdup and was found guilty 
and sentenced to the penitentiary for a 
term of from 10 years to life. He man- 
aged to free himself on a bond, pending 
the appeal and was later shot by fellow 
gangsters for refusal to split the pro- 
ceeds of a following robbery. One year 
later Jules was shot and the father of 
Alex was killed in a fight on the west 
side of this city. Jules’ mother died 
while his trial was on and Alex, now 
held for the grand jury, is the last of the 
Portuguese family. 


When this case was called for the first 
time in the Harrison St. police court 
on Monday, June 11, Portuguese was 
surrounded by Sammy Kaplan, well 
known jeweler thief and a pal of Jules, 
and a number of west side gangsters, 
who between the time the case was first 
called and June 20, when Alex was held 
for the Grand Jury, were all indicted by 
a special grand jury on charges placed 
against him of kidnapping and intimida- 
tion at the polls. 


When the case came up yesterday, 
Portuguese had lost considerable sup- 
port and appeared alone with his attor- 
ney in the court room. On the other 
hand, the witnesses had considerably 
more confidence on the second hearing, 
due to the fact that his pals had been 
indicted in the meantime and could not 
show up at the second hearing of his 
case, 


Alex, during the month of July, last 
year, was accused of a $50,000 holdup 
of a jeweler in South Haven, Mich., but 
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no identifications could be given and the 
case was dropped. Attorney Francis V. 
Healy was assisted by Charles Mueller, 
a prosecutor of the States Attorney’s 
office. 








Held for Hearing 





Bail Is Increased as Alleged Swindler Is 
Sent to Hackensack, N. J. 
The man arrested in Rutherford, N. 


J., several weeks ago on the complaint 
of a jeweler and who was later released 
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Henry and Mortimer Solomon, Trad- 
ing as Henmort’s, New York, 
Offer Creditors 30 Cents 
on the Dollar 

A meeting of the creditors of Henry 
Solomon and Mortimer Solomon, trading 
as Henmort’s, 566 Seventh Ave., New 
York, was held recently at the office of 
the concern’s attorney. At this meet- 
ing, it was reported that the liabilities 
approximate close to $6,000 while the 
assets, consisting mainly of novelty mer- 
chandise are worth about $2,500. 

The creditors were offered 25 cents 





JOSEPH W. BUCKARD, ARRESTED ON A CHARGE OF FALSE PRETENSES 


in $250 bail, was brought before the 
court in Hackensack, N. J., on Wednes- 
day, June 20, for further hearing. At 
the time of the hearing, another war- 
rant was served on the man accusing 
him of swindling the firm of Hartdegen, 
Inc., Newark, out of a watch. When the 
court was informed that this man is al- 
leged to be the same one who attempted 
to swindle jewelers in several different 
cities, his bail was) immediately in- 
creased from $250 to $3,000, and being 
unable to furnish this bond, the man 
was put in jail. 

The prisoner, who was arrested un- 
der the name of ‘Joseph W. Buckard,” is 
also said to be known as “Joseph W. 
Burkhart,” “J. W. Murphy,” “Wm. J. 
Clarke,” “J. W. Schaeffer,” ete. The 
man’s picture is published herewith in 
the hope that some other jewelers may be 
able to identify him. If so, they are re- 
quested to communicate either with H. S. 
Mosher, in charge of the Criminal Di- 
vision of the Pinkerton National Detec- 
tive Agency, 154 Nassau St., New York, 
or with the offices of THE JEWELERS’ 
CIRCULAR. 

The prisoner is said to be about 39 
years old, weighs 190 pounds, and stands 
five feet, six inches tall. He is of stocky 
build and corpulent. He has a florid 
complexion and dark hair mixed with 
gray. This man was arrested in Ruther- 
ford on June 6, charged with attempt- 
ing to obtain merchandise under false 
pretenses. The method by which he 
operated is described in THE JEWELERS’ 
CIRCULAR, June 14. The prisoner, it is 
said, is wanted by police authorities of 
other states in the East. 


on the dollar in settlement of their 
claims, this offer to be paid in indorsed 
notes maturing over a period of six 
months. 

In a letter sent out several days ago 
by Goldman & Frier, attorneys, 15 
Maiden Lane, New York, representing 
creditors, it was pointed out that after 


- further investigation it had been found 


that the debtors’ main difficulty was that 
their overhead was entirely too large for 
the amount of business they were doing 
and it is now their intention to decrease 
this considerably. It was also pointed 
out that the assets would realize very 
little at a forced sale. The attorneys 
further state that they have prevailed 
upon their clients to pay creditors 30 
cents on the dollar, this offer to be paid 
25 per cent in indorsed notes and the 
balance of five per cent in an unindorsed 
note. 

Goldman & Frier are asking creditors 
to sign an agreement which accompanies 
their letter and return it as quickly as 
possible. The first note, it is stated, will 
be for 10 per cent payable Oct. 1, fol- 
lowed by one for five per cent due Nov. 
1 and another of 10 per cent maturing 
on Dec. 1, 1928. The last note of five 
per cent, which will be unindorsed, ma- 
tures on April 1, 1929. 








The Bureau of Foreign and Domestic 
Commerce announces that there is a 
market for jewelry and other articles 
of personal adornment in Madrid, Spain. 
Further facts will be given by the De- 
partment at Washington, D. C., or any 
of its branches if reference is made to 
File No. 31712. 
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Outing of Boston Jewelers’ Club 


Keenly Contested Races, a “Thrilling’’ Baseball Game, Plenty of Music and an Excellent Dinner 
High Lights of Fortieth Annual Affair 


NANTASKET, MAss., June 21. — Five 
keenly contested races, a thrilling base- 
ball game, a shore dinner, jazzy music 
and dancing combined to make the 40th 
annual outing of the Boston Jewelers’ 
Club here this afternoon and evening 
the most exciting and pulsating in the 
long history of the organization. 

With President James H. Parks and 





Babe Ruths, Lou Gehrigs and Rogers 
Hornsbys. 

Two ambitious teams were lined up 
by Everett Hardy and E. Pessolano as 
follows: 

REDS.—E. Hardy, C. Lawton, T® 
Stanton, A. Steeves, C. Wilson, G. 
Burque, W. G. Smith, R. C. Philbrick, C. 
Helsbach. 











MEMBERS OF THE BOSTON 


JEWELERS’ 





SPORTS COMMITTEE 


Left to right: Ed. Kirby, Arthur S. Kelley, W. G. Smith, Carl Lawton, Ed. Lilley and 
F. F. Widmer and Ben Wyman 


other officers to welcome them, upwards 
of 150 guests and members came to the 
scene of action in automobiles or by 
boat, and after the preliminary ex- 
changes of goodwill and smiles over the 
rims of the best cut-glass in the house, 
rushed to the diamond adjoining the 
North Shore hostelry for the opening 
event which was a baseball match be- 
tween two nines composed of aspiring 








BLUES.—E. Pessolano, E. Wyman, 
H. Simpson, R. Muir, Lloyd Holton, F. 
Corcoran, H. Simkins, C. Regan, B. 
Jackson. 

The umpire was Arthur S. Kelley of 
Norling-Bloom fame. His decisions were 
fair to both sides, the end and the mid- 
dle. 

Every player on each team considered 
himself a star. What the crowds in the 





MEMBERS AND GUESTS OF 





bleachers considered them is another 
story. It is better, perhaps, to remain 
silent in print. The game ended in a 
victory for Hardy’s nine, five to three, 

The 50-yard dash brought out a fine 
field of “colts.” Two heats and a final 
were run off and furnished great excite- 
ment for the cheering onlookers. Tom 
Wilson proved to have the fastest legs 
in the final, and carried off the first 
prize, although to do so he made gq 
plunge through five or six yards of mud. 

The Lawson-Smith combination won 
the final in the three-legged race. These 
two popular jewelers showed amazing 
speed. Their synchronization was per- 
fect. The other contestants were close 
runners-up, however, so that Lawton 
and Smith had to stretch their three legs 
to the utmost to touch the tape first. The 
victory was a very popular one. 

Most of the contestants in the potato 
and spoon event dropped their ‘“Mur- 
phies.” First and second prizes were se- 
cured by George Sistrand and Claus 
Gelotte. They were easy winners.  ., 

C. Regan and Paul F. Donelan showed 
themselves to be true Irishmen in their 
ability to light pipes under most trying 
circumstances. So they won the pipe 
race, after two elimination heats. They 
also received a great. hand as _ they 
crossed the “Rubicon.” 

The quoit games attracted a large 
field and showed that the jewelers can 
cast the horseshoe or rather iron disk 
within a few inches of the pegs. The 
game continued while the other events 
were being pulled off, the victor being 
J. E. Warner and the second Tom Wil- 
son. Incidentally the game furnished 
continual good-natured banter from the 
various players and watchers, and 
helped vastly to keep up the interest in 
the play. 

By this time everybody was ravenous- 
ly hungry and headed for the hotel for 
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THE BOSTON JEWELERS’ CLUB WHO ATTENDED 
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the shore dinner, but time was taken to 
have a panorama photograph. During 
this operation, one of the noisiest of the 
Jot, an unusual ceremony was performed. 
For Fred Bird of A. Stowell Co. was 
crowned with confetti while he was wait- 
ing to be snapped along with the rest. 
His brother jewelers could not restrain 
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keen interest in the annual banquet of 
the telephone company which was under 
way in another part of the huge ban- 
quet room. Ed. Kirby, who possesses a 
remarkably fine tenor voice, led com- 
munity singing and at intervals sang 
for the telephone diners. They all joined 
in the popular airs he rendered and ap- 
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THE OFFICERS OF THE BOSTON JEWELERS’ CLUB 


Left to right: Carl Lawton, director; Albert R. Kerr, secretary; James H. Parks, president; 
J. Charles Stever, director 


themselves from marking in this way 
the fact that Bird is about to acquire a 
mate. A few minutes before the news 
had leaked out of the formal engage- 
ment of Mr. Bird and Miss Ella Mar- 
shall, buyer in the ring department at 
Stowell’s. A dozen jewelers or more 
heaped confetti on Bird until he had al- 
most disappeared from sight under a 
paper mountain. 

Then the company filed into the hotel 
foyer where for half an hour or more 
they kept up a hubbub of good humor 
and exchanged jokes. While they were 
waiting for the orchestra to march them 
into the dining hall the jewelers took 
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plauded him at the conclusion, demand- 
ing several encores. 

None too soon the orchestra started a 
march to summon the jewelers to the 
tables. Led by President Parks and 
other officers they all filed into the hall 
and on signal grouped themselves 
around the score or more of tastefully 
decorated tables facing the head table. 
At the latter were seated President 
Parks, Ben Wyman, Ed. Lilley, J. 
Charles Stever, Louis Rosenberg, Secre- 
tary Kerr and E. A. Bigelow. Mr. Ros- 
enberg, former president of the Boston 
Jewelers’ Bowling League, was the spe- 
cial guest of Mr. Parks. 





65 


After President Parks had rapped the 
hall into comparative silence he formal- 
ly welcomed the guests and members. 
This was the only attempt at a speech, 
all oratory being barred at these occa- 
sions on -pain of instant ejection. 

Here is the menu, which, let it be said 
to the credit of Manager Bova, was per- 
fect in every detail: Iced cantaloupe, 
Salted Nuts, Olives, Radishes, Consom- 
me, Fried Clams, Tartar Sauce, Clam 
Broth, Rolls and Butter, Whole Broiled 
Chicken Lobster, Drawn Butter, Broiled 
Milk Fed Chicken on Toast, Julienne 
Potatoes, Asparagus on Toast, Cream 
Cheese, Toasted Crackers, Frozen Pud- 
ding, Assorted Cake and Demi Tasse. 

During the menu the orchestra played 
many popular songs in which the jewel- 
ers all joined. And quite a few took to 
the dancing floor where they quickly se- 
cured partners among the telephone 
girls. As usual, Amos Blackinton, Char- 
lie Ramsdell, David Nemser and a few 
others were conspicuous in this unofficial 
part of the program. Their efforts won 
great applause from the envious jewel- 
ers at the tables. 

A few minutes after the tables had 
been cleared President Parks rapped for 
silence. In fact this was the only mo- 
ment of dead silence throughout the eve- 
ning. He rose and reverently asked the 
members to join in a minute’s silent 
prayer to the memories of two departed 
past presidents, James S. Blake and 
Frederick R. Hollister. In calling for 
this tribute Mr. Parks said that he con- 
sidered the late Mr. Blake and Mr. Hol- 
lister two of the most illustrious presi- 
dents of the Boston Jewelers’ Club, an 
expression which was silently seconded 
by every member present. 

A little later Ben Wyman performed 
the pleasant task of presenting the 
prizes for the sporting events. This he 
did with an appropriate phrase or two 
of congratulation as each recipient came 
up for his award. Great applause ac- 
companied the presentation of each 
trophy. The prizes and the donors were 
as follows: 


E. Hardy, captain of winning basebalk 
team, silver loving cup, to be held one year, 
presented by I. Alberts Sons. 

E. Hardy, C. Lawton, T. Stanton, A. 
Steeves, C. Wilson, G. Burque, W. Smith. 
R. C. Philbrick, C. Helsback, members of 
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the winning team, cuff links, presented by 
the club. 

Tom Wilson, winner of 50-yard dash, cock- 
tail shaker, presented by A. Stowell & Co. 
Everett Hardy, second, sterling vegetable 
dish, presented by Saxton & Co. 

Carl Lawton, three-legged race winner, 
Waltham clock, presented by the Waltham 
company. William Smith, also winner, 
sterling cigarette case, presented by Bigelow, 
Kennard & Co. Herbert Miller, second, an 
electric lighter, presented by the Smith, Pat- 
terson Co. Charles Allspack, folding sterling 
cup, presented by Mr, Parks. 

G. Sistrand, winner of potato race, belt 
and buckle, presented by the Gorham Co. 
Claus Gellotte, second, cigar case, presented 
by J. M. Kirby. 

Carl Regan, winner pipe lighting contest, 
clock presented by Sanger & Co. Paul Don- 
lan, second, ash tray, presented by Shreve, 
Crump & Low. 

J. E. Warner, winner of quoits, etched 
glass dish, presented by Hodgson, Kennard 
& Co. Tom Wilson, second, sterling dish, 
presented by Smith, Patterson Co. 

Just when the bestowal of prizes 
seemed to be all over, Ben Wyman 
sprung a surprise on everybody, and 
most of all on President Parks. Handing 
a handsome gold wrist watch to Mr. 
Parks, Wyman said: “This beautiful 
watch, coming from the Boston Watch 
Co., I present to you as a token of our 
appreciation of your services as presi- 
dent of this club.” 

“This is more than I can stand,” Mr. 
Parks repeated several times, beaming 
with smiles of gratitude. It left him at 
a loss for words adequately to express 
his thanks. Later it became generally 
known that Mr. Parks has decided to re- 
tire from the presidential ring. He has 
held the office for three years, during 
which timne he has contributed greatly 
to the progress and happiness of every 
one of its members, and has been one of 
the foremost in promoting its best in- 
terests in every direction. 

This ended the formal part of the pro- 
gram. After this the members were left 
to themselves to provide entertainment. 
Anyone who has ever come in contact 
with jewelers knows that they can do 
that to the limit. So the night went on 
until it was time for the boat, or for the 
automobilists to crank up their cars for 
“Home, James.” 

A word of praise is due to the officers 
and committees for the able manner in 
which they carried out their parts of the 
program. Everything went off like clock- 
work. A special word is also due to 
Secretary Kerr for the way in which he 
worked to make the event the success it 
was. It is almost impossible to con- 
ceive of an outing without the assistance 
and amiable presence of Mr. Kerr. He 
has been at the job now officially for 18 
years, and there is no one who has ever 
had occasion to utter anything but the 
highest possible praise for the manner 
in which he cheerfully undertakes a most 
difficult task. 

The officers of the club are: President, 
James H. Parks; vice-president, William 
L. Stone; secretary-treasurer, Albert S. 
Kerr; directors, Edward D. Cole, J. 
Charles Stever, Frank T. Cram, Carl F. 
Lawton, Edward A. Bigelow. 








Roland B. Pond of A. H. Pond Co., 
Inc., diamond importers, Syracuse, 
N. Y., sailed for Europe last week and 
while abroad will visit the firm’s buying 
offices in Amsterdam and Antwerp. 
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Officers and Members of Sansom Street 
Business Men’s Association Enjoy 
Gathering at Linden Court 


PHILADELPHIA, June 27.—Officers and 
members of the Sansom Street Business 
Men’s Association are unanimous in 
agreeing that the annual outing at Lin- 
den Court, a fine country place on the 
Bethlehem Pike, was the best one yet 
held, and there is considerable sentiment 
among the rank and file for a “repeat 
performance” later in the season. The 
day was an ideal one for both outdoor 
and indoor sports, and the committee of 
arrangements, headed by J. H. M. Cos- 
tello, diamond dealer, provided a 24-karat 
program of sports and dinner, the mem- 
bers distinguishing themselves at the 
latter, with their appetite sharpened by 
the outdoor events and by the refresh- 
ments furnished by a capable subcom- 
mittee. 

A baseball “game,” ostensibly between 
the married and bachelor members of the 
association, was started soon after the 
party arrived on the grounds, and after 
several hours of play the scorers gave 
up in despair, called it a day and de- 
cided to enjoy themselves. D. G. Weiler 
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was the official umpire, and while some 
of the players said he was good, others 
diasgreed, the question not yet being set. 
tled. 

A number of games were played dur. 
ing the afternoon. Quoits was a favorite 
with many of the members, while others 
devoted themselves to pushball and other 
games. One of the innovations was a 
game of broom ball, with five-man 
teams, the players being equipped with 
brooms instead of bats, and the ball be. 
ing a large one. The brooms were the 
small ones sold usually in 5 and 10 cent 
stores, and the players had great diff. 
culty and afforded much fun to the spee. 
tators in attempting to swing the big 
ball with them. It was reported that 
several of the portly players reduced 
their weight considerably as a result of 
their strenuous exertions during the 
play. 

A fine dinner served in the clubhouse 
ended the day’s program. Sansom Street 
business places were closed for the after. 
noon, and the majority of the picnickers 
went to the grounds in an automobile 
caravan. Marcus Rosnov and his broth- 
er added to the gaiety of the affair by 
taking many pictures with a motion pic- 
ture camera, the results now being on 
exhibition at the Rosnov store and afford- 
ing much fun to those portrayed. 





July Talisman— 


By Molly Pearce 
ENEVOLENCE, divine 
power and dignity are 
traditional character- 
istics of the July born. 
And the ancients be- 
lieved your natal gem, 
the Ruby, had power to accentuate 
these qualities. Its glowing hue 
suggested that an inextinguishable 
flame burned within. From this 
fancy came the theory that it pre- 
served the bodily and mental health 
of the wearer. 

Philippe de Valois and many 
other writers have hailed the ruby 
as “the most precious of gems” 
just as the diamond is the most 
sacred. A fourteenth century 
writer assures the fortunate owner 
of a brilliant ruby that he “will 
live in peace and concord with all 
men and that neither his land nor 
his rank will be taken from him, 
and that he will be preserved from 
all perils, His house, his fruit trees 
and his vineyards will be guarded 
from tempests.” All these results 
would most surely be secured if 
the ruby, set in ring, bracelet or 
brooch ,were worn on the left side. 
This belief is more tersely found 
in the rhyme: 

“Place on your hand a ruby 
true 

Success will bless whate’er 
you do.” 

As with diamonds, rubies were 
divided by the Hindus into four 
castes. The Oriental ruby confer- 








Is Ancient Symbol of Success 





The Ruby 


red perfect safety upon the wearer. 
As long as he owned this precious 
stone he could dwell without fear 
in the midst of enemies and be 
shielded from adverse _ fortune. 
They believed, however, that this 
ruby of the first class must be pre- 
served from contact with inferior 
specimens or its power for good 
would be diminished. 





In Burma, where the finest speci- 
mens are found, the ruby is highly 
valued, both for its beauty and its 
reputed power to confer invulner- 
ability. 

For you who were born the first 


23 days of July, Cancer is your 
zodiacal sign and the moon your 
ruling planet. In the last week of 
the month the sun. is in its own 
sign, Leo. 

The water-lilly is the flower for 
the month. 
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Jewelers, Engravers and Stationers 





Opening Session of Three Days’ Convention of National Associa- 
tion in Boston—Reports Submitted and Trade 
Questions Discussed 


BosTon, June 26.—Ways of achieving 
the strictest observance of the code of 
ethics and to raise the general standard 
of trade methods are being discussed in 
minute detail at the three-day conven- 
tion of the National Association of 
Jewelers, Engravers and Stationers to 
Schools and Colleges which opened at 
the Hotel Statler yesterday. 


MONDAY 


President Henry C. Ostrander, head 
of the Robbins Co., Attleboro, occupied 





HENRY C. OSTRANDER, PRESIDENT 


the chair when the first session opened 
today. Participating with him in the 
discussions were the heads of manufac- 
turing, engraving and stationery con- 
cerns from all parts of the country. 
These included representatives from 
Auld’s, Inc., Columbus, Ohio; Bunde & 
Upmeyer Co., Milwaukee, Wis.; Burr, 
Patterson, Auld Co., Detroit, Mich.; 
Dieges & Clust, New York; Dorrety, 
Boston; Havens & Co., New York; 
Josten Mfg. Co., Owatonna, Minn.; 
O’Neil & Cassella, Boston; H. W. Peters 
Co., Boston; Paris-Venice Shops, Chi- 
cago; Spies Bros., Chicago; Metal Arts 
Co., Rochester, N. Y.; Robbins Co., 
Attleboro; the House of Wright & 
Syreet, Chicago; Warren-Kahse, Inc., 
Rochester; Weyhing Bros., Detroit; 
Brochon Engraving Co., Chicago; Starr 
Engraving Co., Houston, Tex., and Bates 
& Klinke, Attleboro. 

Detailed reports by the secretary and 
the various committees were read and 
approved, following an address of wel- 
come by President Ostrander. 

Many of the questions taken up dealt 


with the violations of various parts of 
the code of ethics by members of the 
trade who are not in the national as- 
sociation. The nature of these infrac- 
tions and the ways of dealing with them 
were of such a character as to demand 
secrecy at this time. In fact the open- 
ing session was virtually behind closed 
doors. 

It was brought out, however, that a 
great deal has been accomplished by the 
organization in bringing the trade up to 
a sound ethical standard, although there 
are quite a few manufacturers outside 
the association who have not yet seen 
the light. It was also revealed that as- 
sociation members have produced fully 








JOHN JACK, MEMBER OF EXECUTIVE 
COMMITTEE 


90 per cent of school and college em- 
blems and rings in the United States, 
and that trade has increased at least 
40 per cent since the war. 

There are about 18 concerns whose 
merchandising schemes do not permit 
them to abide by the code of ethics, it 
was declared, but a drive is to be started 
to induce these non-members to live up 
to the high plane set by the organization. 

The giving of gratuities has been re- 
duced to a minimum, it was reported. 
This is regarded as one of the greatest 
achievements ever accomplished by the 
association. 

Much of the discussion today ranged 
about these two phases of the trade, 
namely gratuities and cancellation of 
contracts. A more determined effort 
than ever is to be made to eradicate 
this evil among some outside the organ- 
ization. When this is accomplished it 
is felt that the trade will then be ele- 
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vated to the standard desired. 

Upward of 50 representatives of the 
various member firms are in attendance, 
and the convention was favored today 
with the first show of sunshine and 
summer weather in Boston for several 
weeks. 

The present officers are: president, 
Henry Ostrander; vice-president, J. A. 
McNamara, Auld’s, Inec., Columbus; 
secretary-treasurer, Daniel C. Gainey, 
Josten Mfg. Co., Owatonna, Minn.; 
executive committee, Prosper Clust, 
Dieges & Clust, New York; John Jack, 
Metal Arts Co., Rochester, N. Y.; J. 
Richard O’Neil, O’Neil & Cassella, 
Boston. 








Anchor Jewelry Co., New York, Files 
Bankruptcy Schedules Showing 
Liabilities of $47,820 and 
Assets of $18,500 

Schedules in bankruptcy were filed 
last Saturday in the United States Dis- 
trict Court, New York, by the Anchor 
Jewelry Co., manufacturing jewelers, 71 
Nassau St. This concern was petitioned 
into bankruptcy on May 1 last and 
the following day George L. Ludlow was 
appointed receiver. 

In the schedules the firm admits lia- 
bilities of $47,820, all in unsecured 
claims, while the assets total $18,500. 
The assets represent bills, promissory 
notes and securities, $2,000; stock in 
trade, $6,500; machinery, tools, etc., 
$4,000, and detts due on open accounts, 
$6,000. 

The largest unsecured creditors in- 
clude: Arnold Ochs & Co., $459; Amer- 
ican Platinum Works, $2,133; Harry J. 
Bloom, $517; David Belais, $200; Cooper 
& Brase, $286; Joseph B. Cooper, $490; 
Franco-American Machinery Co., $1,503; 
Goldsmith Bros., $1,166; Paul Gold- 
muntz, $749; William Glaubinger, $662; 
L. Heller & Son, $223; Johnson-Mat- 
thew Co., $648; Kittay & Blitz, $292; 
L. Kurkjiance, $254; M. S. Nelkin, 
$337; Joseph Robinson, $1,975; Ross & 
Bernstein, $3,070; L. Shusterman, 
$1,067; Unique Jewelry Co., $378; H. A. 
Wilson, $325; Joseph Rosenblatt, $981; 
Barad & Hess, $3,096; David Shapiro, 
$400; S. Kendell, $525; John Weiss, 
$891; H. G. Morse, $1,045; Nathan 
Zeiden, $1,050; A. Suderov, $3,833; 
Tancer & Wasserstrom, $285; Delahay 
& Astor, $1,873; G. D’Elia, $1,792; Sid- 
ney Kaufer, $1,834; Pressel & Leder- 
berg, $4,473; M. Katz, $841; M. Fine & 
son, $1,285; Handy & Harman, $1,296; 
Goldsmith & Loopuit, $1,540; National 
Smelting Co., $685; M. Landau, $571, 
and Joseph E. Pines, $1,177. 








A by-law of an insurance corporation 
provided that in case of a dispute as to 
whether property rights had vested in 
policies issued by it, the final and un- 
appealable decision as to such rights 
should be vested exclusively in the as- 
sociation or its officers or business rep- 
resentatives. The Supreme Court of 
Arizona held, in the case of Employes’ 
Benefit Association vs. Johns, that the 
ordinance was void, as against public 
policy. 51 A. L. R., 1420. 





4 
1 

| q 
f 
i 
él 








68 


THE JEWELERS’ CIRCULAR 


Sterling Silversmiths Guild of America 





Sales Representatives Meet at Plymouth, Mass., June 21 and 22, 
for First General Convention—Fine Addresses, Golf 
Tournament and Shore Dinner Features 
of the Gathering 


PLYMOUTH, MAss., June 22. — Sales 
representatives of members of the Ster- 
ling Silversmiths Guild of America met 
here yesterday and today, in the first 
general convention held under the aus- 
pices of the Guild. During the business 
sessions held at the Mayflower, a num- 
ber of interesting and inspiring ad- 
dresses were delivered by nationally 
known speakers on subjects of vital im- 
portance to the salesmen. A _ beefsteak 
dinner and shore dinner, a golf tourna- 
ment and other games constituted the 
entertainment program which the sales- 
men enjoyed. 

The first session of the convention 
was opened at 10.45 on Thursday 
morning by George C. Lunt, president of 
the Sterling Silversmiths Guild. During 
the morning session, Alexander Vincent. 
secretary of the Guild, delivered an ad- 
dress on “Our Guild: Its Place in the In- 
dustry.” C. W. Cousins, director of 
sales promotion of the Butterick Pub- 
lishing Co., spoke on “Expanding the 
Basic Market,” while T. D’A. Brophy, 
director of sales research and promotion 
for the Anaconda Copper Mining Co., 
took as his subject “‘Tomorrow’s Compe- 
tition.” This talk was the last one of 
the morning session, after which the 
salesmen enjoyed luncheon at one o’clock. 

The afternoon was given over to golf 
and other events which had been ar- 
ranged for the sports program. On 
Thursday evening, the salesmen par- 
ticipated in a beefsteak dinner at which 
Alexander Vincent, secretary of the 
Guild, acted as master of ceremonies. 
This dinner started at 7 p. m. and at 
about 8.30 o’clock, Howard Williams ot 
the Business Training Corporation, was 
introduced and delivered a talk on “The 
Place of Retail Sales Training in Mod- 
ern Merchandising.” The concluding 
speaker of the evening was Bartley J. 
Doyle, Philadelphia, whose topic was 
“What is a Salesman?” 

This morning the entire session was 
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devoted to talks delivered by well known 
men in their chosen industries. At 10 
a. m. Walter Mann, director of Research 
of the Association of National Adver- 
tisers, spoke on “The Place of Research 
in Modern Business.” At 10.45 a. m., 
“This Business of Selling” was the topic 














GEORGE C. LUNT, PRESIDENT 


discussed by Professors Richard C. 
Borden and Alvin C. Busse, of the New 
York University in their talks to the 
salesmen. E. St. Elmo Lewis, Chief of 
Marketing, National Service, Inc., spoke 
on “Better Teamwork for Better Busi- 
ness,” while T. B. Peck, director of Sales 
Promotion of the Sterling Silversmiths 
Guild concluded the addresses of the con. 
vention with his talk on “What’s It All 
About?” 

At 2.30 o’clock, this afternoon, a shore 
dinner was served to the salesmen at 
which the awards were made to the 
winners of the various sports events. At 
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the convention, folders giving a brief 
summary of the activities of the various 
speakers were distributed. 

A diversified and enjoyable sports pro. 
gram was carefully arranged for the 
convention. A novel item on this pro- 
gram was the “Sterling Silversmiths 
Expense Account Jamboree,” which was 
conducted by presenting each man on 
registering with 100,000 Sterling Silver 
“Guild-ers.” He was then left free to 
follow his own devices, to augment his 
fund or lose it. In addition, the enter- 
tainment committee had prepared a 
number of games, all of which were 
carefully designed to help along the 
same purpose. The sky was certainly 
the limit and it was a rare pleasure to 
be able blithely to talk in terms of mil- 
lions of “Guild-ers” as casually as nor- 
mally you would talk of “jitneys.” The 
“Guild-ers” were in no sense worthless, 
for the man who turned in the greatest 
number at the close of the convention 
was presented with $50 in real nego- 
tiable United States currency. A second 
prize of $25 was awarded the man with 
the next highest amount. 

The outstanding prize for the sports 
events was the Sterling Silversmiths 
trophy presented by Handy & Harman, 
which was offered for annual competi- 
tion by the Guild. It was decided to re- 
strict competition this year to manufac. 
turers’ traveling salesmen, and _ the 
trophy was won by Edward Winheim, of 
the Reed & Barton Co. The runner-up 
received a 17-jewel 14-karat gold Ham- 
ilton wrist watch, and this was won by 
F. E. Whittaker, of the Gorham Mfg. 
Co. The several competitions are listed 
below, with the winners, the runners- 
up and the prizes. 


RESULTS OF CONTESTS 


Sweepstakes — The Handy and Harman 
Trophy donated by Handy & Harman for 
annual competition by the Guild. Won by 
Edward Winheim, Reed & Barton. Runner- 
up prize of Hamilton wrist watch. Won by 
F. E. Whittaker, Gorham Mfg. Co. 

Low Net—Class A—Competition restricted 
to entrants with a handicap of 15 or less. 
Prize, sterling silver flask, won by M.- J. 
Kelly, Rogers, Lunt & Bowlen Co. Runner- 
up prize, sterling silver tees, won by E. 
Ocumpaugh, International Silver Co. 

Low Net—Class B—Competition restricted 
to entrants with a handicap of more than 15 
but not more than 25. Prize, sterling silver 
cocktail shaker, won by T. H. McCready, R. 
Wallace & Sons Mfg. Co. Second _ prize, 
sterling silver tees, won by Ralph Bertini, 
R. Wallace & Sons Mfg. Co. 

Low Net—Class C—Competition restricted 
to entrants with a handicap of more than 25. 
Prize, sterling silver cigarette case, won by 
H. E. Reich, R. Wallace & Sons Mfg. Co. 
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Second prize, sterling silver tees, won by 
J. H. LeFevre, Frank M. Whiting & Co. 

Low Net—Even Holes—Competition with- 
out reference to handicap, based upon actual 
score for even-number holes. Prize, sterling 
silver pen and pencil, won by Sinclair Weeks, 
Reed & Barton. Second prize, sterling silver 
tees, won by C. D. Morris, R. Wallace & Sons 
Mfg. Co. 

Low Net—Odd Holes—Competition with- 
out reference to handicap, based upon actual 
score for. odd-numbered_ holes. Prize, 14- 
karat gold knife, won by Frank Drew, Handy 
& Harman. Second prize, sterling silver 
tees, won by H. B. O’Brien, International 
Silver Co. 

Col. Bogey Trophy—Award based on net 
score nearest the Guild bogey set for the 
course. Prize, sterling silver lighter, won by 
George Davis, Rogers, Lunt & Bowlen Co. 
Second prize, sterling silver tees, won by 
H. A. Stivers, Dominick & Haff, Inc. 

Special Putting Contest—Prize, sterling 
silver patter, won by H. D. Lapham, Gorham 
Mfg. Co. 

Quoirs—Prizes of 14-karat gold garters 
and umbrellas won by each member of first 
team, G. H. Niemeyer, Handy & Harman, 
and Claudius Pendill, Towle Mfg. Co. 

Prizes of umbrellas won by each member 
of second team, Harry Hausman, _Inter- 
national Silver Co., and George Ohl, Inter- 
national Silver Co. 

Golf for the Common ‘“Pee-pul”’—Prize, 
platinum and gold dress studs, won by C. E. 
Noyes (guest). Second prize, sterling silver 
lighter, won by J. G. Woods (guest). 

The Sterling Silversmiths’ Expense Ac- 
count Jamboree—Prize of $50 won by J. W. 
Watkins, International Silver Co. Second 
prize of $25 won by Larry Wilkin, Frank M. 
Whiting & Co. 

Those present at the convention and 
the firms they represent included: 

Alvin Silver Co.—G. E. Fahys, Jr., 
Joseph Fahys, C. C. Beechell, E. B. 
Schaefer, M. E. Savvis. 

Dominick & Haff, Inc.—William F. Mc- 
Chesney, Rupert A. Nock, Ernest Jaco- 
bus, Jere J. Shea, Harry A. Stivers, W. 
Everiss, E. H. Weeks, H. Henry Meyer, 
§. A. Lynch. 

International Silver Co. — H. B. 
O’Brien, George Ohl, Craig Munson, L. 
H. Stoner, W. H. Young, J. L. Guerin, 
J. B. Hassett, W. C. Haas, P. J. Osmar, 
J. W. Watkins, C. C. Robinson, H. L. 
Way, J. F. Donoghue, B. D. Weidmann, 
H. F. Corcoran, Harrison Corbin, H. J. 
Hausman, E. Ocumpaugh, A. B. Men- 
sing, F. A. Spies, A. E. Motteram. 

Gorham Co.—E. C. Mayo, H. H. Moul- 
ton, George E. Wells, Harold J. Lance, 
Gordon Lang, C. A. Collins, Jr., R. I. 
Blanchard, Parker Hamilton, J. C. Sell- 
ers, A. H. Guertin, James Adams, James 
S. Curren, E. H. Kepp, H. D. Thompson, 
D. W. Smith, C. W. Niles, J. H. Listman, 
A. D. K. Mason, R. S. Atwood, R. 
Matheson, R. C. Gilbert, George Abel, 
H. C. Berdan, J. T. Kelly, S. Mezzapelle, 
W. F. Paxson, C. S. Fake, O. J. Weimar, 
G. Guilmette, F. E. Whittaker, J. F. 
Mowlem, W. L. Becker, H. D. Lapham, 
C. F. Brocquist, H. A. Cooley, E. R. 
Haas, B. R. Getman, Fred R. Seeley, 
Howard I. Dillingham, John W. Hunter, 
Frank Thoennissen. 


Reed & Barton Co.—Sinclair Weeks, 


~ Arthur Ashworth, J. H. Martin, A. K. 


Clifford, C. T. E. Smith, J. F. Dean, P. 
G. Storm, W. C. Baker, Alex Flach, Ed- 
ward Winheim, Edward L. Surgens, 
Ralph S. Maynard, Merrill O. Wilbur, 
George O. Dary, R. J. LaFrance, Wil- 
liam A, Woodward, E. J. Gorman. 
Redlich & Co., Inc.—F. W. Bray. 
Rogers, Lunt & Bowlen Co.—George C. 
Lunt, George H. Davis, A. S. Johnson, 
J.J. Jacob, R. J. Kelly, J. J. Hackett, 
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H. H. Kelly, G. Glenn Steel, A. H. Whit- 
more, L. B. Allison, M. J. Kelly. 

Towle Mfg. Co.—W. A. Kinsman, C. 
G. Pendill, O. F. Samuelson, H. E. Nock, 
A. L. Fuller, F. J. Spellman, P. M. Par- 
dee, J. A. Irons, G. F. Parker, E. H. 
Brown, G. T. Howard, H. F. Hillman, 
E. H. Colby, H. F. Cole, G. A. Schade, 
L. P. Murphy, C. M. Simpson, S. E. Cog- 
gins. 

R. Wallace & Sons Mfg. Co.—C. D. 
Morris, R. C. Stevens, Percy Ball, 
Charles Winder, H. R. Johnston, W. B. 
Granfield, W. J. Mack, A. J. Taylor, 
Ivan Ogilvie, H. E. Reich, Ralph Ber- 





_ ; 
ALEXANDER VINCENT, SECRETARY 
tini, H. S. Haywood, W. A. Pratt, T. H. 

McCready. 

Frank M. Whiting & Co.—G. A. How- 
ard, J. H. LeFevre, G. H. LeFevre, L. W. 
Wilkin, C. D. DeForest, C. B. Bartlett. 

Anaconda Copper Mining Co.—T. 
D’A. Brophy. 

Handy & Harman— G. H. Niemeyer, 
R. F. Drew. 

Guests.—R. W. Riis, R. L. Barrows, 
S. R. Noyes, J. G. Woods, Bartley J. 
Doyle, W. C. Moore, E. St. Elmo Lewis, 
Walter Mann, Howard Williams, T. B. 
Peck, A. Vincent. 








Death of J. J. Horton 


James J. Horton, a widely known sil- 
verware salesman, who since Jan. 1 last 
had been affiliated with the New York 
office of the Mulholland Silver Co., Chi- 
cago, died last Thursday night at his 
home in Bayside, L. I. N. Y. The 
funeral was held on Monday and the 
body was buried in Flushing Cemetery. 

Mr. Horton appeared to be enjoying 
excellent health when he was suddenly 
stricken with heart trouble. He swooned 
on Saturday night and immediately a 
doctor was summoned, but all efforts to 
revive him were of no avail. 

Mr. Horton was born in this country 
and was about 41 years old. For 28 
years he was connected with the Inter- 
national Silver Co., his first years being 
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devoted to inside work. Later, however, 
he traveled for the concern, selling the 
products of Factory E (Meriden Bri- 
tannia Co.). He covered New York State, 
Pennsylvania and Virginia and during 
the years he visited this territory built 
up a large circle of friends in the trade. 
On Jan. 1 of this year he became asso- 
ciated with the Mulholland Silver Co., 
Chicago, working out of this concern’s 
New York office. 

Deceased is survived by his widow, 
two sons and one daughter. 








Death of B. Troupiansky 





Retired Diamond Merchant and Pioneer 
Business Man of New York Dies 
Suddenly 


Benjamin Troupiansky, 101 Chrystie 
St., New York, died recently at his home, 
61 Eastern Parkway, Brooklyn, N. Y. 
Mr. Troupiansky’s death was sudden and 
occurred on June 11. The following day, 
services were held with Dr. Elias Solo- 
mon officiating, after which the body 
was interred in Mount Hebron Ceme- 
tery. 

Benjamin Troupiansky was born in 
Russia and was about 72 years old at 
the time of his death. He learned the 
jewelry business in Europe and came to 
the United States in 1873. Upon his ar- 
rival here he started in business on the 
East Side of New York and remained 
in that locality for over 50 years. Mr. 
Troupiansky was particularly well 
known in that section of the city where 
he was looked upon as one of the pioneer 
business men. He was, for many years, 
engaged in the jewelry business but 
later branched out into the wholesale dia- 
mond business with his son, Harry, who 
upon the retirement from activity of 
Mr. Troupiansky about six years ago, 
took over the business. 

Mr. Troupiansky was a member of 
Adlers Young Men’s Benevolent Inde- 
pendent Association and was also affili- 
ated with several charitable organiza- 
tions. 

Deceased is survived by his widow, 
four sons and one daughter. 








A practical handbook on the subject 
of Arbitration has recently been pub- 
lished, the title being “Suggestions for 
the Practice of Commercial Arbitration 
in the United States.” The book is pre- 
pared by the American Arbitration As- 
sociation and published by the Oxford 
University Press, American Branch, and 
is intended as a guide for the use of the 
members of the National Panel of Arbi- 
trators of the American Arbitration As- 
sociation, trade organizations, chambers 
of commerce, lawyers and others who use 
arbitration as a means of settling dis- 
putes and as an aid to the educational 
work being carried on in this field by 
the association, and as a practice book 
for university and school use. The book 
is prepared in a style which is non- 
technical and which the businessman 
can easily follow. 
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Indiana Jewelers Hold Convention 


Members of State Association of Retailers Meet at Indianapolis, Monday and Tuesday, for 
Twenty-first Annual Gathering—Business Sessions of Particular Interest—Banquet and Other 


INDIANAPOLIS, IND., June 26.—In cele- 
bration of attaining the age of 21 the 
Indiana Retail Jewelers’ Association 
held one of its most successful conven- 
tions. Before noon on Monday more 
than 75 were registered and there was 
never better attendance at the sessions 
than at those of the 21st annual con- 
vention. 

While this convention had been ad- 
vertised as a strictly business conven- 
tion ample provision was made for 
entertainment and recreational periods. 
The convention was adjourned early on 
Monday and opportunity was given for 
an automobile trip through the interest- 
ing parts of Indianapolis and out to the 
famous Indianapolis Motor Speedway, 
including a run over this internationally 
famous speedway oval. Then a banquet 
and entertainment was held in the Roof 
Garden of the Severin Hotel, head- 
quarters for the convention. 

This was a business convention and 
much credit was given to President 
Lamy -who decreed it should be one and 
his enthusiasm at every session inspired 
those attending to take more seriously 
the convention. His success as a retail 
jeweler gave weight to his remarks. 

The story of the success of this con- 
vention would not be complete without 
mention of Miss Ida Koor, of this city, 
secretary of the association. In his talk 
Monday morning President Lamy stated 
that Miss Koor had done more work in 
behalf of the organization than any two 
members ever did in one year. 

The future of the Indiana Retail 
Jewelers’ Association looks bright under 
the present leadership and there seemed 
resolution on the part of every member 
present to follow this leadership to final 
success. 

Monday 


The business convention of Indiana 
got to work promptly on Monday morn- 
ing soon after 9 o’clock. President 
Lamy called the meeting to order and 
told those present that he expected 
prompt and full attendance. He then 
appointed committees to serve the con- 
vention, as follows: 

Resolutions—Ralph 
George V. Brown. 

Nominating—Andy Irion, 
Deeckman, Earl McConnell. 

Auditing—Joseph Kern, Miss C. Beck, 
Louis Wolfe. 

Locations—Ed. O. Little, Henry Leist, 
William Rindt. 

Balloting—Frank Kuebler, 
Simon. 

Secretary Ida Koor then read the min- 
utes of previous sessions, including the 
meeting of officers and directors when 


Roessler and 


Herbert 


Leo A. 





Social Features—Officers Elected 


plans were made for the 21st annual 
convention. 


ADDRESS BY PRESIDENT LAMY 


Following this President Ernest A. 
Lamy gave his report of the year’s 
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work. It was a mixture of compliments 
and scoldings. He made it pretty plain 
that he was disappointed with the kind 
or rather the quantity of cooperation 
given during the year and said he could 
now well understand why it is so often 
said that three or four run the associa- 
tion—if three or four didn’t it would not 
be done. He said his report was going 
to be more about what “we are going 
to do than of what we have done.” 

Mr. Lamy said he deplored the tend- 
ency in the last two or three years of 
asking, What is the matter with the 
jewelry business? because there is abso- 
lutely nothing wrong with the business. 
More jewelry is being manufactured and 
sold than ever before. The trouble is 
with the jeweler and his methods. 

The speaker advocated a revival in 
Indiana of the plan suggested a few 
years ago by William Rindt, of Rich- 
mond, the forming of district organiza- 
tions, one in each congressional district 
with a chairman in each. Luncheons 
weekly with general conferences every 
month would strengthen the organiza- 
tions and the result of this would be 
beneficial to the state and national or- 
ganizations. He urged that the conven- 
tion name committees on program, en- 
tertainment, etc., at the time officers are 
elected and thus leave to the officers 
organization efforts. A division of the 


work assures better results without 
burden to any one. He closed with a 
brief reference to the platinum situation. 


ADDRESS OF RALPH ROESSLER 


Ralph Roessler, past president, and 
nationally known association worker, 
was the first speaker on Monday morn- 
ing’s program. His subject was “A 
Message for the Jewelers.” 

Circumstances have compelled the ab- 
sence of Mr. Roessler from Indiana 
conventions for the past two years and 
he expressed his pleasure in being able 
to be present at this, the 21st annual 
convention. 

The speaker referred to the enthusi- 
asm during the period of tax agitation 
and the indifference of jewelers toward 
the associations following the elimina- 
tion of the tax. He emphasized that to- 
day there is greater need of organiza- 
tion effort than in those days. He 
pointed out the danger of state tax and 
told how the national organization has 
been called upon by four states where 
such tax was threatened, the most re- 
cent case being in Kentucky, where a 10 
per cent luxury tax threatened. 

The speaker advocated the earnest 
support of the Harvard research work 
and the Jewelers Security Alliance, and 
urged the jewelers to back up the crime 
commissions in every way to the end that 
criminals would receive the sentences 
due them and serve the sentences. 

Mr. Roessler then took up the propo- 
sition of an all inclusive organization 
among the retailers, wholesalers and 
manufacturers as proposed by President 
Brotherly at the national convention in 
Milwaukee last September. He pointed 
out the potential benefits to come to the 
entire trade through this plan, working 
from within to correct the evils that 
exist. He pointed out how impossible it 
is to accomplish these results by the 
“big stick” method and indicated the 
legal obstacles preventing the black lists 
and white lists as suggested by some. 
Conferences attended by representative 
men of each branch will be able to sug- 
gest remedies and bring about a condi- 
tion of understanding and harmony be- 
tween all branches of the trade, he said. 

It was the opinion of the speaker that 
if the retail jewelers studied conditions 
and adopted modern methods of mer- 
chandising their increased distribution 
would overcome many of.the present ap- 
parent evils. 

Mr. Roessler told of the comparison 
that came to his mind recently when he 
viewed the approximate source of the 
great Mississippi river and the thought 
came of the great floods of last year, 
how dykes were purposely broken to re- 
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lieve the strain at other points. With 
an adequate channel to take care of the 
water this would not be necessary and 
if the retail jewelers would furnish a 
competent channel of distribution for 
the manufacturers and_ wholesalers 
there would be no disposition on their 
part to break down the ethical dykes of 
trade in order to take care of their dis- 
tribution. 

Following the talk of Mr. Roessler 
President Lamy stated that owing to 
the late arrival of “Bill” Rindt, of Rich- 
mond, which city adheres to standard 
time, the song service would be given at 
this time. 

Led by Mr. Rindt several songs, pre- 
pared by him, were sung, the most pop- 
ular of which was one sung to the tune 
of Auch Die Lieber Augustein. 

President Lamy then introduced Ray- 
mond M. Hay, of Coshocton, Ohio, who 
has not only made a success in his home 
town with window displays, but is known 
nationally in the trade for his original 
ideas along this line. His talk was il- 
lustrated by a model window on the 
stage. This he promised to change for 
the inspection of the jewelers during the 
sessions of the convention. 

Before adjournment Mr. Lamy told 
how he had increased the efficiency of 
his windows by clocking the passers, the 
number of them and their direction of 
travel. With this information he was 
able to arrange his displays to get more 
attention and he stated he also found 
that prices in the window increase sales 
greatly. 

With the admonition to be present 
promptly at 2 o’clock the president ad- 
journed the meeting. 


MONDAY AFTERNOON 


Promptly at 2 o’clock the Monday 
afternoon session was called to order by 
Vice-President Ed. O. Williams, of 
Bloomington, and he stated that in order 
to get the proper atmosphere and en- 
thusiasm he would ask “Bill” Rindt to 
conduct another song service. With 
Cecil Litschort at the piano several min- 
utes were devoted to singing Indiana 
songs and well known popular melodies. 

Mr. Williams explained that owing to 
the illness of C. J. Anderson, who was 
to tell the members “what happens to 
every dollar you take in” based on re- 
ports of the Harvard Research Bureau, 
he was not able to be present. The 
first period of the afternoon session 
would be devoted to a discussion of 
“Overcoming Price Competition” by 
President Lamy. 

President Lamy stepped before the 
convention and said: “I can buy that $5 
cheaper up the street.” “What are you 
going to do about it?” He then pro- 
ceeded to tell how he had overcome this 
price cutting method. He made the 
statement that he was absolutely sure 
that the more a competitor cuts prices 
the more goods he will sell at regular 
price, 

He then illustrated how he has han- 
dled cases involving silver, watch brace- 
lets, watches and other items in the 
store. It all developed that confidence 
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in self and good salesmanship will sel- 
dom fail in competition with price cut- 
ting. 

The next speaker on the program was 
R. W. Garstang, secretary-treasurer of 
Julius C. Walk & Son, of Indianapolis. 
His subject was “The Bootlegging of 
Silverware.” 

His talk was based on the practice of 
some jewelers, in cities where a line of 
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silver is restricted to one dealer, getting 
silver of this line from retailers in other 
cities and selling in competition with the 
recognized distributor in the community. 
Mr. Garstang read several letters from 
retailers and manufacturers giving their 
views on the subject, which indicate that 
the “bootlegging” of silver is very preva- 
lent and the efforts of manufacturers to 
correct have not resulted in much more 
success than those of the Government to 
prevent bootlegging of products from 
fruit and grain that have attained an 
unlawful percentage. 

The meeting then adjourned for the 
automobile trip. 


The Banquet 


The banquet on Monday evening was 
one of the most enjoyable affairs of this 
kind ever held by the Indiana associa- 
tion. Nearly 150 were present. The 
banquet was held in the Roof Garden 
dining room of the Severin Hotel. 

As the party entered the room each 
woman attending was presented with a 
beautiful bouquet of flowers, compli- 
ments of the Baldwin-Miller Co. of this 
city. 
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Throughout the evening an orchestra 
on the stage furnished music and dur- 
ing the serving of the menu entertain- 
ment was furnished by a quartette and 
vaudeville acts. 

Before the toastmaster had an oppor- 
tunity to take charge of the program 
President Lamy took the floor and ex- 
pressed the appreciation of the associ- 
ation for the fine entertainment that had 
been arranged for the convention by 
Harper Ransburg of H. Ransburg Co., 
Fritz Fromm of Baldwin-Miller Co. and 
Miss Ida L. Koor, all of this city. A 
standing ovation was given the three 
named. 

In front of the speakers’ table was a 
large cakes with 21 candles. Mr. Lamy 
requested the young daughters of Mr. 
Ransburg and Mr. Fromm to come for- 
ward and light the candles, which they 
did while those present cheered. 

The toastmaster required no introduc- 
tion—Harper Ransburg, while not 
in the jewelry business is perhaps as 
well known to the jewelers of this sec- 
tion as any member of the trade and 
for years has contributed to the success 
of many conventions, not only in Indiana 
but neighboring States. 

When the toastmaster requested those 
who attended the first convention of the 
Indiana Retail Jewelers’ Association to 
stand, Henry Bishop of Indianapolis 
stood alone. He reminisced in an inter- 
esting way of the early days of the 
association. Short talks were then made 
by Walter Miller of Michigan City, who 
missed being a charter member by only 
a year, and now retired from the jewel- 
ry business, and by B. J. Hagamann of 
Chicago, always active in the Illinois 
association and a regular visitor to In- 
diana conventions. 

Mr. Ransburg then introduced Frank 
Carleton Nelson, internationally known 
poet of Indiana. Mr, Nelson read a 
number of his poems, and told a few 
stories. He possesses a quaint humor 
and with this in his poetry he describes 
the beauty of everyday life in the 
humble homes of village and countryside. 
His poetry makes audible the feelings 
of one’s own heart and he fascinates 
by the homely realities in his verse. 
No feature of the program at this con- 
vention was more thoroughly enjoyed 
than the half-hour spent with Frank 
Carleton Nelson. 

The remainder of the evening was 
devoted to dancing. 


Tuesday 


The Indiana custom of opening ses- 
sions with community singing was ob- 
served Tuesday morning when President 
Lamy called the meeting to order. Fol- 
lowing this a get acquainted roll call 
was conducted. 

The president then called for reports 
of committees. The report of the audit- 
ing committee was given by Joseph Kern, 
who stated that an audit of the books 
indicated careful and accurate work on 
the part of the officers. 

The nominating committee then sub- 
mitted the names of nominees for con- 
sideration of the convention. The report 
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was given by H. O. Dieckman who urged 
the adoption. By unanimous vote the 
report was adopted and Ernest Lamy of 
Lafayette was reelected president and 
Miss Ida L. Koor, Indianapolis, secre- 
tary. E. F. McConnel, Oakland City, 
and Henry Leist, New Albany, were 
chosen as vice-presidents. Members of 
the executive committee elected to serve 
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two years are Gary Mohlman of La- 
fayette and Leo Simons of Vincennes. 

The report of the locations committee 
submitted by Ed. O. Little brought forth 
considerable discussion as the question 
of joint convention with Illinois and 
Ohio was brought up. Several cities 
were suggested. A ballot indicated a 
decided preference for a joint conven- 
tion of Illinois, Ohio and Indiana to be 
held in some city to be agreed upon 
by the officers of the three States. In 
case a joint convention cannot be ar- 
ranged the preference was overwhelm- 
ing to hold the next State convention 
again in Indianapolis. 

One of the most interesting talks of 
the convention was that of W. G. Sully 
of the National Cash Register Co. He 
discussed the advantages of depart- 
mentizing a store and in addition to 
covering this very thoroughly he also 
gave some very instructive suggestions 
on other features of management and on 
salesmanship. 

When the speaker had finished Presi- 
dent Lamy thanked him and stated he 
was pleased to have such a large attend- 
ance present to hear this talk. 

With a few anouncements the session 
adjourned for lunch. 

TUESDAY AFTERNOON 

The first proceeding of the closing 
session was the selection of delegates to 
the national convention. Upon motion, 
unanimously sustained, President Ernest 
Lamy and Secretary Ida L. Koor were 
named to represent the association, and 
the president authorized to appoint three 
other delegates. 

President Lamy then asked Ralph 
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Roessler, chairman of the resolution 
committee, for his report, which was 
adopted as read. It was as follows: 


Resolutions 


WHEREAS: The 21st annual convention of 
the Indiana Retail Jewelers’ Association has 
been an outstanding success both in the in- 
terest taken in it by the members and by 
the character of the program furnished, be it 

ResoWwed: That the members of the In- 
diana Association and the jewelers through- 
out the State deeply appreciate the time, 
thought and effort put into this work by 
president Ernest Lamy, and the efficient 
work done -by the secretary, Miss Ida Koor. 

Resolved: That inasmuch as the success 
of this convention was largely due to the 
efforts of two loyal supporters of the as- 
sociation that heartiest thanks and apprecia- 
tion be extended to Harper J. Ransburg and 
Fritz Fromm, ever friends of the Indiana 
Association. 

* * + 

Inasmuch as it is the belief of the officers 
of this association that there should be 
closer cooperation between the national as- 
sociation and the state convention, and there 
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should be a clearer conception of national 
problems by state officers, be it 

Resolved: That a recommendation be made 
to the national officers that all state as- 
sociations shall send as delegates to the 
midwinter conference of the national ex- 
ecutive committee the president and secretary 
of the state associations. Furthermore that 
the expenses of these officers shall be in- 
cluded in the annual budget of the state as- 
sociation. 

s = * 

After careful consideration of the plan of 
president Conrad J. Brotherly for an all 
inclusive organization as presented to the 
~~ by vice-president Ralph Raessler, 

e i 

Resolved: That the Indiana goes on record 
as indorsing any movement that will bring 
closer cooperation and harmony among the 
various branches of the industry, and recom- 
mends that through this all inclusive or- 
ganization or a _ similar organization the 
problems of the industry may be considered 
with common understanding and apprecia- 
tion. And further that the delegates of the 
national convention at Dallas be instructed 
to so vote. 

* s * 

In view of the fact that there is an ap- 
parent increase in crime as evidenced by the 
many hold-ups and burglaries throughout the 
country daily, be it 

Resolved: That the Indiana Association 
heartily indorse the work being done by the 
various crime commissions and urge the 
passage of the Baumes laws by the Indiana 
legislature; and furthermore recommend a 
general strengthening of the criminal code 
of the State and Nation. 

s s x 

The Indiana Association again indorses the 
Jewelers’ Mutual Fire Insurance Co. and 
urges every member to take advantage of 
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the savings in premiums afforded 
membership, by the 
a * s 

As a further protection to the legitimate 
jewelers against the unscrupulous methods 
of the price cutting competitor, be it 

Resolved: That this association shal] bond 
every effort toward obtaining the passage 
of the Capper-Kelley price maintainance bill 
in the next session of Congress. 
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E. O. LITTLE, WHO WAS IN CHARGE OF 
THE QUESTION BOX 

The Indiana Association again  indorses 
the Jewelers’ Security Alliance, the Harvard 
Research Bureau, National Publicity, and 
such efforts as are being made for trade 
betterment, be it 

Resolved: That the Indiana Association 
members individually and collectively indorses 
the Golden Rule in business and opposes the 
bootlegging of merchandise, resulting in the 
distribution of said merchandise, harmful 
to established institutions. 

Following the adoption of the resolu- 
tions Alfred S. Rowe of Indianapolis 
discussed the repair department, espe- 
cially in reference to reducing disputes. 

Next on the program was the question 
box. This was conducted by Ed. 0. 
Little who drew questions and names 
from boxes. 

At the conclusion of this feature Pres- 
ident Lamy made a few remarks thank- 
ing the members for their consistent at- 
tendance at every session, including the 
closing session when nearly 100 per cent 
attendance prevailed and adjourned the 
convention, the 21st annual, and one of 
the most successful conventions in every 
respect in the history of the association. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending June 23, 1928 


The U. S. Assay Office reports: 


Gold bars exchanged for gold 


oo re te ene ee $1,203,444.48 
Gold bars paid depositors...... 61,871.0 
ee 

I ie rah i ni $1,265,315.56 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
“ie: | a arene ee ore rear $462,722.31 
4 Sere eee 77,500.11 
= ae 120,442.33 
ay ea) ass Beis toile eae ann pia OG. 78,130.34 
“s Be rigea ute isieicla Win sae he es 402,273. 61 
- SOs hese setae keane 62,375.18 


ee 
.. $1,203,444.48 
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Safety Fund Society 





rt to Be Filed Friday Will Show That 
Claims Have Been Paid in Full 
with Interest 


Repo 


Some time tomorrow (Friday) morn- 
ing James A. Beha, State superintendent 
of Insurance, will file a report with the 
New York County Clerk, allowing credi- 
tors of the Jewelers’ Safety Fund So- 
ciety, now in liquidation, 100 per cent on 
their claims with interest. The Supreme 
Court, it is expected, will give approval 
to this action early next month. 

An adjustment of the premium de- 
posits by members and policyholders for 
the purpose of paying the losses and 
expenses of the society resulted both in 
an assessment upon members whose de- 
posits were inadequate and a return to 
those members whose deposits were more 
than adequate. According to the volu- 
minous report of the State Superintend- 
ent, the cash assets in possession of the 
department on June 15 amounted to 
$399,771, while the allowed debts of the 
creditors aggregated $250,786. 

Debts amounting to $74,813 have been 
disallowed in the report. The net re- 
turns of deposits allowed to members 
aggregate $178,592 and the sums due 
to the liquidator from the members who 
made inadequate contributions total 
$55,121. Among the liabilities are sev- 
eral large claims for diamond and jewel- 
ry robberies which have been allowed 
by the liquidator. A claim by Kionka 
& Hamburger under a policy for $100,- 
000 was allowed of $95,000, which was 
reimbursed in other companies to the 
extent of 50 per cent. A claim by Henry 
Freund & Bro. for $58,641 was allowed 
by the liquidator. The society held ex- 
cess reinsurance above the first $50,000. 

The Jewelers’ Safety Fund Society 
was organized in 1884 to insure jewel- 
ers’ merchandise while in transit, operat- 
ing as a cooperative assessment mutual 
concern until, following an amendment 
of its charter in June, 1926, it became 
a mutual marine corporation. Begin- 
ning on Jan. 1, 1927, it undertook to 
conduct its business on a straight ad- 
vance premium basis, retaining the right 
to assess in the event of excessive losses. 








Men Who Robbed Newark, N. J., 
Jeweler Must Serve Prison Terms 


Newark, N. J., June 26.—State prison 
sentences of three and five years, respec- 
tively, were meted out in Judge Daniel 
J. Brennan’s court yesterday, to Charles 
Rice and Arthur Tutella, who were con- 
viected recently by a jury of burglarizing 
the jewelry store of Frank Buffardi, 103 
Ferry St., on April 8. Jewelry amount- 
Ing to $18,000 in value was stolen. 

A pawnbroker who pleaded non vult 
to receiving most of the loot, testified 
against them. He told the court he had 
bought for $450 jewelry worth between 
$10,000 and $12,000, from Rice and Tu- 
tella. He then took them to New York 
'o dispose of the remainder. Rice was 
driving and attracted the attention of 
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a traffic officer through a minor traffic 
violation. 

The pawnbroker jumped from the car 
and ran into a building, avoiding the 
policeman by going out a side door. 
Charles Cootes, the New York traffic of- 
ficer, testified he arrested Rice and Tu- 
tella when he found a rubber bag con- 
taining jewelry in their machine. 

Buffardi, the jeweler, went on the 
stand to describe the manner in which 
the burglars gained entrance to his 
store, breaking into the cellar and rip- 
ping their way through the flooring to 
his store, then jimmying open the safe. 
Police recovered all but $5,000 worth of 
the jewelry, he said. 








Namaqualand Diamond Area May Be 
Policed by Airplanes 


WASHINGTON, D. C., June 26.—A pro- 
ject is under consideration in South 
Africa for policing by airplane the 
Namaqualand diamond area, reports 
Assistant Trade Commissioner Edward 
B. Lawson, at Johannesburg, to the De- 
partment of Commerce. 

Air transport of diamonds in South 
Africa also will become a reality if the 
plans of private interests for the estab- 
lishment of regular air service between 
Alexander Bay and Capetown are car- 
ried out. It has not yet been determined 
when construction of the airport at 
Alexander Bay will be commenced but 
this new development is expected to in- 
fluence earlier operations. 








Bombay Chamber of Commerce 
Recommends That Pearl 
Merchants Organize 


WASHINGTON, D. C., June 26.—The 
Bombay Chamber of Commerce has 
recommended that pearl merchants in 
that market organize an association for 
the purpose of uniting on a plan for 
protection against the introduction of 
the cultured pearl. It was suggested 
that the Bombay dealers should organize 
along the same lines as the merchants 
in London and Paris, Wilbur Keblinger, 
American consul at Bombay, reports to 
the Department of Commerce. 

Bombay has a large market for pearls 
and the merchants there feel consider- 
able concern about the inroads made by 
the cultured pearl. The merchants 
asked the Chamber of Commerce to sup- 
port a proposal to introduce protective 
legislation in favor of the genuine 
pearl. The chamber declined to take up 
the matter because of the lack of un- 
animity among the pearl interests and 
recommended association of the mer- 
chants with a view to reaching a com- 
munity of ideas on the subject. 








The business of Leblang, Inc., manu- 
facturing jeweler, Paterson, N. J., was 
incorporated at Trenton, N. J., recently 
with a capital of $25,000. The incor- 
porators are Louis Leblang, Martha 
Muche and George Wenger, Paterson. 
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Official American Timer 





Col. Charles J. Dieges, New York Manufac- 
turing Jeweler, Only Representative 
of United States Chosen to 
Time Olympic Games 


The jewelry trade has again been hon- 
ored by the selection of Col. Charles J. 
Dieges of Dieges & Clust, manufactur- 
ing jewelers, 15 John St., New York, as 
the only official American timer for the 
Olympic games, which will be held in 
Amsterdam. Colonel Dieges was also 





COL. CHARLES J. DIEGES, OFFICIAL 
ATHLETIC TIMER 


chosen recently as chairman of the 
jewelry trade committee to raise funds 
to send the Olympic athletes to Europe. 
He sailed for Europe last Saturday on 
the Transylvania and is the first Amer- 
ican athletic official to leave for the 
scene of action. 

This is Colonel Deiges’ fifth appoint- 
ment as an Olympic official. He has acted 
in the capacity of timer for nearly 40 
years, having officiated at all of the im- 
portant college, national and interna- 
tional sporting events throughout the 
United States. 

Before going to Amsterdam, Colonel 
Dieges, who is accompanied by his wife, 
will make a trip through England, 
Scotland and Germany and will stop at 
the headquarters of the well known 
Jules Jurgensen, watch concern in 
Bienne, Switzerland, for which Henry 
Freund & Bro., 20 W. 47th St., New 
York, are the representatives in the 
United States. At the Jurgensen head- 
quarters Colonel Dieges will receive 
watches which have been especially pre- 
pared for him and which will be used 
in timing the track, field and swimming 
races as well as the boxing and wrest- 
ling matches at the Olympic games. 








Harry Bedichimer of I. Bedichimer & 
Co., Sansom and 12th Sts., Philadelphia, 
sails on June 23 on the Berlin for Europe 
and after a tour of the continent expects 
to return early in September on the 
Columbus. 





R. 
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New Jersey Jewelers at Seaside Resort 





Members of State Retailers’ Association Meet on Sunday and Monday at Asbury Park—Pre;j. 
dent Tack Retires After Fourteen Years’ Service—Banquet Sunday Night—Officers 
Elected and Resolutions Adopted 


AsBURY PARK, June 25.—The two-day 
convention of the New Jersey Retail 
Jewelers’ Association held at the Berke- 
ley-Carteret, just off the boardwalk of 
this well known seaside resort, came to 

















P. HARTDEGEN, PRESIDENT ELECT 
a close today with a banquet attended 
by approximately 125 jewelers, their 
families and guests. The outstanding 
feature of this year’s convention was the 
retirement of Jean R. Tack, as president, 
who, incidentally, has held this office for 
14 years. In his place Richard P. Hart- 
degen of Newark, who, for several years 
has served as secretary of the organiza- 
tion, was chosen. 

Like all conventions of this State or- 
ganization, this one started on Sunday 
afternoon with the registration of mem- 
bers and guests as they arrived at the 
Berkeley-Carteret. During the after- 
noon the reception committee was kept 
busy greeting the newcomers and in the 
early evening, the jewelers and their 
guests were taken by automobile to the 
Sea Girt Inn, where they enjoyed an 
excellent shore dinner and an unusually 
fine entertainment program. 


President Tack presided at this affair 
in his usual style and during the evening 
S. A. Reeves presented his famous Sea 
Girt Inn Revue. This entertainment 
featured Dick Ware, formerly with Eddy 
Cantor in “Kid Boots” as master of 
ceremonies. There were piano solos, 
singing and many unique dances, and 
after the entertainment had been con- 
cluded and the last course of the dinner 
had been served, “Bobby” Lee and his 





“Cotton Pickers” played for the dancing 
which lasted until a late hour. 


Monday 


The first business session of the con- 
vention opened this morning at 10.15 
o’clock with President Jean R. Tack pre- 
siding for the 14th consecutive: time. 
President Tack extended his’ usual 
hearty greeting to the State jewelers. 
The morning session was taken up large- 
ly by addresses and informal discus- 
sions. 

The first speaker was Alexander Vin- 
cent, secretary of the Sterling Silver- 
smiths Guild of America. Mr. Vincent 
took as his subject “How Can I Increase 
My Sales?” and in his talk gave some 
concrete and helpful suggestions to the 
jewelers. His address proved deeply in- 
teresting and was loudly applauded by 
the retailers. 

A brief talk on “The Gift Department 
in the Jeewelry Store” was made by Miss 
Hanna Christensen of Poltock & Seeler 
Co., New York. Miss Christensen is 
well versed in the gift end of the jewelry 
business, and her remarks made a deep 
impression on her audience. 

The last speaker at the morning ses- 
sion was P. J. Coffey, chairman of the 
National Jewelers’ Publicity Association, 
who spoke on “Publicity as Applied to 
Present Day Merchandise.” Mr. Coffey 
gave one of his usual excellent and in- 
teresting talks on the value of publicity, 
and the work which the Publicity Asso- 
ciation is doing. 

Shortly after noon the morning’ ses- 
sion adjourned for lunch. Many of the 
jewelers hurried through their luncheon 
in order to enjoy a stroll on the board- 
walk or a short ride along the seashore. 


MONDAY AFTERNOON 


At 2 o’clock, President Tack rapped 
for order and in a few moments the con- 
cluding session of the convention was 
opened. Incidentally, it might be men- 
tioned that both business sessions were 
unusually well attended by jewelers who 
came from many parts of the State. 

A speaker not on the program was 
Mr. Herrick, retail jeweler of Atlantic 
City. He was given the privilege of the 
floor and in a brief talk pointed out the 
advantages of Atlantic City as the place 
to hold future conventions of the State 
association. He invited the retailers to 
choose the resort for the 1929 convention, 
stating that the jewelers in that section 
of the State were anxious that the next 
convention be held at Atlantic City. No 
action was taken on Mr. Herrick’s invi- 
tation at the time. 

Following these brief remarks, Alston 


Rodgers of the Edison Lamp Works, 
(General Electric Co.), spoke on “Mod. 
ern Lighting in the Jewelry Store.” He 
called attention to up-to-date equipment 
and the advantageous manner in which 





JEAN R. TACK, RETIRING PRESIDENT 


these fixtures display the jeweler’s mer- 
chandise. 

The concluding talk of the afternoon 
was made by Conrad J. Brotherly, pres- 
ident of the American National Retail 
Jewelers’ Association. Mr. Brotherly 
said in part: 

ADDRESS OF CONRAD J. BROTHERLY, PRESI- 
DENT OF THE A. N. R. J. A. 


“Every one of us has had enough ex- 
perience during the past few years to 
realize that there is a great need for im- 
proving conditions of our industry so as 
to restore the vanishing independence of 











the established retail jeweler and make 
his business a profitable enterprise. 
“Our products are being sold in every 
conceivable way to every conceivable 
distributor, whether or not that distrib- 
utor is engaged in the jewelry business; 
whether or not the system of distribu- 
tion is ethical; and regardless of the 
harmful consequences which attach t0 
the whole trade by reason of the lack of 
foresight which prompts such activities. 
“It has been said by some people i 
our industry that it is possible to apply 
surface remedies to these conditions—t 
cure them by using coercive or persua 
sive means on one branch to bend it t 
the will and wishes of another. This 
we know to be illegal as it violates the 
Sherman law that prevents combine 
tions which have as their intent the te 
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straint of trade. All associations are 
pound to conform to this law, whether 
or not it seems to be economically sound. 
The other possibility is a report of, or 
amendment to, the law itself. 

“Ours then is the task of strengthen- 
ing the weak points in our scheme of 
production and distribution. We must 
eliminate guesswork from our industry 
and substitute for it a clearly defined, 
economically sound foundation upon 
which we can build a jewelry industry 








WILLIAM P. WALSH, FIRST VICE- 
PRESIDENT 


which will develop its great possibili- 
ties.” 

National President Brotherly asked 
the State association to favorably con- 
sider the proposition of an all-inclusive 
organization in the jewelry trade, of 
which the American National Retail 
Jewelers’ Association will be the nucleus. 
A vote taken on this question showed 
that the New Jersey jewelers favor 
this proposition. 

The addresses in the afternoon were 
followed by an informal discussion and 
the usual interesting feature, the Ques- 
tion Box. Many jewelers asked ques- 
tions relating to the jewelry business 
and these were answered from the floor 
sometimes by individual members and in 
other instances by the officers. This fea- 
ture is always one of the most interest- 
ing of the State conventions held by the 
New Jersey jewelers and is often a means 
of solving some difficult problems for 
some of the members. 

_ When it was announced that nomina- 
tions for offices to serve for the ensu- 
ing year were in order, President Jean R. 
Tack made it known that he was not a 
candidate for reelection. Mr. Tack has 
been president of the State association 
many years, and emphatically stated that 
he would not accept this office again, es- 
pecially in view of the fact that the 
honor had been bestowed upon him for 
80 many years and he felt that the asso- 
clation had so many capable members 
that some one else should be chosen. 
Mr. Tack has endeavored on a number 
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of occasions to have the association elect 
some one else, but until this year was 
never successful. At this convention, 
however, he was emphatic in his asser- 
tion that he would not accept the office 
for another year, and the members, ex- 
pressing regret, knew that Mr. Tack was 
in earnest. During his years of adminis- 
tration Mr. Tack has worked diligently 
for the association, and under his guid- 
ance the organization has grown and 
made progress and it was with regret 
that the members realized Mr. Tack was 
determined to retire. 

The election resulted in the choice of 
Richard P. Hartdegen, Newark, as pres- 
ident; William P. Walsh, Passaic, first 
vice-president; Carl A. Lund, East 
Orange, second vice-president; P. J. De la 
Reusille, Red Bank, third vice-president; 
Louis Hyman, Morristown, fourth vice- 
president; and Michael Kohn, Elizabeth, 
fifth vice-president. August Jaeckle of 
Jersey City was reelected treasurer, 
while William Baird, Jersey City, was 
chosen to fill the office of secretary left 
vacant by Mr. Hartdegen. Retiring 
President Tack continues as a trustee 
for the association. 

The resolutions adopted at the conven- 
tion indorsed the Kelly-Capper Bill, the 
Jewelers’ Mutual Fire Insurance Co., the 
National Jewelers’ Publicity Association 
and the all-inclusive organization being 
sponsored by National President Conrad 
J. Brotherly.- The association also favors 
a State auction law. 

As this concluded the business of this 
session, the convention adjourned, but 
not until an announcement was made that 
the annual banquet would be held later 
in the evening at the Berkeley-Carteret. 


The Banquet 


The last official function of the annual 
convention of: the association was the 
banquet, which was held this evening in 
one of the dining rooms of the Berkeley- 
Carteret. Newly elected President Rich- 
ard P. Hartdegen presided during the 
evening and several interesting addresses 
were delivered. At the conclusion of the 
talks and the serving of the dinner, the 
members and their guests enjoyed danc- 
ing. 

In the absence of Mayor C. E. F. Het- 
rick, who has welcomed the jewelers to 
Asbury Park for many years, but was 
unable to be present this evening, Thomas 
F. Burley, Jr., secretary of the city 
Chamber of Commerce, welcomed the re- 
tailers and their friends to this resort. 

One of the pleasant features of the 
evening was a brief talk by Conrad J 
Brotherly, who, after extolling the vir- 
tues and capabilities of Retiring Presi- 
dent Tack, presented to him on behalf of 
the association a beautiful hall chime 
clock as a mark of affection from the 
members. 

The last talk of the evening was made 
by Judge Robert Carey of Jersey City, 
N. J., who was one of the unsuccessful 
candidates in the Republican primaries 
in New Jersey for governor. 

Judge Carey, without referring to his 
recent campaign nor his efforts to have 
the Hudson county election investigated, 
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spoke highly of the jewelers and com- 
mended them for their spirit of coopera- 
tion which was evidenced at the dinner. 

Declaring that the history of civiliza- 
tion had come down through the ages 
through the history of the silversmith, 
goldsmith and stone setter, Judge Carey 
then told the jewelers that all business 
enterprises were alike in one respect or 
another. 

“It isn’t so much what we are making 
in our business,” Judge Carey declared. 





NATIONAL PRESIDENT CONRAD J. 
BROTHERLY, ONE OF THE SPEAKERS 


“No matter what our job may be, jeweler 
or lawyer, the question is, ‘how are you 
conducting your business?’ If you area 
jeweler are you an ethical jeweler or if 
you are a lawyer are you an ambulance 
chaser or do you live up to the standards 
of your profession? 

“There is something besides dollars and 
cents in this world,” he continued. “Ser- 
vice to others is the essential thing.” 

Judge Carey continued in a _philo- 
sophical manner, asking “Who Made 
America?” ‘Washington, Lincoln, Cool- 
idge, the senators and congressmen, all 
helped to make it, but when you look 
at the grave of the Unknown Soldier in 
Arlington you begin to think that it was 
the unknown soldiers who have come 
down through the ages, that have made 
America so wonderful,” Judge Carey 
said. 

“We are all unknown soldiers. It isn’t 
essential that someone cares. It’s the in- 
visible being that we stand before in the 
end who cares,” the speaker stated. “God 
has been good to you and me. We get 
so much and give so little that it would 
be well for us to remember those words, 
‘Wherever we find a thistle growing let’s 
plant flowers where the thistles grew!” 
he said in conclusion. 

The address was followed by entertain- 
ment and dancing was enjoyed to a 
late hour. 

The entertainment program was under 
the direction of Carlton M. Hub. Sev- 
eral girl dancers performed and a few 
comedians also entertained the jewelers. 
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Open Annual Convention 





Members of New Hampshire Retail Jewel- 
ers’ Association Meet at Portsmouth 


PortsMouTH, N. H., June 26.—The 
13th annual convention of the New 
Hampshire Retail Jewelers’ Association 
which convened at the Hotel Wentworth 
here today promises to be one of the most 
successful in the history of the State 
association. The convention will con- 
tinue through tomorrow at which time 
officers will be elected and other busi- 
ness of the association transacted. 

The session today got under way this 
afternoon. Mayor F. W. Hartford wel- 
comed the jewelers on behalf of the city 
of Portsmouth. Hon. John H. Neal, 
president of the Chamber of Commerce, 
also made an address of welcome. The 
response was given by M. E. Banks, 
Concord. 

F. R. Simpson of Boston, representing 


the United Drug Co., addressed the 
jewelers, his subject being “Coopera- 
tion.” 


President Harry L. Coburn, Manches- 
ter, read his message at the business 
session and the report of the secretary- 
treasurer, A. N. Burque, Nashua, was 
submitted and accepted. 

At the evening session there was a 
question box. Following the question 
box the jewelers joined the members of 
the Jewel Club, the ladies’ auxiliary of 
the association, at whist. 

A nominating committee consisting of 
M. E. Banks of Concord, Mrs. Addie 
Fiske Goodale, Epping, and Arthur De- 
montiguey of Nashua was appointed to 
report tomorrow morning at the busi- 
ness meeting. 








Alleged Bandit Shot 





Pusarevn, N. J., Jeweler Opens Fire on 
Men When They Attempt to 
Rob His Store 


PATERSON, N. J., June 25.—One of two 
hold-up men who visited the jewelry 
store of George Hoffman, 196 Market 
St., last Saturday night, was badly 
wounded after he was shot by the pro- 
prietor. Mr. Hoffman, who refused to 
obey a command to put up his hands, 
opened fire on the pair and shot one of 
the men in the spine. 

The jeweler was standing near his 
work bench on Saturday night when the 
two men brandishing revolvers walked 
into the place. They ordered him to put 
up his hands but instead, the jeweler 
grabbed a pistol from his work bench 
and fired through a glass partition. 
Both of the men started running out of 
the store but one of the pair fell to the 
sidewalk. Investigation showed that one 
of the shots fired by the jeweler had 
struck one of the men; his condition is 
said to be critical. 

Cards found in the wounded man’s 
pocket indicated that he resided on West 
80th St., New York. Upon further in- 
vestigation, however, the police claim 
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they have identified the injured man as 
Harry Nelson alias “Johnson” who in 
1926 escaped from the Connecticut State 
Prison at Wethersfield. It is understood 
that this man was implicated in a 
jewelry robbery in New Brunswick, 
N. J., several years ago, and was await- 
ing trial when he was arrested in Con- 
necticut for stealing an automobile. He 
was sentenced to the Connecticut State 
Prison to serve several years when he 
finally escaped. 








Reports Robbery of Gems 





Chicago Police Notified by New York 
Diamond Dealer That Bandits Bound 
Him in Chicago Hotel 


Newspaper dispatches from Chicago 
reached New York yesterday (Wednes- 
day) morning reporting the holdup and 
robbery of Rudolph Schweiger, diamond 
dealer, 48 W. 48th St. Mr. Schweiger 
is a well known member of the diamond 
trade, and before starting in business 
for himself was traveling representative 
for Herman Oppenheim, who was for- 
merly in the diamond business in New 
York. 

The reports from Chicago indicate 
that two men overpowered Mr. Schwei- 
ger in his hotel room on Tuesday night 
and after binding him and placing him 
in a closet escaped with diamonds re- 
ported to be worth $60,000. 

It is said that there was a call on his 
room telephone informing Mr. Schwei- 
ger that a messenger was coming to his 
room. When he opened the door he was 
met by two men, each carrying a pistol. 
The pair, he asserted, slugged him and 
thrust him back into the room. After 
taking a belt containing the gems and 
$75 in his pockets, they tied his hands 
behind him, put him in the closet and 
barricaded it. 

The only information about the rob- 
bery which had been received at Mr. 
Schweiger’s office in New York was that 
contained in newspaper reports. 








An auction sale of jewelry at the 
store of Abbott’s on Merrimack St., 
Haverhill, Mass., was suspended by 
municipal authorities recently until the 
proprietors procured a license. Two 
representatives of the concern appeared 
at the City Hall to interview the Mayor, 
seeking authority to continue the auc- 
tion until such time as they had a 
license, claiming that it was necessary 
for them to get as much money as pos- 
sible within a short time. The Mayor 
was not in at the City Hall at the time 
because of the pressure of other busi- 
ness. The city clerk read the law, which 
requires a _ special license from the 
licensing body in any city before jewelry 
can be sold at auction. The jewelers 
claimed they did not know the law 
existed. It was decided that an applica- 
tion for a license should be made out 
and presented to the council for action 
at the next meeting. 
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Notes from Here and There 





F, T. Harmon, formerly of Frostroo¢ 
Fla., is now located at Haines City, : 

The Slick Jewelry Co., St. Fran¢ig 
Kan., has been succeeded by Mrs. Maude 
Dunn. 

I. H. Gerson and A. L. Shire haye 
purchased the stock of George D. Skaey 
Enid, Okla. 4 

Burton Chapman has sold his jewe] 
store on W. State St., Rockford, Ill., to 
Everett Nichols. 

Fred W. Butler, a member of Butler 
Bros., jewelers, Honesdale, Pa., died on 
Friday, June 1. 

George H. Mallory, Castle Rock 
Wash., has been succeeded by H, ¥ 
Richardson. 

C. B. Marshall has succeeded to the 
business conducted as Chappell & Mar. 
shall, Macon, Ga. 

N. Subotnik, Knoxville, Iowa, has gold 
an interest in his jewelry business to 
H. E. Healy of Clarinda. 

Ivory Lincoln has_ purchased the 
jewelry business formerly carried on by 
the late R. C. Holmes, at Gowanda, N. Y, 

Howard B. Tisdale has succeeded to 
the business formerly conducted by 
Smith & Tisdale at Toronto, Ont, 
Canada. 

The annual convention and mass meet- 
ing of all retail jewelers in the State of 
Virginia will be held at Staunton, on 
July 9 and 10. 

Ellis S. Willis continues as sole owner 
of the Union Loan Co., New Bedford, 
Mass., Ellis Goldberg having withdrawn 
from the firm. 

Hoffenstein Bros., jewelers, Wilkes- 
Barre, Pa., have opened their new store 
in the Golde building, S. Main and E. 
Northampton Sts. 

The business conducted under the style 
of Mrs. Catherine L. Buckley, Albany, 
N. Y., will in the future be known as 
Buckley Bros. 

The Security Loan & Diamond Brok- 
ers, Phoenix, Ariz., have been succeeded 
Ly Mack Gardner Loan & Diamond 
Brokers, Inc. 

Maurice J. Klinn has purchased the 
jewelry store of S. N. Levy in the 
Tussing building at Ottawa St. and 
Washington Ave., Lansing, Mich. 

Claude D. Swancott has opened a new 
diamond and jewelry store at 186 
Genessee St., Utica, N. Y. Mr. Swan- 
cott was formerly connected with 
Askin’s. 

Burglars who smashed a front window 
at the Charles R. Brown jewelry store 
at 1013 Brown St., Dayton, Ohio, re 
cently escaped with gems valued at 
about $150. 








Julius Lannes, the son of J. Lannes 
of J. Lannes & Co., located at 3615 $. 
Halsted St., Chicago, has now estab- 
lished himself in suite 1414 Capital 
building; doing engraving work for the 
trade in general, and specializing ™ 
wedding ring engraving and chasing 
under the trade name of Artisan Jewel 
ry Co. Mr. Lannes has worked in Chi- 
cago for the past 14 years as engraver. 
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New England Jewelers Play Golf 
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Members and Guests Hold Tournament at Shennecossett Coun- 
try Club, New London, Conn.—Winners Receive Prizes 
at Banquet 


New LONDON, CONN., June 25.—C. S. 
Cook, Jr., of Boston, emerged the win- 
ner of the annual golf tournament of 
the New England Jewelers’ Golf Asso- 
ciation held at the Shennecossett Coun- 
try Club yesterday and today. The 
players had poor playing weather the 
first day of play, but a typical June day 
was molded by the weather man for the 
second day of play with consequence of 
nearly all players suffering greater or 
lesser attacks of sunburn. At the con- 
clusion of play a banquet was enjoyed 
by the members at the Griswold Hotel, 
where prizes were awarded to the re- 
spective winners. mah 

Turning in the low qualifying score 
of 85 for the 18 holes Sunday morning 
on a wet and foggy course, Mr. Cook, the 
winner, mowed down all opposition in 
the first division of eight players with- 
out great difficulty. In his first bracket 
he won from W. A. Robinson, four and 
three; the second he took from A. P. 
McMullen, three and two. Going into 
the finals of the tournament he won the 
17th hole from A. Osterwald to win 
three up and one to go. 

The second division prize was won by 
J. L. Warner of New York. He turned 
in a qualifying score of 93 and won sec- 
ond division honors in a close game with 
C. A. Holbrook, one up. Earlier in the 
tournament he won from J. E. Pryor, 
four and three, and from A. Allsopp, 
four and three. 

Third division honors were won by 
H. K. Clery of Providence, by virtue of 
his winning a close match from C., A. 
Holbrook in the finals of that division. 
H. R. Benedict of New York came out 
on the top of the heap in the fourth di- 
vision, winning the final match in that 
group from A. B. Tuthill, one up. The 
fifth and last of the regular divisions 
was won by M. Milan of Boston who 
beat R. A. Benedict three and two in 
the final match of that division. 

In the guests’ division R. W. Hopkins 
triumphed in a field of eight, winning 
the final match from N. Williams three 
up and two to go. 

The first division of members and 
guests mixed was won by W. G. Con- 
nelly, who downed C. F. Downey five and 
four in the final match of a field of eight. 
The second division of members and 
guests, comprising four players, was 
won by A. Stern in the finals from C. C. 
Costello, five and three. 

Nearly all of the matches resulted in 
keen competition throughout with the 
outcome rarely decided until the last 
hole or two. In two of the matches, 19 
holes of play were necessary to deter- 
mine the winners. N. Williams went 19 
holes to win from G. A. Barnard in the 
guests’ division and entered the finals 


of that division by defeating F. D. 
Carey, only to lose out in the finals to 
R. W. Hopkins. In the mixed division 
W. G. Connelly was forced to go 19 
holes to win from E. D. Clery, follow- 
ing which he took the measure of C. F. 
Downey to win the division match five 
and four. 


Prize Winners in New England Jewelers 
Golf Tournament 


lst prize winner guest division—R. W. 
Hopkins, Boston. 

2nd prize winner guest division—W. G. 
Connelly, Reading, Mass. 

3rd prize winner guest division—N. Wil- 
liams, Hartford, Conn. 

4th prize winner guest division—C. F. 
Downey, East Orange, N. J. 

5th prize winner (mixed guests and 
members)—A. Stern, Lynn, Mass.; C. 
C. Costello. 

lst prize winner first division and 
Dominick & Haff Cup—C. S. Cook, Jr., 
Boston. 

2nd prize winner best gross qualifying 
round—A. §S. Cook, Boston. 

3rd prize winner best net 18 holes—B. J. 
Doyle, Philadelphia. 

4th prize winner second division—J. L. 
Warner, New York. 

5th prize winner third division—Howard 
K. Clery, Providence. 

6th prize winner fourth division—H. R. 
Benedict, New London. 

7th prize winner fifth division—M. 
Milan, Boston. 

8th prize winner sixth division—Andrew 
Hopkins, Boston. 

9th prize winner second best gross 
qualifying round—T. F. Nally, Boston. 

10th prize winner second best gross 
qualifying round—A. F. Crampton, 
Hartford, Conn. - 

11th prize winner runner-up first divi- 
sion—A. Osterwold, New York. 

12th prize winner runner-up second divi- 
sion—L. C. Volkland, Newark. 

13th prize winner runner-up third divi- 
sion—C. A. Holbrook, New York. 


14th prize winner runner-up fourth divi-— 


sion—A. B. Tuthill, Ridgewood, N. J. 
Prize winner runner-up fifth division— 
R. A. Benedict, Norwalk, Conn. 
Prize winner beaten eight first division 
—T. F. Nally, Boston. 
Prize winner beaten eight second divi- 
sion—T. H. Benedict, New London. 
Prize winner beaten eight third division 
—L. Russell, New York. 

Prize winner beaten eight fourth divi- 
sion—G. Weidlict. 

Prize winner beaten eight fifth division 
—P. B. Breglio, Springfield, Mass. 
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Visit Midwestern Offices 





President and Secretary of National Jewel- 
ers Board of Trade Meet Cincinnati 
and Chicago Members 


CINCINNATI, OHIO, June 23.—In the 
performance of his official duties as pres- 
ident of the National Jewelers Board of 
Trade, O. D. Wormser, in company with 
B. L. Shinn, secretary, visited two of 
the branch offices of the organization 
during the past week. Their first stop 
was at Cincinnati and after leaving that 
city, they went on to Chicago. 

The visits not only gave Mr. Shinn an 





SIG. STRAUSS, HONORARY VICE-PRESI- 
DENT OF THE BOARD WHO PRESIDED 
AT THE CINCINNATI GATHERING 


opportunity to familiarize himself with 
the personnel of both these offices of 
the Board, but, at the same time, al- 
lowed Mr. Wormser to renew many of 
his old acquaintances in the trade. 

The office of the Cincinnati branch was 
visited on Monday, June 18, where Pres- 
ident Wormser and Secretary’ Shinn 
were the guests at an informal dinner. 
held at the headquarters of the local 
Chamber of Commerce. Sig. Strauss, 
honorary vice-president of the Board, 
presided at the dinner and the brief 
business which followed. During the 
evening a number of subjects of interest 
to the directors of the Board were dis- 
cussed. 

After leaving Cincinnati, Mr. Worm- 
ser and Mr. Shinn went on to Chicago 
where they met with the directors of 
the Chicago District. At that place 
matters of interest to the Board both 
from a local and national standpoint 
were also considered. 








Samuel Adams, jeweler, Belfast, Me., 
has moved his store from the Howes 
block in Main St., which he has occu- 
pied for several years to the corner 
store of the same block recently vacated 
by William M. Thayer, jeweler. Mr. 
Thayer has moved to his former store 
at 109 Main St. 
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Col. H. Anthony Dyer has been elected 
a member of the council of the newly 
organized Art Association at Newport. 

Danforth K. Barrett, Dorrance St., 
was a business visitor in Boston and 
vicinity the past week. 

Mr. and Mrs. Charles Broome, Paw- 
tucket, have opened their summer cot- 
tage at Matunuck Beach for the season. 

Mr. and Mrs. E. Irving Rogers, Jr., 
are at their summer home at Button- 
woods for the season. 

Ralph Vicario has been named as one 
of the judges for the Municipal games 
in this city on July 4. 

Mr. and Mrs. Arthur Henius have 
opened their country home at Button- 
woods for the summer. 

A. Leo Kilkenny, the Strathmore Mfg. 
Co., was a business visitor in New York 
city the past week. 

Joseph P. Canning, Sr., and his son, 
Joseph P. Canning, Jr., have withdrawn 
as treasurer and secretary respectively, 
of William J. Feeley, Inc., this city. 

William F. Kilkenny from the New 
York office of the Strathmore Co., spent 
a part of the past week at the firm’s 
headquarters in this city. 

Frank Kelley, representing the Manu- 
facturing Jewelers’ Board of Trade, was 
in New York city and vicinity the past 
week on business. 

Sigmund Fischer, of Preufer & 
Fischer, Inc., has disposed of his coun- 
try estate in the village of Wyoming in 
the South County. 

Edwin R. Knight, Jr., secretary of the 
S. B. Champlin Co., is leaving shortly 
on a two months’ business and pleasure 
trip to California and the North West. 

Eugene P. Platt of the Inlaid & Op- 
tical Co., Inc., was a business visitor in 
New York City last week for that con- 
cern. 

Frederick A. Boss and family are 
leaving this week for their summer cot- 
tage at Oak Bluffs, where they will 
spend the month of July. 

Newton P. Hutchison and W. P. Otis 
were among the contestants at the 
Rhode Island Country Club in the golf 
tournament of last Saturday. 

Mr. and Mrs. Eustace Crees are at 
their summer home at Point Judith 
Beach, where they entertained a house 
party over the last week-end. 

Harold W. Ostby, president of the 
Ostby & Barton Co., is leaving in a few 
days for the lake regions in the northern 
part of Maine where he expects to be 
gone for two months on a fishing trip. 

J. Robert Sweet, of the Providence 
office of the National Jewelers’ Board of 
Trade was in Boston and vicinity last 
week on revisional work for the organi- 
zation. 

The executor’s inventory of the per- 
sonal estate of the late Samuel Wachen- 
heimer, was accepted as filed in Mu- 
nicipal Court the past week, showing a 
balance of $75,100. 

The will of the late Horace Reming- 
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ton has been filed in the Municipal Court 
here and the Rhode Island Hospital 
Trust Co. has been named executor un- 
der a bond of $70,000. 

Mr. and Mrs. William L. Mauran, who 
were at the Ambassador Hotel, New 
York, for a number of days, sailed last 
Thursday night on the Paris for Europe, 
where they will spend several weeks. 

George C. Rueckert, the Rueckert Mfg. 
Co., accompanied by his wife, has re- 
turned from an automobile trip to Booth- 
bay, Me., on a combination business and 
pleasure trip. 

The Nicholson File Co. has declared a 
dividend on the capital stock, payable on 
and after July 2 to stockholders of record 
on June 21. The amount of the divi- 
dend is not stated. 

Mr. and Mrs. William A. Schofield, 
who recently returned from a winter in 
Florida, have opened their seaside sum- 
mer estate at Buttonwoods for the sea- 
son. 

A large plate glass window in the F. 
& W. Grand Store, at Snow, Westmins- 
ter and Chapel Sts., was broken one 
morning recently by an explosion in a 
public utilities viaduct in a neighboring 
street. 

Gregor Krichbaum, of L. Krichbaum 
& Co., attended the annual drumhead 
election ceremonies of the Ancient and 
Honorable Artillery Company at Boston 
last week, as adjutant of the First Light 
Infantry Veterans of this city. 

A reception was tendered to Ernest 
Higgins, with Harvey & Otis, and wife 
last week by the officers and members of 
St. Andrew’s Lodge of Masons at River- 
side, of which Mr. Higgins is the Wor- 
shipful Master. 

At the organization of the Lincoln 
Town Council the past week, Sylvester 
M. Budlong, who is a member of the 
Council, was appointed on the standing 
committees on police, claims, water and 
street lights. 

Mr. and Mrs. Walter R. Callender at- 
tended the Yale-Harvard class day base- 
ball game at New Haven and the boat 
races at New London the past week. 
They spent the week-end with friends 
on Long Island. 

Albert G. Berghahn of the Armbrust 
Chain Co., and Miss Elsie G. Ringe 
were married in this city last Saturday 
and left immediately on a wedding trip 
to Washington, D. C., and will go from 
there to Maine for several weeks’ stay. 

Mr. and Mrs. Howard L. Carpenter, 
who returned last week from Indianap- 
olis, where’ they attended the wholesale 
jewelers’ convention, are at their sum- 
mer home on the waterfront at Button- 
woods for the season. 

The new Farnham building of the 
Jewelers Supply Co., at Eddy, Ernest 
and Cass Sts., in the Manucenter dis- 
trict, is nearly completed. The owners 
will have the entire first floor, contain- 
ing 9000 square feet, for rental. 

The burglar alarm at the retail jewel- 
ry store of Macklin & Bentley, 47 Man- 
ton Ave., sounded at 6.55 o’clock one 
morning recently and the police from 
Station 6 surrounded the premises. 
George Bentley, of the firm, called from 
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his home, reported the alarm was caused 
by a short circuit. 

Mr. and Mrs. R. Livingston Beeckman 
landed in New York the past week on 
the Majestic after several months 
abroad, and have gone to their summery 
home at Land’s End, Newport. yy 
Beeckman is a former governor of 
Rhode Island and a director and stock. 
holder of the International Silver Co, 

At the annual meeting of the Rhode 
Island College of Pharmacy corporation 
last week, Richard W. Blanding and 
John J. Pastille of Blanding & Blanding 
were elected treasurer and secretary Se. 
spectively. Both, with Albert W. Clafin 
of the George L. Claflin Co., were elected 
members of the board of trustees, 

Although there was only a small gal. 
lery to watch the playing of the finals 
in the Rhode Island Golf Association’s 
annual open championship match at the 
Agawam Hunt Country Club last Sat. 
urday, there was an unusually large 
number of players out. Among the lat. 
ter were: Andrew Doleman, Howard K. 
Clery, Edward D. Clery, Frank R. Bud. 
long, Herbert M. Boss. 

Among those who attended the dinner 
given under the auspices of the National 
Association of Catholic Dealers jn 
Church Goods at the Ritz-Carlton Hote] 
in Boston last week were: Frank 
Bloomer, Thomas Bride, William J. Fee- 
ley, James R. Feeley, Joseph F. Feeley, 
Richard C. Herrick, William J. Peck, 
William J. Sullivan and Joseph M. 
Tally. Joseph F. Feeley was a member 
of the committee in charge of the affair, 

Hyman Troob, of the manufacturing 
jewelry concern of Troob & Deignan, no- 
tified the police of the Central Station 
one morning recently that the firm’s 
plant on the seventh floor of the Callen- 
der building at 19 Callender St., had 
been broken into the previous night. 
When he entered the office he discovered 
that an attempt had been made to force 
open a drawer in his desk. The only 
article missing was a revolver that had 
been taken from a box in the work shop. 

The Gorham Mfg. Co. is to cast in its 
bronze foundry at Elmwood the statue 
of the late Bowen R. Church, for many 
years cornet soloist of the Reeves Amer- 
ican Band of this city that is to be 
erected in Roger Williams Park. The 
figure will be seven feet high by the 
sculptor, Aristide B. Cianfarani, and will 
stand on a granite pedestal in the park 
lake opposite the bandstand where he 
regaled thousands of music lovers years 
ago. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Mr. Poltock, 
the Poltock & Seeler Co., Inc., New 
York; Mr. Kingsbacher, Kingsbacher 
Bros., Pittsburgh; Arthur Caro, Ben 
Felsenthal Co., New York; Messrs. Kind 
and Block, S. Kind & Sons, Philadelphia; 
Mr. Avidan of Lippman, Spier & Hahn 
Co., New York; Mr. Meyer, Aaron 
Meyer & Co., Philadelphia; Mr. Foster, 
Samstag & Hilder Bros., New York; Mr. 
Weinstock, Cohen & Weinstock, New 
York; Mr. Maver, A. Steinhardt & Bros. 
New York; Mr. Reinschreiber, Cahn & 
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w York; Barnard Hirsch, B. 
ly Co., San Francisco; Mr. Gold- 
stein, A. H. Beith Co., New York; Mr. 
Karski, The Boston Store, Milwaukee; 
Mr. Steinberg, Schwartz & Steinberg, 
New York; Mr. Levy, Ben Felsenthal & 
Co., New York; Messrs. Kaufman and 
Ruderman, Kaufman & Ruderman, New 
York, and Mr. Jaffe, the Enterprise 
Novelty Jewelry Co., New York. 

Edwin H. Cummings was a member 
of the nomination committee for the an- 
nual election at the Providence Lions 
Club the past week. 

Mrs. R. C. Chambers has announced 
the opening of the Faraway Gift Shop 
on Avice St., Narragansett, which will 
open daily during the summer, except 

ndays. 

Te cow of the Premier Mfg. Co. 
against A. Kaufman & Co., on disputed 
book account was heard before Judge 
Rueckert in civil session of Sixth Dis- 
trict Court last week and on motion 
judgment was entered for plaintiff for 
$79.52 and costs. 

Mr. and Mrs. William G. Thurber re- 
turned to their home in this city last 
week. Mr. Thurber, of the Tilden-Thur- 
ber Corp., who has been on a business 
trip to Europe for the past six weeks, 
arrived in New York on the Paris, 
where he was met by Mrs. Thurber. 

Edward J. Finucane, doing business 
as an electro-plater and nickel worker at 
12 Beverly St., has made a general as- 
signment for the benefit of creditors to 
Henry M. Benson, 36 Exchange PI., to 
whom all creditors are notified to send 
their claim and all persons indebted to 
the concern to make payment to him. 
Thomas J. Dorney is attorney for the 
assignee. All right, title and interests 
of Mr. Finucane in and to all the ma- 
chinery, tools, fixtures in the plant are 
advertised at public auction at assignee’s 
sale on Tuesday next, at 12 o’clock. 








New England Notes 





The estate of N. Mayo, St. Albans, 
Vt., for many years in the retail jewelry 
business has closed out its stock. 

A $30,000 jewelry factory to be 
operated by Kesterman Bros. is planned 
at Cranston, R. I. 

Fred H. Marsden has opened his new 
store in the Savings Bank building, 
Monson, Mass. 

Samuel Adams, jeweler, will move his 
store to a new corner location in the 
Levy & Sleeper block, at Belfast, Me., 
about July 1. 

Russell I. Ferguson of Church St., 
Ware, Mass., who has been associated 
with his father in the jewelry business 
in Ware, on June 25 assumed new duties 
as traveling salesman with the Inter- 
national Silver Co., Meriden, Conn. Mr. 
Ferguson will cover a section of the 
eastern states. 

Members of the sales force of Rogers, 
Lunt & Bowlen Co. held their annual 
sales session and banquet at the Hotel 
Weldon, Greenfield, Mass., on Tuesday, 
June 19. The dinner was followed by 
an address by Norwood Weaver of the 
Calkins & Holden Advertising Agency of 
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New York city. On Wednesday, June 
20, the men journeyed to Plymouth, 
Mass., to join with representatives of 
other sterling silver manufacturers for 
the annual conference of the Sterling 
Silversmiths’ Guild. George C. Lunt of 
the Rogers, Lunt & Bowlen Co. is presi- 
dent of the guild. 














James Brennan has returned from a 
short visit in Alabama. 

Mr. and Mrs. Harold D. Baker will 
summer at Touisset Point, where they 
have a country place. 

Joseph Finberg, the Finberg Mfg. Co., 
is the dominating force in the newly es- 
tablished Camp Avoda for junior boys 
that is being opened at Middleboro. 

Ralph L. Harden, advertising man- 
ager of the Mason Box Co., Attleboro 
Falls, has returned from a business trip 
to Chicago for the concern. 

George Harris, Jr., is reported as pro- 
gressing satisfactorily at the Sturdy 
Memorial Hospital following an opera- 
tion for appendicitis. 

Hayward Sweet, son of Harald E. 
Sweet, and Samuel M. Stone, Jr., gradu- 
ated in the same class from Deerfield 
Academy the past week. 

Daniel Cameron, foreman at the R. 
F. Simmons & Co.’s plant, is recovering 
from a recent operation at the Sturdy 
Memorial Hospital. 

Edward H. Foley, this city, and Miss 
Alfhid M. Hillsberg, Providence, were 
granted a marriage license in the latter 
city the past week. 

Marriage intentions were filed at the 
city clerk’s office the past week by Nor- 
man J. Christian and Miss Agnes Mc- 
Carthy. 

Several of the local jewelers are fi- 
nancially interested in the Jewelers’ and 
Silversmiths’ Cooperative Refining Co., 
in North Attleboro, whose plant was de- 
stroyed by fire 10 days ago at a loss of 
between $20,000 and $30,000. 

The second amateur boxing tourna- 
ment has been scheduled for July 18 at 
the Hayward field, under the auspices 
of the athletic association of the L. G. 
Balfour Co., under the management of 
Mark Hanna. The initial tournament, 
held in June, was a success. 

Sadler Bros, South Attleboro, have 
been granted a charter under the laws 
of Massachusetts to deal in and manu- 
facture jewelry, etc., with a capital stock 
of 1000 shares of common stock without 
par value. The incorporators are 
Thomas G. Sadler, South Attleboro, who 
is president and treasurer and Charles 
‘W. Johnson. 








Ensley, Ala., jewelers will close their 
stores at noon on Wednesday during 
June, July and August, and the jewelers 
who have agreed to this plan are: The 
Smith Jewelry Co., the Ellis Jewelry 
Co., P. H. Tyler Jewelry Co., August G. 
Long, and Ira E. Bennett. 





Ernest C. Mulvey has been elected 
president of the North Attleboro Rotary 
Club. 

Joseph Barr, who has been at the 
Sturdy Memorial Hospital under treat- 
ment for several weeks, is reported as 
greatly improved and expects to return 
home at an early date. 

As a memorial to his father and 
mother, the late Mr. and Mrs. William 
H. Riley, Alton H. Riley of Riley & 
French, has made a gift to the local 
Universalist Church of an auditorium, to 
be known as the Riley Memorial Audi- 
torium, which will utilize the space 
under the main church auditorium. 

Frederick A. Howard, Lawrence W. 
Wilkin, Charles B. Bartlett, Charles D. 
DeForest, George H. LeFevre and 
James H. LeFevre, executives of the 
firm of Frank M. Whiting & Co., repre- 
sented that concern at the first sales- 
men’s convention of the Sterling Silver- 
smiths’ Guild of America held last 
Thursday and Friday, at Plymouth, 
Mass. 








Fall River, Mass. 


John Gamage has been improving his 
retail store at 18 Morgan St. 

Mason & Dube, 396 Spring St., report 
an unusually good run of business on 
graduation gifts. 

The retail stores throughout the Flint 
district of this city will close at 1 o’clock 
every Wednesday until the first of Sep- 
tember. 











Allentown 


Jeweler Fred W. Rex and wife, Ma- 
honing St., Lehighton, are paying a visit 
to their son, Harold Rex and family, 
Boston, Mass. 

Robert J. Beitel, Catasauqua jeweler, 
and president-elect of the Catasauqua 
Rotary Club, presided at last week’s 
meeting of the club in the Legion Home. 

Dr. Robert J. Beitel, Jr., son of 
Jeweler R. J. Beitel, Catasauqua, went 
to Harrisburg last week to take the 
State Board examinations in optometry. 
He was graduated early in the month 
from the Pennsylvania State College of 
Optometry, Philadelphia. 

The following traveling men are call- 
ing on the trade in this locality: Arthur 
Veit, B. & L. Veit, Inc.; Charles S. 
Foose, Non-Retailing Co.; J. Rodney | 
Allen, Oneida Community, Ltd.; C. C. 
Tinckler, George O. Street & Sons, Inc.; 
F. W. Brown, with the E. Ingraham Co., 
and George C. Wiltshire, W. R. Cobb Co. 

The auction sale of the stock and fix- 
tures of Wetherhold’s jewelry store, 723 
Hamilton St., is drawing to a close. 
Practically all the merchandise has been 
disposed of and little remains in the 
store room but the fixtures. The 
Wetherhold estate expects to lease the 
entire building shortly. James L. Hand, 
New York, is the auctioneer. 








June 28, 1998 
meni 


80 THE JEWELERS CIRCULAR 





— Treasure” 
Bolid Silver 
































Here are two booklets which we believe you 
will be interested in receiving—“'The Art of 
Table Setting’’ illustrated with large7 x9 
in. prints showing model table settings, made 
under the supervision of the author of a well- 
known book of etiquette, and ‘‘The Early 
American Style’’, being a complete catalogue 
of the latest “‘Treasure’’ pattern. Both of 
these booklets will be gladly sent for 40 cents. 





sogers, Lunt & Bowlen Co., J- &-—6-28 
Greenfield, Mass 


Enclosed find 40 cents in postage (or 
cOin) to cover cost of mailing. 


NAME 
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cITY STATE. 





Above, in reduced size, is the full page “TREASURE” ad which appears in the June issues of VOGUE, VANITY FAIR, 





| Breakfast too, demandsSTERLING? | 


Do you know the joy of sitting down to a breakfast table 
set with Sterling Silver tableware? 

Time was when Solid Silver tableware was regarded as 
something to be used on very special occasions—just for 
“company”. But today, Sterling is yours to enjoy every day 
at every meal. 

The cost? Much less than you think. For example, the 
flat silver on the breakfast table illustrated above, which is 
set for four people, costs only $57.33. For six it would cost 
only $86.00. The price of the Coffee Pot, Sugar, Creamer and 
Waste is $285. The Tea Pot to match is $115.00. 

And it is so easy to acquire a service of ‘‘Treasure” 
Silver, for you may purchase a few pieces at a time as your 
purse permits. Ask your jeweler or write us direct. 


ROGERS, LUNT ¢® BOWLEN CO. 


4 Y,,. Silversmiths + Creators of Distinctive Tableware -.. 
wa” GREENFIELD - MASSACHUSETTS - 


Member of the Sterling Silversmiths Guild of America 





Sterling 


924000 Fine 
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HOUSE & GARDEN, HOUSE BEAUTIFUL and the JUNIOR LEAGUE MAGAZINE. Is your stock 
of “TREASURE” patterns complete enough to satisfy the demands of the JUNE BRIDE? 
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Editorials 





Coins May Be \’: baessaany po 
Destroyed but Not THE JEWEL- 
Mutilated _ ERs’ CIRCULAR last 
week raised the question as_ to 
whether anyone can have a mutilated 
coin in his possession and not be liable 
to arrest or be placed in a position 
where he will have to show that he 
did not mutilate the coin. This is an 
old question which has been answered 
on other occasions in the columns of 
THE JEWELERS’ CIRCULAR, and the ad- 
vice always given has been that in 
order to be on the safe side the wise 
jeweler will refuse to do any work 
upon a coin unless he is allowed to 
completely destroy it as a medium of 
trade. 

While we have attempted to explain 
the law from time to time in years 
past, and most of the older jewelers 
understand the situation, still there 
are some younger members of our 
trade who do not fully appreciate the 
distinction between mutilation and 
destruction of a coin. The law for- 
bids the former but it does not forbid 
the latter. 

The question was raised because of 
the publication in a Boston paper of 
a statement regarding mutilated coins 
in answer to a query. The answer 
stated that it is not unlawful to muti- 
late a United States coin by making 
a hole in it or otherwise so that it may 
be worn as jewelry or used for other 
purposes, but that it is unlawful to 
return a mutilated coin to circulation. 
This statement is confusing and is not 
in strict accordance with the law. 
Generally speaking, the statutes make 
it a crime for anyone to deface, muti- 
late, impair, diminish, falsify, scale or 
lighten any of the gold or silver coins 
of the United States or any foreign 
coins that are by law made current in 
the country. The law also forbids 
anyone to have in his possession any 
such coin that has been defaced, im- 
paired, mutilated, scaled or lightened. 

This statute is directed against peo- 
ple who tamper with coins for the pur- 
pose of defrauding, as is the case 
where the “sweating” of coin is in- 
dulged in in order to get the gold or 
silver and still pass the coins in their 
lightened form. But as interpreted 
and carried out by the agents of the 
Treasury Department, the law is ap- 
plied also to those who do the work of 
scaling or lightening and put another 
person in the position of passing tam- 
pered coins. The law is not intended 
to prevent such work on gold and sil- 


ver coins as results in the actual de- 
struction of the coin itself, but it does 
aim at the mutilation of the coin by 
taking from its weight in any way. 
For this reason, the Treasury authori- 
ties have often warned jewelers to do 
no work whatsoever on coins, and to 
be on the safe side no jeweler should 
accept work of this kind unless he is 
allowed to completely destroy the piece 
offered him so that it is impossible to 
again place it in circulation. By de- 
stroying the coin, he must destroy the 
inscription and any insignia, device 
or design that would indicate that it 
had been stamped with a value by a 
mint of the United States. 

The practice of melting gold and 
silver coins for use in the arts in this 
country has been carried on for years, 
but in all these instances the coin is. 
totally destroyed as a coin and cannot. 
be placed in circulation again. No 
question as to the right of the manu- 
facturer to destroy coin has ever 
been raised, but the jeweler who is 
faced with the question as to the use 
of a coin in a stickpin or any other 
piece of jewelry should beware of the 
warning and refuse to work upon it 
unless the coin is totally destroyed 
for circulation purposes. 


HAT the re- 
T tail jeweler of 

today is fac- 
ing keen competi- 
tion from many sources and that he 
must face this fact and put forth 
particularly strong efforts to meet the 
present situation by bringing force- 
fully to the attention of the public at 
large the superiority of the retail 
jewelry store as the place to which the 
purchaser can come and feel sure of 
fair treatment was stressed in the 
address delivered by William G. 
Frasier, regional vice-president of the 
American National Retail Jewelers’ 
Association, before the annual con- 
vention of the Florida Retail Jewelers’ 
Association held at Jacksonville June 
19 and 20. 

In order to cope with existing con- 
ditions within and without the trade 
the speaker pointed out that the re- 
tailer must keep his store and stock 
bright and clean; that salespeople 
must be more alert to properly care 
for prospective customers and that 
courtesy and gentlemanly conduct 
should always mark the attitude of 
the jeweler and his clerks. He decried, 
the attitude of some jewelers who ex- 
ploit the idea of how cheaply an article . 
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can be sold and urged that the retajj 
jeweler should place his profession op 
a higher plane and should sell depend. 
able merchandise at a fair margin of 
profit. 

The reputation of the jeweler for 
integrity has always been recognized 
and his good name and knowledge of 
his business have stood for years. A 
point that cannot be emphasized too 
often by the retail jeweler in his fight 
for his share of the consumers’ dollar 
is this element of honesty and square. 
dealing. Honesty in his advertising 
and in his sales efforts behind the 
counter should be his watchword at al] 
times. It does not matter whether the 
article is made of platinum or of fine 
gold or whether it is of gold of low 
carat, rolled plate or electroplate, of 
silver or of silverplate, it should be 
represented and sold for just what it 
is. It is just as honest to sell a gold 
plated article as it is to sell one of 
the finest gold if it is honestly repre- 
sented and sold. The jeweler should 
always watch his efforts and see to it 
that the merchandise which passes 
from his hands to those of his custom- 
ers is all that he claims it to be. 

By following this course the jeweler 
places his business beyond methods and 
principles which reflect upon his repu- 
tation and builds a firm foundation . 
upon which he can gain and hold the 
confidence of the public. 

This procedure added to the other 
good suggestions offered by the speak- 
er are means by which the legitimate 
retail jeweler can face the present-day 
competition with assurance that he 
will not be swept aside in the fight to 
deprive him of a good business at a 
fair profit. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 


London’ U.S8S.Gov’t New York 
Date Official Assay Bars Official 
June 19... 27% 61% 59% 
ed 20.3< 21% 61% 59% 
21 27% 62% 59% 
22 271% 621% 59% 
23 27% 62% 59% 
25 27% 62.3% 60 








George E. Hunter, former general su- 
perintendent of the Elgin National 
Watch Co., Elgin, Ill., for many years 4 
director of the Home Trust & Savings 
Bank, has been elected vice-president of 
the Home Trust & Savings Bank, suc- 
ceeding the late Walter W. McNeil. The 
bank, which is affiliated with the Home 
National Bank is completing a $600,000 
bank and office building on Fountain 
Square, the site of the old Homes bank 
building. 
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The manufacturing jewelry plant of 
Morris Rikles, 200 Center St., will be 
closed from June 30 to July 9. 

Florence T. Kaye, Inc., importer of 
precious stones, 565 Fifth Ave., will 
close its offices on Saturdays during July 
and August. 

The Amsterdam Diamond Cutting 
Corp. was granted a charter of incor- 
poration last week at Albany, N. Y. 
The business was capitalized at $10,000. 

The factory and office of Rogoff & 
Garfunkel, 32 Fulton St., will close down 
from June 29 to July 9 for the annual 
repairs and vacations. 

Mr. and Mrs. S. J. Goldhill of S. J. 
Goldhill & Co., 411 Fifth Ave., are re- 
turning from abroad on the New York, 
which is due to arrive in this city on 
July 2. 

Norman M. Morris, importer of 
watches, 542 Fifth Ave., sailed this week 
on the Berengaria, going abroad to visit 
the European watch centers. Mr. Morris 
will be accompanied by Mrs. Morris. 

Sol Adler of Adler Bros., Inc., manu- 
facturing jewelers, 121 Canal St., left 
last Wednesday on the Berengaria for 
a two month’s tour of Europe. He is 
accompanied by his wife, the former 
Miss Fay Kagan. 

Joseph Gottlieb of the firm of J. Gott- 
lieb, Swiss watch importer, 66 Nassau 
St., left last Thursday for an extended 
European trip. Mr. Gottlieb will visit 
the various Swiss factories and will re- 
turn to New York on or about Aug. 1. 

The Lou Novelty Co., is authorized to 
engage in the jewelry business in this 
city, according to a charter of incorpora- 
tion issued at Albany, N. Y. The busi- 
ness was capitalized with 200 shares, 
common stock. 

Nat Hirschhorn, representing J. Gott- 
lieb, Swiss watch importer, 66 Nassau 
St., is now on an extended trip over his 
regular territory, and finds business con- 
ditions improving. He will return to 
New York on or about Aug. 1. 

Charles Shongood, auctioneer for the 
United States District Court, this city, 
will sell on Thursday, July 5, at 10.30 
a. m., the assets of Weiner & Oppen- 
heimer, now in bankruptcy. These assets 
consist of diamonds, mountings, etc. The 
sale will be held at 539 Broadway. 

Saul Kaufer of Kaufer Bros., jewel- 
ers, 64 W. 48th St., was a passenger on 
the Majestic which sailed from this port 
last Friday. Mr. Kaufer has gone 
abroad on an extensive trip and will 
visit the diamond markets of Amsterdam 
and Antwerp. 

It was announced last week that 
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Thomas M. Walsh of Siegel & Walsh, 22 
W. 48th St., has severed his connection 
with the firm as of June 23. The busi- 
ness will continue under the name of 
Mortimer Siegel & Bro., at the same 
address. 

The many readers of THE JEWELERS’ 
CIRCULAR are informed that the Emanuel 
Friedman, an account of whose arrest 
on charges of grand larceny appeared 
in these columns, June 21, is not the 
same one, nor is he related in any way 
to Emanuel Friedman in the employ of 
Marcus Feldman, 1501 Broadway, this 
city. 

Louis Freund of Henry Freund & 
Bro., 20 W. 47th St., will leave shortly 
for a rest and vacation which he will 
spend at Mount Clemens, Mich. T. B. 
Fahey of the same firm has just re- 
turned from his southern trip and will 
leave the end of this week for his annual 
sojourn in Canada where he will spend 
considerable time yachting. 

The first meeting of creditors of 
Charles Glickman, who was adjudicated 
a bankrupt on June 11, will be held at 
10.30 a. m. on July 3 at the office of 
John L. Lyttle, Room 1701, at 299 Broad- 
way. Creditors are asked to attend this 
meeting to prove their claims, appoint a 
trustee, examine the bankrupt and trans- 
act such other business as comes before 
them. 

Maxwell Kramer, eastern representa- 
tive for the A. Hirsch Co., Chicago, has 
returned from a four weeks’ trip in the 
interests of his firm, calling on the trade 
in Philadelphia, Washington, Baltimore 
and Virginia. Mr. Kramer reports sat- 
isfactory business in some localities 
while in other territory business is only 
fair. Mr. Kramer expects to remain in 
the East a few weeks before making an 
extended trip to the Middle West on his 
usual fall trip. 

At a meeting of the creditors of Sam- 
uel C. Boschwitz, 2453 Broadway, held 
on June 18, at the offices of the Fifth 
Ave. Protective Association, this city, 
an offer of 15 cents on the dollar was 
made. The settlement was accepted by 
those present and is payable seven and 
one-half per cent in cash and seven and 
one-half per cent in unendorsed notes 
due in 60 days. The liabilities are 
placed at $7,000 while the assets include 
merchandise worth about $250 and fur- 
niture, fixtures, value unknown. 

A regular meeting of the Silverware 
Wholesalers’ Association, Inc., of New 
York, was held Tuesday evening, June 
19 at the Hotel Astor. A dinner was 
tendered to all the members by William 


8&3 


ag 
~ Hw pe" 
4 SO if ~ 


, ia om St 
titan all! aS 





“ui ae 
mi Be A mu! ht 

my Ue re 
H | if 


Aisenstein, the newly elected president. 
Every member of the organization was 
present at the meeting which was one of 
the most interesting and beneficial gath- 
erings held since the association was 
formed. Some very interesting topics 
were discussed and it was agreed that 
the association would meet twice dur- 
ing the summer. This was the first 
meeting under the new regime. William 
Aisenstein is president, George B. Mah- 
ler, secretary, and Louis Levine, treas- 
urer. 

Charles Edward Paskow, president of 
the Wm. V. Schmidt Co., Inc., importer 
of pearls, precious and imitation stones, 
22 W. 48th St., left for Europe on June © 
20 abroad the Aquitania. Mr. Paskow 
has gone abroad on a combined business 
and pleasure trip and will visit the bat- 
tle fronts where he participated during 
the World War. He will make a special 
trip to the prison camp in Cologne, Ger- 
many, where he was held captive for 
three months. Mr. Paskow was wounded 
13 times and spent 11 months in the 
hospital. At this time he was connected 
with the 27th Division, 106th Infantry, 
Company K. The Schmidt company had 
the misfortune of losing two of its presi- 
dents within four months, they being 
William V. Schmidt and Herbert H. 
Hauser. 

The Jewelry Crafts Association is 
sending to its members information in 
reference to the apprentice school which 
will be started in Public School 27, at 
Forty-second St. and Third Ave., this 
city, next fall. As reported in these 
columns last week, the school will oper- 
ate five days a week, from 9 a. m. to 4 
p. m., and will specialize in subjects 
relating to jewelry making. In order to 
make the work as practical and as valu- 
able as possible, the members are being 
requested to notify the association 
whether they have anyone in their or- 
ganization qualified to be an instructor 
in any of the courses which are contem- 
plated. A joint committee, composed of 
a number of prominent men in the 
jewelry trade and several members of 
the Board of Education, which will be 
in charge of the school, has arranged all 
of the details and the names of those 
eligible to teach will be presented to the 
Board of Education within the next two 
weeks so that proper licenses may be 
prepared for them. The association is 
also urging the members to send in the 
names and addresses of all apprentices 
in their employ who desire to take this 
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SLOoOCoOoe 
We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 


Resources Over a Quarter of a Billion Dollars 


Netonaa Bas 
TRUst comPAN! 


and 
— over 


 inaganitine 
Million Dollars 




















a mee ae pe ee | ae | ee | ce | ee | | ee | | | pec cee | ce | ce | ee | ee | ee | ee | oe | ce | ee | ee | pe | pe | ee | | oe | oe | | | 


THE STATE BANK 


376 Grand St. 
NEW YORK 


3ICICICICICI 


ca =| owe] IC 7 
c IMO CICsICICICICICICICICIC IC 





SALMON P. CHASE, Secretary of the Treasury ander LINCOLN 


Permanent Trust Service 


Always on duty 
That National Banks have *# Through our Trust De- 





H. C. RICHARD, President 








complete trust powers is 
not generally understood. 
The Federal Reserve Act 
(as amended in 1918) en- 
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Resources over $115,000,000 


4 Two Convenient Branches: 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street, New York 
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course. The Jewelry Crafts Association 
is located at 48 W. 48th St. 

R. F. Sargent, Scranton, Pa., is an 
out-of-town jeweler in this city and will 
remain here for a few days. 

Mr. and Mrs. George Alexander, the 
former a manufacturer of jewelry novel- 
ties, 42 W. 39th St., returned from 
Europe, Tuesday, with some new crea- 
tions in costume jewelry. 

The business of Van Cleef & Arpels, 
jewelers, this city, was incorporated last 
week at Albany, N. Y., with a capital of 
$100,000 preferred and 1100 shares of 
common stock. 

Murray Sternbach, formerly with 
Victor L’Hote, announced several days 
ago that he has resigned from the estab- 
lishment of Seidman, jeweler and silver- 
smith, 788 Lexington Ave. 

David Ornstein, president of the Nov- 
E-Line Mfg. Co., 1650 Broadway, is the 
recipient of congratulations from his 
friends upon the graduation of his two 
children, Ruth C. Ornstein who finished 
high school and plans to enter Barnard; 
and his son, Bernard, who graduates 
from Junior High School No. 40. 

John B. Richards, (Ralph Sugar), 
1512 Broadway, this city, is offering to 
settle with creditors on the basis of 30 
cents on the dollar. This offer is pay- 
able 10 per cent in cash and the balance 
of 20 per cent in notes. The assets total 
about $6,000 while the liabilities are esti- 
mated at $27,000. 

Following their usual custom Katz & 
Ogush, manufacturing jewelers, 33 W. 
60th St., will close their factory and 
offices from June 29 to July 9. While 
the concern’s employes are enjoying 
their vacation the Katz & Ogush plant 
will be reconditioned and made ready 
for increased business. 

Lee and Arthur Reichman were hosts 
to a few of their friends in the jewelry 
trade yesterday (Wednesday) at the 
Quaker Ridge Club in Tuckahoe, N. Y. 
A day on this beautiful golf course was 
arranged by the Reichman brothers who 
had as their guests, A. L. Brown, P. J. 
Coffey, William J. Ward and F. A. 
Croselmire. 

It was announced several days ago 
that Ben Dattelbaum of Dattelbaum & 
Friedman, ring manufacturers, 1 W. 
47th St., was married on June 17 to Miss 
Lena Belle Sparh of Pittsburgh, Pa. At 
the present time Mr. and Mrs. Dattel- 
baum are on their honeymoon. Upon 
their return to New York they will re- 
_ at the Oliver Cromwell, 12 W. 72nd 

t 


A regular monthly meeting of the 
Jewelers 24 Karat Club of New York 
was held Wednesday afternoon, June 20, 
with President T. Edgar Willson pre- 
Siding. Routine business was trans- 
acted and during the afternoon Henry 
Oppenheimer and Royal C. Linthicum 
were elected members. This is the last 
meeting the organization will hold until 
September. 
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The meeting of the special committee 
representing the Precious Stones group 
of the trade which was to be held Tues- 
day in conjunction with the meeting of 
the Good and Welfare Committee of the 
National Jewelers Board of Trade, has 
been postponed until July 10. At that 
time, the report of the precious stones 
group on nomenclature of gems will be 
considered. 

Morris Kreiswirth announced several 
days ago that he has resigned as a mem- 
ber of the firm of Kreiswirth & Santo, 
manufacturing jewelers, 106 Fulton St., 
his resignation becoming effective on 
June 20. Mr. Kreiswirth is now located 
in Room 1104 at 106 Fulton St., where 
he is engaged in the manufacturing 
jewelry business on his own account 
and under his own name. Mr. Santo is 
continuing the old firm under the same 
name and at the same address. 

I. J. C. Holland, president of the Hol- 
land Jewelry Co., San Angelo, Tex., and 
president of the Texas-Louisiana Retail 
Jewelers Association, was a caller on 
Tuesday at the main office of THE 
JEWELERS’ CIRCULAR. Mr. Holland has 
been in the East conferring with officers 
of the A. N. R. J. A., on plans for the 
A. N. R. J. A. convention which will be 
held in Dallas, Oct. 2 to 5. After leav- 
ing New York Mr. Holland is going to 
Providence, then to Montreal, Can., and 
other points before returning to his 
home. 

The New York Herald Tribune in a 
dispatch from the Paris Herald, stated 
last Sunday that New York customs of- 
ficials have decided to use the X-ray to 
apprehend gem smugglers. This infor- 
mation, the dispatch stated, was revealed 
by J. P. O’Connor, Deputy Surveyor of 
the Port in charge of baggage inspec- 
tion as he was about to leave for this 
country on the Mauretania. It was 
pointed out in the dispatch that in the 
near future all persons suspected of 
smuggling precious stones would be 
asked to step in front of the X-ray for 
a more minute inspection than hereto- 
fore has been possible. 

A voluntary petition in bankruptcy 
was filed last Saturday in the United 
States District Court, this city, by the 
Quality Silver Co., dealer in silver nov- 
elties, 265 Canal St. On Monday, Judge 
Winslow appointed Charles Shongood 
as custodian under a bond of $250. The 
schedules list the liabilities at $8,396, 
which amount’ represents unsecured 
claims, $5,682, and notes and bills which 
ought to be paid by other parties there- 
to, $2,714. The assets, constituting 
machinery, tools, ete., and other per- 
sonal property, are valued at $1,002. 
Among the largest unsecured creditors 
are: Bilton Machine Casting Co., $307; 
J. J. Braze & Co., $108; William P. 
Laytham & Son, $245; Ph. Freeman 
Co., $184; S. Lehrer, $190; Globe Plat- 
ing Co., $149; Arizona Lacquer Co., 
$116; Puffer Mfg. Co., $215; George 
Murad, $665; The Marblesque Corp., 
$560; Metropolitan Iron Pipe Co., $132; 
Plume & Atwood Co., $104; Panel Tile 
Corp., $171; J. E. Conklin, $109; Elite 
Import Co., $1,133, and Hermann & 
Hermann, $150. 





Monroe F. Larter and his bride have 
returned home from their honeymoon at 
White Sulphur Springs, and are at 649 
Lake St. for the summer. 


J. Robert Wiss, 328 Grove Road, 
South Orange, expects to go to the 
White Mountains early in August. He 
is a member of the cutlery manufac- 
turing firm. 

Theodore De Graeve, diamond-cutter 
of Antwerp, Belgium, gave a demonstra- 
tion of diamond-cutting all last week 
at the retail store of Abelson’s, Inc., 855 
Broad St. “All the advanced science 
at the command of modern ingenuity is 
unable to construct a machine that will 
take the place of the human hand and 
brain in the cutting and shaping of a 
diamond,” he told the crowds of spec- 
tators that frequently gathered. At in- 
tervals he placed a rough diamond in an 
acorn-shaped bowl of lead and patiently 
wore it down on a revolving disk. 








The Platinum Market 


The platinum market is still operat- 
ing on a $78 base for soft metal, no 
change in prices being recorded in sev- 
eral weeks. Inactivity still prevails in 
the platinum market and yesterday the 
official prices for platinum, iridium and 
palladium continued as follows: 


Per Ounce 
SIGNS are h arara state nc en eo arels aca ties $78 
Platinum containing 5 per cent 
SR on sas a aia: Maer etre 88 
Platinum containing 10 per cent 
Se NTENN oceans cs ose do ee ee ea 99 
iS, Race eae Ranging from $300 to $310 
NE 5 sla i> sic es a eral ere ah ee 56 








A Pennsylvania corporation, desiring 
to borrow money, arranged with banks 
in Pittsburgh for ‘a line of credit on 
ordinary short-term promissory notes, 
with contemplated renewals. The banks 
demanded real estate security, though 
in the form of collateral notes corre- 
sponding in amounts and maturities with 
the notes on which the proposed loans 
were to be made. The corporation ex- 
ecuted and delivered to a local trust 
company as trustee, a mortgage on its 
real estate in the sum of $640,000 to 
secure 38 notes, under seal, bearing the 
same date, payable in four months and 
varying in amounts, but aggregating the 
sum of the mortgage. Provision was 
made for issuing and securing new notes 
as the old ones matured. When the 
corporation borrowed money on one of 
its bankable notes it gave a mortgage 
note as collateral, the two notes running 
concurrently. The Collector of Internal 
Revenue regarded the collateral notes 
as bonds, and demanded the payment of 
stamp taxes thereon. A lower court 
gave judgment for the collector, but the 
United States Circuit Court of Appeals 
for the Third Circuit reversed the judg- 
ment below, holding, in the case of Belle- 
field Company vs. Heiner, collector, that 
the collateral notes were not bonds, and 
so not taxable, and that. the seal did not 
change their character. 
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Earl Albright, manager for R. E. Al- 
bright, manufacturing jeweler, at 717 
Sansom St., has started on a_ three 
weeks’ vacation in the Maine woods, 
where he expects some good sport. 

Robert McConway, formerly with M. 
Sickles & Sons, but recently in business 
for himself in the Burd building, has 
moved his business as watchmaker to the 
trade to 709 Chestnut St., where he is 
established in room 208. 

Directors of the Keystone Watch Case 
Corporation, which has its plant at 
Riverside, N. J., have declared the regu- 
lar quarterly dividend of one and three- 
quarters per cent on the preferred stock. 
The dividend is payable on Aug. 1 to 
stockholders of record on July 19. 

“Bankruptcy sales” are taboo in Cam- 
den, N. J., under a warning by Thomas 
L. Gaskill, federal referee in bank- 
ruptcy, who has notified several jewelers 
and other merchants to discontinue the 
practice, which is a violation of a New 
Jersey law. The warning was caused by 
announcement that the purchaser of a 
stock of goods at a receiver’s sale had 
advertised a “bankrupt sale.” 

Louis Stern, well known manufactur- 
ing jeweler with a plant in Providence 
and offices here, has the deep sympathy 
of the trade in the death of his wife, 
Mrs. Sarah Stern, who passed away at 
the age of 62 at their home in the Lath- 
am apartments, 17th and Walnut Sts. 
Funeral services were held last Sunday 
with interment in Mt. Sinai Cemetery. 
Mrs. Stern, highly regarded by her many 
friends, was the mother of Paul Stern, 
who is associated with his father in 
business. She also is survived by three 
daughters, Mrs. Joseph Oppenheimer, 
Mrs. Leonard Meyer and Miss Florence 
Stern 

There will be at least one jeweler in 
the Pennsylvania House of Representa- 
tives when the Legislature opens _ its 
biennial session next January 1. He will 
be Wilson Yeakle, retailer of Perkasie, 
Bucks County. He was nominated for 
the post on the Republican ticket at the 
recent primary, his vote being practi- 
cally unanimous. His election is con- 
ceded and legislation asked for the 
Pennsylvania Retail Jewelers’ Associa- 
tioin, will have at least one warm advo- 
cate in the General Assembly. Mr. 
Yeakle is a veteran in the jewelry busi- 
ness and knows what legislation is 
desired for the benefit of the trade. 

Louis Lefkoe, jeweler, was one of the 
most active members on the committee 
of the Home Furnishers’ Association of 
Philadelphia, which held its annual out- 
ing at the Mohican Club, on the Dela- 
ware river last week. The members 
left Spring Garden and Sixth St. in 25 
automobiles and after a luncheon at the 
club house, enjoyed a baseball game be- 
tween the jewelry merchants nine and 
the wearing apparel dealers team. The 
Jewelers won, but refused to give out the 
score for publication. Basket ball, volley 
ball, broom polo and track and field 
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events completed the sports 
More than 100 members of the associa- 
tion were present. 

A nonogenarian member of the jewelry 
trade in Wilmington, Del., has just cele- 
brated his 90th birthday, and is still ac- 
tive and busy. He is Joseph Kern, a 
master watchmaker, widely known in the 
trade there and in this city. He was a 
native of Berne, Switzerland, where he 
learned the watch maker’s trade and 
came to this country when 28 years old, 
having begun his apprenticeship when 
14. Soon after arriving in the United 
States he settled in Wilmington and 
opened a watch repair shop, which he 
still conducts. He walks to and from 
his business every fine day and his eye- 
sight is still keen enough so he can still 
do any of the intricate work of fine 
watch repairing. 

Important improvements in the offices 
of M. Ballen, diamond dealer of 732 
Sansom St., are nearing completion, and 
will give the former president of the 
Sansom St. Business Men’s Association 
much larger and better arranged quar- 
ters. Mr. Ballen has taken the offices 
formerly occupied by M. Bogdanoff and 
thrown them into one large room for 
his office and showroom, while in rear 
a large.space has been partitioned off for 
the office of Samuel Ballen, wholesale 
jeweler. The offices have been repainted 
and otherwise renovated and handsome 
showcases will be installed by M. Ballen, 
it being the first time he has made a 
display of his diamond designs. His effi- 
cient clerical staff is much pleased with 
the new arrangement. 

Jewelers of this city have joined in 
congratulations to Policeman William 
C. MacInnis, awarded honorable mention 
in the award of the City Medal of Honor 
for police and firemen at ceremonies this 
week. MacInnis, while off duty and in 
plain clothes, surprised a man attempt- 
ing to loot the window of the Kensing- 
ton Ave. jewelry store of John D. En- 
right, the thief having broken the win- 
dow. MacInnis pursued the _ thief, 
caught him after a long chase, and sub- 
dued him after a hard tussle. The robber, 
Herman Leuburt, 21, is now serving a 
sentence of from seven and a half to 15 
years in the Eastern Penitentiary. The 
policeman was commended for bravery 
in going unarmed after the man. 








Dallas jewelers are making rapid 
strides in their plans for the national 
convention to be held in this city Oct. 
2 to 5. At a recent meeting, the retail 
jewelers, upon a motion of Arthur A. 
Everts, decided to invite all wholesalers, 
manufacturers and importers of jewelry 
in Dallas, to become members of their 
Twenty Four Karat Club, the retail 
organization. To this end, Simon Linz, 
president of the club, has written letters 
to every jeweler of whatever rank in 
the city inviting them all to attend a 
dinner of the Twenty Four Karat 
Club to discuss the plans for a joint 
organization. Mr. Everts, past presi- 
dent of the national association, and 
present regional vice president, ex- 
plained this this action is in line with 
the policy of national headquarters. 


program. 
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A charter of incorporation has been 
granted to the Balfour Importing Co., 


Attleboro. The capital is $250,000 and 
the incorporators are Lloyd G. Balfour, 
Cora C. Parker and Joseph H. Brooks, 
all of Attleboro. 

Mr. and Mrs. Ed. Lilley of Milford 
attended the graduation exercises at 
Dartmouth last week when their son, 
Ed. Lilley, Jr., graduated. The son 
plans to study music in France for a 
year and will sail for that country June 
28. While at Dartmouth he was leader 
of the musical clubs. Mr. and Mrs. Lil- 
ley were at the college for five days. 

B. E. Jackson, of the E. H. Saxton 
Co., put his right ankle out of place dur- 
ing one of the races at the annual outing 
of the Boston Jewelers Club at Nan- 
tasket, June 21. He sent for first aid in 
the form of binding and managed to 
stay until the finish, although suffering 
pain. The twisted ankle is yielding to 
treatment and Mr. Jackson expects to 
be sound of limb again very shortly. 

William Harber had a unique expe- 
rience in connection with the outing of 
the Boston Jewelers Club at Nantasket 
June 21. He got aboard the boat at 
Boston and reached Pemberton safely. 
Remaining aboard after others had got 
off he was surprised a little later to find 
that the steamer, instead of going on to 
Nantasket, headed for Boston. There 
was no help for it but to remain aboard, 
although the thought flashed through his 
mind that he might make Nantasket by 
swimming. However, in an hour or so 
he arrived at the proper destination. 

A meeting of retail jewelers was held 
at the Copley-Plaza Hotel on Friday 
night with 150 jewelers present from 
Boston and other parts of New England. 
Bartley J. Doyle, Philadelphia, was in- 
troduced by James H. Parks, vice-presi- 
dent of the Hodgson Kennard Co., Inc. 
of Boston. Mr. Doyle deplored the 
tendency of the cut-rate jeweler to out- 
advertise the reputable stores in the 
daily newspapers and he displayed some 
of the cooperative page advertisements 
which have been inserted with success 
by the better jewelers in western cities 
to combat this tendency. He addressed 
45 wholesale dealers in jewelry on 
Wednesday, June 20, representing vir- 
tually all of the important houses in 
Greater Boston, on present evils of dis- 
tribution in the trade. 








The Supreme Court of North Dakota 
held, in the case of First International 
Bank of Minot vs. Brehmer, reported in 
the Banking Law Journal, that under 
the laws of North Dakota a bank can- 
not charge against a deposit a debt due 
to it from the depositor, or appropriate 
the deposit for the purpose of paying 
the debt without legal process or the 
consent of the depositor, and, further- 
more, that a bank cannot in an action 
against a depositor summon or charge 
itself as a garnishee. 











L. W. Corbin, one of the directors of 
the Samuel Weinhaus Co., and his young 
son have gone on an automobile trip 
through the East, Mr. Corbin electing 
to take that method to spend his vaca- 
tion. 

A voluntary petition in bankruptcy 
was filed in the United States District 
Court, Pittsburgh, last week by Harry 
L. Galbreath, jeweler of Johnstown, in 
which he lists liabilities of $6,192 and 
assets of $1,500. The unsecured claims 
total $4,337. The petition was filed by 
his counsel, Edward J. Harkins, Johns- 
town. 

The Credit Jewelers held an outing at 
Gammons Grove, June 24, where chicken 
and waffles was served and plenty of 
entertainment provided for the large 
number of guests present. The affair 
had been well advertised, because plac- 
ards were put up in most every credit 
jewelry store in Pittsburgh as well as 
other establishments, inviting the jewel- 
ers to participate. The arrangements 
were in charge of Gus Bastheim of the 
Henry Wilkins Co. 

The wholesalers’ council of the Cham- 
ber of Commerce of Pittsburgh plans 
another trade boosters’ trip by auto- 
mobile bus, July 10 and 11, touring the 
Allegheny Valley on this third venture 
of the kind. The night stop will be 
DuBois, where a gathering of the busi- 
ness men will be held. Either W. H. 
Hofmann or Secretary George W. Beat 
of the Heeren Bros. Co. will represent 
that concern. Emil Fryer expects to 
go for the Samuel Weinhaus Co. 

The creditors of Shook & Kaufman 
held a meeting here last week, at which 
time a composition offer was submitted 
by the firm in question. It was agreed 
to accept 40 per cent, of which 35 per 
cent is to be paid in cash and 5 per cent 
in 60-day notes. At the first meeting of 
the creditors only a 20 per cent com- 
position offer was made, but this was 
not regarded as satisfactory. Maurice 
Tishman of New York is the treasurer 
of the committee which has been han- 
dling the creditors’ claims. 

Breeden & Ehrhard are the latest 
members of the jewelry trade to join 
the Retail Credit Men’s Association and 
the merchant-owned Pittsburgh Credit 
Bureau. The association now has 850 
members, and it is expected that before 
the end of the year it will pass the 
1000 mark. The association will on 
July 1 have 20 telephone operators and 
300 trunk lines to handle the business 
of the association, which has index cards 
showing how upward of 600,000 persons 
in this district pay their bills. The asso- 
ciation is improving its service all the 
time in extending informaton to those 
entitled to receive it. The bureau’s tele- 
phone service, it is claimed, will be the 
largest of any bureau in the United 
States, which, it is claimed, is an evi- 
dence of the importance attached to the 
value of the right kind of ¢redit infor- 
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mation in the conduct of business. Many 
of the stores, and this includes the 
jewelry establishments, have direct com- 
munication with the bureau. 











Nathan Silverstein, president and man- 
ager of the Brothers Jewelry Co., retail- 
er, 41 Clinton Ave. N., will leave July 4 
for a sojourn. 


Members of the Rochester Retail Jewel- 
ers’ Association will stage their second 
dinner meeting at the Newport House, 
Irondequoit next month. 


C. A. Beyer, head of the retail firm 
bearing his name, at 385 Main St. E., is 
improving rapidly in health after a long 
confinement from illness. He returned 
to his store a month ago. 


As a sequel to their diamond cutting 
exhibition staged last week in the show 
window of their retail store at 37 Main 
St. E., Smalls’, Inc., this week are con- 
ducting a cut diamond exhibition and an- 
niversary jewelry display. 

Samuel Marine, head of the firm of 
Berson & Marine, Central building man- 
ufacturers, returned last week from a 
trip to the southern part of the State. 
H. I. Short, associate in the firm, is on 
a business trip in central New York. 

L. J. Glaser, head of the Glaser Co. 
store, 220 Main St. E., will leave July 1 
for a trip to Boston. I. Glaser, head of 
the company’s store at 41 Main St. E., 
is planning a business trip to New York 
City and other cities of the East next 
week. 

Derwood E. Covill, junior partner in 
the firm of Covill & Covill, retailer, 101 
Main St. W., whose father, William J. 
Covill, senior partner, died last week, will 
continue the business at the present store. 
For the present the store will be known 
as Covill & Covill pending settlement of 
the estate. 

Benjamin Turk, member of the firm of 
Turk & Lisson, manufacturers, Central 
Building, and his bride, the former Miss 
Sadye Levin of Rochester, reached Provi- 
dence last week after a trip through Can- 
ada, according to word received at the 
Rochester office. They will return to 
Rochester July 1. 








Winston-Salem, N. C. 


W. T. Vogler & Son exhibited in their 
store window the past week a check for 
$100 which the Jewelers Security Al- 
liance was paying to Chief of Police 
Thomas for the arrest and conviction of 
Leeman W. Erxson, who smashed the 
window at this store and stole about 
$700 worth of diamond rings, all of 
which were recovered. Erxson received 
a sentence of four to six years in the 
State prison. 

F. G. Tilley of the Gift Shop is away 
this week on his vacation. W. E. Line- 
back, proprietor of the same store ex- 
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pects to leave about July 4 on vacation, 
Accompanied by Mrs. Lineback and son, 
Van, Mr. Lineback intends motoring up 
through the Shenandoah Valley of Vir- 
ginia to Washington, Philadelphia, New. 
ark and then on to Fort Fairfield, Me., 
where they will visit another son, Wil- 
liam, who lives at that city. 








New Enterprises 





W. R. Cooper has opened a jewelry 
and music store at Pocahontas, Ark. 

Lee W. Rowland will open a new 
jewelry store at 309 Bush St., Red Wing, 
Minn. 

The Thomas Jewelry Co. will open its 
new store at 3 S. Saginaw St., Pontiac, 
Mich. 

Alfred A. Busch has opened a jewel- 
ry business at 213 W. State St., Rock- 
ford, IIl. 








Business Troubles 





Mathew Duffy, Jacksonville, IIl., is re- 
ported to be in bankruptcy. 

An involuntary petition in bankruptcy 
has been filed against John B. Babaian, 
Philadelphia, Pa. 

Charlie N. Brown, conducting the 
Shop of Quality, Thomasville, N. C., is 
reported to be in bankruptcy. The 
assets amount. to $144 and the liabilities 
to about $4,000. 

Annibal Malanga, jeweler, Waterbury, 
Conn., has filed a voluntary petition in 
bankruptcy in the United States Dis- 
trict Court at Hartford, Conn., disclos- 
ing liabilities of $3,530 and assets of 
$200. The largest creditor is Antonio 
Romano, Waterbury, with a claim of 
$1,800. 

A voluntary petition in bankruptcy 
was filed in Federal Court in Rochester, 
N. Y., last week by Handy & Mott, 
retailers, 103 Clinton Ave. S., one of the 
best known retail firms in the city. Lia- 
bilities were listed at $9,818. No assets 
were listed. Ellery A. Handy is presi- 
dent and Harry F. Mott is secretary 
and treasurer of the firm. 

The schedules of Ashly J. FitzGerald, 
jeweler, Norwich, Conn., who filed a 
bankruptcy petition in the United States 
District Court disclose liabilities of 
$12,687.54 and assets of $4,648.20. The 
largest creditors are: Bankers Commer- 
cial Security Co., $1,491; Wequonnoc 
Co., $434, (secured); Nellie Whitehead, 
Groton, $800; J. B. Caron, Norwich, 
$400; Bankers Trust Co., Norwich, $725; 
Sprague Electric Supply Co., Water- 
bury, Conn., $518; H. M. Land, Nor- 
wich, $300. 








Greenwald’s jewelry store, successor 
to William Jones, has been opened at 
235 State St., in the Manwaring build- 
ing, New London, Conn. The firm is 
headed by Samuel D. Greenwald, who 
operations stores through New England. 
The New London store will be in charge 
of George Greenwald, a brother. 
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Chicago Notes 





Edward Huehn, representing Eduard 
Van Dam, New York, called on the 
wholesale trade in Chicago last week. 

William Roman of New York spent 
some time in Chicago last week visiting 
the wholesale trade and calling on many 
of his friends in the trade. 

P. L. Pendleton, who represents Benj. 
Allen & Co. through Wisconsin, was in 
the house last week replenishing his 
stock before starting out on another trip. 

J. Irwin Shaw of the Hamilburg, 
Shaw Corp., manufacturer of rings, 8 
W. 30th St., New York, has arrived in 
Chicago and will spend the next few 
days calling on the trade in this vicinity. 

L. P. Hinson, of L. P. Hinson & Son, 
Richland, Iowa, and his son, Roy W. 
Hinson, Brighton, Iowa, were visitors in 
Chicago last week looking over markets 
and visiting with friends. 

Charles Hubbard, auctioneer, 10 S. 
Wabash Ave., recently returned from 
Holland, Mich., where he conducted his 
fourth sale for the George H. Huizinga 
Co. 

A. M. Breckenridge, representing 
Benj. Allen & Co. through Iowa, spent 
the past week at the home offices re- 
plenishing his stock before starting out 
on the territory again. 

W. A. Harnisch and George C. Maier, 
representatives of the Alvin Silver Co., 
traveling out of the Chicago offices at 
10 S. Wabash Ave., just completed their 
trips for the season and are spending 
a few weeks in Chicago. 

J. D. Grassick, Chicago manager for 
the Alvin Silver Co., is spending a couple 
of weeks in the East, visiting with 
friends. He attended the convention of 
the Sterling Silversmiths Guild of Amer- 
ica at Plymouth, Mass. 

H. A. Arens, manager of the Chicago 
office, and L. M. Nystrom, representative 
for the American Silver Co., returned to 
Chicago last Friday after spending 10 
days at the home offices at Bristol, Conn., 
attending the annual sales conference. 

Fred C. Emerson, Chicago manager 
for the Eisenstadt Mfg. Co., and Frank 
Redmond, representative, traveling out 
of the Chicago office, returned last week 
from St. Louis, where they spent a week 
attending the semi-annual convention of 
representatives. 

William C. Kleiner, retail jeweler at 
707 W. North Ave., recently returned 
from Shawnee, Wis., where he motored 


with his wife and family. Mr. Kleiner 
spent a week in the pine country fish- 
ing and enjoying a good time. En route 
home he stopped at Clintonville, Wis., 
to visit with friends. 

L. M. Edward, Pacific Coast repre- 
sentative for the Alvin Silver Co., ar- 
rived in Chicago last week and is spend- 
ing some time here making preparations 
to travel out of the local office. Mr. 
Edwards formerly had charge of the San 
Francisco office of this concern, but this 
office was closed recently. 

Hamilton & Hamilton, Jr., have re- 
moved their Chicago offices from the 
11th floor of the Heyworth building into 
beautiful offices on the eighth floor of 
the new Pittsfield building, 55 E. Wash- 
ington St. In making the change they 
have acquired considerable more space. 
G. A. Jewett is manager of this office. 

Fred B. Clark of the Alvin Silver Co. 
returned to Chicago this week from his 
home at Rochester, N. Y., where he was 
called 10 days ago on account of the ill- 
ness of his mother. Mrs. Clark is very 
much improved and well on the road to 
recovery. Mr. Clark represents the 
Alvin Silver Co. through Wisconsin and 
Minnesota. 

Walter Scott and his son, Merton 
Scott, both of Scott & Barger, and 
Wesley Jackson, manager of the Chicago 
office of the Louis Stern Co., left last 
Friday on a motor trip to Canada. They 
will make their headquarters just north 
of Eagle Lake, and will remain there 
for two weeks enjoying fishing and get- 
ting a complete rest. 

I. Bach, of Bach & Co., returned to his 
desk last Thursday after being away for 
the past seven months. Mr. Bach was con- 
fined at the Presbyterian Hospital for 
six months recovering from a major 
operation, and the past month he was at 
Atlantic City convalescing. He is feel- 
ing fine again and hopes to be able to 
call on his trade very shortly. 

Arthur L. Fuller, manager of the Chi- 
cago office of the Towle Mfg. Co., ac- 
companied by O. F. Samuelson, Frank 
J. Spellman, Harry F. Hillman, John A. 
Irons and C. M. Gibson, representatives 
traveling out of the Chicago office, re- 
turned this week from Newburyport, 
Mass., where they spent a week attend- 
ing the semi-annual sales conferences 
at the home offices. 

I. S. Richter, manufacturers’ repre- 
sentative, with headquarters on the 
seventh floor of the Heyworth building, 


announced last week that he is discon- 
tinuing the handling of the Schlessinger 
& Kraus New York line on July 1. Mr. 
Richter has made arrangements with the 
P. G. Cameron Co. of New York to han- 
dle its line of mountings in Chicago in 
connection with the buckle line of the 
Morse-Andrews Co., Attleboro, Mass. 

Louis Goldman of Goldman, Allshouse 
& Healy, trustee in the estate of Rogers, 
Thurman & Co., mailed a 10 per cent 
dividend to creditors last week, which 
was accompanied by a letter stating that 
the payment of this was made possible 
by securing the waiver of claims aggre- 
gating over $68,000. The amount of fur- 
ther dividends will depend upon the col- 
lection of very doubtful accounts receiv- 
able. The trustee expects to be able to 
close the estate in about four months. 

Edward Imhoff, manufacturers’ rep- 
resentative, with offices on the 12th floor 
of the Heyworth building, left this week 
for San Antonio, Tex., where he will 
meet Mrs. Imhoff and her mother. Mrs. 
Imhoff has been at San Antonio for 
about a year recuperating from serious 
operations and illness. Mr. Imhoff will 
remain in Texas for some time, return- 
ing home about July 15, in time to make 
preparations for the third annual Trade 
Show, sponsored by the _ wholesale 
jewelers of Chicago. 

Abraham Braude, son of Mr. and Mrs. 
Emil Braude, graduated last Thursday 
with honors at the Senn High School. 
Young Braude received many letters of 
congratulation from his teachers, prin- 
cipal and school associates for the good 
work done during his high school 
days. During the summer months Abra- 
ham Braude will associate himself with 
his father and brothers in the business 
of Emil Braude & Sons, wholesale 
jewelers, at 29 E. Madison St., and in 
the fall will enter the University of 
Chicago. 

Barnett & Co., jewelers in the Rail- 
way Exchange building, are installing 
a fine store. It was designed to outdo 
anything of the kind to be seen in Paris, 
New York, or any world capital. The en- 
tire front, which will soon be completed, 
is of beautifully worked bronze. A com- 
bined entrance and display window is 
formed by two bays on the corner of 
Michigan Ave. and Jackson boulevard. 
At night a disappearing grille will roll 
around and form an artistic barrier to 
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the doorway. The five show windows 
are framed in ornamental cast bronze 
with black and gold marble as a base 
and for the pier, with panels opposite 
the revolving door. 

Albert Ellbogen, of Stein & Ellbogen 
Co., returned this week from Minneapolis 
where he spent a week attending a con- 
vention of Rotarians. 

O. L. Ross, of the Ross Jewelry Co., 
Sioux Falls, S. D., spent several days 
of the past week in Chicago looking over 
the markets. 

Herbert Brod, of Brod & Co., manu- 
facturing jewelers, of Newark, N. J., 
arrived in Chicago last week and called 
on members in the wholesale trade. 

George Jochum, representing Maurice 
Tishman, diamonds, New York, arrived 
in Chicago last Saturday and _ spent 
several days here calling on the trade. 

Among the retail jewelers visiting the 
markets in Chicago last week were: 
C. M. Crawford, of Meldrums’, Des 
Moines, Iowa; Wm. A. Stevens, of Nut- 
ting & Stevens, Oelwein, Iowa; Conrad 
C. Brugmann, of Rock Rapids, Iowa. 

William Lowe, of Bliss Bros., returned 
to his headquarters in the Columbus 
Memorial Vaults last Saturday. Mr. 
Lowe just completed a four weeks’ busi- 
ness trip through the West and the Paci- 
fic Coast territory. 

Michael S. Bak, retail jeweler at 8844 
Commercial Ave., South Chicago, passed 
away at his home last Friday. Mr. Bak 
had been crippled for years, but death 
was due to heart trouble Funeral ser- 
vices were held on Monday. 

J. B. Lipsker, of Goldsmith Bros. 
Smelting & Refining Co., returned to the 
Chicago offices last week from an 11 
weeks’ business trip through his south- 
western territory. Mr. Lipsker reports 
business was fine, and a great improve- 
ment over his last trip. He will remain 
in Chicago until the end of July before 
starting out again. 

The sale of assets of the Bouer-Gold- 
stein bankruptcy matter was held at 
public auction last Thursday, June 21, 
at the warehouse of Tauber & Winter- 
nitz. There was a previous bid of $60,- 
200, but the total of both the private 
and public sale brought $69,000. After 
giving the auctioneers 10 per cent com- 
mission, there was $62,000 in the estate, 
or $1,800 more than the guarantee. 
Rosenberg, Braude & Zimmerman are 
constantly in touch with the trustee, and 
it is understood that a substantial first 
dividend will be paid creditors by July 
25. 

Otto D. Wormser, president, and B. L. 
Shinn, secretary, of the National 
Jewelers’ Board of Trade, spent several 
days of the past week in Chicago visit- 
ing with friends in the trade. On Wednes- 
day an informal meeting of the Chi- 
cago directors was held in the offices 
of Rosenberg, Braude & Zimmerman, 
and the following directors and mem- 
bers were present: Harry Radix, J. C. 
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Peterson, S. C. Lund, Earl Marshall, 
William Juergens, Jr., H. Paul Juergens, 
Sidney Y. Ball, and J. M. Braude. Ques- 
tions of interest both local and national 
were discussed and means to make the 
board more effective in both adjustment 
and arbitrary work were considered at 
the meeting. 
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John E. Gerwe, head of Frohman & 
Co., is preparing for his annual jaunt 
to Clarks Lake, Mich., for a vacation. 
He will be accompanied by his family 
and the tour will probably begin toward 
the middle of July. 

An automobile tour that is scheduled 
to take the better part of a year was 
started in this city, Monday, by three 
jewelers, including Jonas Wise, formerly 
of Frohman & Co., Nathan Hahn of the 
Greenwold-Grift Co., and Aaron Cohen. 
Their schedule calls for a complete tour 
of Canada and, if it is at all possible, 
the threesome will venture as far north 
as Alaska. 

A corporation was formed Tuesday 
for the purpose of assuming charge of 
the jewelry store of Henry Rattermann, 
Jr., in the Sinton Hotel on E. Fourth 
St. just beyond Vine St. Mr. Ratter- 
mann has been conducting the establish- 
ment as an individual for a number of 
years but has decided to turn the busi- 
ness over to a corporation. This will 
be known as Rattermann, Incorporated. 
Its capital consists of 1000 shares of 
common stock with no par value and 
$100,000 in preferred stock. Mr. Ratter- 
mann’s store is of the unusual type as 
instead of having a large display win- 
dow he merely has one or two articles 
in the window and there are no show 
cases after one gets into the place. Cus- 
tomers take seats at tables and then 
are shown a series of articles from 
which they select their purchases. The 
incorporators of the company include 
Henry Rattermann, Jr., M. Thorbeck 
and Carl M. Jacobs, Jr., the latter being 
the attorney for the corporation. 

The large store of the Frank Her- 
schede Co. on E. Fourth St. was closed 
until noon Monday during funeral ser- 
vices that were held for Mrs. Effie 
Conroy Herschede, wife of Edward F. 
Herschede, president of the jewelry 
company. Mrs. Herschede died at her 
home, 545 Evanswood Place, Clifton, on 
Friday, after being ill for a week. Her 
death was due to an attack of influenza 
which she suffered but a few days before 
she passed on. In addition to her hus- 
band, Mrs. Herschede is survived by 
nine children: The Misses Connie 
Louise, Jean, Laura, Veronica, Marian, 
Mary Carolyn, Marjorie Ann, Mrs. Rob- 
ert H. Gibson, and one son, Edward, all 
of Cincinnati. Mrs. Herschede also is 
survived by her parents, Mr. and Mrs. 
J. H. Conroy, Pomeroy, Ohio; two 
brothers, William Conroy, Pomeroy, 
Ohio, and George A. Conroy, Orlando, 
Fla., and five sisters, Miss Alice Conroy, 
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Portsmouth; Mrs. Tell Huttle and Mrs, 
Melvin Park of Colorado; Mrs. Robert 
Winberger, Huntington, W. Va., and 
Mrs. S. J. White, Dayton, Ohio. 

C. Ed. Richter of the Richter & Phillips 
Co. was in his greatest glory Wednesday 
when he acted as father to some 3000 
orphans at the annual outing to the 
wards given by the Cincinnati Auto. 
mobile Club at Coney Island. Mr, 
Richter was chairman of the outing com- 
mittee and as such he was at the head 
of an army of workers and a cavalcade 
of machines that would have stretched 
for miles. The automobiles picked up 
every orphan in Greater Cincinnati at 
their various institutions and carried 
them to the Coney Island wharf at 
Broadway where the children boarded 
the huge steamer Island Queen. They 
were then transported to the summer 
resort up the Ohio river and were in 
sole possession of that place until eve- 
ning. Every amusement device on the 
island was at their disposal and pleasure 
throughout the day and there was no 
prouder man in the group than Ed, 
Richter, who also was one of the busiest 
as he saw to it that every child got his 
or her fill of food and enjoyment. The 
outings formerly had been held at the 
Zoological Gardens but the club decided 
to change this year and hold it at Coney 
Island. 
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W. N. Sutton, Springfield jeweler, has 
secured judgment in his suit against 
an insurance company, which refused to 
pay him for a loss sustained in a rob- 
bery about one year ago. 

At a meeting of the board of direc- 
tors of the Elgin Rotary Club, Elgin, 
Ill., held June 13 at the home of Fred 
Jencks and following a delightful dinner, 
Eugene Edelstein was elected president 
of the organization. During the time 
that Mr. Edelstein has been in the club 
there has been repeated evidence of his 
interest and activity in the affairs of 
Rotary. 

Everett F. Nichols, manager of the 
jewelry department in the Block & Kuhl 
store, Rockford, IIl., since last October, 
and formerly with George E. Hanson, 
Inc., has purchased the Burton E. Chap- 
man jewelry store, 109 W. State St. Mr. 
Nichols is an experienced jeweler and 
will maintain the business on the same 
principles established by Mr. Chapman, 
who has been in business there 15 years, 
after 20 years with the Elgin Watch 
Co. 








Ludy & Co., jewelers, have opened 
their new store off the lobby of the Iowa 
Theater in the Iowa building at First 
Ave. and Third St., Cedar Rapids, Iowa. 
The new Ludy store is decorated in 4 
mottled green with walnut woodwork. 
Crystal chandeliers enhance the decora- 
tive effect. Low show cases and chairs 
for the customers and two private rooms 
for the customers who desire to purchase 
diamonds or obtain a loan on them are 
part of the equipment of the store. 
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Detroit last week and purchased new 
merchandise for his store. 

Irwin Segal, the Jacob Segal Co., has 
returned from an extensive trip and 
will be at the home office for a time. 

Charles Warren, one of Detroit’s best 
known retail jewelers, has gone to Cali- 
fornia on a pleasure trip for a few 
weeks. 

Theodore DeGraves, the Jacob Segal 
Co., has been making a trip through 
the Middle West where he has been 
making diamond cutting demonstrations. 

John Parthum, diamond setter, 10th 
flor of the Metropolitan building, is on 
a pleasure trip which will take him to 
Washington and other eastern cities. 

Louis Gautherat, president of the E. 
H. Pudrith Co., wholesale jeweler, has 
returned from a pleasant trip to Indian- 
apolis. 

I. Lachman, wholesale jeweler, Seattle, 
Wash., is in Detroit, spending a few 
days with Sol Lachman of the Morton 
Jewelry Co., and Sam Lachman of the 
Equity Finance Co. 

The store of the Bonfield Jewelry Co., 
13747 Woodward Ave., Highland Park, 
has recently been redecorated and the 
merchandise rearranged in such a way 
as to greatly facilitate handling its in- 
creasing business. 

Garner G. Sly of the E. H. Pudrith 
Co., has returned home after spending 
two weeks in eastern jewelry centers. 
He purchased a considerable amount of 
the company’s fall merchandise, which 
will be on exhibition early in July. 

The Will-Mart Jewelry Co. is again 
settled, following a fire which started in 
an establishment above its store. The 
Will-Marts store was flooded, but suf- 
fered no direct fire loss. The place has 
been redecorated and refinished through- 
out. 

The Greater Detroit Retail Jewelers’ 
Association held its last meeting for the 
season on Tuesday evening of this week. 
The gatherings will be resumed some 
time in September. Within the next few 
weeks the organization is planning to 
hold a picnic at a nearby pleasure resort 
where all jewelers and their families 
may get together for a day of fun and 
sociability. 

Checks for $100 each are to be pre- 
sented to Patrolmen Lloyd E. Francis, 
Ivan S. Brown and Clare R. Davis of 
the Highland Park police for their 
capture last April of the three gunmen 
who attempted to hold up Albert Gins- 
berg, a New York diamond salesman, 
while he was carrying $200,000 worth 
of gems. The St. Paul Fire and Marine 
Insurance Co., through its State agent, 
J. M. Ferris, has turned the checks over 
to Mayor John C. Schields of Highland 
Park, for presentation. The common 
council also has passed a resolution com- 
mending the patrolmen. The captured 
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hold-up men are now serving long terms 
in prison, having been convicted at their 
recent trials. 











W. R. Amidon, retail jeweler at Hart- 


‘ford, Wis., was a visitor at Milwaukee 


jewelry houses last week. 

L. A. Kuesel of Kuesel Bros., whole- 
sale jewelry house, left on June 22 for 
a week’s vacation in Michigan. 

L. C. Beck, secretary-treasurer of the 
William F. Gollberg Co., is visiting in 
northern Wisconsin on his vacation. 

A. Miller, Monroe, Wis., called at 
Milwaukee wholesale jewelry houses last 
week, 

Paul Krumenacher, formerly with 
Bayer’s jewelry store at Whitewater, 
Wis., is now with Henry Wandt, Inc., 
in Milwaukee. 

E. F. Waldhier, jeweler of Beaver 
Dam, Wis., was among the visitors to 
the wholesale jewelry trade in Mil- 
waukee during the past week. 

William A. Pfister, retail jeweler at 
Sheboygan, presented a boy and girl 
graduate of the Sheboygan High School 
each with a wrist watch. 

Sigmund Hoffman, in the jewelry 
trade at Jefferson, Wis., has been ap- 
pointed director of the 105th U. S. 
Cavalry Band. The band has 40 pieces. 

Doering’s jewelry store at 437 Main 
St., Racine, cooperates in the monthly 
“Opportunity Thursday” when down- 
town merchants of the city make special 
efforts to attract trade to their stores. 

Jewelers in the East Side district of 
Milwaukee are planning to participate 
in the fall opening which merchants of 
the East Side Association will hold from 
Sept. 10 to 16. Special window displays 
will be featured. 

Gilbert Umbs, son of the late J. G. 
Umbs, will open his new jewelry store 
at 631 Delaware Ave., about July 15. 
He has been in the jewelry business for 
a number of years. Mrs. J. G. Umbs 
and Leroy Umbs will continue to operate 
the J. G. Umbs jewelry store at 434 11th 
Ave. A burglar threw a brick through 
the window of the Umbs store, 434 11th 
Ave., and escaped with $320 worth of 
jewelry. He dropped some of the loot 
in his haste to escape. Two motorists 
who heard the crash notified the police, 
but the man has not been found. The 
loss on the jewelry store was covered 
by insurance. 

A golf tournament, sight-seeing tour, 
and an exhibition of fireworks are on 
the entertainment program arranged for 
the Wisconsin Association of Optom- 
etrists during its convention in Milwau- 
kee from July 1 to 6. Approximately 
200 persons from all sections of the 
State will attend the convention at the 
New Pfister. An excellent educational 
program has been arranged. 

A number of retail jewelry houses 
have joined a voluntary agreement with 
other Milwaukee retailers to close at 
one o’clock on Saturday afternoons from 
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July 7 to Aug. 27 inclusive. The firms 
are Bunde & Upmeyer, the Louis Esser 
Co., Alsted-Kasten Co. and Rank & Mot- 
teram. L. R. Bunde, Jr., has been named 
on the committee which will interview 
other merchants in an effort to have 
them join in the idea. 

E. W. Parker, Inc., local jewelers, 
made the fishing badge which has been 
presented to President Coolidge to be 
worn during his fishing excursions in 
his retreat on the Brule in northern 
Wisconsin. The president has received 
a Wisconsin Non-Resident Fishing _li- 
cense, and this is engraved around the 
rim. The badge is an exact reproduc- 
tion of the State seal. It is of gold and 
kvari-colored enamel. 

C. B. Wright, prominent jeweler of 
Trempealeau, Wis., and formerly of 
Onalaska and North La Crosse, died on 
June 19, at Trempealeau after a long 
illness. He was 68 years old. Mr. 
Wright had lived in Trempealeau for the 
last five years. He became ill last win- 
ter, and a short time ago he went to the 
La Crosse hospital, returning to his 
home two days before he died. He is 
survived by his widow, two sons, Larry, 
of Duluth, Minn., and Claude, of La 
Crosse; and two daughters, Mrs. D. 
Brown of La Valle, Wis., and Mrs. Nor- 
man Palmer, Bemidje, Minn. Mr. Wright 
was a member of the Masonic lodge. 











H. L. Johnson has returned from a 
trip through Illinois territory. 

Ray Lynch, of Lynch & Holden, 
Bloomington, has recovered from his re- 
cent illness and was a trade visitor dur- 
ing the past week. 

Morris H. Taylor, representing sev- 
eral New York ring manufacturers, was 
calling on Indianapolis customers re- 
cently. 

Charles W. Lauer, president of 
Charles W. Lauer & Co., local wholesal- 
ers, was married Thursday, June 21, to 
Mrs. Buddenbaum, of this city. Mr. and 
Mrs. Lauer left for a motor trip to New 
York City and upon their return will 
make their home in Indianapolis. 

Aaron Drozdowitz of the Dee Jewelry 
Co., and Miss Betty Sachs were married 
at noon, Tuesday, June 19, in the Rose 
Room of the Claypool Hotel, this city. 
Rabbi Morris M. Feurlicht officiated in 
the presence of the immediate relatives. 
The bride was charming in a rose chiffon 
and transparent velvet ensemble, hat 
and accessories to match. She also wore 
a strand of pearls the gift of the bride- 
groom. Mr. Drozdowitz and his bride 
left for a two months’ trip throughout 
California and other western States. 
They will be at home in this city after 
Aug. 1. 








D. Kaminoff, Florence, S. C., has sold 
his jewelry business to M. Russell and 
is about to undergo an operation on his 
eyes. 








D. B. Ward of D. B. Ward & Co. is 
making a trip through southern Mis- 
souri and Kansas. 

H. L. Raines, Maryville, Mo.; Samuel 
Schrack, Pratt, Kan., and E. S. Greg- 
ory, Gallatin, Mo., attended the recent 
Republican national convention. 

A. G.-Norris, who has been in the 
jewelry business in Florence, Kan., for 
a number of years, died in a hospital in 
this city, June 19. Mr. Norris was in 
an automobile accident near Florence, 
Kan., June 10, and was so badly injured 
that he was brought to the hospital here 
immediately. 

E. O. Baumgarten and W. O. Hensley 
of the Norris-Alister-Ball-Bridges Co., 
Kansas City branch, who are making a 
combined pleasure and business trip 
through Kansas and Colorado, are send- 
ing back some nice orders and reports 
of prosperous’ business’ conditions 
through the country visited. 

Among the recent visitors in the city 
were: C.J. Benson, Lees Summit, Mo.; 
J. G. Mines, Wayne, Neb.; Herman 
Johnson, Alta Vista, Kan.; Mr. Jacobs 
of B. H. Jacobs & Sons, Atchison, Kan.; 
Gene Webber, Lexington, Mo.; Herman 
Sick, Rich Hill, Mo.; Fred Olmstead, 
Anthony, Kan., 
Osawatomie, Kan. 

Miss Edith Jennings, credit manager 
of the Jaccard Jewelry Corp., is attend- 
ing the international convention of 
Rotary clubs at Minneapolis. Twenty 
silver water pitchers and two silver 
vases were purchased at this shop for 
prizes in the Country Club district 
gardens’ contest. Besides these indi- 
vidual prizes two loving cups, also 
bought at Jaccards’, were offered. 

Harry Oppenstein of Oppenstein 
Bros., says that the Republican national 
convention brought some good business 
to their store. There is a lively demand 
for fine jewelry at this time, Mr. Oppen- 
stein says, and it is rather surprising, 
as it was feared that costume jewelry 
would hurt the sale of higher priced 
merchandise. Mr. Oppenstein believes 
that if the jewelers will use enough 
effort they can get the bulk of the trade 
for costume and novelty jewelry as the 
public would rather buy these goods in 
a jewelry store than in any other place. 

Approximately 125 representatives of 
various lines of business in Kansas City, 
are making a 900-mile motor journey 
through northern Kansas and southern 
Nebraska. Beginning with Leaven- 
worth, Kan., 39 towns will be visited. 
In each stops of from a few minutes 
to several hours will be made. Five 
large buses started from the Union Sta- 
tion plaza at 7.30 o’clock, Tuesday morn- 
ing, June 19, carrying the trade tourists 
on the Chamber of Commerce Good 
Fellowship tour. This will be one of 





the longest motor car trips the Chamber 
of Commerce has ever made, and one 
of the richest agricultural sections in 
the United States will be traversed. 


and R. G. Bowers, 
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Many trade trips have been made out of 
Kansas City within recent years, but 
not for a long while has the territory 
this tour covers, been touched by Kansas 
City trade evangelists. An orchestra 
and band accompanied the party. Leo 
H. Ludwig of the Edwards-Ludwig- 
Fuller Jewelry Co., and Fred Sands of 
the Mid-Continent Jeweler, represented 
the jewelers of the city. 

The 16th annual convention of the 
National Retail Credit Men’s Associa- 
tion is being held here this week. The 
opening session was held in the Shrine 
Temple, June 19. About 1000 delegates 
were in attendance. A group conference 
of jewelers was held Wednesday with 
P. O. Greer, credit manager of the J. L. 
Freund Jewelry Co., St. .Louis, Mo., 
presiding as chairman. Others who at- 
tended this conference were: Mrs. Nellie 
Baker of J. J. Jones Jewelry & Optical 
Co., Oklahoma City, Okla.; E. E. Tur- 
quette, Shaw Jewelry Co., Dallas, Tex.; 
J. F. Parker, Gray Jewelry Co., Dallas, 
Tex.; Clemens A. Poole, Poole-Maytag 
Co., St. Louis, Mo.; Cecil L. Henry, A. 
Y. Boswell Co., Tulsa, Okla.; S. Mi- 
chaels, Harris Department Store Co., 
Pittsburgh, Pa.; Oscar M. Law, Plumb’s 
Jewelry Store, Des Moines, Iowa; J. H. 
Schueller, Davidson’s, Highland Park, 
Detroit, Mich.; W. H. Marr, J. M. Mc- 
Entire & Sons, Muskogee, Okla.; John 
F. Ayres, Charles W. Fleming, Lincoln, 
Neb.; Charles N. Hunt, Goldman Jewel- 
ry Co., Kansas City, Mo.; Walter H. 
Amster, Kansas City, Kan.; Talmage 
Orr, George T. Brodnax, Inc., Memphis, 
Tenn. The discussion of charge ac- 
counts, whether they should be handled 
by the salesmen or credit departments 
exclusively, how long delinquents are 
carried on the books, what effect on the 
instalment jewelry business the sale of 
small priced articles has,: and various 
other matters pertaining to charge and 
instalment accounts were gone over in- 
formally. Practices found most suc- 
cessful in certain localities were termed 
failures in others. 

E. A. Kiger of the C. A. Kiger Co. 
has returned from a two weeks’ visit in 
the East in the interest of his firm. 
After attending the Indianapolis con- 
vention Mr. Kiger went on to New York. 
Regarding the diamond situation Mr. 
Kiger says that while business in stones 
generally has been a little below normal 
this spring, there is a decided scarcity 
in large stones of good quality. This is 
not due to any abnormal demand but 
more to the fact that the diamond syn- 
dicate in London is restricting the show- 
ing of large rough. This is in line with 
their continued policy of withholding 
rough from the market in proportion to 
its ability to absorb same. Cutters, 
in fact, both here and abroad, continue 
to report their inability to secure the 
desired qualities and amounts of rough, 
Mr. Kiger states. Another reason ad- 
vanced by Mr. Kiger for the diamond 
business being slightly below normal this 
spring, was the condition of the New 
York stock market. “Regarding fall 
patterns of diamonds and platinum 
jewelry, there will be a noticeable in- 
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crease of merchandise containing smal} 
fancy shapes in diamonds,” Mr. Kiger 
says. “There was a time when dia- 
monds thus cut in odd shapes cost con. 
siderably more than brilliants. Foreign 
cutters, however, have entered this field 
in quantity production, so that smal] 
marquise, baguette and other smal] 
fancies, which can be used to consider. 
able advantage in adornment, may now 
be had in platinum jewelry at really 
popular prices. The flexible bracelets 
continue to be among the biggest items 
in the platinum field, as do the newer 
type of brooches. In the former item 
the fancy or slave patterns continue 
quite popular, as well as the wider 
flexibles.”  -- rs 











H. W.. Matlene, manufacturer of 
watches, spent three days in Cleveland 
the past week. 

Gilbert L. Sigler journeyed to Blairs- 
town, N. J., last week to bring home his 
son who is attending Blair University, 

Sterling Hubbard, of the Cowell & 
Hubbard Co., is a member of the Can- 
terbury Club golf team which is playing 
in the inter club matches of the Cleve. 
land district golf association. 

The Eisenstadt Mfg. Co., St. Louis, 
Mo., is planning to open a Cleveland 
branch which will be located on the 
fourth floor of the Swetland building, 
Euclid Ave. near E. Ninth St. 

The Gilbert Clock Co. is holding a 
display of specially colored clocks in the 
lobby of the Union Trust Co. at Euclid 
Ave. and E. Ninth St., for the benefit of 
retail jewelers. The display started 
June 15 and will continue until June 30 
and has attracted a great deal of public 
attention. 

Burglars visited the jewelry store of 
Nat Ruggles, 1709 E. Ninth St., on 
Wednesday night and smashed the glass 
panel of the door in order to gain en- 
trance. According to estimates fur- 
nished to the police, jewelry to the 
amount of approximately $500 was 
taken. 

The following jewelers from out of 
town were in Cleveland the past week 
on business: H. D. Thomas, Barberton; 
Mrs. McCarvel, Elyria; Harry Neilson, 
Lorain; C. E. Schiltz, Lorain; L. W. 
Wyckoff, Chagrin Falls; Carl Schmidt, 
Warren; J. B. Avery, Amherst; A. R. 
Kimpton, Oberlin; Tom Joseph, Akron. 

The regular Wednesday noon meeting 
of the 24 Karat Club was held at the 
Hotel Statler, with a luncheon preced- 
ing the meeting. An invitation was 
read from the Ohio Retail Jewelers’ As- 
sociation inviting members to attend the 
quarterly meeting at Youngs Hotel near 
Akron on July 11. Plans were discussed 
for the club to send a good sized delega- 
tion to the annual State convention. A 
general discussion of interest to mem- 
bers occupied the remainder of the 
meeting. 
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E. C. McKeen, Pacific Coast represen- 
tative for the Waltham Watch Co., is 
in the city on his routine business trip. 

H. M. Teeple, 704 Title Guarantee 
building, western representative of the 
Hadley Co., returned last week from a 
short business trip up the coast. 

M. Mechler, Mechler & Co., Phoenix, 
Ariz., was in the city last week for a 
short stay. He combined business with 
pleasure. 

Ed. Willis, manufacturers’ agent, San 
Francisco, is at the Alexandria Hotel for 
two weeks. He is showing watches, dia- 
monds and platinum mounted rings. 

WwW. B. Sunderland made a _ hurried 
trip in the interests of Sunderland & 
Miller, Inc., last week to Santa Barbara, 
returning Friday. 

Benjamin Niaman, who has been in 
the jewelry business here for many 
years, has opened a new store at 323 
W. Fifth St. The firm will deal in dia- 
monds, watches and jewelry. 

Joseph S. Rogers, Koke, Slaudt & Co., 
has returned from an extensive business 
trip through the territory west of Den- 
ver. He was gone 10 weeks and said he 
found business conditions satisfactory. 

St. Elmo Coombs, of the wholesale 
house of Sunderland & Miller, returned 
from a business trip last week and will 
start out again, next week, for a lengthy 
trip through Arizona, New Mexico and 
Nevada. 

Clarence O. Dobra, representative of 
several jewelry manufacturers of North 
Attleboro, Mass., arrived in this city 
last week. He calls only on the whole- 
sale trade and left the first part of this 
week for the North. 

George Eckstein, Coast representative 
of the Bell Jewelry Co., New York, oc- 
cupying offices at 714 Title Guarantee 
building, started the first part of this 
week on his regular coast strip. He will 
be gone several weeks. 

L. Rudnick, formerly in business on S: 
Main St., is now connected with B. Nia- 
man, 323 W. Fifth St. Mr. Rudnick has 
been in the jewelry and diamond busi- 
ness for 20 years in Los Angeles and has 
a host of friends. 

Herman Kline, together with A. How- 
ard Neale, president and salesmanager, 
respectively, of E. A. George, Inc., 
wholesale costume jewelers and novel- 
ties, 707 Title Guarantee building, left 
last Monday for a business trip through 
San Joaquin Valley cities. 

Mr. and Mrs. Pruett, the former of 
the firm of Cheney & Pruett, Bakers- 
field, Cal., are in the city for recreation 
and sight-seeing. They will remain for 
two weeks, during which Mr. Pruett will 
look over some lines of merchandise for 
his Bakersfield store. 

Mrs. Grace A. Phillips, employed by 
Brock & Co., Seventh St., surprised her 
fellow employes by getting married last 
week, While ostensibly on a vacation 
for two weeks, she changed it to a 
honeymoon when she married J. Hamlett 
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of the Richfield Oil Co., going to San 
Francisco for the event. 

Paul D. Walsh, of the wholesale 
jewelry firm bearing his name, has been 
selected as chairman of arrangements 
for an old-fashioned picnic, to be given 
by Los Angeles council, No. 621, Knights 
of Columbus, to celebrate Independence 
Day, July 4. 

The H. S. Crocker stores in Los An- 
geles have on display in their windows 
prizes to be given at the annual Cali- 
fornia Rodeo, to be held at Salinas, July 
18 to 22. The many silver cups, silver 
mounted spurs, bridles and_ saddles 
make an attractive show. 

H. R. Sanders, C. F. Sischo & Sons, 
wholesale jewelers, Metropolitan build- 
ing, has concluded a three weeks’ busi- 
ness trip. Carl Sischo, one of the sons, 
has gone to New York and the East for 
a month. He will attend to some busi- 
ness and also devote a few days to sight- 
seeing and pleasure. 

R. D. Vercler, manager of the Wild- 
berg Smelting & Refining Co., with of- 
fices at 610 Jewelers’ building, left last 
week on a trip through Grand Canyon, 
Yellowstone Park, from which points he 
will go East. Mr. Vercler said he might 
extend his tour to Europe. He will be 
gone until after Sept. 1. 

George C. Brock, of Brock & Co., 
Seventh St., who has been absent from 
business for several months by reason 
of infirmities for which he underwent 
surgical operations, has fully recovered. 
He returned to the house last week and 
was eagerly welcomed. He will make 
frequent trips to his summer home on 
Catalina Island. 

Lewis Roth, president of Lewis Roth, 
Ine., Metropolitan building, is in New 
York on a business trip. While in the 
East he will visit factories in Providence 
and Attleboro, and then go to Chicago, 
reaching that city July 16 when he will 
begin his regular trip through Salt 
Lake and Denver, thence on to the coast, 
reaching here about Sept. 1. 

John Hilton, secretary of the Golden 
State Gem Co., 726-728 San Pedro St., 
has returned from a trip to Nevada and 
Virgin Valley, Cal., where in the latter 
place the company has a large deposit of 
opals. Mr. Hilton left eight men to work 
the opal deposits and then went to a 
place near there, known as the Aztec 
Hammer mine, where he has opened up 
a ledge of turquoise. As soon as filings 
are completed the claims will be devel- 
oped. 

Bullock’s Department Store, which oc- 
cupies nearly a whole block at Seventh 
and Hill Sts. and Broadway, is to estab- 
lish one of the largest and most elegant 
jewelry stores in the southwest as soon 
as the limit height addition to the pres. 
ent buildings now under construction has 
been completed. It is to be on the ground 
floor at the Seventh and Hill Sts. corner, 
and will be fitted in the most modern 
manner. It will be ready for business 
in early fall. 

Among the out-of-town jewelers ob- 
served around the wholesale centers last 
week were: C. W. Middletown, Pomona; 
Charles Perham, San Pedro; Ray Croft, 
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Burlingame; Roy Croft, El Segundo; 
Howard Smith, Torrance; Fred King, 
Redlands; T. R. Canady, Huntington 
Beach; William Roberts, Roberts Jewel- 
ry Co., Riverside; William Lindenbaum, 
San Bernardino; A. W. Bryant, North 
Hollywood, and Howard Blanchard, 
Santa Monica. 


An official of a large gem cutting es- 
tablishment of this city has discovered a 
deposit of sapphires in southwestern Ne- 
vada, near the California line. While 
the blue clay pipe in which the deposits 
are found is not very large, still it is 
plentifully imbedded with a large quan- 
tity of small sapphires. It is the belief 
of the finder that as he gets deeper into 
the pipe there will be stones of larger 
sizes than have yet been seen. Plans 
are being made to file on the claims, 
which will be completed in about a 
month, when details will be given. 

Jacob Hurwitz, vice-president of the 
wholesale jewelry house of Furman & 
Hurwitz, 714 Title Guarantee building, 
gave his daughter, Rosamond Hurwitz, 
away in marriage, last week, to Nathan 
Chudakoff, a young business man of this 
city. The wedding was celebrated at 
Emanu-El Temple, with Rabbi Herman 
Lissauer, officiating. Following the rites, 
there was a reception after which the 
young eouple went on a honeymoon trip 
to Yosemite Valley. On their return 
they will make their home in Culver 
City, a suburb of Los Angeles, 


Wholesale jewelers of the city are 
making preparations to place exhibitions 
at the coming exposition of the Pacific 
Coast Art and Gift merchants. The ex- 
position is to be held at the Palace Hotel 
in San Francisco, two floors being re- 
served for the display, from July 9 to 15. 
Sunderland & Miller, Inc., have reserved 
two rooms in which they will exhibit 
art novelties, bric-a-brac, silver, flat and 
hollow ware and many articles suitable 
for gifts, holiday or otherwise. W. B. 
Sunderland will be in charge of his 
firm’s display. The E. Bastheim Co., 
Title Guarantee building, also will have 
a splendid display, particularly of its 
Cecile department, which carries exten- 
sive lines of articles imported from 
France and other European centers. Mr. 
and Mrs. Bastheim will be in San Fran- 
cisco during the exposition, so that if 
any counsel is needed Mr. Bastheim will 
be there to direct operations. Miss Ail- 
een Stern will be on the floor, assisted 
by Rubin Goldberg. I. Behrstock also 
will show several lines of goods as will 
A. I. Hall & Son, Inc., Koke, Slaudt & 
Co., and many others. 








Walter W. Meyn, Hammond, Ind., 
banker, chairman of the Calumet Dis- 
trict World’s Fair committee, announced 
recently that owing to the increasing 
scope of the local program to be under- 
taken in preparation for the 1933 event, 
Irving Chayken, Hammond jeweler, was 
appointed as associate to the chairman. 
The committee is now composed of 
prominent men from East Chicago, 
Whiting, Hammond, Calumet City, Gary 
and Michigan City. 











Frank Cresalia, Levy & Cresalia, is 
enjoying a drive up the Redwood High- 
way. 

Morris C. Mayer of Mayer & Wein- 
shenk has just returned from a success- 
ful trip through Humbolt County, Cal. 

William Kaye, son of Leo Kaye of 
Knox & Kaye, has just been appointed 
a lieutenant in the High School, Reserve 
Officers’ Training Corps. 

Edward Sultan, Sultan Bros., has 
just returned from a trip through the 
Pacific Northwest and reports business 
in that section as satisfactory. This 
firm is now operating from its San 
Francisco office, 717 Market St. 

William Meinhardt, accompanied by 
his wife, left on June 14 to attend the 
sales convention of the International 
Silver Co., at Meriden, Conn. On their 
eastern trip Mr. and Mrs. Meinhardt 
visited Los Angeles and the Grand Can- 
yon. They will return via Canada, 
stopping over at Banff and Lake Louise. 


Members of the San Francisco Down 
Town Association arranged a welcome 
for their president, Constant J. Auger 
on June 21, at their weekly luncheon 
meeting at the St. Francis Hotel. Mr. 
Auger, who is one of the leading down 
town jewelers, had just returned from 
a two months’ sojourn in Europe. He 
reported the rapid restoration of France 
to its pre-war standard of prosperity. 

Ivan L. Smith, Pacific Coast manager 
-for the Oneida Community, Ltd., has 
returned from Los Angeles. He had 
been calling on the southern trade with 
W. C. Agans. They found business 
picking up and everyone very optimistic. 
R. T. Reeve who travels out of the San 
Francisco office for Oneida has been visit- 
ing Reno, Nev., in the interests of the 
Oneida concern. 

Mr. Ruggles of W. E. Richards has 
been paying his first visit for the com- 
pany to the Pacific Coast. After visit- 
ing the trade here, Mr. Ruggles left for 
the Northwest. Other manufacturers’ 
representatives visiting the trade here 
include: William Lowe, Bliss Bros.; 
Walter Marble, Bugbee & Niles Co.; R. 
H. King, Ostby & Barton Co.; Al Pretz- 
felder, Bayer, Pretzfelder & Mills; Al- 
fred J. Moss, J. J. White Mfg. Co. 

Out-of-town jewelers calling on the 
trade include: J. G. Beard, Martinez; 
Mrs. H. A. Jepsen, Petaluma; George 
Benoit, San Mateo; J. D. Bennett, San 
Rafael; E. Martinez, Vallejo; J. Kear- 
ley, Prepenburg & Kearley, Oakland; A. 
O. Gott, Alameda; A. Samuels, Samuels 
Jewelry Co., Oakland; George A. Butt, 
Walnut Creek; N. Nielsen, Fresno, Earl 
Bothwell, San Jose, and Howard Stack- 
pole, San Jose. 

Mrs. Penniman Brown and Mrs. Ber- 
nice Bachelder of the educational depart- 
ment, International Silver Co., left the 
latter part of June to visit the cities 
of the Northwest, in the company’s in- 
terests. C. C. Brooks left the office here 
on June 15 for Bridgeport, Conn., to at- 
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tend the sales conference of the Holmes 
& Edwards Silver Co. Edward V. 
Saunders, coast manager for the Inter- 
national Silver Co., has issued a call 
for the different coast representatives 
of the company to attend a meeting in 
San Francisco the latter part of this 
month. Plans will be perfected at the 
meeting for the fall selling campaign. 








Pacific Southwest 


Bruce Robertson of the Seattle office 
of A. I. Hall & Son has gone to visit 
the California offices of the firm. 

A reception was held for the many 
friends of the Maddux Jewelry Co., 
Oakdale, Cal., on the formal reopening 
of the store after it had been remodeled 
and redecorated and the stock as well 
as the facilities for displaying it in- 
creased. Quantities of flowers were 
sent by friends for the reopening. 

Considerable favorable attention has 
been attracted by the distinguished- 
looking store to which Pesce & Co. have 
moved in Stockton, Cal. Their former 
store was on S. Sutter St., Stockton, and 
their new place of business is at 432 E. 
Main St. Although not very large, the 
new store is attractively arranged and 
decorated, well stocked and brilliantly 
lighted. 

L. D. Tolbert, who was formerly in 
charge as manager of the A. L. Brown 
Jewelry Co., has opened a store of his 
own at 452 Pine Ave., Long Beach, Cal. 
The new store carries general jewelry 
lines and has a watch and jewelry re- 
pair department which is well equipped. 
Mr. Tolbert has been associated with the 
jewelry business in Long Beach for the 
past six years. 

Herbert K. Smith, who was formerly 
owner of a jewelry store in Hermosa 
Beach, Cal., has just settled with Mrs. 
Herbert K. Smith, in Inglewood, Cal. 
The Inglewood store was opened by Mr. 
Smith in February of this year, at 126 
N. Market St. Business has proved so 
satisfactory that the proprietor of the 
new store is now concentrating his 
efforts on Inglewood. 











Salt Lake City 


Mrs. Grossman, wife of Lou Grossman 
of the Capitol Loan Office, is recuperat- 
ing from a recent illness. 

F. A. Cashin, Evanston, Wyo., jeweler, 
and E. B. Eldredge, Decker Jewelry Co., 
Salt Lake City, have left for a motor 
trip to Los Angeles, Cal. 

William J. Smith, well known in local 
jewelry circles for many years past, has 
returned from a visit to Los Angeles 
where he spent several weeks. 

Dave Bergi, watchmaker for the Mc- 
Gillis Jewelry Co., has joined the watch- 
making department staff of the Hughes 
Jewelry Co., Interurban building. 

Jewelers report excellent June _ busi- 
ness. There have been many engage- 
ments and weddings this summer which 
have benefited the local jewelry trade. 

A party of Salt Lake City jewelers, 
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including William T. Denn, C. D. Ander. 
son, Earl Dennis, Wayne Decker, Frank 
Coulter are at their desks again follow. 
ing a pleasant trip to Fisk Lake jn 
southern Utah during which they dig 
some fishing. 

The annual outing of the officers and 
employes of Parry & Parry, Ltd., man. 
ufacturing jewelers, was held at Como 
Springs, Morgan County, Utah, on June 
24. Heading the party were Messrs, 
Parry senior and junior. The trip was 
made by automobile. At the springs 
there was a picnic lunch and a chicken 
and trout dinner, bathing, and sports, 


Gomer Thomas Llewelyn and Henry: 


Cook, salesman and head clockmaker, 
respectively of the Hubbard-Denn (Co, 
were both married last week, Mr. Cook’s 
ceremony being performed in the famous 
Salt Lake Temple. The weddings took 
place the same day. 











The silver trophies for the 1928 Pacific 


Northwest Golf Tournament were 
chosen from stock at the Frank A. Heit- 
kemper jewelry store, 324 Alder St., and 
were displayed in his store window for 
some time. These trophies were ex- 
quisite in design and shape, and included 
bowls, vases, dishes, cups and goblets. 
The tournament was held the week of 
June 18, and brought many out-of-town 
people to Portland. 

Barney Metzger, 60 years old, died 
suddenly recently at the Mayo Brothers 
Hospital, Rochester, Minn., following 
an operation. The body was brought 
home by his son, Louis Metzger of the 
Universal Pictures Corporation, and 
buried in Portland. Mr. Metzger was 
born at McGregor, Iowa. He came to 
Portland during the Lewis and Clark ex- 
position, and liked the city so well he 
remained and opened a jewelry store. 
He engaged in that business for some 
time. Later he went into the marcel 
and wholesale hair business. He was a 
member of the Elks and the Concordia 
Club. Deceased is survived by his 
widow, three sons, two sisters and three 
brothers. 








F. Ernest Wallace, a jeweler at 55 
Spring St., Newton, N. J., reports that 
a man visited his place of business re- 
cently and asked to see some watches. 
He told the young woman who was in 
charge of the store at the time that he 
knew the jeweler and requested that he 
be allowed to take two watches to 
Sparta, about eight miles from Newton, 
to show his wife. He said he always 
spent his summers in Sparta and had 
just come from Florida where he had 
spent the winter. The young woman, 
thinking it was all right to let him have 
the watches, did so and this is the last 
that has been seen of the man. The de- 
scription of the man who visited the 
Newton, N. J., store would seem to in- 
dicate that he is the same one who was 
caught recently at Rutherford, N. J. 
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Mrs. Michael Caplan is convalescing at 
Atlantic City, having recently been ill. 

J. S. Kreeger, jeweler, Chestertown, 
Md., was a visitor to the wholesale dis- 
trict last week. Mr. Kreeger reported 
improved conditions in the trade in his 
town. 

Meyer Greenebaum, 2200 E. Monument 
St., has left New York on his annual trip 
to Europe. Mr. Greenebaum will spend 
some time in Amsterdam and other Eu- 
ropean diamond centers. 

J. G. Engel and C. W. Doenges of J. 
Engel & Co. have returned from a trip 
through the valley of Virginia and other 
sections of the Old Dominion. Messrs. 
Engel and Doenges report a general im- 
provement in business conditions. 

On his way to Old Point Comfort, Va., 
Edward Eisele of the wholesale and man- 
ufacturing firm of King & Eisele, Buf- 
falo, N. Y., stopped at Baltimore for two 
days, where he called on his old friend, 
Jacob Engel. Mr. Eisele went by steamer 
from this city to Old Point Comfort. 

Plans are being made for the coopera- 
tive advertising campaign of Baltimore 
jewelers along lines laid down at a meet- 
ing of the Baltimore Jewelers’ Associa- 
tion, Inc. According to Edward H. Mealy, 
president of the association, the cam- 
paign of advertising will begin during 
the early fall. The campaign may extend 
over a period of two or three years. 

Arrangements are now being made for 
an intercity golf match between Balti- 
more and Washington jewelers. Albert 
Sigmund and Sidney Straus of the R. 
Harris Co., Washington, will have 
charge of the Washington plans, and the 
Baltimore committee will include C. 
Howard Millikin, S. Judscn and Edward 
H. Mealy, Melvin Erlanger, Albert 
Smyth and Philip Katz. 

Michael Caplan announced last week 
that an organization of all golf-playing 
jewelers of this city is now under way, 
the object being a tournament to be 
played later in the season. Among those 
who are cooperating with Mr. Caplan are 
C. Howard Millikin, Jacob Engel, Leon 
Levi, James Levi, Philip Katz, Edward 
H. Mealy, S. Judson Mealy, Melvin Er- 
langer and Leon Engel. It is thought 
probable that games will be played on 
the beautiful courses of the Baltimore 
Country Club and the Suburban Club. 

A number of Baltimore jewelers, 21] 
members of the Maryland, Delaware and 
District of Columbia Jewelers’ Associa- 
tion, journeyed to the home of Millard F. 
Davis in Wilmington, Del., by motor last 
Thursday for a farewell and bon voyage 
dinner tendered to George Kleitz of Wil- 
mington, who sailed for Europe Sat- 
urday aboard the steamship Roma. 
Throughout Maryland and Delaware Mr 
Davis is known as “Pop” Davis. The 
Baltimoreans were treated royally. 
Those who made the trip were C. Howard 
Millikin, James Glenn, Edward H. and 
S. Judson Mealy, and Harry Schlarb. 

Others at the dinner were Elwood A. 
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Davis, Bernard Kleitz and Joseph Mont- 
gomery. Mr. Millikin is president of the 
Maryland, Delaware and District of Co- 
lumbia Jewelers’ Association, and E. H 
Mealy is president of the Baltimore 
Jewelers’ Association, Inc. The 50-mile 
trip back to Baltimore was made in mo- 
tors through a driving rain storm, the 
Baltimoreans arriving home at day- 
break. 

For nearly 50 years Max Kohner,, 
who recently celebrated the forty-fourth 
anniversary of his marriage, has been 
engaged in the wholesale jewelry busi- 
ness in Baltimore. Mr. Kohner, despite 
the fact that he is past 70, is at his 
office every day, working just as hard 
at his duties as any member of his force, 
Since Mr. Kohner started his wholesale 
business in one little room, he has never 
moved more than two blocks away from 
his original location in the neighbor- 
hood of Baltimore and Charles Sts. Born 
near the city of Prague, Mr. Kohner 
when a young man learned the upholstery 
business. Coming to America before he 
was 20, he first landed in Philadelphia 
from whence he came to Baltimore. Soon 
after his arrival in this country Mr. Koh- 
ner gave up the upholstering trade and 
with small capital he started in a modest 
way in the wholesale jewelry business. 
For many years Mr. Kohner was loca- 
ted in the first block of N. Charles St., 
later moving to 4 St. Paul St., and from 
there to his present headquarters, 104 
W. Fayette St. Associated with Mr. 
Kohner in business are his two sons, 
Ferdinand and Emanuel Kohner. For 
over 40 years Mr. Kohner has been a 
reader of THE JEWELERS’ CIRCULAR. 











Nolte Ament, Geiger & Ament, Louis- 
ville, and Mrs. Ament, are on a trip to 
Flint, Mich., to visit friends. 

William C. Kendrick, head of William 
Kendrick’s Sons, who has been seriously 
ill at his home, is reported to be con- 
siderably improved and on the road to 
recovery. 

Mrs. David B. Stavitsky, 215 Less St., 
wife of a jeweler operating at 233 W. 
Market St., Louisville, reported on June 
20 to the police department that a $1,500 
diamond and platinum ring, set with 45 
diamonds, had been stolen from her 
home, a diamond watch and bar pin not 
being taken, although in the same bag, 
which was locked in a drawer. 

Mrs. Edna Cardin, wife of John 
Cardin, who is serving a seven year pen- 
itentiary term for the holdup and rob- 
bery of Herman Hamburger, a New 
York diamond salesman, in Louisville, in 
January, 1926, has filed suit asking that 
she be divorced from her erstwhile con- 
sort. There are several indictments still 
pending in that robbery, and also in con- 
nection with the later robbery of Sam 
Newman, a New York diamond sales- 
man, who was robbed by the same gang. 

Three young men are under arrest in 
Louisville, in connection with the 
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smashing of a window and theft of 
$490 worth of jewelry from the store 
of the Maxwell Jewelry Co., on June 9. 
When one of the youths was arrested 
four diamond rings, valued at $190 and 
a $150 diamond brooch, were recovered, 
part of the stuff being hidden in a grate. 
This prisoner admitted knowing that the 
stuff was stolen, but denied that he stole 
it, according to the police. Some other 
jewelry stolen in the theft was recov- 
ered in pawnshops. The other two 
prisoners are alleged to have admitted 
making a trip to Chicago with the third 
man after the theft, police charging that 
they went there in an effort to unload 
the stuff. 

One of the Louisville newspapers on 
June 21, commented on the fact that the 
local jewelry house of David Roth’s Sons, 
would pass its 44th milestone on June 
22. The late David Roth for a number 
of a years had a small jewelry, specta- 
cle and notions stand at the corner of 
First and Market Sts., occupying space 
in the front end of the building. It was 
an open air stand, with merely a roof, 
but no front. A few years ago a store 
was secured adjoining the old stand. 
His sons have continued it and made it 
into a good business. Mitchell Roth, 
Norman D. Roth and Louis E. Roth op- 
erate the business, while Mitchell and 
Louis Roth conduct another jewelry 
store, under the name of Lewis & 
Mitchell. The concern started operating 
an installment business in 1915, 

Among recent visitors to Louisville 
were: Max Bardach, Bardach & Gran, 
Indianapolis; Jules G. Bick, representing 
M. Fred Hirsch Co., New York; Mautner 
Mfg. Co., New York; Poole Silver Co., 
Taunton, Mass.; Sheffield Silver Co., 
Brooklyn; Joseph H. Meyer Bros., New 
York; C. W. Thomas, Weigle & Rose 
Co., Newark; M. L. Braun, A. Jaffe & 
Son, New York; Lawson Jaffe, S. 
Wechter Co., Chicago; George A. 
Schuetz, Traub Mfg. Co., Detroit; Ed. 
F. Guckenberger, Gruen Watch Co., 
Cincinnati; E. A. Weinschenk, Wein- 
schenk & Rothschild, New York; A. W. 
Van Ness, Carter, Gough & Co., New- 
ark; C. M. Hutchison, J. B. Bowden & 
Co., New York; Sol Roseman, for A. 
Roseman, New York; Mr. Steul, West- 
ern Watch Case Mfg. Co., Chicago; J. E. 
O’Hara, Homan Mfg. Co., Cincinnati; 
C. T. E. Smith, Reed & Barton, Taun- 
ton, Mass.; Robert S. Deman, Deman 
Chain Mfg. Co., New York. 








Section 230 of the Revenue Act of 
1921 attempted to diminish an ordinary 
deduction by a certain amount because 
of interest received from tax-exempt 
securities, including, among others, ob- 
ligations of states. The Supreme Court 
of the United States held, in the case 
of National Life Insurance Company vs. 
United States, that such a diminution of 
general deductions would work a dis- 
crimination, and would amount to a tax 
on the exempt securities, and could not 
be given effect, since Congress had no 
power to tax State obligations by re- 
fusing to their owners the same deduc- 
tions as were allowed to others. 
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I. Kahn and wife, of the Kahn Opti- 
cal & Jewelry Co., will leave soon for 
a 10-days’ stay in Atlantic City. Later 
on, Mr. and Mrs. Kahn, with the entire 
family, will go to Atlantic City for an- 
other stay of a month or so. 

Dr. Archie D. Engel, optometrist, as- 
sociated with Charles E. Tribby, jeweler, 
has been seriously ill at his residence. 
He is under the care of a specialist at 
present, and it is stated he is recovering 
slowly. Mrs. Engel is in the store dur- 
ing his absence. 


Miss T. F. Desio, buyer for the firm 
of Victor E. Desio Co., is on a five weeks’ 
tour through points in Wisconsin, Illinois 
and other places. She went by rail. The 
store, in line with other mercantile and 
jewelry establishments, will close all 
of Saturdays during the months of 
July and August. 

Allen Harris, of the Harris & Shafer 
Jewelry Co., left for Europe recently 
on the Muenchen. He was accompanied 
by Charles Meyer, a_ close. friend. 
They will visit Berlin, Bremen, Geneva, 
London, Paris, and other points before 
returning. The trip is for pleasure. 


Miss Burke, of the office force at Pear- 
son & Crain’s jewelry establishment, is 
away for a short rest in Baltimore, her 
home. Miss Grace Bradneck, of the 
stenographic department, expects. to 
leave soon for an extended trip through 
Maine. Mr. Pearson, of the firm, will 
spend a week in New York city soon, 
where he goes to purchase goods. 


Mrs. Gladys Amato, who was added 
to the sales force of the Franc Jewelry 
Co. about a year ago, due to her fluency 
in speaking the Italian language and 
ability to take care of trade of that 
nationality, is spending a while with her 
relatives in Lexington,.Ky. Mrs..Amato 
formerly lived there. Mr. Franc, presi- 
dent of the company, now resides in 
Columbus, Ohio, but comes down occa- 
sionally to visit the store. 

Announcement is made that Charles 
Schwartz & Son have sold one of their 
branch stores located for some 10 years 
in Georgetown. The establishment was 
purchased by Clinton Tribby, who will 
conduct the business along the same 
lines. Mr. Schwartz and his son now 
have three stores, one on Seventh St., 
one on 14th St., and the last one opened 
in the National Press Building on F St. 
Mr. Schwartz, Sr., with his family, ex- 
pect to spend the summer in their cot- 
tage at Atlantic City. 

Bernard W. Auguss, buyer of watch 
material and jewelry supplies for the 
wholesale firm of H. Kur & Co., has re- 
cently had as his guests his two brothers- 
in-law, Louis E. Scholder and Herman 
Scholder, at his country home in Kenil- 
worth. H. Kur, president of the, com- 
pany, has just returned from a rather 
extended trip through Virginia. He 
found business conditions greatly im- 
proved. This company will close its 
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store after July 4th, at one p. m. Satur- 
days, in order to afford employes the 
time for recreation in line with other 
establishments of the District of Col- 
umbia. 

A man, 64 years old, was returned 
here from Norfolk, Va., to answer 
a charge of larceny after trust of 
jewelry valued at $275. His arrest was 
brought about on the complaint of Paul 
F. Backschmid, jr., of Castelberg’s 
jewelry store, who alleges that the man 
was intrusted with jewelry to sell, but 
disappeared with it. It was stated by 
Headquarters Detective B. W. Thomp- 
son that the defendant took the jewelry 
to Norfolk and Hampton, Va., where he 
pawned most of it and where it was 
later recovered. A few pieces are said 
to have been located in Washington. The 
man claims to be a former resident of 
Bloomington, Ill., later removing to 
Chicago. He is a veteran of the Spanish- 
American War, and apparently a musi- 
cian, as he carried with him a violin. 








Atlanta, Ga. 





H. S. Banta, Newnan, was a visitor 
in Atlanta during the past week. 

George Opie with the Wadsworth 
Watch Case Co., spent several days last 
week calling on the local trade. 

Myron E. Freeman, E. B. Freeman 
and E. Benson Freeman, Jr., of Myron 
E. Freeman & Bro., have returned from 
a short trip to West Point, Ga., where 
they attended the funeral of William S. 
Freeman, leading textile manufacturer 
of that city. 

R. C. Schneider, president of Schneid- 
er & Son, Peachtree St., has returned 
from a trip to Florida which was the 
first vacation he has enjoyed in eight 
years. Mr. Schneider spent two weeks 
on the trip and motored a distance of 
2209 miles. He returned to Atlanta in 
fine shape to. work -on.the annual con- 
vention of the Georgia Retail Jewelers 
Association, of which he is vice-presi- 
dent. 

Friends of Miss Brown, with Ewing 
Bros., wholesale jewelers, will regret to 
learn of the death of her father, which 
occurred last week at Umadilla, Ga. 
Leal M. Scheff, son of J. J. Scheff, with 
Ewing Bros., was one of four outstand- 
ing DeMolay members to receive the 
Legion of Honor degree recently by the 
order. He was one of the first four 
members to receive the degree in the 
South. 

Emmett G. Rabtern, 45, a collector for 
the jewelry firm of Chapman & Rabern, 
79 Edgewood Ave., committed suicide 
recently by shooting himself. Mr. 
Rabern, according to J. H. Rabern, a 
member of the firm, took a pistol from 
the safe at about 8.30 o’clock in the 
morning, walked into a small office at 
the rear of the store, and fired a shot 
into his head before anyone could stop 
him. According to his brother, Mr. 


Rabern had been in poor spirits over 
financial matters for some time. He 
died in the ambulance on the way to the 
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hospital, leaving only a brief note for 
his wife which was later found in a 
pocket. Mr. Rabern had been employed 
for some months as a collector for the 
firm. He is survived by his widow and 
four children. 











Business in this city thus far for June 
is reported to be very good. 

Mr. Wigley of William Frantz & Co, 
has just returned from a visit to Chi- 
cago. 

H. W. Matalene of the American 
Watch Case Co., and Charles F. Moore 
of Chalson, Osborne Co., New York, are 
in New Orleans this week. 

Milton Adler and Henry Hausmann 
have been giving a great deal of their 
time to soliciting subscriptions for the 
fund to advertise the city of New Or- 
leans. Coleman E. Adler and _ Louis 
Hausmann took a trip to Baton Rouge, 
while the legislature was in session, and 
made some effective talks in favor of 
racing in New Orleans. 

On 48 hours’ notice, Hausmann, Inc, 
731 Canal St., produced a plaque which 
was presented to William Pfaff, ex-pres- 
ident of the New Orleans Association of 
Commerce, who returned recently from 
a trip to Europe. It was presented by 
the Members Council of the Association 
of Commerce at a banquet given in his 
honor. The same concern recently pro- 
duced a solid sterling silver centerpiece 
with plateau, which was presented to‘ 
Mrs. E. M. Gilmer, known to newspaper 
readers as “Dorothy Dix.” 

Henry Hausmann left for New York 
city with his brother-in-law, Leo R. 
Straus, on Monday. Mr. Hausmann will 
be married to Mrs. Margaret Meyers of 
New York city on July 3, with Mr. 
Straus as‘ his best man. After the wed- 
ding they will sail on the evening of 
July 9 on a Mediterranean voyage, re- 
turning from their honeymoon trip dur- 
ing the early part of September. They 
will make New Orleans their home. 
Louis Hausmann, the father of the 
groom, and Mrs. Bettie Hausmann 
Kron, the aunt, will leave for New York 
on June 30 to attend the wedding. 








Jacksonville, Fla. 





Installment jewelry houses report col- 
lections as fair. The re-opening of the 
Ford Motor Co’s. large plant here last 
month has improved the financial situ- 
ation and more money seems to be in 
circulation here. 

Shad & Tucker, who have been located 
on West Bay St. for many years, eX- 
pect to move their jewelry business to 
123 W. Forsyth St. on July 1. The new 
location is in the midst of the retail 
business section, situated within half a 
block of the post office and in the center 
of the banking district. 
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Timely Trade Topics 





Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 




















Many Jewelers Attend Formal Open- 
ing of New Pittsburgh Offices 
of I. Ollendorff Co. 


The I. Ollendorff Co. recently cele- 
brated one of the outstanding milestone 
events in its 60 years’ history. The oc- 
casion was the formal opening of its 
large new offices in the recently com- 
pleted Clark building, Pittsburgh. 

Invitations were sent out to all jewel- 
ers in the Pittsburgh territory to come 
in and inspect the new quarters. Busi- 
ness was suspended for the day and 
President Herbert Ollendorff came to 


offices, work shops, vaults, wall safes 
and cabinets and then went their ways, 
more firmly convinced than ever, that 
the personnel, resources, equipment and 
goods of the House of Ollendorff repre- 
sent a combination that spells service 
and satisfaction. 
* * * 


S. B. Champlin Co., Providence, R. I., Re- 


organizes Its Plant, Equipment 
and Products 


The S. B. Champlin Co., 116 Chestnut 


St., Providence, R. I., having decided 
upon a complete reorganization of its 








VIEW OF THE OUTSIDE OFFICE SHOWING SOME OF THE BEAUTIFUL 
FLORAL GIFTS 


Pittsburgh from the home office in New 
York to add his word of welcome to the 
visitors. 

A novel, never-before-done radio 
broadcasting stunt was arranged. The 
services of Stations KVQ and WCAE 
were engaged to broadcast notice of the 
opening and the correct time at 30 min- 
ute intervals from one p. m. till eight 
p. m. 

The day before the opening, letters, 
telegrams and huge baskets of flowers 
began to arrive and continued to arrive 
until at noon of the opening day, the new 
offices had much the aspect of a thriving 
florist’s shop, while W. S. Bickart’s desk 
was covered with telegrams and letters. 

About 10 a. m. of the opening day, 
jewelers began to arrive. Many of these 
men had been buying watches from I. 
Ollendorff Co. for upward of 50 years. 
All day long, until nine p. m. a steady 
stream of good wishers flowed through 
the entrance door—spoke pleasant, sin- 
cere words of congratulation, looked over 


plant, equipment and products, has en- 
gaged the services of Lawrence M. 
Bayan, to superintend and direct the 
modernization of its lines and methods, 
calculated to meet the changing demands 
of the present day. Mr. Bayan takes 
up his new associations unusually well 
qualified for the duties involved, having 
had not only practical experience in the 
production of jewelry and its various 
lines, but also having executive ability to 
direct the work. He has already taken 
charge of the situation and has his 
preliminary plans completed and expects 
to have the new lines ready to show 
to the trade by Aug. 1. 

The firm was established in 1872 and 
incorporated in 1896 with George B. 
Champlin as president and treasurer, 
George S. Champlin vice-president and 
assistant treasurer and who with Edwin 
R. Knight, Jr. secretary are the direc- 
tors. These will continue as heretofore 
with Mr. Bayan as superintendent and 
director of production. Mr. Bayan was, 


for several years, director of the Faw- 
cett School of Industrial Arts at New- 
ark, N. J., where he created a course 
of jewelry design quite unlike that 
offered in any other American institu- 
tion and it is his purpose in his new 
position to create new lines: from original 
designs that will be entirely different 
from anything yet offered to the trade. 
eS * 
A. Wittnauer Co. Sends Dealers Attractive 
Window Display 


To tie up with their daily broadcast- 
ing of the correct time, the A. Wittnauer 
Co., is now circulating among its cus- 
tomers a very attractive and elegant 
window display. 

It comprises two tall radio towers 
and a chronometer identical to those 
used to broadcast the Longines correct 
time daily through a net work of 40 
stations stretching from the Pacific to 
the Atlantic Ocean. 

* * * 
New Metal Separator for Jewelers Wash 
Sinks 


Illustrated herewith is a drawing of 
the arrangement of a new metal separa- 
tor for jewelers wash sinks. This device 
has just been made the subject of a pat- 
ent and is the first improvement over the 
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METAL SEPARATOR 


wash-barrel system in more than 25 
years. 

It is so arranged that the water en- 
ters at the top left. Most metallic par- 
ticles, being in the form of dust will float 
for a considerable time. Metal attached 
to lint or rouge will also float until sepa- 
rated by the action of the water. The 
old style barrel will allow all floating 
matter to pass off into the waste. This 
device traps it and if carried by the rush 
of the water, it will again be trapped in 
the second compartment. All heavier- 
than-water matter sinks to the bottom 
and may be drawn off through the 
faucets at the bottom, eliminating all 
disconnecting. All openings, including 
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the faucets are over one inch in diam- 
eter, thus permitting no clogging. The 
device measures 20 inches in height, 
four inches in depth and nine inches in 
width. 


* * * 
Gemex Co. Newark, N. J., Moves to 
Larger Quarters 


The Gemex Co., maker of the Gemex 
line of watch bracelets, recently moved 
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Elgin National Watch Co. Announces New 
Legionnaire Series of Wrist Watches 


Closely upon its recently introduced 
Elgin Parisienne line, which has been 
well received by the trade, the Elgin 
National Watch Co. has announced a 
barrel giving a run of from 40 to 42 
hours. The new line, like the Parisienne, 
is to be nationally advertised. 

In announcing the Legionnaire, Presi- 











A VIEW OF THE INTERIOR OF THE FACTORY OF THE GEMEX Co. 


its factory and office from 17 Nevada 
St. to 170 Thomas St., Newark, N. J., 
where the concern occupies 16,000 
square feet in the Waterman building, 
and employs 100 workers. 

The illustration shown herewith is an 
interior view of the factory of the com- 
pany showing the workers engaged in 
making bracelets. The press work is 
done on both foot and power presses. 
The company has one of the most up- 
to-date chromium plating plants in the 
industry. 

There are three representatives: E. S. 
Heller, Chicago; Jesse W. King, San 
Francisco, and Clarence J. Schriever, 
Newark, N. J. 

W. Lichtenfels is the president of the 
company. E. Prestinari, the vice-presi- 
dent, is now in Europe enjoying a much 
needed vacation. 


* * * 


Waltham Clocks and Indicators Used in 
Flight from San Francisco to Australia 


The Southern Cross flight, from Oak- 
land to Australia, was navigated by 
two Waltham airplane clocks and a 
Waltham vanguard winding indicator, 
the latter being the chronometer for 
navigating purposes. E. C. McKeen, 
Pacific Coast manager for the Waltham 
Watch Co., states that when the naviga- 
tors checked up, it was found that their 
course was a true one, all the way. 

Captain Kingsford-Smith and Lieuten- 
ant Ulm have been awarded the Air 
Force Cross by King George, according 
to a cablegram from Sydney, Australia, 
for their successful trans-Pacific flight 
recently completed. At Honolulu, T. H., 
at Suva, Samoa, and on _ reaching 
Australia all the reports state that the 
course followed was absolutely true, and 
Mr. McKeen said “No wonder! for their 
clocks were true.” 


dent DeForest Hulburd said: “I take 
new Legionnaire series of wrist watches 
for men. They come in four case de- 
signs in the small 4-0 size, chromium 
plated nickel and white or green gold. 
The movement has a self-contained stem 
wind, with stronger parts and larger 
this occasion to thank those who have 
helped to make this new model one of 
the outstanding achievements of the 
Elgin organization. And I present this 
new Elgin to the trade with the convic- 
tion that it will exceed—in performance, 
in appearance and in sales—the hopes 
of those who trust Elgin to meet the 
growing changing needs of the jewelers 
of America.” 
* * * 


Activity in the Clock Trade 


Activity in the clock trade has been 
stimulated by the introduction of a 
diversity of models in lower price 
ranges. Producers for some time have 
been making careful analyses of their 
potential markets and the lower ranges 
have succeeded in evoking a broader con- 
sumer demand. Wall clocks, especially 
novelty banjo types in colors, have been 
going ahead in sales. Tambour styles 
have suffered somewhat from the ab- 
sence of mantels in modern homes. In 
kitchen clocks, the imported kinds are 
said to be giving domestic manufacturers 
considerable competition. 

* * * 
New Lighter and Watch Combined Now on 
the Market 


One of the latest novelties that has 
been placed on the market is the new 
lighter combined with a watch, which 
has been designed by the Eterna Watch 
factories, Grenchen, Switzerland, with 
New York offices at 489 Fifth Ave. The 
company owns patents in all countries 
for this new “Swing-Arm-Lighter,” 
which is illustrated herewith. 
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The lighter has many desirable feg. 
tures. Every part is interchangeable 
and the parts are well covered so that 
the mechanism cannot come in contact 
with anything else carried in the pocket. 
The “Swing-Arm” makes it easy for the 





NEW LIGHTER AND WATCH 


owner to replace the flint and the scrap 
wheel can be changed in a second. The 
Eterna lever movement in the waten 
is arranged in an original way by a 
screwed or adjusted bezel. The fine exe- 
cution of every part of the combination 
lighter and watch will undoubtedly ap- 
peal to the general public. It is finished 
in enamels, in various designs. The 
watch itself is so made that it is simple 
to wind and set it, this feature having 
been designed after much study. 
x * * 
May Day Fashion Show Attracts Crowds to 
Chicago Heights Store 


Attracted by a first annual May party 
and fashion show, more than 1000 peo- 
ple crowded their way into the Harry 
W. Yaseen jewelry store, 1644 Halsted 
St., Chicago Heights, IIl., recently and 
were rewarded for their effort by an 
elaborate and striking display of silver- 
ware and jewelry, and a style show 
centered on costume jewelry with Miss 
Gladys Krueger acting as model. Many 
expensive articles were brought to Chi- 
cago by Mr. Yaseen especially for the 
display and the style show was declared 
entirely successful. The display of Gor- 
ham sterling silver attracted the atten- 
tion and admiration of all the visitors. 

A representative of the Gorham Co. 
W. D. K. Mason, was present to ar- 
range the display and to demonstrate 
how a sterling silver spoon is made. 
Another special display showed the lat- 
est and most distinguished models of 
Gruen watches. 








The Balfour Blast, the official house 
organ of the L. G. Balfour Co., Attle- 
boro, Mass., recently called attention to 
the fact that it was the 15th anniversary 
of the concern, which has grown from & 
one-room plant in the loft of the old 
Bigney factory building in County St. 
to the largest college and fraternal em- 
blem house in the world. 
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Know the Facts About Your Business 
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OT so long ago few retailers made 
any attempt to departmentize their 
store, and even now there are many who 
overlook this important phase of store- 
keeping. Departmentization, however, 
is of great help and will frequently op- 
erate to prevent serious loss. A store- 
keeper should know his cost of doing 
business in every department in order to 
do business intelligently. Departmentiz- 
ing for example enabled one large re- 
tailer to receive the startling news that 
he did $50,000 worth of watch repairing 
without making any money. Only a few 
months ago a large retail jeweler did 
$150,000 in watch repairing with a net 
profit of $5,000 or three and one-third 
per cent. While this department is gen- 
erally recognized as purely a service de- 
partment it should really net a reasona- 
ble profit. The figures given are not im- 
aginative but actual facts. Well organ- 
ized stores know the cost of doing busi- 
ness and the percentage of sales in every 
department. When you begin to keep 
records of this kind you will be sur- 
prised at the variations that take place 
from year to year. One year for in- 
stance will show a very high percentage 
of diamond sales and perhaps a rela- 
tively low percentage of watch sales. A 
representative concern one year reported 
these figures: 
Silver, 16% per cent of the total gross 
sales; watches, 12% per cent; diamonds, 
30 per cent. 


Another concern, very different in 


character, reported figures like these: 

Diamond goods, 20 per cent; jewelry, 
30 per cent; watches, 20 per cent; ster- 
ling silver, 20 per cent; plated ware, 5 
per cent; cut glass, 5 per cent; ivory, 8 
per cent; fountain pens and pencils, 3% 
ver cent; clocks, 3% per cent. 


Another large concern reported sales 
in the various departments as follows: 





Per Cent 
PPR ONIES  uiravs esa ieushave aie ewairs 18.97 
Eee Toe Tere 13.62 
WAUCHOB 55055 64520 SS Kee 13.84 
Pr NNIEN ooo ig foi cw:.0s initei'anere 38.27 
Miscellaneous .......... 07.23 
Jewelry repairs ........ 04.27 
Watch repairing ........ 03.80 
100. 


A Chicago concern of the highest type 
selling to a high class clientele reported 
this business: 

Silver for one year, 12 per cent; for 
the next year, the same; watches for 
one year, 8 per cent; for the next year, 
9 per cent; diamonds for one year, 55 
per cent; for the previous year, 45 per 
cent, a difference of 10 per cent. 

Under the classification of diamonds 
was included all mounted goods and 
pearls, both necklaces and loose goods. 
Another retailer of a different classifi- 
cation, catering to a less wealthy pa- 
tronage, reported these sales: 

Diamonds, 28.9 per cent; watches, 18.1 
per cent; silver (plated and sterling), 
6.1 per cent. 

It should be mentioned in justice to 
the power of advertising that these fig- 
ures silver sales represented a year be- 
fore advertising had been used inten- 
sively to promote the sale of selling sil- 
ver. Now as is well known silver has 
been among the best sellers. A prom- 
inent jewelry concern on the Coast, eight 
years ago, reported silver as 7.66 per 
cent of the total gross sales, watches 
10.33 per cent and diamonds 44.65 per 
cent. 

One of the most represented retailers 


and most progressive advertisers in the 
industry gave the following report: 

Watches 14 per cent for one year and 
only 10 per cent for the following year, 
a recession of 4 per cent. Silver 18 per 
cent and for the following year, an in- 
crease to 20 per cent, during the year 
which showed a recession of 4 per cent 
in the sale of watches. Diamonds 38 per 
cent and for the next year, 41 per cent. 

These figures are interesting and if 
you will keep your records just as these 
dealers have been doirg vou will have a 
helpful business barometer and know 
just when and where to bear on. The 
figures on silver sales during the past 
few years have been remarkably satis- 
factory due to concentrated effort and 
to intelligent advertising. 

Conducting a business without records 
is quite as foolhardy as it would be to 
fly an airplane across the sea without 
an instrument board. If your diamond 
sales are not up to your expectations, 
and if you are advertising that depart- 
ment vigorously, there is evidently some- 
thing wrong with your method of adver- 
tising or your merchandising. The same 
applies to other departments. Your stock 
may not be in tune with the times or 
with the demand in your particular com- 


munity. ere 


A concern does not have to be one 
hundred years old nowadays to win the 
confidence of the public. Age does not 
always mean worth. Progressiveness, 
keenness, alert merchandising, and the 
intelligent application of the fundamen- 
tals of successful storekeeping consti- 
tute the foundation of success, and, as 
a well-known retailer said, “proper mer- 
chandising methods are just as available 
to an unknown man as to the known 
one.” This man, by the way, who has 
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unos | SAMUEL WEINHAUS CO. | conver 
SWISS WHOLESALE JEWELERS STERLING 
WATCHES SEND FOR OUR CATALOG SILVER WARE 
720-722 PENN AVENUE PITTSBURGH, PA. 





For the Convenience and Service of the Watchmaker 
ATLAS HAMPDEN NON MAGNETIC SWISS 
AURORA HOWARD ROCKFORD TRENTON 
CHELSHIRE ILLINOIS SETH THOMAS UNITED STATES 
ELGIN INGERSOLL SOUTH BEND WALTHAM 
HAMILTON NEW ENGLAND STANDARD & CROWN 
Orders efficiently filled and deliveries promptly made 
piamonts HEEREN BROS. CO. vi 
Penn Ave. and Eighth St. Pittsburgh, Penna. 











LANDAW BROS, Waiches. Clocks and Silverware | 


Also Watch Materials and Jewelers’ Supplies. 
628 Penn Ave. Pittsburgh, Pa. Orders Filled from Any Catalogue. 








ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
818 Liberty Ave. (2nd Floor) 





PITTSBURGH, PA. 
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Storekeeping Department 
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peen in business for twenty-five years, 
and whose business volume was exceed- 
ingly large, stated that he would advo- 
eate advertising by the jeweler every day 
in the year. This may sound imprac- 
tical to some, but there are births every 
day, marriages, anniversaries and gift 
oceasions of all kinds. Then there are 
confirmations, graduations, card parties, 
ete. There is, in fact, no reason at all 
for confining the sale of the jewelers’ 
wares to two seasons only. 

Cooperative advertising is doing much 
to cure the retailers of this old idea. 
It is, of course, out of the question for 
many to advertise every day, as the cost 
would be quite prohibitive, but adver- 
tising of some kind may be resorted to. 

The spring advertising might feature 
costume jewelry for weddings, confirma- 
tions, graduations, etc. During the fall, 
wedding gifts should be suggested and 
advertising for Christmas gifts should 
be started. Department stores make 
selling occasions. They suggest to the 
public, and the public is susceptible to 
suggestion. 

The sooner the retail jeweler realizes 
the necessity of getting in step with 
modern methods, the sooner will his 
turnover and profits increase. Look over 
your records and see how your figures 
compare with those given above. Per- 
haps your figures are better; if not, get 
busy—secure some good leaders; feature 
these in your newspaper advertising and 
in your show windows. 

For better sales in diamonds, watches 
and jewelry, feature an attractive leader 
which will actually bring them in. 

Scurry around the markets and find 
something that is different and feature 
this at a special price. When a pros- 
pect comes in to buy, you will have an 
excellent opportunity to talk up your 
diamonds, watches, jewelry and silver- 
ware. 

Avoid advertising methods which will 
result in the ill-will of other dealers 
in your home town. As an example of 
this, a jeweler some time ago, in order 
to bring people into his store, featured 
eggs at a price far below the prices 
quoted by the local grocers and egg 
dealers. He thought, of course, he was 
doing something unusual and business- 
building. It was unusual, but he brought 
down upon his head the ill-will of all 
the local produce dealers, and from a 
large part of the trade came ridicule 
and derision. So that far-fetched meth- 
ods, no matter how effective they may 
seem, should be weighed well. Always 
try to visualize the reaction which will 
ensue from your advertising and mer- 
chandising methods. 

















Fond Mother: My daughter’s voice 


is really quite charming, but somehow 
It never seems to blend well with piano 
accompaniments. 

Bored Young Man: Why not try the 
bagpipes?—Missouri Outlaw. 
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Philadelphia Jeweler Opens His 
Ninth Store 




















HE story of a business dream that 

came true is exemplified in the open- 
ing in Philadelphia, Pa., of another link 
of the Barr chain of jewelry stores that 
now extends from coast to coast. The 
newest Barr store and the first in Phila- 
delphia is at 1018 Chestnut St., and is 
one of the handsomest in the city. The 
Moorish influence is shown to some ex- 
tent in the handsome arched entrance 
with display window space both outside 
and within and in the interior arched ar- 
rangement of the ceiling and the orien- 
tal window effect in the rear. All the 
furnishings and equipment are in Amer- 
ican walnut, both wall and floor show- 
cases being in this wood and the lighting 
arrangements are handsome and effec- 
tive. A feature of the store is the gen- 
erous floor space between the showcases 
avoiding the overcrowded effect too often 
seen. The business offices are in the 
rear while at one side are private rooms 
for customers. On the mezzanine floor 
rear are Mr. Barr’s handsomely fur- 
nished private offices with bath and 
dressing rooms and a room for the large 
force of salesmen. 

The opening of the store was an event. 
Fully 9000 persons took advantage of 
the invitation to inspect the new place 
and mounted police had to be called on 
to keep the crowd in order, the line at 
one time extending round from Chest- 
nut St. to Sansom and beyond on 11th 
St. The store had to be closed to new- 








comers for an hour and a half to enable 
the clerks to wait on those already in, 
When Herman H. Barr, the proprie- 


WRAPwBT 
BARR 


DIAMONDS 


JEWEL AY 


Be 


eae 





CROWDS AT ENTRANCE SUGGEST A 
SUCCESSFUL MOVIE SHOW 


tor, was 14 years old, he went to work 
for Castleberg, then a leading Baltimore 
jeweler. His pay was $4 a week but 
after a short time in the store, the boy 





HAPPY FACES GRACED THE INTERIOR ON OPENING DAY 
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WESTERN TRAY & CASE CO. 


423-29 Plum St. Cincinnati, Ohio 
ESTABLISHED 1864 


“INLAID RING TRAY” No. 25 


SEA2mrminns oO 
M<eHO> THAD 





An Efficient Self-Salesman 


SIZE HOLDS PRICE 
11% x11% 1G rings $6.75 
11%x 7% 12 rings 6.00 
11%x 5% 8 rings 5.25 


A practical innovation that really makes the product sell itself, 
adds to the beauty and worth of the article it displays, and is 
highly decorative. 

Made with hardwood frames of figured Gum, and Walnut, inlaid 
with a contrasting wood of white holly and dark walnut. Two-tone 
color velvet linings—-shades as desired. Different, attractive and 
of outstanding beauty, these trays should almost double the number 
of your sales. 

Made ‘‘without inlaid’’ in Oak, Walnut, Mahogany, and Ebony 
finish, $1.00-less than above prices. 


Write For Catalegue Or Order Through Your Jobber. 








Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 
Carry one initial ring as sample. 
Electros Free 
2 DIAMONDS 4/100 each 


Green or White Gold 
Same Price 


Order on five days’ memo. when 
To h le in sigh 
R you have a sale in sight. Orders 
9 WR. = etail filled . 
65: 00 ed same day received. 
No. 6517 All emblems and initials en- 
No. 6183 Crusted on ruby and onyx on 
Without hand at all times in every finger 
Diamonds 
$15 Retail °°: 

Display Emblem Cards for your 


This <@ Reg. Trade Mark ind j iginal 
@uarantcc:s you gcauine diamonda femme. villas saneiaamaaliines om 


6919—To retail $30.00 
Electros Free 
Fine, dark, genuine amethyst—14K white 
gold—genuine seed pearls, strung on a 


strong wire. Fully guaranteed. 

This style ring can also be had in larger or 
smaller size stones including sircons, to 
opals, rubies, golden sapphires, Ceylon sapphires, 
cameos, double head cameos, crystal emeralds 
and crystal sapphires. 


6746—$23.50 List 
HEAVY SHANK 


Genuine one piece, three color, double 
head cameo. Belais white gold (also 
in green gold) 6746—$23.50 List. 
Next size larger stone, $2.00 additional 
BUFFALO JEWELRY MEG. CO. 
“The Mail Order House to the Jewelry Trade” 
501 Washington St. Buffalo, N. Y. 





















Exact Size 
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Style A Patented U. 8. A. 


MEETING THE MODERN TREND 


The ‘‘Baguette-Like’’ Wedding Ring—a modern creation—makes all sizes 


and amounts of round diamonds appear square. 
Adds brilliance and lustre to diamonds—enlarges their appearance. 


Avoid poor imitations—avoid patent infringements. 
Be sure you get the genuine ‘‘Baguette-Like’’—costs no more than an 


ordinary band. 
Mail orders attended (> in 24 hours. 
KLASS & STERN, Manufacturing Jewelers 
49 Maiden Lane, New York Tel. John 5892 


(Makers of the patented “Changeable Ring,” wedding rings and wedding 
ring shells.) 




















The C. G. BRAXMAR C0. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are et 
‘your service. 


Write for Emblematic or Badge Catalog 











EARRINGS 
A 


SPECIALTY 


WITH 


"SCHLESINGER & KRAUSS, Inc. 
24 DEY STREET NEW YORK 
EST. 1906 


JOBBERS ONLY 


Chicago Office 
Maurice Weiss, 31 North State St. 











- ITALIAN JEWELRY :; 


Filigree Silver — Florentine Silver — Venetian Beads 
CORALS—CAMEOS—MOSAICS 
At Lowest Manufacturers’ Prices 
FRANK CORSI 
Buying Agent for Italian Specialties 


FLORENCE (Italy) 


Correspordence invited. 














PRACTICAL COURSE IN ADJUSTING 
Price $1.50 


JEWELERS PUBLISHING CORPORATION, 
239 West 39th St., New York 
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began to vision himself as a retail 
jeweler and applied himself so whole- 
heartedly and efficiently to his work that 
he won rapid promotion and in a few 
years was made manager of the Castle- 
berg store in Norfolk, Va. He was for 
19 years connected with the Castleberg 
interests and when Mr. Castleberg met 
death in an elevator accident, he pur- 
chased the Norfolk store from the es- 
tate. In his first year of ownership he 
did a business of $150,000. Now he has 
worked his business up to a total of more 
than $1,000,000 a year and still is ex- 
panding. 

Success in the Norfolk venture found 
him ready for expansion and then a vi- 
sioned a chain of retail jewelry stores 
on the time payment plan all over the 
country. This is the vision now realized 
for Mr. Barr has stores in Norfolk, 
Washington, Philadelphia, New York, 
New London, Conn., Boston, Newport, 
R. I, San Diego and San Pedro, Cal. 
These are conducted somewhat differ- 
ently from the average installment house 
in the fact there are no interest or ser- 
vice charges, the price being the same 
as if on a cash basis. 

Only 40 and not looking it, Mr. Barr 
spends most of his time in traveling 
and supervising his stores. Associated 
with him are his five nephews, who are 
in charge of certain stores. In all stores 
the policy is the same, and all are fitted 
up as stores but on the second floors of 
buildings, the exception being in this 
city. A large number of outside sales- 
men, 75 at present, are employed. 

On the evening before the opening of 
the store here, many of Mr. Barr’s Nor- 
folk friends, including bankers and law- 
yers, visited him and Mrs. Barr and 
tendered a dinner at the Hotel Sylvania 
to these friends and the store staff. 
Theodore S. Garrett, an attorney of 
Norfolk, was toastmaster, and congratu- 
latory words were spoken by Hugh G. 
Whitehead, president of the Virginia 
National bank of Norfolk, Col. Charles 
G. Consolvo and Major Clinton L. 
Wright, postmaster at Norfolk, Norman 
R. Harrison of Portsmouth, Va., and 
several others, wishing their host suc- 
cess in the Philadelphia venture. 








“Say, old fellow, it’s strange to see 
you going around in that old light coat 
this chilly weather while your wife is 
wearing a swell new fur coat.” 

“Well, all I have to do is think of 
her fur coat and immediately I start 
Perspiring.”—Old Maid. 


* * * 


ho is the football player warming 
up?’ 

“Say, that’s the coach. His team is 
losing.”—Ga. Tech. Yellow Jacket. 


* * * 


Mandy: I wants some of those there 
flesh-colored stockings. 

Clerk: I’m sorry, but we are all out 
of the cocoa brown.—Ghost. 
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How an Appleton, Wis., Jeweler 
Builds Up Business and Good Will 








Written expressly for THE JEWELERS’ CIRCULAR 

















ERE is an illustration of the attrac- 

tive store conducted under the name 
of Fischer’s Jewelry Store, Appleton, 
Wis. This firm has been established 
about 35 years. The store is 74 feet long 
and 20 feet wide. The furnishings are 
of African mahogany. The firm is a 
progressive advertiser and distributes 
folders and booklets once a month, mak- 
ing use also of motion pictures and a 
large signboard 5 feet by 10 feet. 


The owners of this store are firm be-. 
lievers in advertising and window dis- 
plays. Displays are changed once a 
week and sometimes oftener. There are 
three windows in all and O. H. Fischer 
says, that scarcely a day passes when 
the window display itself is not the 
means of making sales. Mr. Fischer re- 
ports much success with direct by mail 
advertising. A large electric sign out- 
side of the store contains about 130 














INTERIOR OF FISCHER’S JEWELRY STORE, APPLETON, WIS. 


During the months of November and 
December an illuminated sign 10 feet by 
25 feet is used in the heart of the busi- 
ness section. This sign is placed on a one- 
story building and shows up effectively. 
Together with its own advertising, the 
firm reports that it makes liberal use of 
manufacturers’ dealers helps. The show 
windows are 32 in. deep and 30 in. high 
and have a solid mahogany platform. 

The store illumination consists of well 
lighted wall cases and four 300-watt 
lights in large fancy art globes sus- 
pended from the ceiling. Mirror reflec- 
tors are flush with the top of the wall 
cases and are concealed by the top of the 
plate glass doors. At the opening of 
the Fischer Jewelry Store, 3,000 souve- 
nirs were given away. It is reported that 
8,000 persons visited the store. Floral 
donations were very numerous and the 
firm distributed many of these to sev- 
eral local hospitals and churches. 


bulbs. This, too, he says, serves as an 
excellent form of publicity. 








As a result of an invitation from the 
secretary of the League of Nations a 
National Committee for calendar simpli- 
fication has recently been organized and 
includes government and non-govern- 
ment representation. This committee 
will endeavor to ascertain the public’s 
attitude in America in regard to calen- 
dar revision. Other countries will make 
a similar investigation. This work was 
inspired by George Eastman of Roches- 
ter, N. Y., chairman of the National 
Committee of calendar simplification. 

Readers of THE JEWELERS’ CIRCULAR 
will recail suggestions made for calen- 
dar revision by the late Daniel Arthur 
in his enlightening article published in 
the Horological Department about 15 
years ago under the title “The Calendar 
Concept and Its Evolution.” 
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Compendium of Insurance 
Essentials 
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ITH over 200 different kinds of in- 

surance to choose from it is not ex- 
pected that any retail jeweler can be 
familiar with more than a few of these 
many policies. In fact, it is pretty hard 
to find an insurance agent who has mas- 
tered more than fifteen or twenty. Spe- 
cialists and experts have to be called 
into play to handle many of the insur- 
ance situations that arise. 


The jeweler as a business man should 
be familiar generally with the intent and 
purpose of all policies in order that he 
may know what he is buying and that 
furthermore he may have a knowledge 
of the existence of such financial protec- 
tion for which he may at some time 
develop a need. A “thumbnail” review 
of the more important policies which 
might have some interest for jewelers is 
given below for reference—and for in- 
formation: . 


Barglary (Mercantile). —-Insures 
against loss of merchandise on premises 
by actual force or. violence while prem- 
ises are closed for business. Visible 
marks of theft entrance must be evident. 
Excludes loss if assured or employee im- 
plicated; or losses caused during fire or 
explosion (unless caused by burglars). 
Excludes loss result of riot, invasion, 
strike, or loss to plate glass ornamenta- 
tion. 

Burglary (Messenger and Office Rob- 
bery).—Protects against loss of wallet, 
satchel, chest, etc., from robbery outside 
of office from 7 a. m. to 7 p. m. Inside 
office robbery, including damage to prop- 
erty, from 7 a. m. to 12 p. m. Addi- 
tional hours provided on special request. 
Does not protect articles stolen from 
show windows or show cases when broken 
into from outside. For more than $10,- 
000 carried by messenger a guard is 
necessary. If guard on duty at all times 
inside store, 10 per cent discount in 
premium. For push button alarm, 10 
per cent credit. Policies written for one 
or three years. Three year premium en- 
titled 10 per cent discount and payable 
in installments of 50 per cent, 30 per 
cent and 20 per cent. 


Burglary (Safe).—Insures loss of 
money, stamps and merchandise usual to 
business from safes or vaults. Entrance 
to safe or vault must be forcible through 
the use of tools, explosion, electricity, 
gas or chemicals. Excludes loss if em- 
ployee is implicated, or by fire or explo- 
sion unless result of safe blowing; loss 
the result of safe or vault improperly 
dosed. One or three year policies. Fire- 
proof safes with combustion lock, con- 
structed iron or steel and not less than 
one-half inch thick, requires premium 


twice as much as for “burglar-proof” 
safe having steel walls one inch thick 
and steel door one and one-half inch 
thick, time lock. Discounts for watch- 
men, alarm systems. 

Burglary (Personal Holdup).—Direct 
loss of money and securities, jewelry and 
clothing by forcible holdup. Can insure 
entire family under one policy, excluding 
anyone under eighteen years of age. 

Parcel Post.—All loss of merchandise 
while in transit by parcel post, registered 
or unregistered, from time property 
passes into custody of post office until 
arrives at the address stated in assured’s 
record of shipments. Two forms of pol- 
icy—certificate form in which assured 
uses coupons in required number which 
are inclosed in packages. Also open form 
policy, where assured declares shipments 
in report to insurance company as basis 
of insurance. 

Plate Glass.—Insures against loss or 
damage to plate glass, desk glass, includ- 
ing lettering and ornamentation due to 
accidental breakage. Glass itself re- 
placed instead of cash settlement as a 
rule. Excludes damage to frames, sashes 
or bars—cracks unless they go all 
through the thickness of the glass—dam- 
age from fire, earthquake, war or riot. 
Policy written for one year. Rates based 
size of plate and value of lettering and 
location. 

Public Liability.—Insures against loss 
or damage from claims arising such as 
bodily injuries or death caused on your 
premises, excluding any employees pro- 
tected under your Workmen’s Compensa- 
tion policy. A discount of 10 per cent 
three year policies. Require lineal feet 
of property abutting upon a street and 
area of square feet floor space. 

Water Damage.—Protects loss from 
accidental discharge of water, also leak- 
age due to faulty plumbing or rain and 
snow admitted to building the result of 
defective roofs, leaders and spouting. 
Does not cover flood damage, or water 
seepage, or when caused by fire, tornado, 
earthquake, explosion, etc. One to three 
year policies rated according to the age 
and construction of the building. 

Rain Insurance.—Retailers forms in- 
sure anticipated profits or incurred ex- 
penses for a sales against loss by rain- 
fall or snow, sleet or hail. One tenth inch 
fall of rain required. Application has to 
be in hands of insurance company two 
days in advance with cash premiums paid 
in advance. Policy written for certain 
number of hours. Only actual loss of 
profit or expenses paid—not a stipulated 
amount, as valued type of policy was 
discontinued. 
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Sprinkler Leakage—lInsures against 
all direct loss and damage from burstin 
or breaking sprinkler systems ra 
freezing and accidental means, exelyd. 
ing damage to, the system itself, Policy 
one to three years. Losses subject coin. 
surance. 


Explosion Insurance.—Known as “Sim. 
ple Explosion Insurance,” covering dam. 
age to property from explosions of any 
cause excepting explosions from steam 
pressure, such as occurring in boilers and 
pipes. Includes bomb hazard and dam. 
age from explosions occurring away from 
jeweler’s premises. An explosion like the 
Pittsburgh gas tank in the distance 
would be covered. Written separate con- 
tract and not attached fire policy. Rates 
jewelers, 50c. per $1,000. Can insure 
building and contents. Plate glass dam- 
age limited to 10 per cent amount of pol- 
icy. Policies written in same terms as 
fire policies. 


Riot and Civil Commotion.—This js 
the explosion policy extended to include 
riot. Damage must be caused by three 
or more persons in united action. Indi- 
vidual acts of malicious mischief ex- 
cluded. Rates based on building con- 
struction and for building or contents 
range from 7%c. to 15c. for jewelers, 
Policy non-cancellable for ninety days. 
If taken out during strike or trouble 
rates are trebled. 


Rents Insurance.—Insures loss of rents 
or rental income while store rendered un- 
tenantable by fire, windstorm, explosion 
or hazard insured against. Available 
only to property owners. Can be written 
several ways — annual rental basis, 
whether property vacant or occupied, 
etc. 


Leasehold.—Reimburses for loss. of 
leasehold interest due to cancellation fa- 
vorable long term lease by fire, causing 
jeweler to seek quarters elsewhere at 
higher rental than enjoyed under !ease. 
Fire clause in building lease basis on 
which insurance is granted. Can be 
written against hazards of fire, tornado, 
water damage, riot, earthquake and ex- 
plosion. 


Windstorm.—Contents of stores and 
other property insured against loss or 
damage from violent winds. Plate glass 
included, but unless 100 per cent coinsur- 
ance glass protected only in proportion 
that value of glass bears to value of 
building. Latest policy innovation per- 
mits tornado policies assume fire damage 
the result of tornado if fire policy is 
voided. 


Fire Insurance.—Straight fire insur- 
ance protects against property damage 
caused by fire. This standard policy ex- 
cludes losses by explosion, unless fire fol- 
lows; also losses from tornado, earth- 
quake and riot. Fire policies on jewel- 
ers’ stocks should be concurrent as to ¢0- 
insurance, forms, etc. 


Builders’ Risks.—Protects new col- 
struction until completed. Automatic 
form available, permitting the reporting 
of values monthly. 


(To be continued) 
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Some Points on Advertising 
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(Continued from issue of June 14) 
IEPER’S advertisements were prob- 
ably more widely read because the 
reader knew that it was Pieper’s adver- 
tisement before the first word was 
scanned. The border identified the store 
and it received advertising prestige and 
advertising good will from this fact. 
Another type of border design used by 
jewelers very extensively is illustrated 
in Fig. 2, although this is not the ad- 
yertisement of a jeweler, but it would 
make a good advertisement for the right 
kind of jeweler, at that. Borders of 








we arrive at? It would be this, I beli 
and successful in this world who 


benefits upon his fellow men. It was Emerson 
had a thought much like that. A truism to which 
since its very inception... now more 
than thirty-six years ago. 


‘\ % Bon Marché 


Second Avenue 
Pike go Union 
Seattle 





this character are best used with ad- 
vertisements of considerable size. The 
intricacy of the design does not have a 
good chance to impress the reader when 
it is reduced too much. 

The elaborate design in the border of 
the illustration of the bride in Fig. 3 
makes this an outstanding advertisement 
on any page. This advertisement, too, 
might well be the product of a jeweler. 
These advertisements were about five by 
fifteen inches in size. 

Another method of securing attention 
to an advertisement is by the use of a 
special name-ffate. A distinctive name- 
plate attracts attention in the same man- 
ner as a picture, or a distinctive border. 
It is because it forms a contrast with 
the usual horizontal lines of type. In 
the same way the distinctive name-plate 
has a cumulative value. 

Freak layouts have their value as eye 
attractions, but it is impossible for the 
jeweler or anyone else to provide a suffi- 


cient variety of these to continue at- 
tracting the public year in and year out. 

The jeweler’s advertisement must be 
dignified, no matter how tricky the lay- 
out may be to attract attention. It is 
hard to find tricky layouts that are dig- 
nified. It is easy, however, by a manipu- 
lation of rules and boxes to get distinc- 
tion into an advertisement. It is an 
easy matter to use white space in a 
tricky manner without a loss of dignity. 
In Fig. 4 there is no tricky arrangements 
of types and rules, yet they are used in a 
manner to get attention. This attention 
is gained through the prodigal use of 
white space, a prodigality that is far 
from spendthrift. It is a profitable 
prodigality because it secures the read- 
er’s attention, and the primary im- 
portance of any advertisement is to get 
attention. After that all the other func- 
tions of an advertisement follow in their 
proper sequence. 

This advertisement shows that it is 
possible to secure attention on a page of 
advertisements without the use of ex- 
pensive borders or illustrations, and at 
the same time retain all the dignity and 
beauty that a jeweler’s advertisement 
should be characterized with in order to 
build up prestige for the advertiser, in- 
stead of tearing it down. 

The headline of an advertisement is 
another means of securing attention, but 
to secure the attention of the eye it must 
stand out from the page. This may be 
done by having the headline in type of 
a sufficient size to contrast with the 
white space that should surround it. By 
this we do not mean to advocate large 
and flamboyant headings. They must be 
contrasty without being obtrusively out 
of place in a jeweler’s advertisement. 
They must depend to a certain extent 
upon the composition of the headline for 
their value. Senseless expressions, silly 
references and humorous items will at- 
tract attention, but they will not prove 
profitable to the jeweler. 

The jeweler can learn a great deal 
about the eye attraction value of adver- 
tisements if he will note those that at- 
tract him while reading the newspapers. 
These should be clipped and studied to 
form a course of study. When the prin- 
ciple that applies to each has been 
learned it may be applied to the jeweler’s 
advertising with equal results in attrac- 


tiveness. 
* * * 


T is one thing to get the reader’s at- 

tention to an advertisement in the 
newspaper, and quite another to get his 
interest in the subject of the advertise- 
ment. The writer has always contended 
that the way the advertiser says things 
in his advertisements, and what he says 


in them is of more importance than any- 
thing else in advertising. 

The reader must become interested in 
the advertisement or it will not be read. 
Attention to the advertisement has a 
value, because it often causes the reader 
to give a favorable thought to the ad- 
vertiser. This creates a certain amount 
of good-will that may eventually result 
in sales. But—there are so many ways 
in which the good intentions of the 
reader may be sidetracked that good-will 
must be very strong to resist other ap- 
peals that are being made every day by 





FIG. 3 


other jewelers, both in advertisements 
and in window displays. 

What should the advertisement say? 

In answer to this question we might 
advance the idea that the advertisement 
is—or should be—news of the store. 
With this idea in mind it does not seem 
possible that the problem of writing the 
advertising copy should be a hard one 
for the jeweler. It is simply a question 
of telling the public about the news of 
the store. 

Simple as it may appear at first 
thought, it is rather complex in execu- 
tion. The news of the store may interest 
the jeweler intensely without interesting 
the customer at all, hence, the idea has 
to be modified to “telling news of the 
store of interest to the public.” 

Now, what news of the store will in- 
terest prospective customers? 

First, the merchandise of the store is 
interesting to the prospective customer. 

Second, the method of selling it is of 
interest. 
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Third, the service the jeweler is will- 
ing to render is of interest. 

Fourth, the practices and policy of 
the store is of interest. 

Fifth, the styles and modes of the day 
is of intense interest to the public. 

Sixth, there is a general interest in 
the processes and methods of produc- 
tion, and of materials used in jewelry 
and the other merchandise the jeweler 
sells. 

Every one of these phases of jewelry 
merchandising is of interest to the pub- 
lic—that is, to those who can be inter- 
ested in jewelry. Naturally, some peo- 
ple will be interested more in one phase 
of the business than in others. This is 
due to the fact that people buy jewelry 
for different reasons. This leads to a 
thought of why people buy jewelry. 

People buy jewelry for the following 
reasons: 

1. Because of an inherent acquisitive 
instinct. 

2. Because of a desire for social dis- 
tinction. 

3. Because of sex appeal. 

4. Because of parental love. 

5. Because of devotion. 

6. Because of pride in personal ap- 
pearance. 

7. Because of a hospitable complex. 

8. Because of a thrift instinct. 

Analysis of this character may be 
varied in many ways, but for our pur- 
poses the reasons given in the foregoing 
may be made to cover all reasons for 
buying jewelry. 

If the jeweler knows why people buy 
certain articles he has for sale it should 
be an easier matter to tell the news 
about these articles in such a way as to 
appeal to this class of prospective cus- 
tomers. 

Everyone has an acquisitive instinct. 
If this were not so the retail jeweler 
would have to go out of business. The 
number of sales would be very appre- 
ciably decreased if this instinct should 
disappear. It is this instinct that leads 
people to buy many articles that are not 
absolutely essential to life, or even to 
comfort. A watch in a nickel case will 
serve all the purposes of a timepiece, 
provided the works are of a quality to 
keep time approximating accuracy. In 
fact, many people could get along with- 
out a watch at all, the town clock serv- 
ing their purpose fairly well. Yet we 
sell many gold-cased watches and jewel- 
cased watches to people who really do 
not actually need them. Why? Is it 
not because of the acquisitive instinct in 
addition to the other instincts that make 
people buy? 

People can drink from common pot- 
tery vessels, yet they buy the thinnest 
glassware and the finest china. This is 
not due to the urging of the jeweler, al- 
though his efforts to set forth the ad- 

‘vantages of these articles has some bear- 
ing on the sale. They buy to acquire 
these articles primarily because of an 
acquisitive instinct, and because of sec- 
ondary desires for comfort, social dis- 
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tinction, hospitality and pride of pos- 
session. 

Because people have various instincts 
it is sometimes advisable in telling the 
news of the merchandise offered for sale 
to combine the appeals to include more 
than one. The following example has 
for its primary appeal the customer’s 
instinct of acquisition. 


Fine Crystal Glassware 


A radiant beauty is captured and 
kept in crystal! Watch the gay 
little lights of candle flames re- 
flected—there is a glimmering mys- 
tery, haunting magic in glass. 

In the lasting loveliness of crystal 
glassware are charms both friendly 
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FIG. 4 
and formal; its quality is beyond 
question... . 

How would you like a dozen slen- 
der sherbet glasses, or would you 
prefer parfait glasses? Would you 
like a console set, bowl and candle- 
sticks rich in color, encrusted with 
coin gold? A compote? A candy 
jar? A set of salad plates, clear 
colored crystal? . .. Repeated use 
means constantly increasing pleas- 
ure in the possession of crystal 
glassware. 

Someone would cherish your gift 
of crystal glassware through the 
years... . This season remember 
the vogue of colored glassware—the 
social prominence of all fine glass- 
ware. 


This piece of copy is well calculated 
to arouse a desire for possession of crys- 
tal glassware that will capture radiant 
beauty—that will reflect the gay little 
lights of candlelight in haunting magic. 
And the prospective customer is told 
that this is a lasting loveliness as well 
as a friendly expression of taste. 

The advertiser asks, “How would you 
like a dozen—etc.,” because the reader 
has an acquisitive instinct to satisfy. 

A jeweler can advertise practically all 
his items of stock in this manner. First, 
he can tell of its excellence, of what the 
owner may expect of it, and then ask 
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“How would you like to own it?” [¢ 
every advertisement were written in this 
manner the sales of the jeweler would 
mount to higher proportions. 

“Social distinction results in real or 
imaginary comforts to the individua].” 
writes Professor Lloyd D. Herrold, in 
Advertising Copy, “and to that extent 
adds to the enjoyment of life. The de. 
sire to excel, to be a leader, to set the 
fashion in personal appearance or jn 
the appreciation of new offerings, owes 
its origin to this instinct of social dis. 
tinction?” 

Diamonds, silverware and jewelry are 
often purchased because it is thought to 
give the possessor a social distinctiog 
and not for their intrinsic value or ex- 
quisite beauty. Emulation, or imitation, 
if you will, may be the basic appeal to 
many prospective customers in present- 
ing the jeweler’s offerings. 

Adapting a beauty cream advertise- 
ment to jewelry we might offer the fol- 
lowing example as one way of saying it 
is helpful to wear fine jewelry to at- 
tain social distinction: 


The Women of the Younger 
Set Must Look Beautiful 


Youth! Lovely, laughing, light- 
hearted youth! 

Skin as fresh, smooth, and clear 
as the petals of flowers should be 
adorned by the purest and most 
beautiful of Nature’s gems and 
metals. The gleaming diamond gives 
light to the fairest skin. It gleams 
like a beacon of beauty on the 
creamy background of a skin im- 
maculately groomed and fresh. It 
adds youth to beauty, whether 
lunching in the gleaming lights of 
the cafe or dancing under the sum- 
mer moon. Youth and diamonds are 
in the forefront of all our social 
affairs today. 


The prospective customer of the 
jeweler is interested in nothing so much 
as self. Hence, the jeweler should for- 
get self and set forth the news of his 
shop in a manner to interest the selfish- 
ness of others. The “I” should be re- 
moved from all advertising and the 
“You” substituted. In this transposi- 
tion of the manner of presenting the 
news of the store the jeweler will profit 
materially. 

The news note should appear in every 
advertisement. Just as the newspaper 
caters to the public the jeweler should 
make his advertisements follow the 
methods of the newspaper. The news- 
paper prints what the people want 
printed. The newspaper that more 
nearly gives the people what they want 
in news gets -the circulation. The 
jeweler should not be sensational in his 
announcements, of course, for he has a 
tradition to live up to, a prestige to re- 
tain. But he should break away from 
the formal announcement type of adver- 
tising if he desires to make his adver- 
tising pay. He must dish up the news 
of his store in a manner to create in- 
terest in his merchandise and store, and 
he cannot do this in any easier way than 

(Continued on page 107) 
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Address delivered by Flint Grinnell, 


The Jeweler and Untruthful Advertising 





the Chicago Retail Jewelers Association 
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E hear much these days of “Truth 
Win Advertising.” Most of us ac- 
knowledge that it is a good thing. We 
wish our competitors would put that 
policy in force and then we proceed to 
forget it. Truth in Advertising and 
honest principles in business are of 
major importance to every business man. 

The non-advertiser may shrug his 
shoulders and say, “it doesn’t affect me.” 
The merchant with an established repu- 
tation may repeat, “Everyone knows us 
by reputation. I’m not interested.” The 
advertiser whose advertising is above 
reproach may say, “My advertising is 
right and that’s all that interests me.” 

For the benefit of these self-satisfied 
people, let me point out these facts. A 
window sign, a circular, a poster con- 
stitute advertising, just as that which 
appears in the newspapers or other pub- 
lications. 

The non-advertiser is in competition 
with the advertisers. There can be no 
denying that the false advertiser has a 
temporary advantage over the truthful 
advertiser or the concern that does not 
advertise. Unfair competition of this 
type affects all concerns selling the same 
merchandise. 

The merchant with an established re- 
putation gets a large volume of business 
from transients. This business is cer- 
tainly affected by the flamboyant, deceiv- 
ing advertisements and unethical prac- 
tices of other jewelers. 

The reputable advertising jeweler who 
is faced with unfair competition in the 
nature of other jewelers certainly must 
admit a certain loss in business due to 
these practices. 

Misleading window signs is one of the 
greatest evils which you are forced to 
combat. The jeweler who features a 
diamond ring in his window by means of 


‘a large sign setting off the numerals $25 


in large type, with a small, almost in- 
distinguishable word “Down” under- 
neath puts himself in the category of 
“bait” advertisers and depends on such 
practices to get his customer into the 
store where he is subjected to high pres- 
sure salesmanship. 

Bait advertising is used in all types 
of advertising and is described by the 
Chicago Better Business Bureau as the 
practice of offering merchandise which 
the store has no intention of selling, but 
which is used as a bait to attract cus- 
tomers into the store, where other mer- 
chandise is sold, or offered. 

Bait advertising is tied up frequently 
with nationally known products which 
are used to entice the customer into the 
store, where the featured merchandise 
is knocked and another larger profit item 
talked up. 

So serious has this particular practice 


become that recently the Elgin National! 
Watch Co. found it advisable to publish 
a full page advertisement in the Satur- 
day Evening Post warning the public 
against practices of this kind. Other 
advertisers are taking similar steps. 

The tendency to permit readers of ad- 
vertising and customers to believe that 
an imitation is the real thing is likewise 
a serious problem. Manufactured pearls 
are sold as the genuine. Synthetic 
amber, ivory, shell and such commodities 
are too often advertised and sold to the 
customer as genuine. Every sale made 
under misrepresentation must surely 
prove to be a boomerang and yet the 
Chicago Better Business Bureau is daily 
forced to point out to retailers why this 
merchandise should be truthfully and 
honestly sold. 

Barrio, Spanish and what not dia- 
monds are offered promiscuously to the 
public who are given to believe that they 
are mined and a definite type of dia- 
mond. In truth they are but glass. To 
be sure they are sold more generally by 
hawkers than by regular retailers, yet 
we find some retailers offering them. 

The perfect cut diamond, if there be 
such a thing, is advertised and sold as 
perfect, implying without flaw. It may 
be the cloudiest of stones, but what mat- 
ters that to the seller? 

Blue white diamonds certainly pre- 
dominate the market, if we are to believe 
some advertisers who could not be con- 
tent to accurately describe their mer- 
chandise. 

Gold and silver filled or plated mer- 
chandise is frequently offered as solid, 
or in words which imply solid. 

Fountain pens with fictitious values 
are sold for trifles. Everything is done 
to convey the impression of the best at 
cost or less to us. 

In the matter of fake jewelry auc- 
tions by means of which thousands of 
people are fleeced annually to the injury 
of the reputable jeweler, how much do 
you concern yourselves? During the last 
November and December, the Chicago 
Better Business Bureau caused the 
arrest of seven operators of such outfits. 
These outfits were closed. A number of 
reputable jewelers could see no harm 
to them as a result of this. Such prac- 
tices must and do cause extreme injury 
to the reputable jeweler. 

Reflect on these things for a minute. 
Are they not matters of material con- 
sequence to you? Are you properly pro- 
tecting yourself and the good will of 
the general public in the jewelry busi- 
ness as a whole? If you are not actively 
engaged in openly combatting the prac- 
tices of false, misleading and deceptive 
advertising, unfair and unethical meth- 
ods of selling, as well as the out and 


out fraudulent dealer, you are permit- 
ting a condition to exist which is eating 
into your profits, and curbing your and 
others’ legitimate business. 

If there is a Better Business Bureau 
in your town, join, and then see that 
they act to curb misrepresentation and 
fraud in your city. If there is no Better 
Business Bureau, go to your Chamber 
of Commerce or get the other jewelers 
to work with you to clean out the prac- 
tices injurious to your business. 

The Chicago Better Business Bureau 
and 43 others operating in other cities 
are constantly working to eliminate 
practices prejudicial to the best interest 
of reputable business and the public. 
Any of these organizations will gladly 
work with you. 

In closing, let me say, the problems 
outlined here should have the attention 
of all reputable jewelers. You can put 
your advertising and business practices 
on a plane which will cut down the 
economic waste of misrepresentation and 
inaccurate and untruthful advertising. 
Boiled down, you will in the elimination 
of these practices reduce many of the 
leaks of your business caused by unfair 
competition, which can only mean a 
justified public confidence and increased 
profits. 








Some Points on Advertising 
(Continued from page 106) 


to appeal to the buying instincts of his: 
prospective customers by presenting his 
offerings in an interesting manner. 

If the advertisement, in effect, says. 
to the prospective customer, “You want 
this,” or “You should have this,” or 
“This will do so and so for you,” it is 
going to be read from headline to name- 
plate. 

Note the “you” note in the following 
example: 


Whether you dress to please men, 
to please women, or to please your- 
self, the charm of jewelry is essen- 
tial. Jewelry emphasizes the cos- 
tume and sets off beauty. 

The woman who wears good 
jewelry has a feeling of lightness 
and confidence in any social gather- 
ing. It gives her a serene conscious- 
ness of well-being. Jewelry gives 
her that illusive charm so much ad- 
mired by the men and envied by 
every woman. 


It should be remembered that the peo- 
ple of today do not think and live as 
those of yesterday. There is a “jazz” 
note to life today. This cannot be re- 
moved by the avoidance of its recogni- 
tion. On the.other hand, if the people 
want jazz why not give them jazz. 

[THE END] 
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In two words, the reason for their 


ready sale... 
Wadsworth Design! 


ELT BUCKLES of entirely new, 

distinctive design—originated and 
exquisitely engraved by artists who have 
made Wadsworth Watch Cases nation- 
ally famous. 


Customers are quick to appreciate the 
distinguished character of Wadsworth 
Belt Buckles, both in appearance and ex- 
pert construction. To clinch the sale, the 
jeweler reminds his customer that the 
same Wadsworth mark stamped in the 
Buckle is everywhere recognized as an 
assurance of style and fine workmanship 
in watch cases. 


Wadsworth Belt Buckles are made in 
sterling silver—also in 14 kt. white and 
green gold filled. Both types are de- 
signed, engraved, and constructed by the 
same artists and craftsmen who have 


made Wadsworth Cases the choice of 
leading watch manufacturers. 


In the close, accurate fit of every part, 
as in originality of design and exquisite 
finish, Wadsworth Belt Buckles reflect 
the skilled watch-case craftsmanship 
which goes into their: making. 


Practically every worth-while family 
in your community is interested in 
Wadsworth Belt Buckles through Wads- 
worth’s widespread, consistent advertis- 
ing in leading magazines. 


Order these entirely new, profit-build- 
ing Belt Buckles from your wholesaler 
—today! 


THE WADSWORTH WATCH CASE COMPANY 


“Case Makers for the Leading Watch Movements” 
DAYTON, KENTUCKY 


Offices: 
New York, 20 W. 47th Street 
San Francisco, 150 Post Street 
Chicago, 35 EH. Wacker Drive (Jewelers’ Building) 





ADVERTISED RETAIL PRICES 


Sterling Silver - 


White or Green Gold Filled 
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Practical Suggestions for the 


Watchmaker 








Written expressly for THES JEWHLBERS’ CIRCULAR, by C. A. Curry 

















(Continued from issue of May 24) 
Balance Staffing Continued 


HE Swiss watch is getting to be so 
popular, because of the great flood of 
wrist watches imported from the Swiss 
boys, as well as a great many other 
sizes from 10 to 16 lignes, that it be- 
hooves us to learn some convenient meth- 





FIG. 27 


ods to exercise when dealing with 
this class of work. These are more 
difficult to take care of than our Amer- 
ican watches, as in most cases we have 
to fit a staff by the matching process. 
For our American watches we can pick 
up a certain bottle and pour out a staff 
which was made for that very job, but 
not so with all Swiss watches. The 


bench man who has mastered the Swiss 
watch finds it to be very profitable and 
fascinating work because of his ability 
to handle it, and because of the stiff 
price which he can command, because 





many watchmakers, for lack of skill, 
don’t want the wrist watch, therefore 
aim to bluff their customers with a high 
price, or by telling them it cannot be 
successfully repaired, etc., thereby pav- 
ing the way for you to get a big price, 
and build a reputation which also en- 
ables you to command a still greater 
price. You are not sitting pretty until 
you can command a good price. Now 
let’s take up a tiny Swiss wrist watch 
and proceed to mateh a balance staff. 
If you have no satisfactory assortment 
of balance staffs from which you can 
select a balance staff by name (and we 
are doubting), then have a large varied 


- lot of Swiss staffs, which can be had 


extremely cheap. Pour them all out in 
your material dish, and if you wish to 
match your staff before driving out the 
broken staff, the wheel will assist you 
very much in holding the staff while 
measuring, as in Fig. 27 and 28. 
Matching before taking the broken 
staff out of the balance wheel, you will 
see that the lower pivot is broken off 
and we are matching the shank end of 
the staff (or lower end) as in Fig. 27. 
You will observe that the shank end 
of the staff does not reach to the hub 
of the new staff at “A”. We must 
train our eye to allow correct amount 
for the broken pivot, as in Fig. 27 at 
“A”, so that our new staff will be the 
right length, and this we can do very 
accurately with a little practice and 
careful thinking. Now, in matching the 
other end of staff (upper end) we notice 
neither pivot is broken, and we are not 
measuring from hub to hub as in Fig. 
27, but measuring from the top of bal- 
ance arm to top of balance shoulder, as 
shown in Fig. 28, which is correct when 
matching with the wheel on the old staff. 
But in case the broken staff is taken 
out of the wheel before matching, we 
must measure each end of the staff from 
hub to hub as shown in Fig. 29, and a 





very convenient way is to press one end 
of the staff well into a piece of mullin 
pith as shown in Fig. 29 and 30, to 
hold it steady while matching. Now 


FIG. 28 


this measures all except the hub itself, 
and in Swiss watches, the hubs are 
usually very short, and for this reason 
we can compare the hubs and judge them 
very accurately with the eye provided 











we are looking through an eye glass. Or 
if you prefer, you may take your 
calipers and measure total length of old 
staff, allowing for the broken pivot as 
shown in Fig. 31, then with the calipers 














THE JEWELERS’ CIRCULAR June 28, 1928 









One hundred years ago Joseph Dixon invented the graphite crucible for melting metals 
and revolutionized metallurgical practice. And today when the use of graphite cruci- 
bles is accepted practice, it is but logical that the name DIXON should be the one 
definite standard of crucible quality. Further details or quotations, on standard or 
special products gladly given on request. 








Booklet No. 77-A will prove interesting to you. 









Joseph Dixon Crucible Company 


Jersey City, N. J. Established 1827 
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GET THE REAL 
JEWELERS 
WORK BENCH 


Metal bottom pans and drawers, filing pin and 
arm rest, one and two-seat sections with de- 


tachable iron legs. 
LEIMAN BROS. 


Reversible Work Bench 


PATENTED 

The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work bench 
that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time-tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 

Drop us a card for particulars 


LEIMAN BROS #2 


Makers of gaod Machinery for 40 Years 









HARD MAPLE TOP 


The top is the same front and rear, so that the 
bench is really two benches in one. The trans- 
formation is complete whenever you want a 
new one for the old working front of your 
bench. 








Every worthwhile shop, large or small in the 
land uses them. The material is especially 
selected with its close-grain hard maple for the 
top—and then heavily shellacked to allow for 
washing and cleaning. Altogether a most desir- 
able bench for the factory, workroom, store or 
home. Get the catalog telling all about them. 
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measure the total length of the new 
staff to ascertain if its total length is 
correct, as shown in Fig. 32. 

If necessary, the hub may be meas- 
gred in the same way. As stated in a 
previous chapter, see that the pivots fit 
the jewels and that the roller fits staff 
correctly, and the hairspring shoulder is 
right before you proceed to stake it into 
the wheel. With close observance and 
careful practice you can soon learn to 
knock out a good job very quickly and 
clean up a nice profit. When we get 
familiar with this routine it becomes 
very practical and fascinating. Usually 
in wrist watches you can demand a 











FIG. 30 


fancy price, and they will pay it, espe- 
cially when they are convinced that you 
know your stuff. It is understood that 
this discussion on matching staffs main- 
ly applies to Swiss watches, for it is 
seldom necessary to match American 
staffs since we can buy most all of them, 
except occasionally, some old model 
which is not being made any more. It 
is further understood, that in matching 
Swiss staffs, you don’t always, by any 
means find a staff that will match the 
broken staff without alterations. But 
you must select the nearest correct that 
you have and then put it in your lathe 
and get busy and work it down to the 
desired dimensions. To do jt well you 
must be well equipped. 
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FIG. 31 











Again, in many instances we find that 
we must make these staffs out and out. 
Don’t be bluffed by that, but demand a 
price which will take care of your time 
and just turn out a nice job. To make 
a staff, select a suitable size steel wire 
and a wire chuck of suitable size to hold 
it. We should have a chuck which will 
correctly fit every job if we want best 
results. Now put steel wire in lathe and 
let it project just a tiny bit more than 
the length of staff so that you can very 
near finish the job before you remove it 
from the lathe or change its position in 
the least. This will insure it to turn 
true and center and not get out of line, 
as will likely be the case if you reverse 
it in the lathe before it is finished or 
at least done with the graver work. 
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Always begin at the top end of staff 
as shown in Fig. 32-A and have all your 
shoulders done before you begin on the 
slender shank end and use the broken 
staff for taking measurements as shown 
at “B”, then use a suitable gage to get 
the size or thickness of shoulders, 
shanks, etc., or else occasionally try on 
the wheel and roller until the size is 
correct. Of course, in making the last 
pivot you must cut the staff off and 
reverse it in your lathe but have it as 
nearly finished as possible before revers- 
ing it. You should cut the staff a tiny 
bit longer than it is supposed to be when 
finished, and before you finish the pivots 
make the total length of staff correct, 
then grind and finish up the pivots as 
shown in previous chapter, No. 7. 

Some detachable staffs which have no 
shoulders are quite easily made. Slight- 
ly taper the steel wire, or use a good 
quality cambric needle and after bluing 
it over lamp barely enough so that the 
graver will cut it, then press it into the 
hub of wheel so as to ascertain just 
where to cut it off, in a way to be tight 
when driven up to the correct position. 
See Fig. 32-B. Detachable staffs with 
shoulders can also be made on your 
lathe, but not so easily as this one with- 





FIG. 32 


out shoulders, and rarely necessary to 
undertake it. 

Then put the collet on a tapered pin, 
and with a suitable tool, like a hair- 
spring remover of the plier type, as de- 
scribed in former article, you can close 
this gap in the collet until it will fit 
snugly on the staff. In this case you 
may take a flat nose plier or stiff 
tweezers, and after annealing, drill 
several little holes at right angles 
through both jaws of the tweezers; they 
should be graduated sizes to suit vari- 
ous size collets. 

With this tool, you can clamp the 
collet between the jaws and hold tightly 
with the left hand, or better still, fix a 
set screw with which to tighten up on 
the collet; then with a sharp broach you 
can quickly ream the hole to correct size. 
In case you need to remove a jewel from 
its brass setting, this little plier will nip 
it off beautifully. 

Also a good quality, well fitted, slender 
pointed embroidery or nail scissors are 
very valuable for nipping off the surplus 
hairspring. 

The diameter of a hairspring should 
be small enough so that the second coil 
will stand a bit away from the stud and 
curb pins. 

What has been said on the subject of 
hairspringing thus far, mainly applies to 
the flat hairsprings, most of which are 
found on imported watches. It is not 
a very difficult job to take a flat hair- 
spring and convert it into the Breguet 
style, but special tweezers and tools and 
considerable experience are required to 
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turn out a first-class job in a reasonable 
length of time. Factory specialists can 
do such jobs to better advantage than 
the average watchmaker. Most Amer- 
ican hairsprings now come in the Breguet 
style, with stud on and numbered 1, 2, 3 
and 4 to indicate their strength. The 
No. 1 being the strongest and No. 4 the 
weakest. Numbers 2 and 3 are the 
strengths most used, and we should 
vibrate and test them just as previously 
shown and use the nearest correct we 
have, and finish the correction by alter- 
ing the weight of the balance screws. 
It may also be necessary to use timing 
washers but the process is quickly done 
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either way. The Breguet hairspring also 
comes in the right diameter to correctly 
fit into the regulator pins, and usually 
makes no extra work in that respect. 
Good hairsprings are very essential for 
good timekeeping, and we should not try 
to get by with one which is so badly 
distorted that we cannot repair it. 
(To be continued) 








Real Meaning of Leap Year 


A current expression is that any year 
divisible by four is a leap year, but this, 
as pointed out by James Arthur in “Time 
and Its Measurement,” is incorrect. “Any 
year, leaving out the even hundreds, 
which is divisible by four, is a leap year. 
Even hundreds are leap years when 
divisible by four. This explains why the 
year 1900 was a common year because 
19 hundreds is not divisible by four; . 
2000 will be a leap year because 20 hun- 
dreds is divisible by four; therefore, 
2100, 2200 and 2300 will be common 
years and 2400 a leap year, etc., up to 
4000, which must be made common to 
keep things straight, in spite of the fact 
that it is divisible by four, both in its 
hundreds and thousands. But for prac- 
tical purposes during more than two 
thousand years to come, we may simplify 
the rule thus: years and even hundreds 
divisible by four are leaps. But great 
confusion still exists as a result of sev- 
eral countries holding to their own old 
methods. The present Chinese year has 
384 days, 13 months and 13 full moons. 
We only allow the error to reach one day 
and correct it with our leap year, but 
the Chinese are not so particular and let 
it grow till they require another moon. 
The Old Testament is full of moons and, 
even with all our modernity, our feasts 
and holy days are often variable, on 
account of being mixed up with moons. 

There has been some agitation for sev- 
eral years past to change our own cal- 
endar and to endeavor to simplify it. 
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SEE IT DEMONSTRATED AT THE 
THIRD ANNUAL JEWELRY SHOW IN 
CHICAGO—BOOTHS 71, 72, 73, 74. 
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Prices 


Standard Unbre 


71 Nassau Street 2: : 











SIMPLICITY! 


THE new Standard Unbreakable Watch Crystal Inserting 
Set has solved the problem of space saving. It occupies 
no more room than your telephone directory. Its simplicity 
is astounding. No experience is necessary to operate this 
set; nothing to get out of order; it will last a lifetime. 


OUR Crystals are highly transparent with a hard, glossy 
surface. Will not shrink, expand or lose color. The 


— and fine edges enable crystal to hold securely in 
ezel, 


ALSO 62 SIZES OF FANCY SHAPED 


Inserting Set, with 2 gross assortment CRYSTALS 
of round crystals (78 sizes) . .$22.00 Of Ee ae $1.25 
Round Crystals, per gross...... 6.00 Order from your jobber Cabinet of 1 gross .................. 15.00 
or direct from us I Oe ND isin rbinddsstennes 29.00 


akable Watch Crystals, Inc. 


New York, N. Y. 


















SHIP US FOR 
REFINING 
NOW... 


... old gold, silver and platinum; 
scraps, filings, polishings; filled and 
plated cases and frames; hand 
washings, bench and floor sweeps; 
old crucibles .. . anything contain- 
ing precious metal. 


The old Golden Rule will be ap- 
plied to the work we do for you and 
you will become a steady shipper 
—after the first shipment. 


Shipping containers gladly sent if you 
just advise us what you have to ship 
and approximate weight. 


_ HOOVER & STRONG, In 
| BUFFALO, N.Y., U.S.A. 



































CONFIDENCE 


After serving the trade for more than 
sixty yeers our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 
wastes year a(ter year. 


HANDY @ HARMAN 


Refusers of Precious Metals 
Falton 2 Geld Sts., Bridgeport, 
New York City Conn. 


425 Richmend St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 

























ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 


GOLD, SILVER and PLATINUM 
Refiners and Assayers 
709 Sansom Street, Philadelphia 





Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 


Also Silver Solder 
44 GOLD STREET NEW YORK 

















The BUYERS’ DIRECTORY Price $1.00 JEWELERS’ CIRCULAR 
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Watch Inspection Forms Used by 
Louisville and Nashville R.R. 











Written expressly for THE JEWELERS’ CIRCULAR 














HE Louisville and Nashville Railroad 
Ticeives all engineers, conductors, 
dispatchers, yard masters, and yard 
foremen to present their watches to their 
local terminal inspector once a week for 
a comparison of time with a master 
clock, kept by the inspector. 

A variation of 30 seconds a week is 


A quarterly inspection is also held 
every three months by the local in- 
spector, who checks the condition of the 
employes watch, and fills out a dupli- 
cate form, which goes through the same 
channels as does the regular comparison 
card. 

At present the Louisville and Nash- 





























eg ae & NASHVILLE RAILROAD CO. gang tae aa 
DIVISION No... 
Name_............. , oa ™ 
a: ee 
a PERM OOT POE HE ESIE ESM CK EOS TOUOSEEET ES OLE S SHEESH BEE AEROERTHL EME OEETE--SOOEt + DOSER RE REEO FTE “4 
LOUISVILLE & NASHVILLE RAILROAD CO. goa tea 
OFFICE OF SUPERINTENDENT OF.......... . .--DIVISION 
es MN) ar4. 2H ae _wiat 
no...0 Vn oraen 
GENTLEMEN:--The rare FS ote A a is employed 
as. on this . & Division. 








and up to standard of exce! 
American 


and return it to me. 


Please examine hid watch. and if it is a lever set, and the movement is in good order, clean and properly oiled, 
to the minimum required by this og 
grade of ‘17 jeweled, patent regulator, po Have to heat and —F, rd and sign the subjoined certificate, 


viz: “equai to commonly known’ 


- sa, 





NO GRC are cerarerse 


eeace ores 


CERTIFICATE , a WATCH pa ite ee 


-) Superintendent. 


CSOT HPA FETE OOH ONSET TSH EEO DET EAAEOT CEES OSETEOOT 











thirty seconds per 7 enh. ‘ 
Name of Maker. 





| is correct Al. wh and in my judgment will, with proper care, run ’ without a variation of 





...Railroad, was examined by me. 


ee 





Metal of Case-.. 


ec ececeesnewes: seeetewnetces ees see cree: -: 


Number of Movement:. LEVIES veveseied Open or-Hunting-Geas.... 











QAAtnwrre. 


Address 





Signed Fixe as ALe+4-0-— 
ition & Inspector. 











CERTIFICATE OF WATCH INSPECTOR, CERTIFYING THAT WATCH IS O. K. 


allowed but all watches must be set that 
show a variation exceeding the specified 
allowance. 

A comparison card is issued to the 
employe presenting the watch, showing 
the rate of variation. The cards are 
made in duplicate, one copy going to 
the local railroad official in charge of 
the time service, and the other copy to 
the chief time inspector’s office in Chi- 
cago. 


ville employes are required to carry 
watches adjusted to five or more posi- 
tions and lever set. When an employe’s 
watch needs repairing it is left with the 
inspector for repairs. The inspector is 
required to furnish a loan watch that 
comes up to the required standard. 
Comparisons are made of the loan watch 
until the owner’s watch is repaired, and 


brought within the required limit and 


delivered. 
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Kentucky Jeweler’s Observations on 
Mainsprings 
Princeton, Ky., June 21, 1928. 
Editor, JEWELERS’ CIRCULAR: 
I HAVE for many years intended giv- 
ing you my theory as to why main- 
springs break. I have been at the bench 


nearly 35 years and for more than 20 
years I have noted down the causes. I 





Form 263. Revised May 1, 1909. 


Louisville & Nashville Railroad Co. 
WEEKLY COMPARISON .CARD. 
is to certify that we compared the watch of 


ols A sberpien—— 


with the standard time of the road ...“S#....... 
and found the same to be 
Lever Set ise 
Grade, Name or ies 


Number of M t 
Seconds fast... -----s--se---— ae a 




















a.Q 








will cross out terms he does 





Employes will return this SLIP to proper officer at once 
W. J. HAYLOW, Supt. Transp. 











WEEKLY COMPARISON CARD 


find in this section that more springs 
break from 8 to 11 o’clock at night than 
in all other hours in the 24 combined. 
A chemical test of steel shows pores or 
veins like the veins in a person’s body, 
and in these veins rust comes and when 
this rust runs in through or deep in 
the spring the latter weakens. Usually 
rust comes out in the barrel of the 
spring which gets dry and doesn’t slip 
well. When dampness appears around 
eight o’clock the electricity gets stronger 
and this makes the spring jump. Final- 
ly, the spring snaps in two or in many 
parts. An old wagon or automobile runs 
better and has more energy when damp- 
ness appears and the electricity becomes 
stronger. More energy is in everything, 
then, and this makes the spring jump 
and break from rust cause or dryness. 
I could give further explanation but you 
get the idea as to what I feel is the 
most marked cause of this trouble. If 
the springs were taken out and cleaned 
and oiled with good rustproof oil this 
snapping would probably not be so fre- 
quent. 
(Signed) V. E. DENHAM. 








Mistress (to maid): Mary, you had 
a man in the kitchen last night, didn’t 


you? 
Maid: Yes, mum. 
Mistress: And what is more, I heard 


every word he said, too. 
Maid: Ain’t you ’shamed o’ yourself, 
mum!—Stanford Chaparral. 
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THOMAS J. 


| DS Dep Dee <a Onn @. 


REFINERS 


Sweeps, Polishings, 


We manufacture real reen 


green egold—plates, wires, 


and solders u OKt ldKt 


Gold, Silver, 


Platinum and Plated Scraps. eKt. also ie scide ad 


red golds DEF GOLDS 


MANUFACTURERS —[ titinceet res 


Platinum and White Gold Wedding 


Ring Blanks. 


Fancy White Gold 


Mountings. Selections Sent on Request. 


Purchasing and Sales Dept.: 
5 So. Wabash Ave. 


Refining and Manufacturing Plant: 


CHICAGO 317-319 E. Ontario St. 











One Hand Control 


with the 
ewel I orch 


You will like the Hoke-Jewel oxy-gas 
torch for all kinds of work—high grade 
or novelty, gold, silver or platinum. 

The flame is adjusted by a touch; you 
can have a sharp needle-shaped flame, 
hot enough to weld platinum, or instantly 
change to a big soft brush flame for an- 
nealing or tempering. 


Ask for free circular C. 8. 


6 22 Albany Street, 
Hi k Inc. New York City 








Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, 
selected sheepskin bellows, 
or Up-River Para Rub- 
., ber disks. 

ims, Quality goods last longer. 
Send for Catalog B-J 


Buffalo bused Manufacturing Co. 
Box 979. BUFFALO, N.Y. 











QUICK RESULTS 


We pay the highest price for your entire stock or any part 
of it. Send shipment of any kind to us; check by return mail. 
If stock is too large representative will call. 

Reference Guardian Natl. Bank 


Benj. D. Sachs, 1001 Mallers Bldg. 
5 S. Wabash Ave., Chicago 








Ihe Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 





“ . 





Pat. Feb.20,1917 20 W. 22nd St., New York pat way 25,1990 








WATCHES of Quality 


Ask for prices 


iE AA S. LIEBMANN 


Bienne, Switzerland 








PRACTICAL COURSE IN ADJUSTING 


Price $1.50 


JEWELERS PUBLISHING CORPORATION, 
239 West 39th St., New York 














The BUYERS’ DIRECTORY 





Price One Dollar 





The Jewelers Publishing Corp., 239 W. 39th St., New York 




















- Sa Oo 





THE JEWELERS’ CIRCULAR 115 


qeenet ame ae _ rn \ gen United States Trade-Marks 

throug e openings and are formed with ¥ 

hooks that engage the inner walls defining Issue of June 5, 1928 (Continued) 

the openings, means to secure the ring in The following trade-marks are published 

— ogg | -" a for the body having a in compliance with Section 6 of the Act of 

eeper for the latch. Feb. 20, 1905, as amended March 2, 1907. 
DESIGNS Notice of opposition must be filed within 30 

days of this publication. 
75,547. BRACELET. GEORGES CHAUMET, Marks applied for under the ten-year 


also known as Guy de Vadimon, Paris, “proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ss =! 
- aati 1} 
ce ti) 


IM 


al 


ts Granted by the United States and 
— the Registered Trade-Marks] 





Ser. 255,723. Oreste PENNINO, doing busi- 
ness as Pennino Bros., New York. Filed 
Oct. 6, 1927. 














UNITED STATES PATENTS 


Issue of June 19, 1928 


1,674,484. ENGRAVING MACHINE. Howarp 
*'B. Scott and EpGAR WaRNER, Dayton, 








J Ohio, assignors, by mesne assignments, 
to the National Cash Register Co., Day- 
- ton, Ohio. Filed May 2, 1924. Serial 





710,574. 37 claims. 
In an engraving machine, the combination 
of a cutter, a movable carriage for holding 
said cutter, a plurality of pairs of rotatable 


For Jewelry for Personal Use or Adorn- 
ment, Consisting of Finger Rings, Earrings, 
Bracelets, Pendants, Necklaces, Watch 
Bracelets, Bags, Brooches, Bockles, Bar Pins, 
France. Filed Sept. 22, 1927, Serial Cuff Links, orgnettes, Studs, Scarf Pins 
23,508, and in France Aug. 2, 1927. Term Hatpins, Vest Buttons, and Handy Pins, All 
of patent 3% vears. Made of or Plated with Precious Metal. 


75,548. CIGAR LiuHTER. Epwarp Foster Claims use since Nov. 1, 1926. 


CLARK, North Attleboro, Mass., assignor, 
é : ¥ . A Ser 259,247. MICHELSEN & GrRossSMAN, New 
by mesne assignments, to Clark Lighter York. Filed Dec. 22, 1927. 


























Co., Inc., North Attleboro, Mass. Filed 
Oct. 5, 1926. Serial 19,246. Term of 
patent 14 years. a: 
75,549. WATCHCASE. ArTHuR P. CONANT, = 
Fort Thomas, Ky., assignor to the Wads- ute tae ey ee 
Claims use since Dec. 10, 1927. 


Ser. 260,921. I. STERN & Co., New York. 
Filed Jan. 30, 1928. 


9 


For Platinum Jewelry and Platinum-Alloy 
Jewelry for Personal Wear, Not Including 
' Watches; Platinum Rings; Platinum-Alloy 
7 ° Rings and Articles of Jewelry for Personal 
' Wear, Not Including Watches, Made of Gold 


Cn Sa et 












cams for controlling the movement of said 

carriage, and means for moving said pairs of 

cams into and out of operative relation with 

said carriage. 

1,674,607. WATCH-BRACELET END HOOK. 
FREDERICK W. NITTEL, Attleboro Falls, 

Mass., assignor to M S Co., Attleboro, 
Mass. Filed Aug. 5, 1927. Serial 210,831 
8 claims. 

In combination with a member having a 
back, a hook and a front having its forward 
eid spaced from the hook to receive a wrist 
watch bar or the like in such space, a latch 








‘ 
' 
. 
' 
' 
Kan, 


sn aie — _— ergs —— Platinum and Platinum 
i to 
worth Watch Case Co., Dayton, Ky. ee Sawn 
Filed Dec. 6, 1926. Serial 19,939. ‘Term Claims use since Jan. 3, 1928. 
of patent 14 years. Ser. 261,485. A.trrep J. Cassp & Co., INC, 
75,550. WATCHCASE BOW. ARTHUR P. New York. Filed Feb. 10, 1928. 
CONANT, Fort Thomas, Ky., assignor to For Gold and Platinum, Enameled and 


Jewelled Novelties, Consisting of Crystal 
Feathers, Dog Brooches, Powder Boxes, Lip- 
Stick Cases, Ladies’ Cigarette Boxes, Ladies’ 





between the front and back having a part 
extending across said space and engaged 
with the hook, and means to movably con- 
hect the latch to the member. 

1,674,608. VANITY CASE. ARTHUR H. 


Nose, Pawtucket, R. I., assignor to Cigarette Cases, and Ladies’ Cigarette Cases 


with Vanities Combined and Diamonds 
Jewelry for Personal Wear, Not Including 
f aN Watches. 

SS LEE LCE RE CRETE STENT FET Claims use since June 1, 1917. 


Ser. 262,182. JacoB SmeaL & Co., Detroit, 
Mich. Filed Feb. 24, 1928. 


i bal 7. he! - “he Poets A a 

Z a c N er it 
Theodore W. Foster & Bro, Co., Provi- 

dence, R. I. Filed April 30, 1927. Serial ihong 














187,884. 8 claims. id i 
han a vanity case, a body, a ring having a ag For Finger Rings. 
seat,” OP and a depending flange which the Wadsworth Watch Case Co., Dayton, Claims use since Jan. 1, 1928. 
Seats on the bottom of the body and is Ky. Filed Nov. 23, 1927. Serial 24,264. 


formed with spaced openings, a latch having Term of patent 14 years. Ser. 264,330. SomMMER, BRAVERMAN & Hargis, 
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Inc., Newark, N. J. Filed April 4, 1928. 












For Flexible Bracelets. 
Claims use since Jan. 1, 1928. 


Ser. 264,344. AMERICAN PLATINUMSMITHS, 
New York. Filed April 5, 1928. 


a 


For Articles of powekry for Personal Wear, 
Not Including Watches. 
Claims use since Jan. 1, 1928. 


Ser. 264,375. KRAYSLER BRros., 
Filed April 5, 1928. 


For Articles of Jewelry for Personal Wear, 


Not Including Watches. 
Claims use since Jan. 1, 1928. 


Ser. 264,376. Jacop LERMAN, New York. 
Filed April 5, 1928. 





New York. 





For Articles of Jewelry for Personal Wear, 
Not Including Watches. 
Claims use since Jan. 1, 1928. 


Ser. 264,378. Masur & HERMAN, New York. 
Filed April 5, 1928. 


nd, 


For Articles of Jewelry for Personal Wear, 
Not Including Watches. 
Claims use since Jan. 1, 1928. 


Ser. ne 386. SCHNEIDER, Hyman & Co., New 
York. Filed April 5, 1928. 














y 


For Articles of Jewelry for Personal Wear, 
Not Including Watches. 
Claims use since Jan. 1, 1928. 
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Ser. 264,391. go Bros., New York 


Filed April 5, 1928. 


= 


‘ For Articles of Jewelry for Personal Wear, 


Ser. 255,724. ORESTE PBNNINO, doing busi 
» —_—" Bros., New York. Filed Oct 


For Jewelry for Personal Use or Adorn. 
ment, Consisting of Finger Rings, Earrings, 
Necklaces, 


Bracelets, Pendants, 


Watch 





Bracelets, Bags, Brooches, Buckles, Bar Pins, 

Cuff Links, Lorgnettes, Studs, Scarf Pins’ 

Hatpins, Vest Buttons, and Handy Ping All 

Made of or Plated with Precious Metal, 
Claims use since Nov. 1, 1926. 


Not Including Watches. Ser. 260,201. Morris WBSINER, New York. 
Claims use since Jan. 1, 1928. Filed Jan. 16, 1928. 
Ser. 264,403. ZUCHMAN Bros., New York. 





For Articles of Jewelry for Personal Wear, 
Not Including Watches. 
Claims use since Jan. 1, 1928. 


UNITED STATES TRADE-MARKS 
Issue of June 12, 1928 (Continued) 


For Jewelry—Namely, Platinum Finger 
Rings, Brooches, Bar Pins, Pendants, Brace- 
lets, and Veil Pins. 

Claims use since Sept. 15, 1927. 

Ser. 263,053. STEIN & KosLow, New York. 
Filed March 12, 1928. 








For Articles of Jewelry for Personal Wear, 
Not Including Watches. 
Claims use since Jan. 1, 1928. 


Ser. 263,056. TENEN fenenees New York. Filed 


March 12, 1928 


The trade-mark consists of a diamond- 
shaped monogram of the applicant’s initials 
T. B. placed in a horizontal position. 

For Articles of Jewelry for Personal Wear, 
Not Including Watches. 

Claims use since Jan. 1, 1928. 


Ser. _ 255. CALIFORNIA JEWELRY & NOVELTY 
Co., Chicago. Filed March 16, 1928. 


LOVES ROSE 


For Finger Rings. 
Claims Use since on or about Jan. 1, 1928. 


Ser. 263,678. ALPHA Grose, Philadelphia, Pa. 
Filed March 24, 192 


AdX 


Ser. 250,512. HAMBURG - AMERIKANISCHE 
UHRENFABRIK, Schramberg, Germany. 
Filed June 14, 1927. 


Ux 


For Clocks and Parts Thereof. 
Claims use since July, 1910. 


Ser. 258,613. 
Iowa. 


HAWKBEYE CLOcK Co., Muscatine, 
Filed Dec. 8, 1927. 








HAWKEYE 











For Clocks. 
Claims use since July, 1925. 


Ser. 264,367. ELGIN NATIONAL WaTCH Co., 
Chicago. Filed April 5, 1928. 


THE 
LEGION NAIRE 


For Watches and Watchcases. For Fraternity Pins Made of or Plated 
Claims use since on or about March 29, with Precious Metal. 
1928. Claims use since May 10, 1923. 





















